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Utilizes Short Lengths for Hog Houses 


With the present low prices for corn and the correspondingly high 
prices for hogs, the farmers in the vicinity of Galva, Ill—and this applies 
equally to other corn growing sections—are preparing to raise as many 
hogs as possible this year. It has been demonstrated that the most sue 


cessful way of raising hogs is by using individual hog houses, which ' 


may be moved into different locations each year. Knowing these facts, 
the E. W. Houghton Lumber Co., at Galva, concluded that many of these 
houses would be needed this spring, and therefore put its yard men to 
work during their spare time to build a few of these A-type houses. 

As soon as the first houses were completed and put on display, farmers 
began stopping and inquiring about prices. A. H. Johnson, of the Hough- 
ton company, says that now that a string of them are on display the 
amount of attention which they attract is amazing. Farmers from distant 
points passing the yard stop and inquire about them. Several customers 
of the company are hauling these houses to their farms twenty miles 
distant. Mr. Johnson attributes much of the attraction of the display 
to the large number of 


house at $14 and the larger one at $19. 
small houses in a day. 

These houses are built in the following sizes: 6 by 8 feet, 7 by 7 feet, 
and 6 by 6 feet. The most popular size seems to be the 6 by 8 feet. 
In designing these houses two things were kept in mind—first that they 
must be made to sell at a low price and, second, that they must be sub- 
stantial, as they have to be moved around from time to time. Therefore, 
the houses have no floors nor doors, as the farmers do not consider these 
features necessary and they only add to the cost. 

An advantage of this plan worthy of special mention is that it makes 
profitable use of short lengths. Mr. Johnson says that the making of these 
houses already has used up all short lengths of drop siding, pattern No. 
116, on hand, as well as all short lengths of 6-inch flooring, and all the 
short and cull dimension in the yard. At present 12-inch white pine boards 
are being used for the roof, a 16-foot board being cut into three pieces. 
For the ends of the house No. 2 fir shiplap is now being used. 

The material re- 


A man ean build two of the 





houses lined up, there ~ = 
being at present about 

_two dozen, as shown 

in the accompanying 
photograph, awaiting 
delivery. 

For some years past 
the Houghton com- 
pany had sold consid- 
erable material to 
farmers for building 
these individual hog 
houses, and quite often 
a farmer buying ma- 
terial for that pur- 
pose would hire a ¢ear- 





quired for a 6 by 6 
house is as follows: 

Two pieces, 2 by 6 
| inches, 12 feet. 

Two pieces, 2 by 4 
inches, 10 feet. 

Three pieces, 2 by 4 
inches, 14 feet. 

Four pieces, 1 by 12 
inches, 16 feet. 

One piece, 1 by 4 
inches, 12 feet. 

Six and one-half 
feet ridge roll. 

Sixty feet 
batts. 





metal] 





penter and have him 
build the house right 
in the yard, and later 
would come and haul 
itaway. At such times 
the company often 
would have the car- 
penter build an extra 
one or two, which it 
would put on display 
and eventually — sell. 
However, under this 
plan they did not sell 
very readily, as owing 
to the carpenter labor 
thereon the price was 
rather more than the 
farmers seemed _ to 
care to pay. This ob- 
jection, however, was 
Temoved when_ the 
company this spring 
put its yard men to 


houses each. 


the houses themselves. 


work building these 
houses during their. 
Spare time. This en- 


abled the company to 
sell the smaller sized 








ERE you to pass along the well-traveled street which runs in front 
of the yard of the E. W. Houghton Lumber Co., at Galva, IIl., 
your attention would immediately be attracted by the unusual 
sight of about two dozen portable A-type hog houses, built by the 
company, sold and awaiting delivery. has 


More than one hundred of these houses have been made and sold by 
the company thus far this year, and that is only part of the story, for it 
now has several prospective customers who will want as many as twenty 
In fact, the supplying of these houses, which up to this 
time have been made by the company’s own employees in spare 
time, has developed to such proportions that the company expects within 
a short time to be obliged to put on some carpenters in order to meet the 
demand and get the houses out on time. 


Not only have more than one hundred of these houses been sold, but on its hog 
material for many others has been sold to farmers who want to build f 
Moreover, in many cases this has led to other 
sales, especially of self-feeders and small feed storage houses. 


In short, the development of this activity by the above company is a 
splendid example of creating business by supplying a real need, and 
letting the people know that you are in position to supply it. There is by 
nothing to prevent any lumber retailer located in a hog-raising com- 
munity from developing a similar trade. 


Thirty-two feet 8- 
inch shiplap. 

Nails, 25 cents. 

Paint, 50 cents. 

The company also 
under considera- 
tion a plan to cut up 
odd and short length 
lumber and sell the 
material for these 
houses ready cut, so 
that all the customer 
will have to do is to 
nail them together. It 
also intends, as soon 
as it gets caught up 
house 
orders, to build a few 
self-feeders and poul- 
try brooder houses, as 
it has always had a 
demand for a few of 
these each year, and 
featuring them 
somewhat as has been 
done with hog houses, 
no doubt many more 
might be sold. . 
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—and is willing to pay for the privilege. 


Lumbermen owning lake frontage are con- 
fronted by an opportunity—a real one. 


Let us help you develop your lake proper- 
ty for resort and recreation purposes. We 
lay out resorts, subdivide acreage into lots, 
and design and build golf courses. 


The resources and experience of our 
organization are at your disposal 


Banzhaf ‘Watson Inc. 


Forest Engineers 
Milwaukee New Orleans 


Official Foresters~—Northern Hemlock and Hardwood Mfrs’ Assoc. 


























A Glimpse of Our Fine Quality Hemlock Dimension — 
| Carefully Protected While Air Drying 








Values in Hemlock 


Our Hemlock lumber is cut from fine, 
thrifty timber that is not over ripe. Hence, 
it offers good values to dealers. 


Let us have your next inquiry on Hem- 
lock needs. We are confident that our lum- 
ber will satisfy you in every way. 


Prompt shipments in 
straight or mixed cars. 


Dac 






LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY C.T.MITCHELL 
President ice President Treasurer 
GEORGE BROWN C.A.SAUNDERS J-L.COLBY 
Secretary 
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Precision— 


Select any piece of 








Everlasting flooring 
from any wite-bound 
bundle. You will find 
it fits perfectly, side and 
end, any other piece 


from any other bundle. 
Manufactured hy 


NichoissCox 
Lumber Company ‘racttyEi* 
99 










Hardwood Floorin 
Maple Beech Birch Oak 














Attractive 


Dry Hardwoods 


We Want to Move 


{ Car 4/4 Common & Btr. Basswood 
2 Cars 4/4 Select & Btr. Birch 

1 Car 4/4 Select Birch 

| Car 6/4 & 8/4 Select & Btr. Birch 
{ Car 4/4 No. 2 Common Soft Elm 
2 Cars 6/4 No. | Common Soft Elm 

| Car 6/4 No. 2 Common Soft Elm 

{ Car 5/4 Select & Btr. Soft Elm 


ALL HARDWOODS 50% 14’ & 16’ 
Lengths 


{ Car 6” No. 2 White Pine 
{ Car 8” No. 2 White Pine 
3 Cars 10” No. 2 White Pine 
{Car 5—6 & 8/4 C. & Btr. White Pine 


A COMPLETE STOCK OF HEMLOCK 


Write or wire us for prices. 


Undarwan ene Thee 


Wenn Seon 5 
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The Exponent of the American Lumber Industry 


fi , Where You Will Find It This Week 
American lumberman Editorial Of Special vision 
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Forestry Week Is Educational Opportunity 


EVELOPMENTS in forestry during recent years have been so for domestic needs. Forestry in the sense and scope that it is to be 
D rapid, so general and so encouraging that the celebration of brought home to the American people means the profitable use of 
American Forest Week this year may properly include a_ millions of acres of land that will be useless unless utilized to 
rehearsal of progress achieved. Several times during the last twelve grow trees. 
or fifteen months the AMERICAN LUMBERMAN has had occasion to Closely related to the necessity for an ample supply of wood is 
give prominence in its news pages to significant individual and group the need for adequate forested areas for recreational purposes; and 
achievements within the industry. This note is sounded in the Presi- while the private owner will hardly be expected to provide timbered 
dent’s Forest Week proclamation published elsewhere in this paper. tracts for public use, progress already made in the way of town and 
In the past it has seemed necessary to picture the calamity of community forests indicates that in the future recreational values 
impending timber famine, instead of recording steps taken and in will not be the least that are realized from tree growing. 
immediate prospect that gave fair assurance of perpetual supply of Topography largely determines the kind of land that shall be used 
wood. While it may be too early to say that the problems of forest to grow trees, and the same areas that are suitable for forests and 
protection and perpetuation have been solved, it is not too soon to nothing else also are the feeders of the headwaters of important 
stress the fact, as the President has stressed it, that tree growing rivers as well as the natural habitat of wild life, the shade of trees, 
is something more than merely providing an ample supply of wood _ the presence of water and the existence of native birds and animals 
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combining to attract the hunter, the camper and others whose tastes 
or whose health impels them to frequent the wild places for brief or 
lengthy periods. 

Forestry, therefore, has many appeals, both utilitarian and 
esthetic and as the planting and protection of trees, to be successful, 
must have the practical and sympathetic support of the public as 
a whole, each American Forest Week program should be so balanced 
as to make known the many industrial and social values of forestry 
while stressing the part that the public must perform in order to 
make tree growing on an adequate scale practicable and profitable. 
There is still need of education of this sort and the sooner and the 
more effectively it is provided the more rapid will be the progress in 
forestry and forest protection. 





Economies in Proper Use of Wood 
ANUFACTURING COST per thousand feet is substantially 
the same for all grades of lumber, and it is the total amount 
realized from all the products of the tree that determines on 
which side of the ledger the balance shall stand. It is plain, there- 
fore, that concessions in prices of lower grades must be recouped 
in those charged for the uppers, and it follows that fair prices 
received for the lowers make possible equitable prices for uppers. 
The manufacturer of lumber must take his tree as he finds it and 
in grading his product he ought to aim at the closest possible utili- 
zation on the sound basis of intrinsic values. This has been the 
usual practice in lumber manufacture. 

Primarily, the aim of grading should be to make possible dis- 
crimination in use; that is, it should be such a classification of 
qualities in lumber as shall enable the user to select that which is 
the most economical for his purpose. The only way, of course, to 
make such a classification and such utilization effective is to dis- 
criminate in price; for the user is always tempted to buy the highest 
grades he can get at prices that will permit him to meet competition 
in his sales field. This is the general rule, subject, of course, to 
some exceptions; for there are always inducements to turn out a 
cheaper product without reducing the price of it. 

In some situations appearance determines lumber utility; in 
others it is strength that is required; in still others, resistance to 
wear, and so on. Sometimes two or more qualities are required in 
a given use, such as appearance and resistance to wear in flooring. 
But it often happens that where strength is required appearance 
cuts little figure, and that where a minimum of strength is adequate, 
though appearance is important, it can be secured by special treat- 
ment, such as painting or staining. 

Until recent years definite knowledge of the inherent qualities of 
wood was not adequate to determine the significance of certain so 
called defects. For example, one of the most objectionable of de- 
fects, sap stain, was long thought to be a kind of decay that greatly 
lessened the durability and perhaps the strength of wood. It is 
now well established that it affects neither the strength nor the 
durability of wood; and that sap stained lumber, where it may be 
painted or covered up or where appearance is of no importance, is 
as good for the purpose as any obtainable. It has not been easy, 
however, to overcome prejudice againSt this so called defect. 

There can be no doubt that education in utilization is needed, not 
only as a measure of wood conservation, but as an economy in the 
production of articles made of wood. Whim, fancy and prejudice 
ought not longer to be permitted to determine wood use. The pro- 
ducers of lumber must possess themselves of the essential facts for 
determining lumber values in use, and these should determine their 
values in the market. In this way, and in this way only will it be 
practicable to secure discriminating use of lumber. 





Research as an Association Activity 


ROBABLY THE OUTSTANDING development in recent 
association work has been in the field of research. At an 
early stage in their sales promotion work lumber manufac- 

turers saw the necessity of having the facts about wood readily 
available and they set about to get them through their own re- 
search organizations. At first, possibly, the main purpose was to 
get facts to meet competition, and though research has helped in 
that way it has proved to be even more helpful in opening wider 
markets for wood. 

But lumber manufacturers have not confined their research to the 
field of consumption. They have done notable work in forestry 
research, and the practical work already done and still under way 
is designed to lay the foundation for private forestry on a large 
scale. Closely related to research of the kinds already mentioned is 
association statistical investigation and service. From what already 
has been done by associations in providing the facts and figures 
needed for the guidance of executives, it is fair to infer that in 
future this field will be broadened rather than narrowed. 


Studying Construction of Farm Buildings 


T IS AN OLD SAYING among farmers that while a good barn 
will help build a good house, the latter will not help to build 
the former. This is only a way of saying that the cost of home 

comforts and conveniences must come from the profits of farming, 
The fact is to be noted, however, that the social and community 
values of good homes are in the long run not inferior to those reck- 
oned in dollars and cents. Unfortunately, it has been a common 
practice among farmers in the richer agricultural States to invest 
their profits in land, thus depriving themselves of the capital needed 
to carry on their farming business and postponing building im- 
provements to an indefinite time in the future. 

Farm buildings are a part of the equipment for conducting farm- 
ing and stock raising operations, and unless they are adequate in 
size and convenient in arrangement as well as sanitary in construc- 
tion they fall short of fulfilling their function. Not only should they 
be ample to house stock and machinery; they should be so lighted 
and ventilated as to promote the health of the animals and so 
planned as to reduce to a minimum the labor and time required to 
do the farm chores. 

There is a vast amount of valuable information available about 
farm buildings, but the number of farmers that have availed them- 
selves of it is pitifully small. Agricultural experiment stations in 
many of the States have prepared plans for poultry and hog houses 
embodying established principles of sanitation and features of ar- 
rangement that in practice reduce the mortality of pigs and chickens 
to a minimum. They have done this by merely enlisting the power- 
ful aid of sunlight and fresh air, which are plentiful and cheap on 
the farm. 

Good farm buildings cost money, but they pay good profits on the 
investment. The pigs lost at farrowing time because of inadequate 
protection in the old fashioned hog house on the average farm would 
if raised to maturity, as they would be in a modern house, pay in 
a single year the difference in cost between the old and the new 
structure. The same is true of chickens; the waste of labor, com- 
monly that of the wife, in chilled and smothered chicks is a heavy 
tax that could be largely avoided by the building of a modern poultry 
house. There is no building field that offers richer rewards to the 
lumberman and to the buyer of lumber than that of farm buildings. 
It may well happen that the first step toward a better farm house 
will prove to be the construction of a modern hog or poultry house. 


Ethics Code Helps Maintain Standards 


LWAYS WHEN A CODE of business ethics is proposed the 
sophisticated and the cynical are tempted to indulge in ridicule. 
Even the most cynical must admit, however, that, whether 

written or unwritten, modern business does possess and in the main 
observe an ethical code. Deviations from it are frequent enough to 
discourage the idealist, no doubt, but such departures from the right 
line of conduct are nevertheless recognized as such and when they 
occur often or become a rule of conduct with a business man he 
eventually is branded as “undesirable.” 

Codes do not create standards of conduct. Their purpose is to 
define and give publicity to them. The code is to industry what 
the constitution is to government. It is framed and subscribed to in 
order that all may know on what level of business morality the 
subscribers wish to engage in trade. Afterward if differences arise 
the code affords the basis on which to adjust them. In a sense the 
code is a contract agreed to and signed, and while its provisions may 
not be legally enforceable, there yet remains the power of public 
opinion within the industry or the organization, which after all is 
the most potent influence that can be exerted in behalf of obedience 
to a legal or ethical code. 

Whatever progress has been made in the matter of conduct has 
been in respond to social needs, and the existence of society itself 
is made possible only by the observance of the laws on which it rests. 
It is so with commerce and trade. From the viewpoint of business 
the man is an outlaw who will not deliver what he sells or pay for 
what he buys; and it must be so because if otherwise business could 
not be transacted. This being so, all persons who wish to engage in 
commerce and trade are impelled to unite in fixing and in enforcing 
standards of trade ethics that shall make trade possible. 

It is quite natural that proposed codes of ethics shall sometimes 
embody ideals hoped for rather than standards realized but even 
such provisions have their value if they are morally sound, because 
they point the way to improvement. The one great value of the 
ethical code is that it affords a medium for solidifying and unifying 
opinion so that it may on occasion be used in behalf of right and in 
opposition to wrong methods of merchandising. This habit of work- 
ing together for ethical improvement and for maintaining the gains 
— made is the best possible insurance against individual mis- 
conduct. 
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Increase in Lumber Movement 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 11.— The Na- 
tional Lumber Manufacturers’ Association re- 
ceived telegraphic reports today of the status 
of the lumber industry, for the week ended 
March 6, from 384 of the larger softwood and 
116 of the chief hardwood mills of the coun- 
try. The 369 comparable reporting softwood 
mills showed increases in production and ship- 
ments, and a slight decrease in new business 
in comparison with reports from 367 mills the 
week earlier. When compared with reports 
for the same period of last year—when nine 
fewer mills reported—gratifying increases, 
particularly in new business, were noted. The 
hardwood operations showed marked current 
increases in all three factors. 

The unfilled orders of 229 southern pine and 
West Coast mills at the end of last week 
amounted to 711,561,107 feet, as against 712,- 
579,387 feet for 227 mills the previous week. 
The 127 identical southern pine mills in the 
group showed unfilled orders of 304,565,184 
feet last week, as against 307,243,968 feet for 
the week before. For the 102 West Coast 
mills, the unfilled orders were 406,995,923 feet, 
as against 405,335,419 feet for 100 mills a 
week earlier. 

Altogether the 369 comparable reporting 
mills had shipments 107 percent and orders 
108 percent of actual production. For the 
southern pine mills these percentages were re- 
spectively 101 and 97; and for the West Coast 
mills, 106 and 110. Of the reporting mills, 
the 337 with an established normal production 
for the week of 215,557,707 feet, gave actual 
production 103 percent, shipments 108 percent, 
and orders 107 percent thereof. 

The figures for last week, the week before 
and the same week last year, when 360 mills 
reported, follow: Production—237,711,333 
feet, against 226,495,064 feet the week before, 
and 227,168,224 feet last year. Shipments— 
253,701,560 feet, against 247,639,564 feet the 
week before, and 246,809,597 feet last year. 
Orders—255,649,152 feet, against 256,892,933 
feet the week before, and 223,828,120 feet last 
year, 

The following revised figures compare the 
softwood lumber movement of the eight re- 
gional associations for the first nine weeks 
of 1926 with the same period last year: Pro- 
duction—1,985,731,431 feet, against 1,937,756,- 
655 feet last year. Shipments—2,179,113,293 
feet, against 2,024,004,737 feet. Orders— 
2,243,087,233 feet, against 1,949,510,976 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 102 miles re- 
porting for the week ended March 6 was 10 
percent above production, and shipments were 
6 percent above production. Of all new busi- 
ness taken during the week, 43 percent was 
for future water delivery, amounting to 47,- 
208,974 feet, of which 30,432,946 feet was for 
domestic cargo delivery, and 16,776,028 feet 
export. New business by rail amounted to 
1,874 cars (approximately 56,220,000 feet), 
and 51 percent of the week’s new business. 
Forty-seven percent of the week’s shipments 
moved by water, amounting to 50,194,859 feet, 
of which 31,501,639 feet moved coastwise and 
Intercoastal, and 18,693,220 feet export. Rail 
shipments totaled 1,650 cars (approximately 
49,500,000 feet), and 47 percent of the week’s 
new business, and local deliveries 5,822,527 
feet. Unshipped domestic cargo orders total 
124,573,322 feet; foreign, 121,892,601 feet, and 
rail trade, 5,351 cars. 

Logging and lumber manufacturing con- 
tinue on about the same levels that have held 
for the last month. The number of skilled 
loggers-and sawmill workers now unemployed 
18 not large. East of the Cascades a few 
Woods operations have closed camps and are 
Waiting for log driving. The prospect for 
high water this year is not especially good. 


The small mills that depend on road hauls for 
transportation are still closed, the frost at 
present coming out of the ground leaving 
roads in bad condition. 

The Western Pine Manufacturers’ Associa- 
tion, with one less mill reporting, showed some 
increases in production and new business, 
and shipments about the same as those re- 
ported for the week earlier. 

The California White & Sugar Pine Manu- 
facturers’ Association (with 14 mills closed 
down) reported decreases in all three factors. 

The California Redwood Association re- 
ported considerable increases in all three 
items. 

The Northern Pine Manufacturers’ Associa- 
tion reported nominal decreases in produc- 
tion and new business and a marked decrease 
in shipments. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with one more mill reporting, 


showed considerable increase in production, 


shipments about the same, while new business 
fell off to some extent. 

The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported from 15 mills production as 4,792,000 
feet; shipments, 3,354,000 feet, and orders, 
1,889,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ports from 101 units production as 14,710,709 
feet; shipments, 14,579,403 feet, and orders, 
13,963,470 feet. The normal production of 
these units is 17,314,000 feet. 

For the last nine weeks all hardwood mills 
reporting to the National Lumber Manufac- 
turers’ Association gave production as 221,- 
955,119 feet; shipments, 218,682,564 feet, and 
orders, 230,486,313 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on pages 58 and 59 re- 
spectively.—EDITor. ] 

[Special telegram to AMERICAN LUMBERMAN] 

NorFouk, VA., March 11.—For the week end- 
ed March 6, forty-four mills reporting to the 
North Carolina Pine Association, and having a 
normal production figure of 12,474,000 feet, 
manufactured 9,060,296 feet, shipped 7,792,542 
feet, and booked orders for 4,398,087 feet. 


Standardization Conference Plans 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 10.—In connec- 
tion with the forthcoming lumber standardiza- 
tion conference April 27, the Central Commit- 
tee on Lumber Standards today issued the fol- 
lowing: 

This will be the fourth consecutive year that 
lumber manufacturers, wholesalers, retailers and 
consumers have gathered in Washington to work 
upon the problems of lumber standardization. This 
year’s meeting, at which many matters of impor- 
tance are to be considered, will put the finishing 
touches to the softwood standardization which was 
largely completed a year ago. 

In order that reports may be submitted to the 
conference on important matters pending before 
the Consulting Committee on Lumber Standards a 
meeting of this advisory committee is scheduled 
for Chicago, April 24, at the Congress Hotel, to 
consider, among other things, several matters re- 
ferred from the central committee meeting of last 
month. Important among these are certain pro- 
posed names by the United States Forest Service 
for use in the standard commercial names for the 
lumber cut from the principal species of softwoods ; 
petitions for permits to manufacture certain sizes 
by the West Coast Lumbermen’s Association and 
the North Carolina Pine Association; proposed 
structural timber recommendations; proposed 
amendment to Section 133 of American Lumber 
Standards, which would provide that when de- 
grades are below a certain percent, the whole ship- 
ment could be rejected; study of shipping weights 
and moisture content, and recommendations for 
standard patterns for worked lumber. 

Of particular importance in connection with the 


standard and extra standard sizes of yard lumber 
at the general conference will be a report on the 
supply and demand of American standard lumber 
as shown by information gathered from all parts 
of the country by the central committee. The 
central committee has distributed nearly 14,000 
questionnaires to members of twenty-five manufac- 
turers’, wholesalers’ and retailers’ associations. 
The information when compiled is expected to show 
a marked increase in the manufacture, sale and 
use of American standard lumber as compared with 
similar data collected a year ago. 

Last year’s returns from manufacturers of ten 
regional associations showed shipments were 67 
percent American standard lumber, 27 percent 
extra standard and 6 percent sub-standard. Analy- 
sis of orders placed with the retailers showed up 
equally well. Retailers’ returns from forty States 
showed that of the orders placed 71 percent were 
for standard lumber, 16 percent standard and 13 
percent thinner than standard. 

A meeting of the central committee will be held 
on April 26 in Washington, the day prior to the 
general conference, to receive reports and recom- 
mendations from the consulting committee for con- 
sideration by the general conference. 

The national committee on wood utilization, 
under Secretary Hoover’s direction will meet in 
Washington April 28. Several membérs of this 
committee will be in attendance upon the stand- 
ardization conference. 

‘*Wood Waste’’ a Misnomer 

‘Utilize wood and save our forests,’’ is the 
slogan of the committee. The committee be- 
lieves that ‘‘ wood waste’’ is a misnomer. Con- 
vinced that every part of the tree can eventu- 
ally be used either as lumber or manufactured 
wood products, its chief aim will be to create 
such conditions that the market will absorb this 
production. In order to do this, its work will 
extend into the manufacture of lumber, pulp, 
paper, wood chemicals, naval stores, charcoal, 
composition board and other by-product possi- 
bilities. The broader standardization of grades 
and sizes, trade extension, educational efforts 
and the application of scientific findings to 
production and marketing of wood products 
will be considered. 

In announcing the call for the meeting for 
April 28, the Department of Commerce stated 
that the great majority of the manufacturers of 
lumber and wood products have indicated to the 
committee that they are not only willing but 
eager to codperate in the movement for the 
utilization of a greater percentage of the trees 
and that they will give the committee the unan- 
imous backing of the trade itself. 

‘‘Heretofore,’’ it is pointed out, ‘‘the lack 
of utilization has been largely a question of 
adequate equipment and of outlets for the com- 
modities produced. A sub-committee on the co- 
ordination of industries using wood as raw ma- 
terial will endeavor to remedy this by inducing 
the establishment of by-product ‘industries in 
communities where raw materials can be readily 
produced.’’ 

The committee has the active cooperation of 
the Forest Products Laboratory and the bureau 
of standards. Col. William B. Greeley is vice- 
chairman, while Secretary Hoover has general 
supervision of the work as chairman. The com- 
mittee proposes to study the problem of wood 
utilization from every possible angle and with 
a determination to obtain constructive results 
of real value to the industries concerned and to 
the public. 


Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., March 11.—Following 

are f. o. b. mill prices, March 1 to 7, of a 
varying number of southern pine mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Dimension, 2x4”, 16’ 


Edge grain— No. 1 eaadidwe wawe $25.74 
1x3” B&better...$81.16 No. 2 ....-.-.++- 23.45 
Flat grain— Common Boards, S2S 
1x4” B&better.... 47.97 oe ae th SS 
1x4” No. 2 com.. 20.80 1x 8” No. 1...... $37.00 
1x6” No. 2 com.. 22.94 = 48 i Zee eeee ay 
” y > ind a . o eee . 
1x6” No. 3 com.. 17.56 1x12” No. 2... |.) 24°86 
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Supply of Red Alder 


We have an inquiry for red alder. Do you hap- 
pen to know by any chance who handles this and 
how it comes?—INQuIRY No. 1,709. 

[This inquiry comes from an eastern importer 
and dealer in fancy woods. Red alder is a 
Pacific Coast wood, its range extending from 
southern Alaska to southern California, and 
reaching its highest development in the vicinity 
of Puget Sound. It is said to owe its name 
to the fact that shortly after being cut it is 
apt to turn to a reddish brown. Being one of 
the principal hardwoods of the region where 
it is found red alder is utilized for a variety 
of purposes. Its largest use probably is in 
furniture manufacture. The name of the in- 
quirer will be furnished on request.—EDITor. | 

(Q@aeacne@eeanmem 


Cedar Limbs and Tops 


We are in the market for a large carload of 
branches from the tops of cedar trees not under 
2 inches nor over 4 inches thick, with small limbs 
trimmed off. Our customer does not specify any 
lengths. We can accept cedar out of Tennessee 
or Alabama, and if you know of anyone who would 
be interested in furnishing a carload of this mate- 
rial would like to be put in touch with him.— 
INQUIRY No. 1,710. 

{This inquiry comes from a lumber concern 
in Louisiana. Being a somewhat unusual re- 
quest, small limbs not being regularly carried 
in stock or marketed by lumbermen, this in- 
quiry is published with the hope that it will 
come to the attention of readers who can sup- 
ply this material. The name of the inquirer 
will be given on request.—EDITOR. | 


Poplar and Cottonwood Egg Cases 

Can you give us the names of firms manufactur- 
ing poplar or southern cottonwood egg cases? Would 
like a list of these manufacturers so that we can 
get in touch with them and perhaps line up to rep- 
resent them in this territory.—INQuIRY No, 1,707. 

[This inquiry comes from a Nebraska lumber 
concern. It is published for the benefit of the 
readers of the AMERICAN LUMBERMAN manu- 
facturing egg cases. The name of the inquirer 
will be supplied on request.—EDITor. | 


Dates for “Better Homes Week” 

We desire to get the dates for “Better Homes 
Week” for 1926. I believe that this ‘week’ is 
sponsored by the lumber trade people, and we 
should much appreciate knowing the dates set aside 
for its observance this year.—INQuiRryY No. 1,704. 

{This inquiry comes from an attaché of the 
bureau of information of the Pennsylvania 
State Department of Forests and Waters, Har- 
risburg, Pa.; While the ‘‘Better Homes in 
America’’ movement is favored and encouraged 
by the lumber trade, it is not directly spon- 
sored by the industry or any of its component 
units. 

The Better Homes in America movement 
was initiated in 1922 by Mrs. William Brown 
Maloney, and was organized on a national basis 
in December, 1923, with Herbert Hoover, sec- 
retary of commerce, as president. Its declared 
aim is to make convenient, attractive and whole- 
some homes available to all American families. 
The means to this end are educational publica- 
tions, Better Homes demonstrations, and re- 
search, in each of which undertakings the or- 
ganization has the codperation of nearly thirty 
other agencies interested in promoting better 
homes, among which may be named the Gen- 
eral Federation of Woman’s Clubs; Chamber of 
Commerce of the United States; Architects’ 
Small House Service Bureau, and numerous na- 
tional organizations, as well as a number of 
Federal departments and bureaus. National 
headquarters are in Washington, D. C. Demon- 
strations are conducted entirely by voluntary 
local committees in cities, towns and rural com- 
munities all over the United States. The local 
Better Homes campaigns consist of publicity, 


lectures, discussion meetings, and exhibits, in- 
cluding, wherever possible, the demonstration of 
«a house planned and furnished for a family of 
moderate means. All of these local campaigns 
culminate in the National Better Homes Week, 
which this year occurs April 25 to May 1. 

Persons interested in putting on a loeal cam- 
paign will do well to secure from the national 
headquarters of Better Homes In America, 1653 
Pennsylvania Ave., Washington, D. C., the 
Guide Book for Better Homes Campaigns, des- 
ignated as Publication No. 10, which gives in- 
dispensable information as to how to organize 
the 1926 campaign. The price of the Guide 
Book is 15 cents a copy.—EbITor. | 

SAREE aABaAaSE 

Central American Mahogany Logs 

Can you place us in touch with some firm or in- 
dividuals who can give us data regarding prices 
and general information relative to Central Ameri- 
can mahogany logs and lumber ?—INQuIRyY No. 1,701. 

[This inquiry comes from a Texas manufac- 
turer and wholesaler of lumber. The names of 
a number of mahogany concerns have been sup- 
plied to this inquirer, whose name will be fur- 
nished on request.—EDITOR. | 


"esa@ag@eeaneeean 


Pitchy Pine for Fireplace 

Can you give us the address of any southern 
pine concern that makes a specialty of selling pitchy 
pine to be used in fireplaces ?7—INQUIRY No. 1,699. 

[This inquiry comes from a retail lumber con- 
cern in the middle West. This, it is believed, 
is the first inquiry that the AMERICAN LUMBER- 
MAN has received that suggests the use in fire- 
places of a wood containing a large amount of 
pitch. The inquiry is published for the benefit 
of southern lumber manufacturers who may be 
able to supply this material. The name of the 
inquirer will be given on request.—EDITOR. | 


Homes for Factory Workmen 


Do you know of any factories that have con- 
structed homes for their workmen and have put 


up twenty-five or more homes at one time? We 
have one factory making this inquiry of us, and 
we thought you might know of some that have 
done this work satisfactorily and are doing at 
the present time. If you have any information on 
this, it would be appreciated.—INQUIRY No. 1,698. 

{This inquiry comes from a Wisconsin lum- 
ber concern. There have been a considerable 
number of articles in the AMERICAN LUMBER- 
MAN regarding community construction projects 
along the line of this inquiry. It is assumed 
that the inquirer is especially interested in get- 
ting into touch with retail lumber concerns who 
have had experience in supplying the material 
or perhaps engaging in the construction of 
groups of houses for factory workers. The 
name of the inquirer will be supplied on re- 
quest.—EDITOR. | 





Long Curly Beech Shavings 

We have a customer in the market for two car- 
loads of long, curly beech shavings, and should be 
pleased to have you advise us where these can be 
purchased.—INQuiRy No. 1,706. 

{This unusual inquiry comes from a retail 
lumber concern in central Illinois. It is hoped 
that readers of the AMERICAN LUMBERMAN may 
be able to supply the shavings asked for by the 
inquirer whose name will be furnished on re- 
quest.—HDITOoR. ] 


Railroad Wants Lumber Stock Lists 


Epiror AMERICAN LUMBERMAN: We would like 
to have lumber manufacturers forward their 
monthly stock lists to us as they are issued.— 
G. Uf. Walder, purchasing agent, Chicago, Milwau- 
kee & St. Paul Railway, room 718, Union Station, 
Chicago. 
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The export trade of lumber 


the United States, and to the 


a union of this kind, and it is 








to South American cities and 
Buenos Ayres and Montevideo, 
from Montreal as well as Que- 
bec last season was compara- 
tively. brisk, and as contracts 
were made in the spring when 
the price was very high, the 
profits accruing the shippers 
have been very reasonable. 
The most prominent among 
exporters are Hall & Co., of 
Montreal. During the season 
opening May 28 and closing 


Nov. 15, eighty-two vessels 
were dispatched from the 
River St. Lawrence to the 


River Plate, carrying 36,077,- 
919 feet of lumber, a far high- 
er figure than was shown by 
the exhibits of the three pre- 
vious years; in 1872 the total 
export reached 28,234,965 
feet; in 1871, 16,005,935 feet, 
and in 1870, 25,145,183 feet. 
It is, however, more than prob- 
able that shipments this com- 
ing season will be light, with 
prices slightly reduced, princi- 
pally owing to the financial 
disturbance felt in South 
American centers of trade 
some time prior to the panic 
recently experienced so dis- 
astrously by the mercantile 
and manufacturing circles in 





fact that by excessive importa- 
tions during the present year 
the market has been over- 
stocked. 


* * * 


ASSOCIATION 


An association is the thing 
that Wisconsin, and the entire 
northwest greatly needs. The 
wealth of the northern half or 
rather the wealth of this sec- 
tion at least depends largely on 
the lumber produced and sold. 
Without an association, lum- 
bermen are required to pan- 
der to the will of those who 
purchase. They work on the 
independent plan, too often in 
opposition to each other, and 
are sometimes much poorer by 
reason of it. By a common 
business, men are generally 
drawn into a_ brotherhood. 
Ideas are circulated which 
were never thought of before 
by many whom they especially 
benefit, and by a formation of 
this kind, general information 
will be easier obtained. The 
power of the manufacturer will 
be equalized by that gained by 
the lumberman. There is not 
a man in business who can not 
readily see the importance of 





hoped to see the interest ex- 
cited in this and other vicin- 
ities, grow and develop into an 
organization fruitful to all con- 


cerned. 
* * * 


If redwood can be accepted 
as a substitute for pine in the 
lumber traffic, the solution of 
the coming question of our 
lumber supply perhaps may be 
readily settled; for redwood 
trees planted in Santa Cruz, 
Calif., fifteen years ago have 
attained eighty feet in height 
and nearly three feet in diam- 
eter at the base. 


*% *% % 


From a gentleman just re- 
turned from the _ lumbering 
country of the Muskegon, and 
well posted with regard to 
matters there, we learn that 
the prospects are decidedly 
uninteresting. A careful esti- 
mate puts the number of 
camps running this winter at 
not much over one-third of 
last winter's number. The 
wages being paid will run from 
$15 to $18 per month, an 
enough men at those prices 
are to be had to supply the 
small demand. 
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Southern Pine Cut Expands; Orders Drop Off 


The southern pine market is a trifle easier this week. The 
fair weather that has prevailed in the South for several weeks 
now has resulted in an enlarged production and an accumula- 
tion of some items, which the mills are seeking to move by 


offering concessions. This weakness is regarded as only tem- 
porary, however, as producers are receiving a nice lot of in- 
quiries from both yard and industrial sources, indicating that 
spring business is likely to develop soon and in satisfactory 
volume. The only factor holding back the business now is the 
continued cold weather in the North and middle West. Buy- 
ers in these sections, as well as in the East, have been unable 
to move out much lumber to construction jobs and are con- 
fining their purchases to bare necessities. 

Southern demand continues good, however, except from 
Florida which seems to have adequate supplies. In the export 
field, a fair volume of business is being placed but the mills 
are inclined to hold out for better prices than exporters are 
willing to pay and unless buyers weaken there is not much like- 
lihood that there will be an early expansion in demand. The 
movement to the oil fields is maintaining itself in nice volume. 
Statistical reports for the week ended March 5, show that pro- 
duction has mounted until it is but 5.55 percent below normal 
and nearly 3 percent above orders, which slumped off consid- 
erably. Shipments practically equaled the cut, so there was 
no change in the quantity of stocks on hand, but ran 3.52 
percent above bookings, order files being slightly lower. 


Northern Hardwood Movement Has Slowed Down 


Hardwood orders booked by northern mills during the week 
ended Feb. 27 averaged only 138,000 feet a mill, making this 
the smallest week’s business in February. It would appear 
that the weakness of southern hardwoods has diverted some 
business from northern mills, whose prices remained firm, and 
Canadian birch is said to be offering active competition. Since 
the first of the year, however, sales have covered a large part 
of the cut, and stock reduction has put the mills in stronger 
position. Total unsold stocks reported by thirty-four identical 
mills Feb. 1 was only 18 percent greater than on the same date 
last year, and three-sevenths of this year’s stocks was green. 
Low grade stocks showed no gain. 

Purehases are very conservative, and in line with the day 
to day requirements of users. A fair amount of material is 
moving to the automobile and furniture makers. Building 
trades demand is beginning to show improvement. Millwork 
makers are buying more. The maple flooring factories had 
curtailed their production owing to stock accumulation, but 
now find that their product is moving better, and should soon 
be in the market. Quotations generally are steady. 


Southern Hardwoods Moving Well But Prices Weak 


Despite the fact that southern hardwoods are in about as 
strong statistical position as they have occupied during recent 
months, easing off in prices has created among buyers an ex- 
pectation of further declines, and they are rather nervous 
about committing themselves beyond immediate requirements. 
Quotations during the last few weeks have dropped 10 to 15 
percent, but there seems no cause for believing that they will 
20 lower, as they approach the cost line, and when that is 
touched there is no reason for continued operation. 

Production of 101 units during the week ended March 6 
was almost 85 percent of normal, and was practically equaled 
by shipments. Though orders fell behind, they were only 
7,000 feet a unit less than the cut. Dry weather has been 
responsible for the slight increase in output, but it hardly 
seems possible that the manufacturers will lack the self-control 
to prevent being forced into losses similar to last year’s. 

Furniture makers are buying sparingly, but have fair 
stocks. Automobile makers are buying according to their 


Lumber Statistics Appear on Pages 58 and 59; 


needs, and these promise to become larger, as operations are 
expanding. Bad building weather in many sections continues 
to retard the opening up of demand through oak flooring and 
millwork plants. Many industrial users of hardwood, how- 
ever, have come to the conclusion that this is a good time to 
buy, and are placing more orders. Demand should quickly 
expand with spring weather. 


Bad Weather Is Hard on Demand for Shortleaf 


Shipments of North Carolina pine during the first eight 
weeks of the year exceeded production by 6 percent, but book- 
ings were 17 percent below the cut, so that the need of mills 
for new business is causing price weakness. Both box and 
building items move slowly, while there has been good drying 
weather and more stock is available. Spring will enable New 
England buyers to enter the market and give it more strength. 

Georgia roofers continue to sell well in Florida when ship- 
ments can be made, but demand from the East is slow, owing to 
wintry weather here. Mills are active, and weather in produc- 
ing territory favors drying, but stocks had been reduced to a 
low point. Spring demand is expected to strengthen prices. 

Arkansas soft pine yard items are moving well in mixed 
cars, but piece stuff sells better than uppers. Industrial buy- 
ing is active, but railroad buying is light. Prices are strong. 


Western Pines Trade Marking Time in Off Season 


Yard buying of Inland Empire pines is slow, as most retail 
stocks are in fair shape for spring, and bad weather is pre- 
venting the opening up of building. Industrial buying is for 
immediate needs. Mill stocks of dry lumber are low and bro- 
ken, but in producing territory the weather is hastening dry- 
ing. There are soft spots in prices, but they are mostly firm. 

California pines are in active demand within the State. 
Stocks of sugar pine are low and it is strong. The mills are 
preparing for an early start on the season’s cut. 

California redwood orders have exceeded production so far 
this year by 5 percent, and production has been well up to the 
average of last year. Outside California industrial demand is 
better than retail. Within the State, yard trade is good. 


Turn in Fir Market Dependent on Weather 


The Douglas fir market is in a state of uncertainty. Al- 
though sales in general are meeting considerable resistance, 
especially in the middle West and East, the mills are fighting 
for every cent they can get out of their lumber and are mak- 
ing concessions only with great reluctance. Except in a few 
items in which there is a surplus they are holding staunchly 
to their lists in the hope that improved weather throughout 
consuming sections of the East will stimulate demand. What 
turn the market will take depends largely on the weather, and 
the mills believe their guess is as good as that of the buyers. 

In the meantime association reports show the statistical po- 
sition of the industry to be encouraging. For the week ended 
March 6 orders were 10 percent and shipments 6 percent above 
the total cut. Domestic cargo business registered a slight 
gain ; export bookings showed an expansion of nearly 6,000,000 
feet; and rail business climbed to a high mark for the year. 
Just now the rail trade seems to be the brightest feature of 
the market. Fifty-one percent of all bookings for the current 
week came from this source. These orders were well distrib- 
uted between California and the middle West, both of which 
sections are gradually increasing their purchases. The water 
movement to California is also heavy and the San Pedro docks 
are rapidly being cleared of lumber as retailers of the South- 
west enter the market. A record demand from this State is 
foreseen in the volume of building permits which are being 
issued from day to day. The Atlantic coast trade is some- 
what depressed by unsold transit shipments, which were di- 
verted when it became evident Florida had an oversupply. 


Market Prices and Reports on Pages 91 to 100 
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Tennesseeans Plan for Useful Service to Home Builder and Architect— 
Nashville Has Many Beautiful Homes—Hermitage Is Spacious and Stately 


The Realm counts it a piece of personal 
good luck to have been sent to the historic 
city of Nashville, Tenn., to sit in at the first 
annual convention of the Tennessee retail 


association. In the first place, we met a 
number of good retailers; men who in some 
way or another have got into their businesses 
the spirit and objectives of the 
best association standards. In 
thinking of associations and 
their members, the old enigma of 
the egg and the chicken comes to 
mind; which, after all, was first? 
Does an association make good 
retailers, or do good retailers 
make an association? In this 
special application of the for- 
mula, the good retailers seem to 
have been present in fair num- 
bers first. But they are not so 
ready to say that they did it all 
with their little hatchet, as 
Father George was supposed to 
have cut the cherry tree. They 
give credit to the association 
movement in other sections; a 
movement which they have fol- 
lowed through their acquaint- 
ance with association men living in other 
States and through the trade press. But in 
any case this rather large nucleus of capable 
retailers, who are eager to learn and apply 
good cooperative methods, promises much for 
the future of the Tennessee Retail Lumber & 
Millwork Association. It is off to a fine start, 
and by reason of this group of well advanced 
dealers the association will not have to start 
in the kindergarten. It can jump over a good 
many grades and start doing advanced work. 

Then it is a pleasure to visit Nashville 
itself. This is a beautiful capital city of 
well over 100,000 people, a place of abundant 
wealth and a remarkable educational center. 
If we may judge 
from our brief visit, 
the people of Nash- 
ville know the fine 
old southern art of 
comfortable 
and gracious living. 
Stanley F. Horn, of 
Nashville, Tenn., 
took several of 
us, including Presi- 
dent C. L. Marshall, 
of Johnson City, 
Tenn., and Hugh K. 
Taylor, of Chicago, 
through some of the 
beautiful residence 
sections in and 
around Nashville. A 
person sees endless 
numbers of beautiful 
houses, many of - 
them built according 
to the classic south- 
ern style. Among 
them are some fine 
old houses antedat- 
ing the Civil War. 
We noticed one de- 
velopment that is 





Courtesy Country Life 


about 54 feet wide. 


Courtesy Country Life 
Jackson’s first home on the tract of about 30,000 acres he bought a few 
miles east of the Nashville settlement, was the main building of a group 
It was a two-story frontier block house, the first floor 
being one 24x26-foot room used as dining and living room. 
was added, and nearby were log cabins used as sleeping rooms of the 


of log cabins. 


on the original foundations. 


roof, supported on each side by six pillars. 


very interesting. In the Belle Meade section, 
if that really is the way to spell it, out prob- 
ably eight or ten miles from the center of 
the city, were some large apartment houses; 
really out in the country. The dwellers in 
these houses have all the benefits of apart- 
ment living, and they have, too, the advan- 


interesting as indicating that this southern 
city is trying out the idea. 

We went out to the Hermitage, too; the 
lovely old country home of Andrew Jackson, 
It is quite a distance out, and the way leads 
through a gently rolling country and past 
stately old houses. People sometimes think 

of “Old Hickory” as a rough and 








—_, tumble frontiersman who lived 
like a squatter among roistering 
companions. That, if we read 
the signs correctly, is a serious 
mistake. The Hermitage is a 
spacious and beautiful old man- 
sion, set back from the road with 
big cedars lining the drive; ce- 
dars planted by Jackson himself. 
The furnishings are stately, and 
the silver and the garments and 
the countless other mementoes 








family and guests 


tage of freedom from a city’s drawbacks. 

We as lumbermen and home builders don’t 
usually get enthusiastic over apartment liv- 
ing. We naturally prefer that each family 
living in the cliffs should own its detached 
house. But for some people the apartment 
is a convenience; and many of the disad- 
vantages of apartment living are removed 
if the buildings are placed in lawns or parks 
of generous size. In fact some city planners 
are of the opinion that cities of the future are 
likely to be built this way; with great build- 
ings surrounded by large gardens or parks. 
Experience will have to tell the story of the 
future; but this beginning in Nashville is 








A lean-to 


on display show clearly that the 
old gentleman lived in dignity 
and even splendor. There are 
tables and beds in the great 
house that must make the collec. 
tors among the visitors bite their 
fingers in helpless envy. Jack- 
son’s tomb in the garden bears 
the simplest of inscriptions: “General An- 
drew Jackson. Born March 15, 1767, Died 
June 8, 1845.” The grave of “Uncle Alfred,” 
who was the general’s negro body servant 
and who died but a few years ago at the age 
of 98, is near. Mr. Horn, who has talked often 
with the old negro, tells the story that some 
one asked Uncle Alfred if he thought the 
general had gone to heaven. “Did if he 
wanted to,” said Uncle Alfred. “Who's 
gwine stop him?” 

The road to the Hermitage leads past a 
level field where in Jackson’s day was a 
private race course. The general was fond 
of sport of this kind and used to spend many 
afternoons watching 
the horses. It often 
happened at these 
race meets that some 
of the less sober of 
the crowd would 
start fights that oc- 
casionally grew into 
young riots. If Jack- 
son was there he 
stopped these disor- 
ders; if he wasn’t 
there, a negro boy 
was put up on a horse 
and sent to fetch 
the general. Once 
when sitting as 4 
judge, Jackson went 
out and arrested 4 
criminal who had 
terrorized the sher- 
iff. After listening 








The original Hermitage was built near the first log cabins erected on the farm. 
manufactured on the estate, and was burnt down in 1836. The present Hermitage was then built 
From end to end of the flanking wings it is 104 feet long and 
The main part is two stories high, and in front and rear has a projecting 
Each end of the main building is flanked by a one- 
story wing which extends to the front of the portico. The floor of the portico is thus enclosed on 
three sides, and doors open upon it from each of the wings. 


the portico, is a second-story balcony 


At each side of the building, within 


to these stories, and 
they are number- 
less, one begins ap- 
preciating Uncle Al- 
fred’s belief that the 
general went wher- 
ever he wanted to go. 

Uncounted t hou- 


It was of brick 
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sands of pictures have been taken of the 
Hermitage and in the grounds and gardens. 
Every Democrat of prominence, I suppose, 
has been photographed, hat in hand, on the 
front steps. Indeeed, it is the great shrine 
of the Democratic party. Jackson was the 
head and front of the democratic movement 
that started in what was thén the western 
part of the United States. The old library 
or office, a spacious room on the first floor, 
was the actual working headquarters of the 
party for thirty years. 

The lumbermen were particularly inter- 
ested in the woodwork in the old house. 
President Marshall could not get through 














Courtesy Country Life 


A front view of the Hermitage, showing the 

columns supporting the overhanging roof and 

second floor balcony. The garden is to the right 

in the picture, and in one corner of it is Jack- 

son’s tomb. In the rear there is a portico that 
is almost a replica of the one in front 


examining the big, hand-made doors and 
the wonderful main stair. This stair is self 
supporting and ascends with as graceful a 
compound curve as one could ask to see. A 
person imagines the care and calculations of 
those old craftsmen mechanics as_ they 
plotted that curve and patiently cut and 
steamed the wood and fashioned it with their 
hand tools into the stair that has been ad- 
mired by literally hundreds of thousands of 
visitors. It gives a person a new respect 
for those old carpenters and a new respect 
for the materials in which they worked. 

; Most Tennessee retail yards, it seems, 
include a planing mill. In fact one is likely 
to find “planing mill” featured in firm names 
much more often than “lumber yard,” and 
In city plants of any importance the work- 
Ing force is of a size that would astonish 
dealers in the prairie country where stock 
millwork fills most of the bills. One reason, 
probably, why a retail association has not 
been started much earlier in this State is 
the abundance of native timber and the pres- 
ence of many local sawmills. The lumber 
business has not until rather recently been 
separated into its different parts. A sawmill 
supplied local lumber needs; and as the time 
‘ame when finishing the trim for houses 
With hand tools became too slow and costly, 
the sawmills put in planing machinery; so 
the retailing of lumber and millwork started 
4 something of a side issue of the sawmill- 
Ing business. For quite a while, especially 
i the larger cities, retailing and planing 





have been separated from the sawing of 
logs; but with this old background it has 
been a rather slow process to create a real 
retailing spirit. But now that it has a formal 
start we may expect the Tennessee dealers 
to come up abreast the industry in associa- 
tion work. The leaders are studying asso- 
ciation methods with care, and they are 
starting with high ideals of service. The 
code of ethics adopted at the convention is 
brief and pointed, and apparently the mem- 
bers are disposed to take it seriously. Local 
clubs and groups are rapidly forming, plan- 
ing mill men are forming estimators’ clubs 
and costs are coming in for very careful at- 
tention. Advertising and creative salesman- 
ship came in for some practical treatment; 
and, if a person is to judge from what he 
heard at the meeting, there is a general 
appreciation of business done on a basis of 
offering customers a complete and useful 
service instead of the old and dreary busi- 
ness of cutting prices and attempting to pull 
out by means of sharp practice. In other 
words, these Tennessee men have their at- 
tention pretty well centered upon the cus- 
tomer in a sort of informal partnership, in- 
stead of centering it upon each other’s price 
lists in the desire to make what seems a 
low price to the customer but that really 
does include a profit. Being a good dealer 
and a good competitor is, as Secretary Tor- 
rence, of Ohio, says, an art as well as a 
science; and it is one in which the spirit as 
well as the letter is important. 

The Tennessee dealers seem to have had 
their troubles with architects, just as other 
dealers have had. This is not entirely the 
fault of the architects, nor does it always 
represent wilful obstinacy on their part. The 
retailers recognized this fact in their dis- 
cussions. Probably the presence of the abun- 
dant planing mills, and the capacity of these 
mills to furnish anything ordered, have had 
something to do with it. An architect for 
some rather unexplained reason has more 
exact information about almost any other 
kind of building materials than he has about 
lumber. ' The architect thinks of himself, 
and rightly so, as more or less of an artist; 
and he is inclined to design his house to fit 
his own ideas of artistic proportion. If his 
design happens to throw all the doors and 
windows half an inch off stock measure- 


ments, it adds tremendously to costs; and 
sometimes an explanation of these facts to 
an architect will induce him to alter his 
plans to fit stock sizes. He specifies, say, 8- 
inch stuff in finish and expects it to finish 
full eight inches wide; and so the dealer 
has to supply 10-inch material and dress it 
down. The architect seems to have little 
exact knowledge about the meaning of grade 
names and specifies materials not exactly 
suited to the needs of his building; and as 
a result it costs more or the architect and 
owner get mad and accuse the dealer of 
not following specifications. 

These things are very important in our 
business. They constitute a twilight zone 
of ignorance between dealer and architect 
that ought to have some light. Richard 
Norvell, of Nashville, who was elected presi- 
dent of the association, mentioned these 
things, and read some suggested paragraphs 
for a pamphlet of instruction that he hopes 
may be prepared, explaining many of them. 
It is his belief that if some such instructive 
pamphlet were prepared and distributed 
among architects and contractors, and if it 
were adopted as standard by the architects’ 
and contractors’ associations, a good many 
difficulties could be ironed out. 

All of us are familiar with the common 
belief among many people that good lumber 
is no longer obtainable and that good houses 
can no longer be built. I remember seeing 
an old house torn down a little while ago. 
A farmer was helping with the job, and he 
called my attention to the framing lumber; 
clear white pine, cut full size. “That’s what 
we used to get,” he said. “That made real 
houses, and it didn’t cost much. Now we 
pay several times as much for skimpy stuff 
full of knots. No wonder houses are no good 
any more.” Well, I called his attention to 
the fact that the reason the old house was 
being torn down was that it couldn’t be 
heated in winter and that it was so dark and 
badly designed that no one wanted to live in 
it. He admitted grudgingly that these things 
were so, but he added that this didn’t alter 
the fact that the lumber was much better. 
I asked him what that signified, if the house 
really was unsatisfactory. As a matter of 
fact the framing lumber was too good, in 
the sense that it was no stronger nor more 
lasting than what is used now. In these 




















Courtesy Country Life 


The large center hall has four rooms on each side. 


room and beyond it his office. 
there are four large rooms. 


To the right of the entrance is Jackson’s bed- 


A gracefully curving staircase leads to the second floor, on which 
A unique feature of the center hall is the wallpaper, imported by 


Jackson from Paris, which tells the story of Ulysses in four scenes 
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days that clear lumber would be cut into 
panels or finish; and the wood that fifty 
years ago would have been left to rot in the 
forest is now serving just as well in the 
ribs of houses as the clear stuff did. One 
of the great contributions of the industry 
to conservation and to the making possible 
of home ownership is this long study of utili- 
zation. Architects and dealers alike have 
striven to improve house designing. Just as 
many good houses are being built now as 
ever were built; and the general average is 
doubtless much higher. An American would 
not be much impressed if his house were 
framed of rosewood or cedars of Lebanon if 
he couldn’t keep it warm in winter or dry 
in a rainy spell, or if it did not admit ample 
sunlight and ventilation. We don’t want to 
use better materials than the stresses and 
strains call for; but we do want good de- 
signs and houses built with adequate 
strength and lasting qualities. 

This, as I understand it, is about what 
Mr. Norvell has in mind in his proposed 
campaign of information to be carried to 
architects and contractors. 

One of the rather new practices that will 
aid in bringing sound construction, better 


utilization of wood and a certain saving to 
the public is the end matching of lumber. 
W. M. Nichols, of the Pioneer Lumber Co., 
was present with some panels of end-matched 
southern pine flooring; beautiful stuff and 
apparently as strong as a floor well could be. 
No doubt this end matching of flooring is 
primarily of benefit to manufacturers. They 
admit this at once. It enables them to cut 
into high grade uppers short lengths that 
otherwise would have to be sacrificed to 
common uses. But once the habit of using 
end-matched stuff is established it should 
and doubtless will be reflected in a public 
saving. A manufacturer has his log. That 
is his raw material. Owning it, logging it, 
bringing it in and manufacturing it costs 
a certain amount. From his material he 
must get enough return to pay these costs 
and to leave him a profit. But if he gets 
but a small percentage of uppers from it and 
a large percentage of lowers, it is rather 
obvious that he must have a very high price 
for the uppers if he gets but the general 
run of low prices paid for the lowers. In 
fact the excess of low grade material rather 
gluts the market and forces the price still 
lower. In other words, there is likely to be 


——— 


too wide a spread between the prices of upper 
and lower grades. If a considerable propor- 
tion of the lower stuff can be elevated into 
the upper grades by end matching, it should 
be possible to ease off on the prices of all 
uppers. This is one aspect of the matter, 
Another is the fact that there is less waste 
in laying end-matched stuff; and to waste 
unnecessarily this fine material after it is 
made, and after heavy freight has been paid 


‘ on it, seems just a little too bad. 


Of course the selling of this material to 
the public puts a new merchandising problem 
up to retailers. Some retailers are not yet 
ready to undertake it. But it seems probable 
that end-matched material is in the path 
of destiny, and like other innovations that 
moved with difficulty at first, it probably will 
get into its stride in a natural way and 
without too much merchandising friction. 


THE PRODUCTION of lumber in North Carolina 
is steadily decreasing. There was a decrease of 
18 percent in the 1924 cut compared with that 
of 1923, and the State now cuts about half as 
much as it did a decade ago when it ranked 
among the four greatest lumber producing 
States in the country. 


Retailer’s Roof Demonstration Wins Silver Cup 


DENVER, CoLo., March 8.—At the sixth annual 
Industrial Exposition held in the Municipal 
Auditorium during the week ended Feb. 27, the 
building display of the MePhee & McGinnity 
Co. carried off the first award; being, from an 
advertising standpoint, declared by the judges 
to be the finest and most attractive of any of 
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stance appear like a totally different house. 
The demonstration consisted principally of 
shifting the roofs to produce the desired effects 
and to show how much difference a good roof 
really makes when placed on the same house 
base, In order to bring this out very strikingly, 
Mr. Cooper used one very plain roof, such as 








Exhibit of the McPhee §& McGinnity Co., Denver, Colo., at the recent Industrial Exposition held 


in that city. 
and most attractive display at the exposition. 


This exhibit was awarded the silver loving cup shown in the foreground, as the finest 
M. L. Cooper, manager of the home promotion 


department of the McPhee §& McGinnity Co., is seen demonstrating a roof 


the 160 exhibits there. The silver loving cup 
representing the award was presented after 
more than a hundred thousand people had 
swarmed past the booth and witnessed the dem- 
onstrations given by M. L. Cooper, manager of 
the company’s home promotion department. 
The booth itself, which was built in its en- 
tirety from Montezuma Pondosa pine grown in 
Colorado and manufactured by the company, 
consisted of display counters with a background 
of several kinds of lattice work and surmounted 
by an arbor roof, giving the whole a garden 
effect. The base of the booth consisted of 
Celotex, cut so as to give the appearance of 
blocks. Upon the counters were five house 
models; two of six rooms, two of five rooms, and 
one colonial pattern. The roofs were removable 
and interchangeable, and besides those in use, 
five extra roofs, all of different designs, were 
hung on the lattice walls. This permitted three 
changes of roofs for each house, even of the co- 
lonial, which made the structure in each in- 


can be seen in large numbers in any city. By 
removing this roof from the base of what was 
a very ordinary and commonplace structure, and 
placing in its stead a neatly cut roof, he was 
able to drive his point home. 

‘* Anybody can build a roof,’’ called a wise 
guy from the crowd that was watching one of 
Mr. Cooper’s demonstrations. ‘‘That’s right, 
my friend,’’ replied the man in the booth as 
he removed the attractive and architecturally 
correct roof from one of the models and put in 
its place the very plain one. ‘‘Now,’’ he 
added, ‘‘if you only had a good silo to go with 
this, you’d have a pretty fair barn.’’ That 
won the crowd and showed that the exhibit 
merited the award from an advertising stand- 
point. Parenthetically, this was but one of the 
numerous occasions that Mr. Cooper had of put- 
ting over his talks and interesting the prospec- 
tive home builder in the value of good roofs. 

Each of the house models was complete, in- 
side and out, the rooms being divided off ac- 


cording to specifications, lighted and furnished, 
so that by merely raising the roof, as shown in 
the accompanying photograph, the demon- 
strator was able to give the crowds an appreci- 
ation of the interior construction and appear- 
ance as well as showing them the exteriors. 
Each portion was nicely finished and fitted so 
that the miniature was an exact replica of an 
actual dwelling. 

This was the first time the McPhee & Me- 
Ginnity Co. has carried out this type of demon- 
stration at the Industrial show of Colorado 
merchants and manufacturers, but it was some- 
thing that Mr. Cooper had always deemed neces- 
sary in order to convince the public by seeing. 
Abstract talks did not bring results. Last year 
the company had a very attractive booth with 
model houses on display, but there was nothing 
to demonstrate. As a result, the manager of 
the home promotion department began to plan 
and build the little models shown in the photo- 
graph. 

Each night a mountain mahogany table lamp, 
made from timber grown in the State and made 
by the McPhee & McGinnity Co., was given 
away. Anyone interested enough to stop at the 
booth was given opportunity to register his 
name and address and the answers to a few 
questions. As a result the company will have 
a mailing list of about 6,000 names and in- 
formation whether the signer is 2 home-owner 
or a renter; whether he owns a building site, 
and whether he prefers a one-story or two-story 
house; and the type of construction favored. 
More than a hundred persons seriously discussed 
the matter of building this spring and requested 
further information. 

A number of visitors questioned the lamps 
being of genuine mountain mahogany. To these 
Mr. Cooper suggested that they read what Uncle 
Sam had to say about it. At the extreme left 
of the booth will be seen a framed letter from 
the assistant district forester of the United 
States forest service, who pronounced pieces 
sent him to be excellent specimens of mountain 
mahogany (cereocarpus ledifolius). This classl- 
fication was later verified by the Forest Prod- 
ucts Laboratory. The discovery of this new 
wood was made by Mr. Cooper while on a fishing 
trip in the western part of Moffat county. He 
found that the farmers are fencing their lands 
with lumber worth, when dressed and polished, 
almost a dollar a pound. Owing to the ex 
treme hardness of the wood and the closeness 0 
grain great difficulty was experienced in cut 
ing, boring and carving the wood. The ordi- 
nary carpenter’s augur was useless; a hardened 
steel drill had to be used. 
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LOUISVILLE, Ky., March 8—Henry Koehler 
& Co., local retailers of lumber, millwork and 
building material, have developed a unique and 
distinctive method of advertising by building 
what is perhaps-the most out-of-the-ordinary 
lumber office in the United States. It is a 
beautiful building, at which anyone would look 
the second time, and affords the company ex- 
cellent publicity, especially as it is located at 
Fifteenth and Oak streets, a very busy traffic 
corner. 

The building is of Tudor style of architec- 
ture, characterized by high-point arches, leaded 
windows with stained and antique glass; low, 
| wood-shingled roof, and effective use of half 
= = timbers. This type of architecture came into 

¢. W. KOEHLER, prominence in England during the sixteenth 

Lesleetiie, Ey.: century, and marked the period when people 

Vem began building houses for comfort rather than 
merely for shelter or defense. Plastered ceil- 

ings superseded open timbering, and wooden floors commeneed to take the 
place of flagstones. The interior of the Koehler office with its balcony, 














A view of cast end of lobby of the Koehler office, showing window of 
cashier’s office, directly under the balcony 


gallery and massive fireplace carries out the 
architectural idea and enhances the old English 
atmosphere of the building. The wood panels 
used resemble the ‘‘linen fold’’ pattern. The 
furniture is uptodate, and the offices are so ar 
ranged as to promote efficiency. 

The yard adjoining the office is completely 
covered and adequately equipped. Seven sid- 
ings enter the yard at one end, from which 
gravity conveyors carry the stock a distance of 
almost 300 feet at a very low cost. The planing 
mill, built several years ago, is modern in every 
tespect, with all machinery direct motor driven. 

The firm was organized in 1892 by Henry 
Koehler, the yard being located on Broadway, 
with no railroad facilities. It was at the be- 
ginning a small business handling only lumber, 
doors and sash; later additional lines such as 
wallboard and roofing were added; and now a 
complete line of lumber, millwork and building 
materials is carried. 

The Koehler company is noted for its effee- 
live advertising and progressive business meth- 
ods. It has two slogans, one dealing with lum- 
ber and the other with millwork, to which the 
“ompany strietly adheres. Its lumber is always 








Retailer’s Unusual Office Building 
Is Advertising Asset 


United States. 








ing installation of the 
latest machinery, has 
been taken to see that 
it is so built. 

A novel product for 
which the company is 
noted is the ‘‘house 
coupe’’—a miniature 
house serving as an 
automobile body. The 
company is operating 
a body department, 
manufacturing this 
nationally known ad- 
vertising device. 
These bodies are now 
being used in more 
than one hundred 
cities throughout the 











A ‘‘close-up’’ of the doorway, showing good 
detail in molded panels, and art glass insert of 


Henry Koehler, the . 
: gh ming, Ser the Tudor rose in the upper part 


founder of the busi- 
ness, is still connected 
with it, and active in company affairs. But the business is run by his 
son C. Walter Koehler, who was elected president of the Kentucky 
Retail Lumber Dealers’ Association at the recent annual meeting of 
that organization. 


Retail Firm Celebrates Thirty-fourth Anniversary 


HUTCHINSON, MINN., March 8.—The thirty-fourth anniversary of the 
founding of the Stearns Lumber Co. and the completion of its new offices 
were celebrated with a big party and house warming on Saturday, Feb. 
27. The celebration was a great success, being attended by over three 
thousand men, women and children. All during the day and evening a 
continuous stream of people passed through the new office building, dis- 
play room and warehouse of the company. Refreshments were served to 
all, consisting of doughnuts and coffee, together with a piece of the birth- 
day cake, which is worth special mention, as it weighed over 200 pounds 
and was made with the finest materials and beautifully decorated, in addi- 
tion to the thirty-four candles symbolizing the age of the concern, Each 
adult who registered received a useful souvenir; memorandum books, 
knife sharpeners and cigars being given to the men, and beautiful needle 
cases to the women. A total of 1,875 men and women registered for these 
gifts. 

Mayor C. E. Kester presided as master of ceremonies, and paid a high 
tribute to the Stearns Lumber Co. for the part it has had in the upbuild- 
ing of the city and community. To the regret of all, E. J. Stearns, 
founder and president of the company, was unable to be present, being in 
California. An appropriate message which he sent to his son, Spencer 
Stearns, treasurer of the company, was read, and in return a letter of 
congratulations signed by Mayor Kester, W. Ek. Harrington and W. 8. 
Clay was sent to Mr. and Mrs. Stearns. 
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advertised with the slogan, ‘‘It’s up to grade, ’’ 
and the company stands back of this statement. 
The other slogan, dealing with millwork is, 

It’s built right,’? and every measure, inelud- 


Showing effective adaptation of the early English type of architecture in the unusual office build- 


ing of Henry Koehler §& Co., Louisville, Ky. 
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Put Your Own Business First 


‘*Run your lumber business.’’ That is the 
terse advice given by a live member of the 
Long Island (N. Y.) Dealers’ Association to 
his fellow retailers, who proceeds to explain 
just what he means thereby. While the remarks 
quoted were inspired by, and apply particularly 
to, a local situation, namely, the establishment, 
in territory already well supplied with estab- 
lished yards well equipped to serve the terri- 
tory, of numerous new yards for the sole pur- 
pose of grabbing off some of the boom business, 
they have a general application to dealers 
everywhere and may be studied with profit. The 
dealer’s remarks follow: 


It’s a good thing to take part in your community 
affairs; te head Rotary and Exchange clubs and 
fire departments and sit on bank boards and look 
wise; and a number of other things that do, to a 
certain extent help you in your business. But 
most of the dealers, no doubt all of you, are seri- 
ously interested in the lumber business. It isn’t 
a side line. The amount of capital and energy 
necessary to run a lumber business precludes the 
possibility of its being a side line. So if you 
want to know how you are going to stay in the 
lumber business on Long Island and make money, 
there is one answer that will put you wise— 
work. Attend to business. That is the advice of 
one of your fellow dealers. To him, as to the 
rest, the lumber business is “bread and butter” 
and his advice listens goods. 

But there is a difference between working hard 
and intelligently and working like a fool. By 
working hard and intelligently you get the reward 
of hard and intelligent work; but if you work like 
«a fool, you work just as hard and get the reward 
of foolishness. For instance, just one angle, the 
fellow who goes out to get business at any price, 
who grants foolish credits, who breaks down in- 
stead of builds up the retail lumber business, may 
do a large volume, but his profit, if. any, is not 
what he would get if he had business instinct in- 
stead of his hog instinct. 

This is not intended as a sermon, but since no 
doubt most dealers will agree that everything is 
not ‘‘jake’’ with the retail lumber business here, 
it is well to consider matters in a true, even if 
gloomy light. 

What part can your association play in the 
game? It can do a great deal to minimize the 
harmful effect of the “Five and Dime” yard. It 
represents all of the dealers at the court of the 
wholesalers. It provides and facilitates mectings 
between regular dealers and in that way prevents 
spite and cutthroat competition between recognized 
yards. It can and should assist in educating the 
buying public to recognize the difference between 
good, merchantable lumber and snide stuff. It 
can prevent credit losses through an exchange of 
information, Buying from wholesale sources on 
long term credits; selling “gyp” lumber and price 
cutting are the avenues through which the rats 
attack the lumber business, and we can close these 
avenues through codperation. 
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Sut we cannot close them by meeting now and 
then, willy-nilly. There are members who com- 
plain that the association is not functioning— 
these complaints come only from members who do 
not attend meetings, members who think that they 
owe nothing but dues to their association. You 
will not get any more out of this association than 
you put into it. Those who do the work feel that 
they are getting a great deal of benefit. If you 
want to know more about the association and get 
more out of it—attend the meetings. Do your 
share of the work. It’s all right to be president 
of a club or sit on the school board, but your 
business demands a good, strong, active associa- 


tion. 
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Lineyard Company’s New Magazine 


OsHKOSH, WiIs., March 8.—The Fuller Good- 
man Co., operating 29 retail yards, with head- 
quarters in this city, has inaugurated the pub- 
lication of a monthly house magazine called 
The F G Builder. This magazine, which com- 
prises thirty-two pages, with attractively de- 
signed colored cover, is well edited and con- 
tains a wealth of interesting miscellaneous mat- 
ter, cartoons, illustrations ete., besides timely 
articles on home building, house plans, news 
from the company’s various yards and other 
live features. 
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New Yard Is Very Well Equipped 


NEWARK, N. J., March 9.—Although their new 
plant, one of the largest in this city, has barely 
been completed, Albert & Kernahan (Ine.) are 
preparing further to extend their monorail fa- 
cilities, which already are the most complete to 
be found in the East. Heads of the firm are 
C. F. Albert and Edward Kernahan, two of the 
best known lumber retailers in New Jersey. 
Other officials of the company are Joseph F. 
McCarthy and Louis C. Jacob. 

In the short space of time they have been 
in business, Albert & Kernahan (Ine.) have 
opened up a distribution yard at the foot of 
Henry Street, Brooklyn, and have established 
an office for their New York trade in Grand 
Central terminal. 

By use of the monorail system timbers are 
loaded directly on cars of the Pennsylvania rail- 
road, a spur of which enters the yard. There 
are two rails, each four hundred feet long, now 
in operation and the contemplated improvements 
will cover practically the entire yard. Sheds of 
the company are modern in every particular and 
there are gangways everywhere to expedite the 
handling of lumber. 

The company’s new mill is still in process of 
construction. It will be equipped with a cireu- 
lar saw, a band saw and a sawdust bin. Dressed 
stock is all kept under cover. 
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Retail Stocks and Outlook 


Kansas City, Mo., March 8.—In a bulletin 
sent out by J. E. Johnston, traffic manager of 
the Southwestern Lumbermen’s Association, un- 
der date of Feb. 23, the members were asked to 
reply to the following questions: 


1. How does your stock on hand compare with 
normal? 

2. How does it compare with stock on hand 
February, 1925? 

3. What is the outlook for business for the next 
120 days? 

The responses received to date indicate 
“‘spotted’’ conditions, as might be expected in 
view of the great extent of territory repre. 
sented, some reporting a very favorable out- 
look for business during the next four months, 
while others are less optimistic. The follow. 
ing expressions are representative: 


DopGe City, Kan.—Our stocks are about nor- 
mal, and business prospects are considerably better 
than they were a year ago; in fact, we consider 
them unusually good.—C. C. ISELY LUMBBR Co. 

KANSAS City, Mo.—Our stocks March 1 were 
somewhat heavier than at the same time one year 
ago, due to the open weather and the fact that we 
are buying quite heavily at the present time. The 
outlook for business during the next four months 
is exceedingly bright. ‘There never has been a time 
when we had more inquiries, and business is open- 
ing up much earlier this year than last.—Bapcrr 
LUMBER & CoaL Co. 


WIcHITA, KAN.—Our retail stocks at this time 
are what we consider normal, and just about the 
same as in February, 1925. We consider the out- 
look for business during the next four months 
fairly good, though not equal to this time last 
year. Of course weather conditions during the 
next thirty or sixty days will have quite an effect 
on business, especially in the wheat country.— 
RounDs & PORTER LUMBER Co. 


WICHITA, KanN.—We had on hand Feb. 1 the 
smallest stock in a number of years, but we feel 
that we have plenty to supply all our wants. ‘The 
volume of business to be expected during the next 
four months is problematical. It is natural to pre- 
sume that we are going to do more than we did a 
year ago, but whether that expectation will be 
realized no one can say.—COMLEY LUMBER CO. 

Festus, Mo.—Our stocks are about twenty-five 
percent larger than a year ago, and about the same 
percentage above normal. Outlook for business 
for the next four months is decidedly poor.—Wac- 
GENER STORE Co. 


New I{AmMprox, Mo.—Outlook for business for 
the next 120 days is not very good. Our sales 
thus far this year are behind a year ago, but we 
believe this is largely due to the condition of 
weather and roads, as our trade is almost excli- 














A glimpse of the new shed of Albert § Kernahan (Inc.), Newark, N. J. 





Yellow pine and fir timbers in the yard of Albert & Kernahan (Ine.) 
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sively with the farmers. Our stock is about nor- 
mal, being practically the same as a year ago.— 
New HAMPTON LUMBER Co. 


JeWELL, KAN.—Our stock is above normal, espe- 
cially of coal. Our lumber stock is nicely balanced. 
The outlook for business is not very encouraging. 
Very little figuring is being done. Crops here last 
year were the poorest I have ever seen in this part 
of Kansas. The wheat looks good, however.— 
JeEWELL LUMBER Co. 


STRONG City, KAN.—Our stock is normal, though 
larger than in February, 1925. Outlook for busi- 
ness for the next 120 days is poor.—M. A. HoucH- 
7oN LUMBER & FEED Co. ' 


EMPORIA, KAN.—Business outlook for the next 
four months is the best in several years. Our 
stock is above normal, and larger than a year ago. 
—EMPORLA LUMBER & CoarL Co. 

GUTHRIK, OKLA.—Our stock is about fifteen per- 
cent below normal, though slightly larger than one 
year ago. Outlook for business for the next four 
months is good.—ARKANSAS LUMBER Co. 

WATONGA, OKLA.—Our stock is a little larger 
than normal, and somewhat larger than in Febru- 


Roden grasped the opportunity to enter the lum- 
ber business with a large patronage and a splen- 
did reputation as legacies from Mr. O’Dell, who 
was one of the best known of Westchester 
County lumbermen. 


Record Shipment of Fir Lumber 


LOUISIANA, Mo., March 9.—A train of twenty- 
three cars, part of a thirty-eight car order for 
one million feet of kiln-dried Douglas fir lum- 
ber was recently shipped from the Long-Bell 
Lumber Co.’s fir manufacturing plant at Long- 
view, Wash., to the Lacrosse Lumber Co., whose 
general offices are in this city, for their thirty 
yards in Missouri and Illinois. This shipment 
is said to be the longest trainload of kiln-dried 
Douglas fir lumber ever shipped from one mill 
to a single concern. 

Discussing this purchase, R. F. Turner, pur- 
chasing agent of the Lacrosse company, said: 

After thorough study of the advantages of kiln- 
dried Douglas fir lumber in all grades and after 
sending inquiries to our thirty yard managers ask- 
ing for their requirements of fir lumber we bought 


In no part of the country has the retail lum- 
ber business changed so much as in this section, 
according to Mr. Buffum. ‘‘ Years ago the 
ordinary stock in a good sized retail yard did 
not exceed $2,000,’’ said he, ‘‘and whenever a 
dealer sold a house or barn bill he ordered the 
material from the nearest wholesaler and had 
it shipped direct. The entire bill would be fur- 
nished by the wholesaler and it would be at 
destination within a week, thereby saving the 
retailer the necessity of carrying a large stock, 
as he only had to have enough on hand to sup- 
ply the small retail trade. But now it is neces- 
sary for the retailer to anticipate his wants for 
a considerable time ahead and he is required to 
carry a much larger stock.’’ 

The LaCrosse Lumber Co. is an old-estab- 
lished firm which began business in Louisiana, 
Mo., in 1873. It was owned and operated by 
Gov. C. C. Washburn, of Wisconsin, who had a 
sawmill at LaCrosse, Wis., and pine lands on 
the Black River. The lumber was rafted at 
LaCrosse and towed down the Mississippi River 
to Louisiana, Mo., where it was taken out of 
the water, stacked, allowed to dry and then 
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This train of 23 cars of trade-marked, kiln-dried Douglas fir lumber was recently shipped by the Long-Bell Lumber Co. from Longview, Wash., to 
the Lacrosse Lumber Co., for its thirty branch yards in Missouri and Illinois 


ary of last year. Prospects look good for the next 
three months.—DAVIDSON & CASE LUMBER Co. 


SuPpRIOR, NEB.—Our stock is a trifle larger than 
usual. As to business outlook, we are unable to 
even make an approximate guess. Corn and wheat 
crops were both failures in this territory. How- 
ever, it is our opinion that business would revive 
instantly if the aggregation of volunteer farm ad- 
visers at Washington, D. C., would all go home 
and quit trying to make the farmers feel poor. 
The farmer is not poor, but the reverse.—-SCOULAR- 


Bisnop Ca. 
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Company Will Open Branch Yard 


Detroit, Micu., March 9.—The Judson Lum- 
ber Co. has purchased a tract of land, 1,400 by 
100 feet, located at Allen and Ecorse roads on 
the Detroit, Toledo & Ironton Railroad, to be 
used as a site for a branch lumber yard. The 
new property will be opened up as soon as Allen 
Road is paved, according to an announcement 
made by J. G. Judson, vice president and treas- 
wer of the company. In addition to this pro- 
posed new yard an office building which will 
provide increased space and relieve office con- 
gestion is nearing completion at the main plant 
on Greenfield Avenue near Grand River. Five 
acres of land adjoining the Judson yard at 
Plymouth also have been purchased by this 
company. 
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Twenty-Five Years in Business 


MILWAUKEE, WIs., March 8.—The twenty- 
fifth anniversary of the establishment of the 
Coerper Bros. Lumber Co., 761 Thirtieth Street, 
Milwaukee, occurred on March 7. The company 
has recently completed a large shed, and all lum- 
ber in stock is kept under cover. The new shed 
8 constructed of sheet steel. 
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Retail Yard Has New Owner 


NEw York, March 8.— Percy Roden, for 
years a2 prominent coal dealer, is the latest re- 
tult to the ranks of Westchester County lum- 
bermen. Mr. Roden has purchased the yard and 
business of the O’Dell Lumber Co. at Ardsley- 
-Hudson and will at once start his first ven- 
ture in the lumber business. 

The O’Dell company ‘has been doing business 
or a number of years in Ardsley and vicinity. 
The proprietor died three years ago and since 
then his widow has been running the business. 
Mrs. O’Dell recently decided to sell and Mr. 


this trainload of Long-Bell trade-marked fir be- 
cause the common grades would reach destination 
perfectly dry and would stock well. Knowing 
that the Long-Bell plant at Longview was kiln- 
drying all grades of Douglas fir lumber we did not 
hesitate to place our large order with that company. 

‘“Douglas fir kiln-dried lumber is satisfactory 
in many ways,’’ said Charles G. Buffum, presi- 
dent of the Lacrosse company. ‘‘It is better 
than other lumber we have in stock and will 
give general satisfaction to our trade.’’ 

The sale was made by L. R. Schofield, district 
sales manager for the Long-Bell company for 
northeast Missouri. 


was shipped to various points west and north- 
west. , 


Governor Washburn died in 1880 and the 
business was conducted by the estate until pur- 
chased several years later by G. A. Buffum, and 
his two sons, Frank W. and Charles G. Buffum. 
G. A. Buffum died in 1898 and Frank W. 
Buffum died in 1922. Charles G. Buffum now 
is president of the company. 


Upon the cutting out of the white pine in the 
North they turned their attention to line yards 
and now have thirty branches located in Mis- 
souri and Illinois. 





roads is yielding good returns. 


fact until directly asked. 





This Week’s “Timely Tip” 
Oiled Roads Bring Increased Trade 


When John M. Lyon, retail lumber dealer at LaHarpe, Ill., was 
in Chicago last week he was asked by a representative of the AMERI- 
CAN LUMBERMAN #f there was anything new in the way of trade build- 
ing ideas being hatched in his community. 


In response to that question Mr. Lyon told how, by oiling the 
highways leading into town, for three or four miles—a total of four- 
teen miles being thus treated at a cost of $300 a mile—the trade of the 
retail merchants had been greatly increased, not only because of the 
facility with which the farmers in tributary territory can get into 
town, but because many who had been in the habit of trading else- 
where now find it most convenient to come to LaHarpe. 
saturated surface repels moisture and the roads thus treated are in 
good condition when ordinary dirt roads are almost impassable. , 


Mr. Lyon says that as a result of this improvement his own vol- 
ume of business during January and February of this year was about 
three times that of the corresponding period of last year or the year 
before, from which it will be seen that the investment for oiling the 


This improvement was put over by the local business men’s as- 
sociation, of which Mr. Lyon happens to be president, and the work 
was undertaken upon his initiative, although he did not divulge that 


Watch for next week’s “Tip” 


The oil- 
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February Building Contracts Reach High Total 


In spite of a decided drop from the preced- 
ing month, February’s construction contracts 
reached a very high total, according to the 
F. W. Dodge Corporation report, just issued. 
Building and engineering contracts let last 
month in the 37 States east of the Rocky Moun- 
tains (including approximately 90 percent of 
the country’s total) amounted to $389,899,800. 
The drop from January was 1) percent; but 
there was an increase of 25 percent over Feb- 
ruary of last year, making last month’s figure 
the highest February total on record. Extreme 
winter weather conditions probably had a good 
deal to do with the drop from January. 

Ineluded in last month’s record were: $178,- 
747,800, or 46 percent of all construction, for 
residential buildings; $66,710,800, or 17 per- 
cent, for public works and utilities; $50,176,700, 
or 13 percent, for commercial buildings; $40,- 
422,000, or 10 percent, for industrial buildings; 
and $20,721,500, or 5 pereent, for educational 
buildings. 

Building and engineering work started dur- 
ing the last two months has amounted to $847,- 
058,400, being an increase of 37 percent over 
the amount started in the first two months of 
last year. 

The planning of new work continues at an 
enormous rate. Contemplated new work re- 
ported for the 37 States in February amounted 
to $861,141,800, an increase of 1 percent over 
the amount reported in January and of 25 per- 
cent over the amount reported in February of 
last year. 

New York State and Northern New Jersey 

February construction contracts in New York 
State and northern New Jersey amounted to $104,- 
859,500. Although this was a decrease of 46 per- 
cent from the very high January figure, it was at 
the same time a 65 percent increase over February 
of last year. The month’s record included: $60,- 
021,700, or 57 percent of all construction, for resi- 
dential buildings; $15,048,000, or 14 percent, for 
public works and utilities; $14,553,800, or 14 per- 
cent, for commercial buildings; $5,170,000, or 5 
percent, for hospitals and institutions; and $3,439,- 
500. or 3 percent, for industrial buildings. 

Construction started in the district during the 
first two months of 1926, amounting to $300,322,- 
500, increased 72 percent over the corresponding 
period of last year, and was greater than the 
amount started in the same period of any previous 
year. 

Contemplated new work reported for the district 
in February amounted to $214,401,200, being about 
5 percent over the amount reported in January 
and 39 percent over the amount reported in Febru- 
ary of last year. 

New England 

_ Construction contracts awarded last month in 
New England amounted to $19,668,500. The de- 
crease from January was 23 percent; from Febru- 
ary, 1925, 19 percent. Included in last month’s 
record were: $9,655,300, or 49 percent of all con- 
struction, for residential buildings ; $4,065,400, or 
21 percent, for commercial buildings; $1,447,000, 
or 7 percent, for industrial buildings: $1,384,700. 
or 7 percent, for educational buildings; and 
$1,273,500, or 6 percent, for social and recrea- 
tional buildings. 

Construction started in New England during the 
past two months has amounted to $45,258,100, 
which is a 7 percent decline from the corresponding 
period of 1925. 

Contemplated new work reported for New Eng- 
land last month amounted to $34,503,700, being 
47 percent under the amount reported in January 
and 37 percent under the amount reported in Feb- 
ruary of last year. 


Middle Atlantic States 


Last month’s construction contracts in the mid- 
dle Atlantic States( eastern Pennsylvania, southern 
New Jersey, Maryland, Delaware, District of 
Columbia and Virginia) amounted to $27,193,200. 
This was a drop of 22 percent from the preceding 
month and of 19 percent from the preceding Febru- 
ary. The month’s record included: $11,289,100, 
or 42 percent of all construction for residential 
buildings ; $5,176,500, or 19 percent, for educa- 
tional buildings; $5,169,100, or 19 percent, for 
commercial buildings; and $2,613,700, or 10 per- 
cent, for public works and utilities. 

During the past two months there has been $61,- 
843,100 worth of new construction started in the 
middle Atlantic States, this being 12 percent more 
than the amount for the first two months of last 
year. 

Contemplated new work reported in February 
for the middle Atlantic States amounted to $69,- 
397,200, which was 31 percent less than the 
amount reported in January and 21 percent less 
than the amount reported in February of last year. 


Pittsburgh District 


February construction contracts amounted to 
$46,189,800 in the Pittsburgh district (western 


Pennsylvania, West Virginia, Ohio and Kentucky). 
There was a 19 percent increase over January, 
but a 8 percent decrease from February, 1925. Last 
month’s record included: $21,893,100, or 47 per- 
cent of all construction, for residential buildings ; 
$8,261,900. or 18 percent, for public works and 
utilities ; $5,995,500, or 13 percent, for industrial 
buildings ; $4,221,000, or 9 percent, for educational 
buildings; and $4,108,500, or 9 percent for com- 
mercial buildings. 

Construction started in the district during the 
past two months has totaled $84,960,100, being a 
decrease of 1 percent from the corresponding period 
of 1925. 

Contemplated new work reported for the Pitts- 
burgh district in February amounted to $65,642,- 
000, an increase of 6 percent over the amount re- 
ported in Jannary and a decrease of 15 percent 
from the amount reported in February of last 
year. 

Southeastern States 


Building and engineering contracts were awarded 
last month to the amount of $85,253,500 in the 
southeastern States (the Carolinas, Georgia, 
Florida, Tennessee, Mississippi, Alabama, Arkan- 
sas and Louisiana.) The inerease over January 
was 30 percent; over February of last year, 83 
percent. The month’s record included: $27,262,- 
400, or 32 percent of all construction, for resi- 
dential buildings ; $24,286,000, or 29 percent, for 
public works and utilities ; $20,207,500, or 24 per- 
cent, for industrial buildings; and $8,722,700, or 
10 percent, for commercial buildings. 

During the past two months construction con- 
tracts have been let in these States to the amount 
of $151,075,800, being a 72 percent increase over 
the corresponding period of 1925. 

Contemplated new work reported in February 
amounted to $175,931,500, being 8 percent over 
the amount reported in January and 56 percent 
over the amount reported in the preceding Febru- 


ary. 
The Central West 


Construction started last month in the central 
West (Illinois, Indiana. Iowa, Wisconsin, Michigan, 
Missouri, Kansas, Oklahoma and Nebraska) 
amounted to $85,268,900. The increase over Janu- 
ary was 8 percent; the increase over February of 
last year was also 8 percent. Included in the 
February record were: $38,592,400, or 45 percent 





We would rather insure a frame 
building well kept than a so- 
called fireproof building poorly 
kept.—Associated Mutual Lum- 
ber Fire Insurance Companies. 











of all construction, for residential buildings ; $13,- 
237,400, or 16 percent, for public works and 
utilities ; $10,307,200, or 12 percent, for commer- 
cial buildings ; $8,533,000, or 10 percent, for social 
and recreational projects; and $6,757,300, or 8 
percent, for industrial buildings. 

Construction started in the district during the 
vast two months, amounting to $164,333,900, has 
increased 22 percent over the corresponding period 
of 1925. 

Contemplated new work reported for the district 
in February amounted to $263,557,400, an increase 
of 20 percent over the amount reported in January 
and of 65 percent over the amount reported in 
February of last year. 


The Northwest 


February construction contracts in Minnesota, 
the Dakotas and northern Michigan amounted to 
$5,289,900. The increase over January was 32 
percent; over February of last year, 15 percent. 
The month’s record included: $2,582,700, or 49 
percent of all construction, for residential build- 
ings; $1,530,000, or 29 percent, for hospitals and 
institutions; $392,700, or 7 percent, for commer- 
cial buildings; $274,600, or 5 percent, for public 
works and utilities; and $208,400, or 4 percent, 
for industrial buildings. 

During the past two months there has been 
$9,302,300 worth of new construction started in 
this district; this being 4 percent under the 
amount started in the first two months of last 
year. 

Contemplated new work reported for the district 
in February amounted to $12,868,000; being a 
decrease of 21 percent from the amount reported 
in January and of 33 percent from the amount re- 
ported in February of last year. 


Texas 


Construction work started in Texas last month 
amounted to $16,176,500. There was a decrease 
of 15 percent from January and an increase of 25 
percent over February of last year. The more im- 
portant items in the month’s record were: $7,451.- 
100, or 46 percent of all construction, for resi- 
dential buildings; $2,857,300, or 17 percent, for 
commercial buildings; $1,982,400, or 12 percent, 
for public works and utilities; $1,507.600, or 9 
percent, for educational buildings; and $1,334,600, 
or 8 percent, for industrial buildings. 

During the past two months $29,962,600 worth 
of new work has been started in Texas, this being 


a 21 percent increase over the amount started jp 
the corresponding period of 1925. 

Contemplated new work reported for Texas jy 
February amounted to $24,840,800, being a 19 per. 
cent increase over the amount reported in January 
and a 23 percent increase over the amount re. 
ported in February of last year. 


Heavy Volume of New Building 


STREATOR, ILu., March 8.—Construction to 
the amount of a million dollars is now in prog- 
ress in Streator. The projects making up this 
total include the new dam of the Streator Aque- 
duct Co., extensive additions to the Thatcher 
Manufacturing Co. plant, expansion of the 
American Bottle Co. works; a new department 
store, theater and numerous residences. Sey- 
eral hundred thousand dollars’ worth of addi- 
tional construction is planned for the spring 
and summer. Much material for the improve- 
ments named, as well as for residential jobs, is 
being supplied by the J. C. Ames Lumber Co, 
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Company Conducts Essay Contest 


CHARLESTON, W. VA., March 9.—The Morgan 
Lumber & Manufacturing Co., of this city, is 
conducting a contest in which cash prizes will 
be awarded to the high school students submit- 
ting the best essays on the subject ‘‘ Why 
Should One Own His Own Home?’’ This con- 
test, which will end April 13, is open to all 
students of the Charleston high school and the 
four junior high schools. There are two groups 
of prizes, of three each, as follows: First, $10; 
second, $5; third, $2.50, for best essays sub- 
mitted in the high school group; and the same 
for the junior group. The essays are limited 
to 800 to 1,000 words each in the high school 
division, and to 600 to 800 words in the junior 
high school group. Announcement of this offer 
was made by the company in a full-page adver- 
tisment in the Sunday issues of the two morn- 
ing newspapers, and announcement of the 
winners is to be made in the April 14 issues of 
the same papers. The prizes will be presented 
at the schools, in such manner as the school 
authorities may determine. 

‘¢ Announcement of this contest has aroused 
much interest and favorable comment,’’ said 
Fred Larkins, secretary of the company. ‘‘Some 
of the teachers have begun to inquire where 
they might get data on the subject, and all are 
intensely interested in seeing that the greatest 
possible benefit results from the campaign.’’ 


Stage Set for Duluth Building Show 


DuLuTH, MINN., March 8.—The committee in 
charge of the third annual Building Show to be 
staged in the Armory here during the week be- 
ginning March 22 has reported that all the 
available space has been contracted for and 
that the number of exhibits will be larger than 
at either of the two previous shows. 

A unique and beautiful plan of decorating the 
Armory has been evolved. Myriads of electric 
lights will be arranged above a dark canopy 
which will represent the sky at night, the large 
lights shining through representing the stars. 
Under the sky will be arranged the regular 
illuminations, giving the effect of the show 
being outdoors. The outdoor effect will be 
further carried out in the decorations for the 
display booths, which will be of latticework 
trimmed with southern smilax. 


Seaagasaeaaaaas: 


Condemns Big Shipment of Lath 


MINNEAPOLIS, MINN., March 9.—The Minne 
apolis building inspectors’ office just has con 
demned 21 cars of balsam lath on the grout 
that it fails to meet specifications laid down ™ 
an ordinance passed last October. The ordi- 
nance, which is an amendment to the building 
ordinance, provides for barring from Minneapo 
lis all lath not of ‘‘balsam or equal or better 
wood,’’? and averaging less than 15 inches 
in width and % inch in thickness. 


The difficulty, balsam lath manufacturers’ 
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representatives in the Twin Cities said, is that 
if the lath meets the Minneapolis requirement 
it fails to comply with the Chicago provisions. 


One of the results is that the Minneapolis 
ordinance is declared to penalize users here who 
would be required to pay more for special cuts. 


Success of Winter Building Proved 


New York, March 8.—Winter building is a 
success again in spite of cold weather. New 
York Building Congress investigators report 
that heavy snowstorms caused little delay of 
operations throughout the city, the average be- 
ing only one day’s time on inclosed buildings. 


Winter building in the last few years has been 
steadily increasing, says the survey. It can be 
safely stated that the twelve-month building year 
has come to stay. Science has a great deal to do 
with the change in the building calendar as the 
new uptodate building methods cause little in- 
convenience to the builder and workmen during bad 
weather conditions, but the psychology of the buy- 
ing public, which has come to recognize these ad- 
vantages, is also a big factor. 

Heavy snow, such as experienced last month, 
held up shipments for a few days, and in some 
cases material men were unable to make deliveries 
as promptly as formerly, but it can be estimated 
that building construction in New York did not 
stop more than one entire day, where enclosures 
were up, although usual speed was not maintained. 


In old times, all building work would have ceased 
altogether at the approach of snowstorms like those 
last month. 

The survey also showed that lumber dealers 
and others handling building materials had ex- 
perienced only one day in which they could not 
send out their trucks, but on other days during 
the extremely bad weather, and before any 
appreciable progress had been made on re- 
moval of snow, the speed at which deliveries 
were made was greatly lessened, with no assur- 
ances that trucks sent out would reach the 
jobs. This, the survey states, accounted in 
large part for holding up work because in New 
York City there is not sufficient storage space 
for materials in large quantities and deliveries 
have to be made to the jobs at frequent in- 
tervals. 


Show Will Have Special Lumber Day 


MILWAUKEE, Wis., March 8.—Lumber and 
millwork interests in Milwaukee have been 
given a special day at the fourth annual Mil- 
waukee Home Show to be held March 13 to 20. 
This will be Thursday, March 18, and the local 
lumbermen are planning to attend in a body 
escorting their ‘‘queen,’’ who will reign that 
night at the show. The lumbermen are prepar- 
ing extensive exhibits, and will have their repre- 
sentatives in the booths to give information to 
prospective home builders and owners. 


PIONEER WISCONSIN LUMBERMAN 


Walter Alexander, one of that group of fa- 
mous lumbermen who have made Wausau, Wis., 
the center of lumber interests which cover a 
large part of the United States, and one of Wau- 
sau’s most prominent and most popular citizens, 
died at Miami Beach, Fla., Sunday morning, 
March 8. Mr. Alexander was nearly 77 years 
of age, but had been active in business and civic 
and social matters until the last. He suffered a 
severe cold in the early part of the winter and 
on. Feb. 5, with his son, Benjamin, went to 
Miami Beach. Later an attack of acute dysen- 
tery further depleted his vitality and his con- 
dition became somewhat alarming, although 
little fear of a fatal termination was held until 
the very last. Relatives were summoned, how- 
ever, the latter’ part of the week, and his 
brother, John, son, Benjamin, and daughter, 
Ruth, were with him at the time of his death. 
The others arrived too late. The funeral cor- 
tege left Miami Beach on Sunday night, arriv- 
ing in Wausau on Wednesday morning. Fu- 
neral services were held at the home in Wausau, 
under the auspices of the Masonic order, with 
Rev. Dr. Richard Evans, of Appleton, and Rev. 
F. J. Turner, of the First Methodist Church, of 
Wausau, officiating. 

Walter Alexander was born in Glasgow, Scot- 
land, June 14, 1849. His parents brought him 
to America when he was nine years old and lo- 
cated in Portage County, Wisconsin, where the 
boy got his early schooling. A few years later 
he went to Wausau to live with his uncle, Wal- 
ter D. MeIndoe, who was one of the first and 
one of the most noted of the Wausau lumber- 
men, Mr. MeIndoe had purchased the old 
‘“muley’’ mill of George Stevens, the first lum- 
bering enterprise to start at Wausau, and was 
the first great factor in building up that city’s 
prominence in the industry. His nephews, John 
and Walter, were given their first lumber train- 
Ing in his mill and office. Walter Alexander 
attended Ripon College but left before gradua- 
tion to become manager of his uncle’s business. 


Mr. MecIndoe died in 1872 and Walter Alex- 
ander continued the management of the busi- 
hess until 1874, when he formed a partnership 
with John and Alexander Stewart and the con- 
‘ern became known as the J. & A. Stewart Lum- 
ber Co. That company became one of the lead- 
ing lumber enterprises of the region and operated 
under that name until 1884, when it was incor- 
Porated as the Alexander Stewart Lumber Co., 
with Walter Alexander as secretary and treas- 
urer, and practically manager. Under his direc- 
tion the business expanded until it became one 
of the largest in the State. . 

Mir, Alexander branched out into other lines 


and became one of the most important factors in 
the industrial development of the Wausau region 
and of the entire State. He organized the 
Wausau Paper Mills Co., in 1890 and was its 





THE LATE WALTER ALEXANDER 


president, and Jater was actively interested in 
the organization and development of the Wis- 
consin Valley Improvement Co., the Wausau 
Street Railway Co., the Wisconsin Valley Elee- 
trie Co. and the Marathon Paper Mills Co., of 
which he was vice president. 

About seventeen years ago he and his asso- 
ciates organized the Wisconsin-Arkansas Lum- 
ber Co., which 1s today one of largest operators 
in the South, with headquarters at Malvern, 
Ark., and is also one of the leaders in refor- 
estation work in the South. He was president 
of the Walter Alexander Timber Co. of Wiseon- 
sin, which has large timber holdings in Wis- 
consin and Michigan. He was also president of 
the Marathon County Bank, an officer of the 
Walter Alexander Co., an investment firm, vice 
president of the American National Bank and 
an officer of the Wausau Canning Co., and of 
many other local enterprises. 

Mr. Alexander’s lumbering interests expanded 
until they included every branch of the business 
and touched every section where lumbering is 
carried on. He also became interested in 


Seeks to Bar Wood Construction 

New York, March 8.—The American Insti- 
tute of Architects has adopted resolutions eall- 
ing on the municipal government to enact laws 
stopping the construction of frame houses in 
Brooklyn and Queens, with « warning that 
large sections of these two boroughs, where 
hundreds of houses have been erected in the 
past two or three years, are in danger of a gen- 
eral conflagration. 

The building ordinances of New York City per- 
mit the construction of wooden houses with wooden 
roofs almost in the geographical center of the 
great boroughs of Brooklyn and Queens, says the 
resolution. Compactly built blocks of houses of 
wood frame construction and wood shingle roofs 
already have been erected miles in extent. 

The filling up of open areas is proceeding rapidly 
and this unrestricted inflammable construction is 
increasing the danger to a condition that might 
destroy thousands of lives of human beings in one 
disastrous conflagration. 

The New York chapter of the American Insti- 
tute of Architects invites the attention of city offi- 
cials to these facts and urges upon the board of 
aldermen the necessity of emergency legislation to 
check this growing menace. 

The emergency measure should forbid the use of 
wood shingles on any building within the city }im- 
its, and require incombustible roof covering. 

The board of aldermen is hereby petitioned to 
enact as nearly as possible amendments to the 
building ordinances with respect to fire-resisting 
construction. 


DIES IN FLORIDA 


the retail end and was vice president of 
the A. A. Wilkinson Lumber Co., of Indiana, 
with headquarters in Indianapolis, operating a 
number of yards. His timber holdings are lo- 
cated in various parts of the South and West, 
aus well as in Wisconsin and Michigan, and he 
was a director in many of the larger concerns 
operating in those sections. 

As a member of each of the companies which 
comprise the famous ‘‘ Wausau Group’’ of lum- 
ber mills, Mr. Alexander was instrumental in 
adopting and putting over the slogan and trade 
mark ‘‘Good Lumber’’ which has recently been 
made the sales motto of this group with its com- 
bined production of 400,000,000 feet annually. 
Of this group Mr. Alexander was vice president 
of the Wisconsin & Arkansas Lumber Co., Mal- 
vern, Ark., at the time of his death, director of 
the Wausau Southern Lumber Co., Laurel, Miss., 
Marathon Lumber Co., Laurel, Miss., Yawkey- 
Bissell Lumber Co., White Lake, Wis., and 
B. C. Spruce Mills (Ltd.), of Lumberton, B. C., 
and held interests in the Brooks & Ross Lumber 
Co., Schofield, Wis., the Bissell Lumber Co., 
Marshfield, Wis., and the Silver Falls Timber 
Co., of Silverton, Ore. 

In addition to the ‘‘Wausau Group,’’? Mr. 
Alexander held interests in the MeCloud River 
Lumber Co., of MeCloud, Calif., Fountain- 
Campbell Lumber Co., of Ladysmith, Wis., of 
which he was vice president, and the Owen- 
Oregon Lumber Co., Medford, Ore. 

Of late years Mr. Alexander had become more 
and more interested in farming and dairying, 
and his dairy farm near Wausau has for years 
heen a show place for dairymen, his fine Guern- 
seys winning many prizes and honors. 

In 1874 Walter Alexander was married to 
Miss Sarah Strobridge and their marriage was 
regarded as an ideal one. Mrs. Alexander died 
on Feb. 5, 1924, and since her death Mr. Alex- 
ander had not been up to his former mark of 
activity and enterprise. He mourned her deeply 
and missed her constantly. Four children of 
this marriage survive: W. D. Alexander, of 
Bloomington, Ill., Judson 8., Benjamin and Miss 
tuth Alexander, of Wausau. Two brothers and 
two sisters also survive: John Alexander, of 
Aurora, Ill., head of the Alexander Lumber Co., 
operating lineyards, and also of the Pioneer 
Lumber Co. and Sumter Lumber Co., of Elec- 
tric Mills, Miss.; Taylor Alexander, Mrs. F. G. 
Dana and Miss Margaret Alexander, of Wau- 
sau. 

Mr. Alexander was notably philanthropic and 
gave often and largely to all the local charitable 
organizations. He gave the ground on which 
the Wausau public library stands, as a memo- 

‘Continued from page 102) 
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Mill and Market News of Hardwood Industry 


Demand Improves; Dry Stocks Low 


ELKINS, W. Va., March 8.—With additional 
orders being placed for spring business, owing 
to the fact that it is now possible to move more 
lumber by truck, the West Virginia hardwood 
market is a little more active than it has been. 
There have been advances on some of the low 
grades, with a better demand for them. Dry 
mill stocks are estimated to be lower than at any 
time during the last four years. Little of the 
lumber cut since last October has had an oppor- 
tunity to become seasoned, and it will be the 
latter part of April before there is a larger 

- quantity available. 

The Lumber & Supply Club of Huntington, 
which recently indicated its desire to become a 
bureau of the Chamber of Commerce, has been 
aecepted by the board of directors, according to 
Secretary H. EK. Mathews. President P. V. Bes- 
wick, of the club, will become a member of the 
chamber’s board of directors. 


See Prospect of Big Demand 

MEMPHIS, TENN., March 8.—All consuming 
groups are buying sparingly of southern hard- 
woods, carefully watching the market. Demand 
has fallen off considerably in the last two 
weeks, largely as a result of price cutting, 
which lowered prices 10 to 15 percent on prac- 
tically all popular items. Buyers are ordering 
only items they must have, and seek out lowest 
offers. Prices are steady at the low figures 
being quoted. These are better than those 
quoted last summer but, judging from expres- 
sions of Memphis manufacturers, the bottom 
has been reached. Prices are now lower than 
cost of production during the last winter. Some 
predict that when stock is taken and costs fig- 
ured, some firms will immediately raise prices 
again. 

Prospects for business were never better. 
Practically every hardwood consuming plant in 
the country is running full time. Soon they 
will need more stock. Automobile trade has 
been good. Demand for new cars has been un- 
usual, and factory buyers have been in the mar- 
ket for many weeks. At present they are not 
buying to any great extent, but are sure to re- 
turn soon. The furniture factories are running 
but are not buying lumber. They have plenty 
for thirty days, but will then be forced into the 
market. The same is true of the woodworking 
industries as a whole. The building trades are 
buying sparingly, but will be active with the 
opening of spring building. The export market 
is improved somewhat, more orders being re- 
ceived, yet most buyers are waiting for ‘‘rock 
bottom’? prices. 

The report of the Hardwood Manufacturers’ 
Institute for the week ending Feb. 20 showed 
that orders were 90 percent; shipments, 98 per- 
cent, and production, 87 percent of normal out- 
put. Higher figures for production are ex- 
pected when later weeks are reported on. Log- 
ging conditions are excellent. Logs are pulled 
from the forests daily and there is an ample 
supply on hand. Log prices have dropped, but 
there is little chance of further reduction. Mills 
are overproducing hardwoods to a certain ex- 
tent, as a result of the dry weather. <A cut in 
production brought about by rain would change 
the market situation in a very short time. 


Demand Shows Improvement 


Macon, Ga., March 8.—Weather has been 
favorable for production, with the exception 
of one day when there was a steady down- 
pour of rain. Mills are running full time. 
All have good stocks and all are anticipating 
a brisk business during the spring months. 
Hardwood lumber manufacturers report that 
business is picking up, there being a consider- 
able increase in orders as compared with the 
previous week. This demand comes especially 
from New England. The better grades of poplar 


have been in demand. There has been a lull, 
however, in sales in other parts of the East, 
spring business not opening as early as it was 
expected to. Demand for trim was one of the 
biggest features of the local hardwood market, 
mills continuing to book orders for deliveries 
well into April. There were some sales for ex- 
port. There have been no changes in prices 
during the week, and improvement is expected 


during the latter part of the month or surely by. 


April 10. 

Alonzo H. Bankston, representing the Case- 
Fowler Lumber Co., of this city, one of the 
largest hardwood lumber firms in the South, will 
sail for Europe on March 20, it was announced 
today. He will visit England and the Continent, 
and then will go to northern Africa in the 
interest of his company. 


Logging Season Near Close 


MERRILL, Wis., March 9.—Lumber concerns, 
retail and manufacturing, are awaiting the 
opening of spring buying to stimulate busi- 
ness. Loggers are approaching the close of the 
1926 season, which has been one of the best 
in their history, as the snow until recently did 
not seriously interfere with operations. Dur- 
ing the last two weeks, severe drifts have been 
encountered, added to which the spring-like 
temperature on sunny days has caused the 
snow to melt quite freely in the open. The 
temperature at nights has caused the water 
from the melting snow to freeze again, so until 
nights too become too warm, loggers will be able 
to continue. 

The Stange Lumber Co., whose lumber offices 
suffered considerable damage a week ago by 
fire, is completely repairing them and _ refin- 
ishing the interior. 


Increasing Case Goods Output 


ASHEVILLE, N. C., March 8.—Announcement 
was made Wednesday by Louis Francis, super- 
intendent of the Carolina Wood Products Co., 
of Woodfin, that construction has been started 
on the new addition to the plant. The cost of 
this building will be between $75,000 and $100,- 
000, and will increase capacity by one-third. 
The number of employees will also be increased 
by 150 or more, the number now employed being 
500. This expansion is part of the plan of this 
company to double its capacity since the in- 
corporation of the $15,000,000 merger of the 
Federal Furniture Factories (Inc.) in January. 

The present output of the factory is about 
150 cars a month, and this amount will be 
increased by fifty through the addition. More 
than 72,000 pieces of furniture were shipped by 
this company during 1925. This company is the 
largest exclusive manufacturer of case goods in 
the South, while the corporation of which this 
is a unit, is the largest furniture manufactur- 
ing organization in the United States. 


Larger Buying Is Encouraging 

CINCINNATI, OHIO, March 9.—Better business 
has been the rule in the lumber market in this 
district. Orders are coming to hand with more 
frequency, and there has been a better volume 
of buying. The increase in volume has given 
a healthier tone to the market, and promises an 
active spring season. There has been a con- 
sistent demand from hardwood flooring manu- 
facturers. Automobile inquiries have increased, 
and furniture buying has been fairly satisfac- 
tory. Prices of Appalachian woods have been 
well maintained, the disparity between prices 
of these woods and southern stocks having 
turned considerable business to the mountain 
woods. The southern woods have eased off from 





their winter heights. For the present the market | 


has a somewhat stabilized aspect. 

Retail yards have been more largely in the 
market for southern pine. Prices in this dis- 
trict have been fairly steady. 


Orders Coming in Better 


EVANSVILLE, IND., March 8.—Hardwood firms 
in southwestern Indiana report that orders have 
started to come in better than during February, 
Dry stocks continue scarce. The furniture in- 
dustry continues to buy quite liberally, and a 
good deal of lumber is being sold to automobile 
and musical instrument manufacturers. Some 
local furniture factories continue to run on full 
time. The plants at Tell City and Jasper, 
Ind., also are doing a very good volume of 
business. Prices have remained firm. Logs are 
coming in more lively, and many hardwood mills 
are operating steadily with plenty on hand, 
Poplar has been moving better. Walnut is in 
better demand than it has been for some time, 
Gum is in good demand. Box factories are 
being operated on good time, and have been in 
the market for considerable lumber. Some ties 
are being bought by the railroads. Little in. 
quiry is being made here for lumber for export 
purposes. Veneer manufacturers say that trade 
is holding up very well. Building trades de- 
mand has beep only fair. 


T. E. Ruby, of the Ruby Lumber Co., Madi- 
sonville, Ky., has been elected a director in the 
Madisonville Building & Loan Assoeiation. 


More Demand from North and East 


ATLANTA, GA., March 8.—Increase in hard- 
wood production caused a further decline in 
prices last week, average quotations on gum 
and oak by mills in this district being off about 
$1. Shipments are picking up steadily. New 
business booked last week was somewhat off, 
principally because of decline in sales to the 
furniture industries, which are buying fairly 
well in lower grades but taking little FAS. 
Sales to automotive and implement makers have 
made a further increase, inquiries indicating 
that this business will continue active. Oak 
flooring demand from southeastern retailers 
holds up fairly well, and there is some business 
being booked in the North and East, inquiries 
from this field being especially gooa. Flooring 
plants are buying plain white and red oak on a 
fairly good basis to take care of their needs 
for the second quarter, but the prices are not 
considered very good by producers. The mill- 
work industries continue to buy more heavily of 
hardwoods for interior trim, while the box in- 
dustries are active in the lower grades of gum. 

In gum, the range has broadened again as 
some mills are offering concessions for quick 
business. Last week’s averages are as follows: 


GuM— 4/4 5/&6/4 8/4 
Plain red, FAS..$107@109 $112@114 $117@119 
aa 60 62 64 66 72 = T4 
Os Ak. “Sisiy sieser dv 32 34 34 36 42 44 
Plain sap, FAS.. 53 55 57 59 «8=6«62—Ss«é4 
ae Apeneons 38 40 42 44 52 54 
ROS ee eisreieiew 6 20 22 2 24 23 2% 
Qtrd. red, SND— 
A ee 59 61 67 69 72 = T4 
No. 1 & sel.... 45 47 48 50 62 64 
1 ae 27 29 27 29 30 = 32 
Qtrd. red, FAS... 112 114 115 117 115 117 
EROS) Rt -wcieie aiececene 67 69 69 71 74 «76 
INO. 2) 04:055:0 ... 384 36 36 38 43 4 
Ash prices are the same, $125 for 10 and 


12/4 FAS, f. 0. b. Atlanta, and $150@155 for 
16/4. No. 1 and select is $100 for 10 and 12/4, 
and about $95 for 16/4. No. 2 is $45 for 10 
and 12/4, and $50 for 16/4. Maple prices aré 
also unchanged. The 10 and 12/4 FAS 1s 
around $100, and 16/4, around $115@118. No. 
1 is about $80 for 10 and 12/4, and up to $89 
for 16/4. 


For plain white oak, flooring plants paid last 
week around $82@85 for 4/4 FAS, f. 0. b. 
Atlanta, about $105 for 5 and 6/4, and $115 
for 8/4. No. 1 and select averaged about $59 
for 4/4, $60 for 5 and 6/4, and about $65 for 
8/4. No. 2 was $35 for 4/4, and about $40@# 
for 5, 6 and 8/4. For plain red oak the averagé 
prices were about $1 to $1.50 less than the 


For Current Market Prices on Hardwoods See Pages 94 and 95 
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quotations for plain white oak. 
flooring prices still show a slight downward 
tendency, and some mills have quoted a little 
jess than the average market, prices as a 


whole are about the 
game and probably will 
remain so because of the 
heavy building demand 
retail yards are enjoying. 
Last week’s averages, f. 
o. b. mills, for 3$x24- 
inch oak flooring were 
$105 for clear, $90 for 
select, $75 for No. 1 and 
$30 for No. 2. For 3x 
9%4-inch quartered white 
oak flooring, the average 
for clear was about $148 
@150, and select about 
98@100. For 3§x1%4- 
inch No. 1 averaged 
around $583@55. For % 
w-inch plain white oak 
fooring, clear was about 
$88@90 and select about 
$78@80. For %x2-inch 
lan, clear averaged 
around =$73@75,_ select 
$57@60, and No. 1 $30 
@32. For 3§x2%4-inch 
maple flooring prices last 
week were unchanged at 
about $110 for clear, and 
$485 for No. 1. For 
#4x344-inech maple floor- 
ing, No. 1 and better, 
jointed and end-matched, 
the same price of $90 
prevailed. Factory ma- 
ple flooring was about 
64@65. 


Industrials Are Buy- 
ing Ahead 


CoLUMBUS, OHIO, March 
&, — Continued activity 
is, shown by the hard- 
wood market. Inquiries 
frm furniture, automo- 
bile and musical instru- 
ment factories are larger 
and many are developing 
into orders. Box fac- 
tories are buying up low 
grade stocks rather brisk- 
ly Faetory trade is ex- 
panding and business is 
bing booked for future 
shipment.. Many of the 
factories show a tendency 
to buy in greater volume 
than current needs might 
indicate, believing that 
higher prices will pre- 
vail, Retail trade is 
somewhat slow, owing to 
bad weather holding up 
ddiveries of stock al- 
tady sold. Railroads 
ate showing interest in 
the market, judging from 
the larger number of in- 
quiries received. Floor- 
ug manufacturers have 
‘een in the market stead- 
ly. Prices are firm in 
‘very way, and little cut- 
‘ng to foree trade is re- 
‘wrted to. There is some 
tmdeney to advance 
Pees on certain items. 
The southern pine 
tade is showing some 
igns of weakness, owing 
0 the fact that retailers 
ae not coming into the 
market to any extent. 
d weather has inter- 
fred with retail trade, 


‘yards are unable to deliver stocks sold. Buy- 
Rg is in small lots to fill in broken stocks. The 
‘ne of the market is still good, however. Build- 


Though oak 
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ing will be almost as active this year as last. 
Transit cars are rather numerous and have their 
effect in weakening quotations. 

The E, A. Prentice Lumber Co. has just about 


Proclaims Forest Week Dates 


WasHINnGeTON, D. C., March 8.—In a formal proclamation President 
Coolidge has designated April 18-24, inclusive, as American Forest Week. 

In making the proclamation public, Secretary of Agriculture Jardine 
pointed out that the observance of American Forest Week has reached 
nationwide proportions. The campaign is directed by the American Forest 
Week Committee, a federation of nearly 100 organizations, of which Frank 
O. Lowden, of Illinois, is chairman. The Department of Agriculture is rep- 
resented on the committee by the Forest Service, the biological survey and 
the bureau of plant industry. Local Forest Week committees are being 
organized in each of the forty-eight States and in Alaska. 

An international aspect of this year’s American Forest Week is found in 
the President’s reference to the action of the Canadian Government, which 
also has issued a proclamation designating Canada’s annual forest week for 
April 18-24, thus unifying the efforts of the two countries. 

The text of President Coolidge’s proclamation follows: 


By the President of the United States of America—A Proclamation 


In again proclaiming American Forest 
Week it is fitting that, while giving full 
weight to the evils resulting from impov- 
erished forests and idle land, I should lay 
stress upon the outward spread of forestry 
in industrial practice and land usage. 
Too long have we as a nation consumed 
our forest wealth without adequate pro- 
vision for its wise utilization and renewal. 
But a gratifying change is taking place 
in the attitude of our industries, our land- 
owners and the American people toward 
our forests. 

The wise use of land is one of the main 
foundations of sound national economy. 
It is the corner stone of national thrift. 
The waste or misuse of natural resources 
cuts away the groundwork on which na- 
tional prosperity is built. If we are to 
flourish, as a people and as individuals, 
we must neither wastefully hoard nor 
wastefully exploit, but skillfully employ 
and renew the resources that nature has 
entrusted to us. America’s forest prob- 
lem essentially is a problem involving the 
wise use of land that can and should pro- 
duce crops of timber. 

Flourishing woodlands, however, mean 
more than timber crops, permanent indus- 
tries, and an adequate supply of wood. 
They minister to our need for outdoor 
recreation; they preserve animal and 
bird life; they protect and beautify our 
hillsides and feed our streams; they pre- 
serve the inspiring natural environment 
which has contributed so much to Ameri- 
can character. 

Although our national progress in for- 
estry has been well begun, much remains 
to be done through both concerted and 
individual effort. We must stamp out 
the forest fires which still annually sweep 
many wooded areas, destroying timber 
the nation can ill afford to lose and kill- 
ing young growth needed to constitute 
the forests of the future. Forest fires, 
caused largely by human indifference or 
carelessness, are the greatest single ob- 
stacle to reforestation and effective forest 
management. 

We must encourage and extend methods 
of timber cutting which perpetuate the 
forest while harvesting its products. We 


must plant trees in abundance on idle 
land where they can profitably be grown. 
We must examine taxation practices that 
may form economic barriers to timber 
culture. We must encourage the exten- 
sion of forest ownership on the part of 
municipalities, counties, States and the 
Federal Government. And we must take 
common counsel in public meetings to the 
end that the forestry problems of each 
region may be well considered and ade- 
quately met. 

NOW, THEREFORE, I, CALVIN 
COOLIDGE, President of the United 
States of America, do hereby designate 
the week of April 18-24, inclusive, 1926, 
as American Forest Week; and I recom- 
mend to the governors of the various 
States that they also designate the week 
of April 18-24 as American Forest Week 
and observe Arbor Day within that week 
wherever practicable and not in conflict 
with law or accepted custom. And I urge 
public officials, public and business or- 
ganizations, industrial leaders, land own- 
ers, editors, educators, clergymen, and all 
patriotic citizens to unite in the common 
task of forest conservation and renewal. 

The action of the Canadian Govern- 
ment in likewise proclaiming the week of 
April 18-24, inclusive, as a period when 
the utmost stress shall be laid upon the 
problems of forest conservation and re- 
newal, thus unifying the respective ef- 
forts of Canada and the United States, 
is an added reason why our citizens 
should give careful thought to a matter 
so important to both countries. 


IN WITNESS WHEREOF, I have here- 


unto set my hand and caused the seal of 
the United States to be affixed. 


DONE at the City of Washing- 
ton this third day of March, in 
the year of our Lord one thou- 
sand nine hundred and twenty- 
six, and of the Independence of 
the United States of America 
the one hundred and fiftieth. 

CALVIN COOLIDGE. 
By the President: 

FRANK B. KELLOGG, 
Secretary of State. 


(SEAL) 
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completed its new mill, replacing the one de- 
stroyed by fire about eight months ago. Several 
large machines are to be installed and the 


exhaust system is yet to be finished. Orders 
for millwork are coming in fast, according to 
Mr. Prentice and the capacity of the mill has 
been employed as the machinery was installed. 


W. M. Ritter, head of 
the W. M. Ritter Lum- 
ber Co., arrived in Co- 
lumbia March 8 for a 
few days of conferences 
with department heads. 
He has been staying at 
his Washington, D. C., 
residence. 





Movement Good 
and Improving 


LOUISVILLE, Ky., March 
8.— Fair business has 
been reported in the 
hardwood market over 
the last week. Poplar is 
reported in better de- 
mand than for some time. 
Sap gum has been weaker 
in price, because of 
larger production, but 
the movement has con- 
tinued heavy. Better 
grades of walnut are in 
good demand, and the 
movement of dimension 
has been very fair. Thick 
ash and elm are reported 
quite good. Some move- 
ment is reported in maple 
and cottonwood. Plain 
oak is also moving right 
along. Demand is scat- 
tered. Furniture, auto- 
motive, planing mill and 
general jobbing houses 
are taking the bulk of 
the stock, jobbers having 
out a number of in- 
quiries. Orders are light 
but placements frequent. 

Quotations on inch 
stock at Louisville: Quar- 
tered red gum, FAS, 
$115; common, $70; 
plain red, $110 and $65; 
quartered sap, $62 and 
$48; plain sap, $58 and 
$43. Poplar, FAS, $100; 
saps and selects, $70; 
common, $50. Walnut, 
FAS, $220; selects, $150; 
common, $100; No. 2, 
$45. Ash, $90 and $55. 
Chestnut, $105 and $57. 
Cottonwood, $55 and $38. 
Basswood, $85 and $55. 
Quartered white oak, 
$130 to $140; and $75 to 
$85; plain white, $100 
and $65; quartered red, 
$105 to $110 and $70; 
plain red, $95 and $62. 


The W. RB. Willett 
Lumber Co., Louisville, 
which has been a sales 
agent in handling poplar 
siding, has recently 
started production of 
poplar siding in its own 
plant at Louisville. The 
company is completing 
instalation of new ma- 
chinery, enlarging its 
planing mill and sawmill 
operations, which are in 
conjunction with the lum- 
ber jobbing business. 

Col. E. V. Knight, of 
the New Albany Veneer- 
ing Co. and Naveo Hard- 
wood Co., New Albany, 
Ind., recently reported in 


a big merger of lumber companies, in press dis- 
patches from New York, returned from the East 
last week, but left immediately for the South. 
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However, he is expected back in Louisville some 
time this week. 


Doings of Buffalo Lumbermen 


Burra.o, N. Y., March 8.—Lumbermen con- 
nected with the Buffalo Athletic Club have 
started the second handball tournament of the 
winter, with the following teams entered: L. W. 
Lewis and E. W. Carson; E. Y. Gemmill and 
Milton Hronek; George Summers and Oliver 
Veling; Gerard Zimmermann and C. W. Bodge; 
Howard Jackson and L. N. Whissel; Ashton 
MeNeil and Fleming Sullivan. 

O. D. Williams, of Mixer & Co., has re- 
turned from a visit to the hemlock mills of 
Michigan and Wisconsin. He found a fair 
stock on hand, with prospects of about a nor- 
mal cut. 

Carleton W. Betts, of the Betts Lumber Co., 
has returned from New York, where he spent 
most of February on business. 

L. N. Whissel left early this week for a vaca- 
tion of about two weeks in Florida. 

John N. Berry, a wholesale lumberman of 
New York, was here to take in the local lumber 
banquet last week. 





Mississippi Hardwood Prices Slump 

JAcKSON, Miss., March 9,—Local manufac- 
turers of hardwood report the market in bad 
shape. While stocks are slightly below normal, 
and there appears to be little cause for the 
decline, prices on all items have slumped con- 
siderably. Mills are unable to obtain logs at 
prices anywhere near reason, and they are 
operating every day at a loss. However, they 
report the present state of the market can not 
endure long, and decided improvement is ex- 
pected with the opening up of spring. 





Northern Prices Are Firm 

Bay City, MicH., March 8.—There is very 
little change in the harwood situation. The de- 
mand is spasmodic, and buying very conserva- 
tive. Prices are very firm, however, as_ the 
stock conditions are favorable, the amount of 
dry lumber on hand being far below normal. 

The hardwood flooring industry reported an 
increase in business last week. Production has 
been curtailed, so that sales nearly balance ship- 
ments and orders. 

Severe snow and sleet storms have interfered 
seriously with logging operations during the lat- 
ter part of February and this month. 

The Richardson Lumber Co.’s sawmill was 
closed down last week to make repairs in the 
power plant. 

The Vance Box Co., of this city, resumed 
operations last week, after being closed down 
for a considerable period. It reports an im- 
provement in demand for its product. 


Auto Production Is Very Active 


DETROIT, MicH., March 8.—Demand for hard- 
woods from automobile and body plants is un- 
usually good in view of constantly increasing 
production schedules. A production rush with- 
out parallel in the history of the industry is in 
progress in a number of the principal plants. 
Hudson-Essex will produce 40,000 cars in 
March; Buick, more than 27,000, and Chev- 
rolet, more than 57,000. Dodge Bros. will far 
exceed the February total, having reached the 
1,500 car a day mark for the first time in their 
history. The Ford Motor Co. is said to be ex- 
ceeding its output of last year. Other large 
producers have announced increased schedules 
for March. It is estimated that better than 
a quarter of the 282,483 passenger cars and 
32,511 commercial vehicles produced during 
January were stored or absorbed by dealers. 
An effort is being made to eliminate the situa- 
tion of last year, when an unexpected demand 
found practically all factories unable to make 
deliveries for thirty to sixty days, but caution 
also is being exercised. It is estimated that 
total production of motor vehicles this year will 
reach 4,300,000. 

Tentative plans for the expansion of manu- 


facturing facilities by the Auto Body Co., of 
Lansing, one of the pioneer auto body building 
firms, are announced, with prospects for en- 
trance into the closed car building industry on 
a large seale. Formerly this company has 
specialized in open bodies only. 

Increased manufacturing possibilities in the 
furniture industry are shown by the announce- 
ment by the American Seating Co. of Grand 
Rapids that $3,500,000 will be expended in re- 
building its plant. Manufacturing space will 
be increased from 450,000 to 700,000 square 
feet. Two new buildings will be constructed 
for the manufacture of solid wood products. 
One will be a 4-story building, 90 by 450 feet, 
and the other will be a 2-story building, 90 by 
150 feet. 


The wholesale market in softwoods is show 
ing considerable weakness. Demand from ye. 
tail yards has fallen off to a considerable ex. 
tent, because of bad weather affecting construe. 
tion work in this section. An inereased num. 
ber of transit cars are reported, with a de. 
creased demand for offerings. 

A. B. Lowrie and Eugene Webb, of the 
Lowrie & Robinson Lumber Co., and R. H. Van 
Doren, of the Tri-State Shingle & Lumber (Co, 
have returned from a tour of several weeks 
among southern mills. 

The Strand Lumber Co., of this city, has an 
nounced the instalation of heating systems as 
an additional feature of its building service, 

Joseph F, Graves, of Royal Oak, is spending 
au vacation in the South. 


Talks Wood Utilization to Railroad Men 


‘“The railroads are the largest industrial 
consumers of sawmill products and the pioneers 
in the use of treated timbers, and are therefore 
in a position to greatly aid in furthering the 
wood utilization and forest conservation pro- 
gram that we are planning,’’ said Dudley F. 
Holtman, of Washington, D. C., assistant direc- 
tor of the national committee on wood utiliza- 
tion, in his speech before the American Rail- 
way Engineering Association at its banquet at 














This exhibit at the convention of the American 

Railway Engineering Association, held at the 

Congress Hotel, Chicago, March 9, 10 and 11, is 

made entirely of wood with the exception of 
the headlight (and the girl) 


the Congress Hotel, Chicago, Wednesday night. 
‘‘Inasmuch as the railroads are important 
users of lumber and since it is with the lumber 
consumers that our committee is dealing chiefly, 
it is important that the aims and objectives 
of the program about to be launched should be 
explained to you men.’’ 


Mr. Holtman then told the association that it 
is through educational activities that the na- 
tional committee on wood utilization hopes to 
improve wood utilization practices. By educa- 
tion it is hoped to divert public attention from 
the obsolete idea that the way to conserve the 
forests is by not using forest products and to 
focus attention upon the sounder, more reason- 
able doctrine expressed in the phrase, ‘‘Per- 
petuate our forests by the more intelligent 
utilization of wood.’’ Reforestation must have 
profit as its incentive. It is general use of 
wood that will establish the value of timber. 
Deficient utilization will retard reforestation. 

The speaker then showed that there is n 
general tendency to demand the upper grades of 
lumber when lower grades would serve the pur- 
pose. ‘‘A more uniform demand for all grades 


produced will encourage a closer utilization, 
enable the manufacturer to distribute his costs 
more equally on all grades produced and 
stabilize the market for lumber and _ wood 
products as a whole,’’ continued Mr. Holtman, 
‘«The saving to the consumer is apparent. The 
little used species of timber can be used and 
should not be allowed to decay in the woods 
if we are to reach a maximum utilization.’’ 

Another phase of better wood utilization, ae. 
cording to Mr. Holtman, is the development 
of additional outlets for sap stained lumber. 
Failure to realize that there is nothing in- 
sidious about blue stained lumber is resulting in 
great losses especially in those regions where 
small sawmills are numerous and where kiln 
drying is not practicable. Blue stain is caused 
by a fungus which germinates in the sapwood 
and penetrates its cells in search of. starch 
and sugar. This action on the part of the 
fungus causes no weakening of the wood, but 
the discoloration which results has lessened the 
value of the lumber for uses where appearance 
counts, such as interior finish and flooring. 
Warm weather and a high moisture content of 
the wood are the most favorable conditions for 
the growth of the blue stain fungus. Most of 
the infection occurs in green lumber, piled 
without sufficient space for ventilation between 
boards, either in the yard or during transit. 

Mr. Holtman then went on to say that another 
important phase of wood utilization, effecting 
the railroads, is the proper handling of timbers 
and lumber after they have been delivered. Max- 
imum results can not be obtained if the material 
is abused while stored and handled. Bearing 
this important fact in mind, information shoul! 
be given to the track forces indicating specific 
ally how lumber and timbers should be stored. 
handled, piled and put to use. 

In speaking on treated wood and _ wood 
preservation as a part of wood utilization Mr 
Holtman said that although the railroads hai 
long realized the value of wood treatment, there 
still exists a need for a consideration of the 
relative economy of untreated versus treate! 
lumber and timber construction, not only in the 
wooden trestle bridge and ties but in mat} 
other forms of railroad work. Wood preserva 
tion is an important phase of better wood 
utilization and its possibilities should be give! 
the thoughtful consideration of all who ar 
interested in producing greater economy al’ 
efficiency in the operation and maintenance 0! 
the railroads. 

In closing his plea for the further considera 
tion of wood conservation, Mr. Holtman dis 
cussed the subject of the utilization of shot 
lengths. There seems to be an inherent de 
sire on the part of those who buy sawmill 
products to insist on long, even lengths whe! 
shorter, odd lengths would serve the purpo% 
This practice results in one of the largest sa" 
mill wastes. In an effort to meet the demat' 
of the lumber consuming public for long, ev” 
length stock, the lumber industry is forced ! 
send to the burner vast quantities of lumbe 
without flaw or blemish. Custom causes th 
waste. <A closer utilization is largely 1 the 
hands of the lumber consumer. He will der’ 
the benefits; for short length lumber can be pl 
curred from practically all sawmills for 25 to # 
percent less than long lengths. 
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Some Recent Happenings in East 


Returns From Florida Trip 


NEw York, March 8.—M. C. Hughes, New 
York manager of the Cummer Cypress Co., 300 
Madison Avenue, returned to the city last Thurs- 
day after a visit of several weeks in Florida. 
Mr. Hughes announced that the company would 
not rebuild the sawmill and planing mill recently 
destroyed by fire at Sumner, Fla., for the reason 
that there is not enough timber back of the 
plant to keep it going. Logs and other stock 
have been sent to the company’s new mill at 
Lacoochee, Fla., where manufacturing opera- 
tions have already begun. 


Mr. Hughes said he found the lumber market 
in Florida easing up. ‘‘The tourist trade is 
falling off,’’ he continued. ‘‘and I think busi- 
ness Will continue rather quiet until summer. 
The future of Florida looks very good, even 
though this year there has been a business lull, 
which was not noticed in 1925.’’ Myr. Hughes 
said shipments had been only fair, but prices 
were holding firm. 

Mr. Hughes was accompanied to Florida by 
(, E. Lamb, of H. F. & A. J. Dawley, Norwich, 
Conn., and D. C. Maclea, of Baltimore, Md. 
While in Florida, Mr. Hughes ran across W. H. 


Cormick manager in New York, has opened an 
office in Grand Central Terminal, where he has 
started business as a wholesaler of West Coast 
products. Mr. Hewitt’s long service with the 
McCormick company in this territory has given 
him a thorough insight into the West Coast 
situation and he is regarded as one of the best 
posted men in his line in New York. 


See aaeaeaeaeaaeas 


Much Lumber Used in Construction 


PHILADELPHIA, Pa., March 9.—In building 
a huge addition to their present store, Gimbel 
Bros. are bringing to Philadelphia the largest 
department store in the world. The erection of 
the new unit involves a great employment of 
lumber, specially in heavy timbers. Shoring, 
bracing, underpinning, runways and other re- 
quirements of the foundation work alone have 
already consumed a million and a half feet. 
With actual work on the building itself, which 
is starting this week, at least four more million 
feet of various kinds of lumber will be used. 
This will be for railing, booms, boards for form 
use in pouring concrete, pavement arches and 
similar needs. 




















Excavating for the new addition to Gimbel Bros., Philadelphia, is requiring a great amount of 
bracing. The excavation is forty feet deep and the entire wall of the strect is supported by fir 
braces 12x12 inches from twenty to forty fect in length 


lear, the well known Philadelphia lumberman, 
tho was sojourning at St. Augustine. 


Wholesale Commodity Price Index 


CAMBRIDGE, Mass., March 8.—The Harvard 
University committee on economic research an- 
tounces its weekly index of wholesale com- 
modity prices declined to 147.4 for the week 
7 3, from 148.3 for the week ended 
eb, 24, 


Takes Charge as Eastern Manager 


New York, March 8.—G. E. Crow arrived 
a New York Saturday from Portland, Ore., and 
‘day took charge of the interests on the At- 
antic coast of the Chas. R. McCormick Lumber 
4. As eastern manager for the McCormick 
‘mpany, Mr. Crow will continue the head- 
{uarters in the Whitehall Building, Battery 
hans Mr. Crow said he would have charge 
* the MeCormick branches in Philadelphia, 
“ew York and wherever else on this side of 
“¢country they may be established. 

Walter 'R, Hewitt, who retires as the Mc- 


For foundation work fir timbers were used 
exclusively. The contractor, commenting on his 
choice of fir, believes it to be very good wher- 
ever wood of its type can be used. On runways, 
and in numerous other uses where it takes a 
horizontal strain, it stands up excellently, due 
to its straight grain. Tlie timbers for this op- 
eration are being supplied by the Wallace 
Turnbull Co. of Philadelphia, which also fur- 
nished the timbers for the building of the 
Broad Street subway. 

Several unusual conditions have been en- 
countered in the excavating work. It was 
found necessary to brace up a street and part 
of a building in one corner of the ground. The 
great length of the lot required the building 
of a runway for trucks that is believed to be 
one of the largest ever constructed; and which 
day in and day out is subjected to gruelling 
strains, friction and heavy loads. The great 
depth of the underground work, over forty feet, 
required a great deal of bracing by very long 
timbers. These had to support a steel wall and 
the weight of the earth and street above them. 
The timbers are nearly all 12x12 inches in 
various lengths up to forty feet. 


Opposed to Wood Shingles 


New York, March 8.—That another organ- 
ized effort is being made to bring about the 
elimination of wood shingles in the entire limits 
of greater New York, is shown in recent action 
taken by the New York ehapter of the American 
Institute of Architects. In resolutions adopted 
by that chapter, the city officials are called upon 
to enact emergency legislation covering the sit- 
uation. In part, these resolutions are as fol- 
lows: 

The emergency measure should forbid the use of 
wood shingles on any building within the city 
limits and require incombustible roof covering. 

The board of aldermen is hereby petitioned to 
enact as early as possible amendments to the 
building ordinances with respect to provision for 
fire resisting construction and the extension of the 
fire limits to accord with the city limtis. 


Catches Check Artist at Game 


New York, March 8.—On Jan. 15 the Dykes 
Lumber Co., which operates a chain of retail 
lumber and specialty yards in the Metropolitan 
district of New York, with headquarters at 137 
West 24th Street, Manhattan, received an order 
for veneered panels at its Madison Square 
Yard from Thomas Gramegna, who handed in 
his card showing his address as 29 Macdouga) 
Street, New York City. The panels were or- 
dered for delivery to 620 Sixth Avenue, as 
a eash transaction, totalling $95.55. A cheek 
was given to the chauffeur upon arrival. 

The following morning, Saturday, Jan. 16, 
this same party phoned and placed a duplieate 
order. This aroused suspicion and upon tele- 
phoning the bank it was ascertained that he 
had no account. A messenger was sent to have 
the check certified as a protection, -which, of 
course, was refused. Immediately the messenger 
returned with the check a representative from 
Dykes Lumber Co. went to the delivery address 
with the yard manager who sold the material. 
It was found to be a vacant store which was 
padlocked but had two of Gramegna’s cards 
inserted in the molding of the door. A tele- 
phone call was immediately made to the ad- 
dress shown on the card but the party who an- 
swered advised that they had not seen 
Gramegna for months. 

It was assumed that Gramegna would be 
somewhere in the neighborhood and would 
surely make an appearance with the expecta- 
tion of receiving delivery of the order he had 
placed that morning and which he was advised 
would be made around noon. The Dykes’ repre- 
sentatives, therefore, located themselves where 
they could not be observed and when Gramegna 
made an appearance, which he did a few minutes 
later, had a patrolman arrest him. Imme- 
diately upon questioning him before he had an 
opportuntiy to frame a story he admitted his 
guilt. He was first held in jail under $590 bail 
which was later increased to $5,000. 

On the Monday following his arrest Dykes 
Lumber Co. telephoned all firms with whom 
they thought he might have come in contact and 
unearthed five other concerns who had received 
bad checks from this individual, none of whom 
had received restitution. He was held for the 
grand jury for indictment and as the case was 
clear he pleaded guilty. On Tuesday, Feb. 9, 
he was sentenced to the penitentiary. 

If all dealers were to take prompt action in 
the prosecution of bad check crimes when they 
have been victimized instead of resigning them- 
selves to the loss and vowing they will never 
be caught again, everyone would materially 
benefit and the number of such crimes would be 
substantially reduced. 


ALTHOUGH MIDDLETOWN, N. Y., has a eity 
forest of 400 acres on its watershed, it is plan- 
ning to add 200 acres more and has ordered 
100,000 trees from the State conservation com- 
mission. The commission has just completed a 
report on the forest and reports it in excellent 
condition. 
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WASHINGTON, D. ¢ Association: 






































Softwoods: Production Shipments ders 
Week ended: 1926, Feb. 27; 1925, Feb. 21— 1926 1925 1 1926 19. 
CATS 2 ON MIO MNNNDED ic. nk bos wo 0s So0 0 -4:0-05.0s 5S oR eae eee ewe - 71,959,070 71,858,282 75,947,712 67,955,379 84,842,112 72,052,775 
West Coast Lumbermen’s Association............ -- 96,369,818 99,834,457 97,845,616 96,733,680 99,728 021 90,388,454 
Western Pine Manufacturers’ Association................-068. .. 22,193,000 23,025,000 27,425,000 26,482,000 29;89;000 23,310,000 
California White & Sugar Pine Manufacturers’ Association..... 13,685,000 5,229,000 21,866,000 9,558,000 21,203,000 9,895,000 
CAMIOPIG. BOGWOOE ABNOCIRTION « 6.0.6 cece cesccccvswewsces* erences 7,165,000 6,308,000 6,930,000 4,542,000 5,462,000 4,723,000 
North Carolina Pine ASBOCIBTON . x.0c ccc ci cscs cccsspscessseesepe 7,676,376 8,279,361 7,691,436 8,269,745 5,598,800 5,684, 293 
Northern Hemlock & Hardwood Manufacturers’ Association.... 1,346,000 3,236,000 1,759, 000 3,022,000 1,406,000 1,847,000 
Northern Pine Manufacturers’ ASSOCiAtION........0.ce eee ee eeeeee 6,100,800 6,553,800 8,174,000 7,942,000 9,564,000 8,827,000 
TRIS: MOET OOS; ORO: WOO 6 55 6655.55.06 6 ow 654i vcs se ee eNasses 226,495,064 224, 323,900 247,639,564 224,504,804 256,892,933 216,727,531 
Southern Cypress Manufacturers’ Assn., (week ended March 8). GTEC 8 80-66 6%0.0 oe | ee 5,360,000 eae 
Eight weeks ended above dates— as 
eee ee ee eee rece 582,710,451 579,257,868 587,409,049 540,332,002 623,514,817 555,773,664 
West Coast Lumbermen’s Association...... 724,612,555 755,062,883 736,121,220 749,610,349 779,825,763 700,193, 856 
Western Pine Manufacturers’ Association 153,755,000 137,983,000 203,972,000 208, a 000 212,318,000 183,826, 000 
California White & Sugar Pine Manufacturers’ Association... 97,680,000 49,131,000 199,826,000 84,348,000 178,997,000 161 718, 000 
CE ONE AERO: DITION 6 05:6 0-50.06 5g si6 0.0190:9'0:6swio piso an 06-6508 62,068,000 62,047,000 55,544,000 50, 679,000 65,358,000 53 397, 000 
DIOPth TOGO FUNS AWBO ANION 6a 6 6 6 6:cin i580 nb 00008 bob 00 w56055600 59,076,892 65,161,480 62,617,964 55, 928,289 49,028,501 49,0 090, 336 
Northern Hemlock & Hardwood Manufacturers’ Association.... 16,121,000 25,295,000 15,602,000 20,529,000 11,996,000 15, 537, 000 
Northern Pine Manufacturers’ Association..........0-.eeeeeeees 50,575,200 46,546,200 62,372,500 64,789,200 65,836,000 64,388 000 
Totnig, SOlewoods, ClPUt: WOEKEs «<2 66s ss caesscesesesseeerans 1,746,599,098 1,720,484,431 1,923,464,733 1,774,897,840 1,986,874,081 1,723, 923,856 
Hardwoods— ; 

Northern Hemlock & Hardwood Manufacturers’ Association.... 5,144,000 5,909,000 3,175,000 3,303,000 2,214,000 1,773,000 
Hardwood Manufacturers’ Institute..........ceeecceceecseccceees WUGROE PT ein se o:ale'e's WOHCRAESO Swe es oncise 16,389,757 ere 
Record of Direct Sales of Douglas Fir 

SEATTLE, WAsuH., March 6,—Direct sales of Douglas fir from Feb. 23 to 27, inclusive: 
——Sales Prices 7 ——Sales—— Prices——_—_—_ 
V. g. flooring— Yo. Feet No. High Low Spread Drop siding, 6”’— No. Feet No. High Low Spread 
NG: 2. wcsavewseseseistenves 12 47,000 3 $46.00 $41.00 $ 5.00 Wo. 2 and. better.........+5 105 536,000 10 = $38.00 =$32.00 $6.00 
SS er: 448,000 9 44.00 38.00 6. 00 OD iesioere ees avata cies Osis 45 269,000 10 33.50 24.60 9.50 
Ee ee re ee 48 256,000 6 31.00 27.00 4.00 Common, No. 1 S1S— 
S. g. flooring— BRE isinisoiesiatse ba wow eels ce aie 74 457,000 9 19.00 14.56 4.50 
4” _ : and better........ 39 241,000 6 30.00 26.00 4.00 Bei eed Sareea lasts 95:5: 1 086, Se ate 33 147,000 7 19.50 16.00 3.54 
25 141,000 8 25.00 19.00 6.00 Dimension— 
29 71,000 4 38.00 34.00 4.00 2x4”, oe -14’ 439,000 6 17.50 15.00 2.50 
13 46,000 5 32.00 28.00 Ce | RR iavaers.e eniersoreonstsiate 371,000 6 18.50 16.00 2.50 
P onede ha is ore ie cnenipeaietotas 219,000 6 19.50 17.00 2.50 
No. 2 GnG@ Detter. os scccces 23 48,000 6 67.00 60.00 7.00 20’ sae aiep rae tecirbr sll Aiste STOO 5 138,000 7 19.50 15.60 4.00 
Finish— DE Me OS 5 BROS Siictsi een 58 126,000 7 23.50 18.00 5.50 
Bee. cases cca kaunedaasen 29 69,000 10 57.00 47.00 10.00 POMS Keneccews'e 21 52,000 7 25.50 26.60 5.50 
Casing and es alent 20 30,000 8 64.00 49.00 15.00 Lath— 
Ceiling, 5x4”— Pe leah knw ioral ace aie 15 170,000 5 4.65 3.60 1,15 
No..2 and better...ss<ose.. 90 409,000 8 30.00 25.00 5.00 CBAOE ...5 oka ek seer nec cnee s Z 5,000 1 GOO isesx a2 
SS eee re 4,000 10 23.00 18.00 5.00 ROM oo oko 5.05.6 4N 5b oe8% 3 92,000 1 Cee 





California Redwood Data 


San FRANCISCO, Cauir., March 6.—The fol- 
lowing is summarized from the report of the 
California Redwood Association for the week 
ended Feb. 27: 


aon GE —————, White- 
No. 0 Percent of wood 
seats Feet production Feet 





Production .... 15 7,165,000 100 1,713,000 
Shipments .... 15 6,930,000 95 836,000 
Orders— 
Received .... 15 5,462,000 79 992,000 
On hand..... 14 42,121,000 7,113,000 
Detailed Redwood Distribution for Week 
Shipments Orders 
Northern California* ...... 3,358,000 2,619,000 
Southern California* ...... 2,032,000 1,084,000 
oe ee eee ee 65,000 97,000 
ee Re ee ee 1,338,000 1,425,000 
DOE 42.06one5ed saumnsesh 137,000 237,000 
BNI crac vivins Shak cede eeee 6,930,000 5,462,000 
*North and south of the line running through 


Bakersfield and San Luis Obispo. 
+Washington, Oregon, Nevada 
tAll other States and Canada. 


The West Coast Review 


SEATTLE, WASH., March 6.—For the week 
ended Feb. 27, 100 mills report as follows to 
the West Coast Lumbermen’s Association: 


and Arizona. 





Feet 

Production . 96,369,818 
Shipments . 97,845,616 2% above production 
Orders . 99,728,021 3% above production 
Shipments— 
Water delivery: Feet Feet 

SPOMIOREIG . csiswe seo w sass sade 25,835,161 

DRIER oi Wes St es ec ea ceneataie 17,099,482 

OAL Water (04%) <.eswscseesedsceat 42,934,643 
SR, AO DIG os < oss o6GSGses nina esse 49,980,000 
Local auto and team deliveries....... 4,930,973 

TOA? PRIDMBANES i.i.o6n6'shd040 ronan 97,845,616 
New business— 
Water delivery: 

Le ae ee ce 29,025,648 

OIE Ts cocaunsase anak «+++ 10,901,400 

Total water (40%). Sy ee eee 39,927,048 
PORE, BUEN HOMIE 6 .oo6 ak os obs chiens onesie 54,870,000 
Local auto and team deliveries....... 4,930,973 

Total New HusiNess.......0.scscescce 99,728,021 
Unfilled orders— 
serena BRED: Wcities esasene canon 127,082,256 
CS ere ener ney. = 126,243,163 
Rail, 5,067 cars{ bse saves issananeeeeue 152,010,000 

Total unfilled orders......... oseee0e 405,830,419 


¢Car basis is 30,000 feet. 





Western Pine Summary 


PORTLAND, ORE., March 6.—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended Feb. 27, 
from thirty-eight member mills: 

—Percent of — 





Ship- 
Production— Carst Feet Cut ments 
Co | a ee rene 
PIMPIN 05.26 s's ee rere SEAMOU kava  saiwcoie 
Shipments 0083036: 2EOA26 000 0.0.5 i<oos 
Local deliveries... a 
Total shipments... 27,425,000 123.58 ..... 
Orders— 
Canceled .... 3 BEGOUO. siceca. ~ “Uehklees 
Booked = (car- 
foag) .....8,200 28600000 ...... 
OS eee Ee aowew “ tae ates 
Total orders .... 29,089,000 131.07 106.07 


On hand end 
week .....3,386 88,036,000 
Car basis is 26,000 feet. 

Bookings for the week by thirty-seven identical 
mills were 100.46 percent of those of previous 
week, showing an increase of 130,000 feet. 

During the week, production was 65 percent; 
shipments, 81 percent, and orders, 86 percent of 
normal. Averages for the corresponding weeks of 
the last four years were as follows: Production, 
57 percent ; shipments, 83 percent; orders, 77 per- 
cent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so sea- 
sonal that during two winter months actual pro- 
duction amounted to only 53 percent of normal, 
while during two peak summer months the pro- 
duction mounted to 114 percent of normal. 





Columbia River Shipments 


PORTLAND, ORE., March 6.—Following is a 
summary of the 1925 shipments from Columbia 
River ports, Astoria and Portland customs dis- 
tricts, as reported by the Columbia River Log- 
gers’ Information Bureau: 


DESTINATION— Astoria Portland Total 
California ..296,458,449 188,376,474 484,834,923 
Atlantic sea- 

board .... 91,985,351 157,268,500 249,253,851 
Foreign ....172,875,732 270,434,450 443,310,182 





561,319,532 616,079,424 1,177,398,956 





National Analysis 


WASHINGTON, D. C., March 8.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Feb. 
20, orders and shipments being shown as per: 
centages of production: 


During During 8 
Week Ended Wks. Ended 

Feb. 27 Feb. 27 

No.of Ship- Or-  Ship- Or 
ASSOCIATIONS— mills ments ders ments ders 
Southern Pine .:..... 128 106 118 101 «107 
WORE CORRE: 6 6.6.66 650% 100 102) 108 102 10% 
Western Pine ....... 38 124 131 133 138 
Calit. Pines*® ........ 24 260 266 205 183 
Calif. Redwood ...... 15 97 76 89 105 
N. Carolina Pine..... 388 100 3 106 8 
N. Hem. & Hdwdi. eS ee §97 $74 
Northern Pine ...... $ 134. 157 123 130 
Southern Cypress .... 16 129 119 140 114 
All softwoods ..... 367. 110 114 111 114 
N. Hem. & Hdwdt ae 870 $75 
Hdwd. Mfrs. Institute 106+ 115 95 108 115 
All hardwoods ... 115 “95 100 107 
All hardwoods and 7 
softwoods ...... EXO. 212 110 115 


=No report. §Seven wee en. 

*Represents 76 percent of cut in region. 

yUnits of production. 

The reports for the week ended Feb. 
page showed 377 mills and 111 units. 


20 on this 


—— 


Southern Pine Barometer 


New Or.Eans, La., March 8.—For the week 
ended March 5, one hundred twenty-seven mills 
report as follows to the Southern Pine Associa 





tion: Percent Percen! 
of pro- of shiP: 
Cars} Feet duction — 
Proguction§ .. .... 75.650:680  ...c.cve 
Shipments . 3,641 76,198,848 100.71 
Orders*— — 
Received ... 3,513 73,520,064 97.17 9%. 
On hand end 
week 000 304,565,184 ....- ” 
*Basis for carload is the January average, ‘My 
928 feet. 
*Orders on hand showed a decrease of .87 Pe 


cent, or 2,678,784 feet; one hundred twenty-eight 
mills contributed to previous week’s report. 1! 

§Normal production for these mills is 80,104,7 
feet, actual being 5.55 percent below normal. m 

Of 120 mills reporting running time, 18 vot 
working overtime; 76, full time; 3 were 4, fout 
down ; 1 operated ‘one day; 1, three dey; 4 "gays. 
days; 3, five days, and 14, five and one-half day 
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Northern Hemlock & Hardwood Data California Pine Sales 
apron page March 8.—The Northern Hemlock & Hardwood Manufacturers’ Association San Francisco, Catir., March 6.—For the 
repared the following data on Janua ro - : . ¥ Peel : 
ge a January production and shipments of hardwoods and hem- | period Jan. 30 to March 2, the California White 
1925 & Sugar Pine Manufacturers’ Association re- 
2,052,774 January, 1926, Statistics Stock Summary, Feb. 1, 1926 ports sales as follows: 
10,388, 459 7 HaRDWOOD— : 
331.0; 000 Unsold Unsola— California White Pine Export 
: 1895, 000 Production Shipments Feb. 1 0) 102,654,000 Feet ' Feet 
4,723, 00  nctvnns 797,000 827,000 5,112,000 CROCE or ce weundes 61,001,000 Nos. 1 &2 clr. 1,158,000 ——— 252,000 
1,847,00) | passwood ..... 4,878,000 5,727,000 25,396,000 .,, rotal unsold....... 163,655,000 C select !121111,978,000 econmmapaiaaaias 
8,827,000 Beech 292.000 173.000 Sold, dry and green.... 48,968,000 D select ...... 2,104,500 a al aan 
ieee ews 292, 3, ee pliiiial Inch shop ....1,061,000 No, ocr ,500 
16,727,531 Bf Birch ........ 13,110,000 8,842,000 52,851,000 Total hardwood .............. 212,623,000 | No. 1 p+ 1,186,000 a : teeeees 1 ase 
can » EMLOCK— No. 2 shop....3,747,50 On DS corecee 041, 
a ... 3,479,000 1,797,000 17,797,000 MAMNOCR Ln, ae 8 ee See Ewan 04,000 
5,773,654 | Maple «+--+ 19,189,000 12,800,000 61,927,000 ee 112,427,000 Short, C&btr.. 7,500, No. 5 -.----. 261,000 
10,193'85 B Oak ...+-220. 189,000 266,000 572,000 COE ce cevceroveres se tc chee’ ere. kane ——— = 
Trike Mixed hdwds.. 6,461,000 2,264,000 ......... Total unsold ...... 200,768,000 Panel, %” a.w. 32,500 No. 1 ....-.. 134,000 
eh. is GR TM ov nteneates 14,026,000 Nos. 1&2 clr., so abe ries 
Pe oe ae SS See Total 1 & 2”...... 214,794,000 D&btr., sid... 24500 Beveled ‘siding— ”” 
51380 bn, Hemlock, 1&2”.16,301,000 14,152,000 20,768,000 Other thicknesses ..... 2°5.46,000 No. 3 clr., std 39,000 cities Pepe 
388,000 —____——. op, std. .... 272,500 Bé&ebtr. ..... , 
yee : Total hemlock ............... 217,340,000 ; C cececeeees 396,000 
23,923,855 BF Grand total.64,696,000 46,848,000 184,423,000 Total hardwood and hemlock. . "429°963,000 Sugar Pine Ewes essen 129,000 
Nos. . 
1,773,000 Hardwood Stocks on Hand Feb. 1 by Grades No. so. ear 5067000 Deugias Fir 
sane — a —_— - —sola— Unsold C select ...... 579,000 Feet 
ats Dry & Green Dry Green Dry & Green Dry “Green D select ...... 392,000 mes if ae gH 
ASH— Sorr Eum— Ran np ss: Ue Ee § Com., 4/4. a. w. 461,000 
a Ba ana 129,000 21,000 FAS ......... 50,000 34,000 19,000 | No. 2 enOR-::: 822,000 Com., 5/4 & up 164,000 
ME citee aikaaes c re Geer —_ =. eee ae, | Ne 8 chee °° Teneee Dimension ... 49508 
Ne t & DOGRGP.. 5. cccvces 439,000 30,000 No. 1 & better 355,000 918.000 279.000 C&bt a F Ties & timbers 39,000 
No, 1 com..... 17,000 108,000 24,000 No. 1com..... 34,000 140/000 ‘ ws Stee : 
Spreai | N02 & better. 778,000 — 1,839,000 523,000 No. 2 & better. 1, 999.000 6 189,000 2,535,000 White Fir = 
"ME Bi Seas: 2 CES GSS Re. Seem... 91,000 721,000... C&btr 152,000 Med pine— ae v0 
, 0. Be vascveas 28,( 00 No. ie 5” 911. 1599 000 RE Naty : OX ..eeeeee ,082, 
) 95 N0. 3 com..... "289,000 1,284,000 4483000, N® 9 COM ++ s_1 $26,000 911000 1,830,660 No. dcomcc 806.000 NO: 2 ----+-- $7'000 
y 4.50 3,962, 8,91: 362 "1 dimen... 493, BBP ceceecsee 47,000 
> EB passwoop. 2°242000 4,039,000 1,073,000 Hanp Marun— 2,000 8,913,000 4,362,000 Ho. 3 dimen... 490,000 Fir .......---- 65,008 
PAS 172.000 873.000 — | rere 134,000 913,000 51,000 | No. 3 dimen... 225,000 Lath 
) «28 T Silect’ & better. ...-.. weonsesin iatoeo 49BAS & Select.. ........ 432,000 200,000 | No. 2&btr. Mixed pine— | Piece 
5 BE Bet neo s. 101,000 210,000  ~ 129,000 118,000 ........ dimen. ..... 243,000 No. 1s -ss+-4,158,000 
Eh 8.2 & better. 1,736,000 3,226,000 1,090.00 —"T Nei oe ae yan Cedar No. 2 «...-- --1,419,000 
ad 9 NO. - PP. My o, ’ ’ J | ee ak ae rare. Sm TCT ® 
Me EG «e--heeeee  e  C eee 1'775,000 1,070,000 1,476,000 | Miscellaneous.. 326,000 White fir ..... 425,000 
p BD Me aa 3.07. “16000 A809 BRE Oo0 Nos. 1. & 2 "350,000 4,218,000 1,945,000 
No 2 & better. 1,022,000 3.595.000 2 585,000 No. 2 & better. 4,966,000 11,530,000 — 9,384,000 , 
> ise es i. oe 3,225,000 2,009,000 No. 2 com 1,467,000 1,411,000 1,494,000 
LET R2 com: -.: 2838,000 3470.00 4,045,000 XO. 5 haar’ 8"? "noone "t3'000 | California Pine Statisti 
No. 3 com..... 2,196,000 _ 3,417,000 3974.99 No. 3 com..... 5,022,000 8,663,000 —_ 5,758,000 aurormia ine cs 
Sagem V2 San FRANcIsco, Cauir., March 8.—The fol- 
8,74: ,000 16.5 522 ,000 8,§ . 15,956,000 33,913,000 22,921, 000 = , — _ 
BiIrRch— “ 874,000 Sorr MarLe— lowing figures for January, and percentage com- 
Pe) | eer 580,000 3,138,000 467,000 PAS: 2.005 cc00- 50,000 159,000 17,000 arisons with 1925 figures fr - 
Nationa! ON RL ne 646,000 0 ‘ Pere r Select & better. ........ 28,000 =. ween ate representin m3 vn me papa bynes 
as issued | Select & better 447,000 ........ pes Te | Series raceiiorers Es answens pee ath ee ee 
‘ded Feb Select Re tqits 7,000 377,000 154,000 Select & No. i. oes ai | Si iepmppeepaes eco and covering twenty-eight mills within 
"Bf Select No. 1... ........ 198,000 93,000 No. etter. 25,000 79,000 121,000 alifornia, have been submitted to members of 
a as per | No.1 & better. 2,370,000 5,775,000 4,4281000 No. 1 com..... 96,000 33,000 26.000 ali fe en . : 
P No. 1 com..... 1,632,000 3,463,000 1265000 No. 2 & better. 477,000 2,138,000 872,000 | the California White & Sugar Pine Manufac- 
uring 8 | gh be 91,000 238,000 82,000 a 3 F COM. ce 95,000 273,000 57,000 | turers’ Association: 
No. etter. 1,303,00 6,538,000 3,686,000 OO. S COME. «<... 85,000 797,000 453,000 i : ; 
ee No : —.... 3,489,000 4'877.000 3 032" 000 wa Comparative Reports from iiatat etna 
. No.3 com..... 4,983,0 27 378 . om 3, 546 
Ship. or 2 3,000 7,273,000 6,780,000 ie, 828,000 3,547,000 1,546,000 Percent an. eee 
nents ders 39 89: 30.028 Pay . increase species com- 
° Hes em 7100000 32,823,000 20,028,000 FAS Pe ote OP . sccecus — compared tnchel- pared 
101 = 107 e Select & better. IDCOG = ce teewee 19,000 , Pine only wi 25 i j j 
102 108 No.1& better. 80,000 33,000 55,000 No. 1& better. 9,000) .....00. 0... lees wont. mame a he 
133 138 No. 1com..... 25,000 3,000 21,000 No. 1.com..... ..... ie Mi 3 eacton. eerie) 6te«(ls EIS Tes 
205 18 Mond & ee a 2 er 9 Seegenprgagrer a £2 eE.. nao 
89 105 2 & better: “907,000 1,709,000 —-1,482'000 No. 2 & better. °° 77,000 "154,000 102/000 | rep. 1 NO SOP poy my vm 
106 8! 2: 117,000 385000 37.000 No. 2 com..... .....0se 23'000 te a pe oy oan 
fot su J M08 & better: 2. 46,000 48,000 No. 3 & better. ** 60,600 19,000 aie Oe ee 
= au meaner @ 96,00 477,000 213,000 No. 3 com..... 42,000 40,000 66,000 aes. 41,260,726 *1 155,519,782 *14 
oe 1,225,000 2,653,000 1,869,000 203,000 244,000 328,000 *Decrease. 
The following is a summary of January pro- 
Hemlock Stocks on H Feb, 1 r . + nla . Bearers, oh. 
70 He and Fe by Grades duction and shipments and Feb. 1 inventory and 
ieee See —- 1- and 2-inch Other thicknesses | unfilled orders, covering twenty-eight opera- 
100 107 Unsold, all lengths, dry and green tions: ™ 
——1x4 & wider ——2x4 & wider Sold, dry and green tie 
110 113 x Dry Green Dry Green -ine 2-inch Dry Green Reports from Twenty-eight Operations for 
ie ore 1.186000 2,415,000 15,289-000 13,193,000 357,000 2,580,000 399.000 4,000 January 
ferchantable .. 4,923,000 4,062,000 36,561,000 24,370.000 — 873,000 1,940,000 798,000 932,000 Production Shipments 
n. Ko, Beeeeeee ees 1,459,000 2,657,000 92:209,000 11,930,000 1,247,000 3:482:000 10.000 ........ a eee 32,116,865 51,331,464 
> — % 2oopeopee 5, ,156,000 28,616, 9,625, 668,000 2,779,000 380,000 23,000 | Sugar pine ......... ,877,708 900,5 
9 on this Nos. 48 °52277° 1,849,000 398,000 6,738,000 5,535,000 ........ cece cece ccc ccuce cecceues iced pine paantoarsnten Sa | ee 
Totals 15,314,000 13,688,000 97,113,000 74,653,000 3,245, 1,58' Bg 6,994,568 65 
—— FF ere ,f 3,6 } 3,245,000 10,781,000 1,587,000 959.000 Total ee 99 55 499 
Totals unsold and sold, 1” and 2”.............. 200.768,000 14,026,000 sae lw... 36,994,568 980 Foen nis 
eter ted (Douglas) fir........ 5,811,687 3,357,345 
. ° a i other woods.......... 707,265 7,596,033 
the week JNSESTEGALET .ncccccccss cccscetas 25,573,821 
~—< North Carolina Pine Cypress Barometer ech «oe 
2 poten N Total other woods...... “10, 843, 932 46,487,514 
, Asso ORFOLK, Va., March 8.—The North Caro- New OrEans, La., March 8.—The Southern Grand total ............ 47,838,500 111,987,146 
nt Perces' F lina Pine Association makes the following anal- | Cypress Manufacturers’ Association barometer Inventories and Unfilled Orders Feb. 1 
ro- of ship: 8g YI , y oO 
a ysis of figures from thirty-seven mills for the | for the week ended March 3, fifteen mills re- a IR nl 
3 va week ended Feb. 27 porting, is as follows: No. 2 shop & btr. Cal. ; 
— ila lb Gt Slain | 
17 96. ‘ Production Ship- Pro- Pro- i re rT er 64,592,585 12,889,818 
—~ Feet Normal* Actual ments Proauction— Cars+ Feet duction duction — 3 _ Lo re 29,468,004 9,625,460 
ag ee Norm: ).G8 Norma Jaca ) MRE) necce: “dames No. 3 shop tr. white & 
erage, 20, a mal .... - 10,686,000 as MOUUMM cccs<: dimes 4,729,517 90.09 ..... SUGAP PINS cies ecceccces 4,226,928 376,020 
cual ..... 7,575,668 71 ade Shipments* ... 327 6,540,000 124.57 138.28 Se a 
sf 87 per pipments .... 6,773,814 63 89.5 : Orders— PE Sra WROTE fi cwcaxacaus 204,771,753 41,846,188 
enty ele rderst 578 ‘ New® ..... 268 5,360,000 102.09 113.33 | “Commons, Cal. wht. & 
meidiaaeeak 6,108,800 57 ~=8 89 New® 2... 38 5,360,000 102.09 113. peor gage aaa 036.992.820 90,878,829 
20,104,71 —ne is based on the amount of lumber the weekt E368 SOTOROOO §6.ccs sceee All other woods.......... 131,569,307 24,571,327 
ms were - ee *New orders were 81.96 percent of shipments. Total commons ........ 368,492,127 115,450,156 
were shut As compared with last week, there was an in- +Basis for carload average is 20,000 feet. GARG 4OEMD. « occcvcn wae 573,263,880 157,296,344 
rs; 4, fout a in orders of 2 percent; but last week there tOrders on hand decreased 4.73 percent, or Box shook and cut stock. 17,372,707 16,419,475 
LF. "days ‘re reports from only thirty-two mills. 1,180,000 feet. *Includes pine box lumber 
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News Gleanings From the West Coast 


Ordered to Comply With New Act 


Vancouver, B. C., March 6.—Disposal of mill 
refuse has been a burning question in more than 
one sense for years in this city, but has been 
brought to a head by the provincial fire marshal 
who has just served peremptory orders on 
twelve of the largest sawmills in the city, noti- 
fying them to install new burners satisfactory 
to the provisions of the provincial fire marshal’s 
act. One concern has been instructed to dis- 
continue at once the use of its burner, while 
several others have been given ninety days in 
which to make the necessary changes. The only 
appeal from the fire marshal’s order is to the 
courts. The line «f action adopted has taken 
the matter of regulation of these cases en- 
tirely out of the hands of the Vancouver city 
smoke inspector. 

Mill owners affected are naturally somewhat 
wrathy over what they consider arbitrary action 
on the part of the officials. In the last year 
umerous efforts have been made; committees 
have inspected installations recommended and 
have met city authorities in trying to reach a 
satisfactory solution. The case for the mills 
was led by L. C. Thomas, of the Vancouver 
Lumber Co., who urged that the city specify 
what it wanted and the mills would then try 
and adapt their plants to the requirements. 
Lumber interests are watching keenly the next 
move, as it may mean many mills moving out 
of the city. 


Forest Fire Protection Appropriation 


PorRTLAND, ORE., March 6.—Passage today in 
Washington, D. C., by the Senate of the agri- 
cultural appropriation bill, piloted by Senator 
MeNary, of Oregon, was good news to Oregon 
lumber interests because it carries appropria- 
tions for permanent forest airplane patrol to 
the extent of $50,000 annually, the amount that 
has been appropriated in the past from time to 
time; $750,000 for forest fire protection, which 
is $90,000 over the House bill; and $25,000 for 
weather bureau research work and warnings in 
the forest fire regions of Oregon and Washing- 
ton during the danger periods. It is proposed 
to forecast periods of low humidity and thus 
enable extra precautions in time of greatest fire 
hazard. 


Confer on White Pine Blister Rust 


PORTLAND, OrE., March 6.—The unexpected 
appearance of white pine blister rust in Oregon 
resulted in a special meeting of the White Pine 
Blister Rust Conference at the Multnomah 
Hotel, in this city, Feb. 26. 

It was shown that the disease had attacked 
the forest at two points in Oregon during the 
last year—in Clatsop and Tillamook counties— 
and that there was urgent need for speeding up 
the control program to provide for early appli- 
cation of local contro] in the sugar pine country. 

During the last three years western blister 
rust control activities have been carried forward 
in conformity with a ten-year program, which 
calls for participation by the Federal Govern- 
ment, the States and private owners. 

It was the expectation that this program 
could probably proceed in an orderly manner for 
at least three more years before any large 
amount of actual local control activities would 
be required in the sugar pine forests of southern 
Oregon and California. 

The conference, which was attended by about 
thirty representatives of the Federal Govern- 
ment, States and private organizations, went 
strongly on record as favoring— 

1. Speeding up of the blister rust program to 
meet the new developments in Oregon, and, to this 
end, presenting to Department of Agriculture ne- 


cessity for greater facilities for prosecution of 
¢ontrol measures. 


2. Added effort by the Forest Service speedily 
to secure yield and growth data for white and 
sugar pine as a guide to selecting those localities 
in which, from a financial standpoint, blister rust 
control is or may not be advisable. 


3. Expansion of investigative work looking to 
determination of certain characteristics of the 


blister rust, as well as relative susceptibility of 
different species of pine and currants and develop- 
ment of new and better methods of control. 

In addition to representatives from Idaho, 
Washington, Oregon and California, the meet- 
ing was attended by Dr. Haven Metcalf, chief, 
office of plant pathology, and S. B. Detwiler, 
chief, office of blister rust control, bureau of 
plant industry, Washington, D. C. 

C. A. Park, president of the conference and 
of the Oregon State board of horticulture, 
Salem, presided at the meeting, and C. S. Chap- 
man, Weyerhaeuser Timber Co., Tacoma, Wash., 
acted as secretary. 

Saaaaaaeaaaaea 
Buys Interest in Coast Firm 

TACOMA, WASH., March 6.—A recent addi- 
tion to the Billings Lumber Co. is Howard 
Physeck, who has bought an interest in the 
firm. For several years Mr. Physeck has been 
a director of the Tacoma Sash & Door Co., and 
also secretary of that company, having charge 
of all accounting and assisting in sales and 
factory administration. He therefore has an in- 
timate knowledge of such in all its details. His 
entry into the Billings Lumber Co. is due to a 
feeling that through such action he could accom- 
plish more for mutual good. 

Mr. Physeck will take charge of eastern rail 
sales for both the Billings Lumber Co. and the 
Tacoma Sash & Door Co. He still retains an 
interest in the Tacoma Sash & Door Co., and 
will remain an officer and director in that 
organization. A. G. Chase, ‘manager of the 
Billings Lumber Co., says: 

The long association of Mr. Physeck with the 
Tacoma Sash & Door Co. enables him to render a 
valuable service to the users and buyers of West 
Coast millwork and other special products. With 
this old and well-established factory supply, the 
Billings Lumber Co. is well equipped to cater to 
such requirements and render excellent service. 
The large stock carried by the Tacoma Sash & 
Door Co. will enable us to furnish mixed cars con- 
taining any requirement for retail yards in the line 
of sanded finish, trim, casing and base, molding, 
jambs, pulley-stiles, panels, drawer bottoms and 
sides, knocked-down cabinet doors, or any kind of 
cabinet—as well as. sash parts, door stock and 
other shop requirements. 

In addition, we will also cater to any special as 
well as standard factory items, cut to any length 
or made to any detailed specification the eastern 
industrial trade may require. This has in mind 
effecting a material saving for eastern industries in 
wastage and excess freight charges. All stock used 
in such manufacture will come from our finest 
West Coast timber and applying to either Douglas 
fir, Pacific coast hemlock, Sitka spruce or red 
eedar. Manufacturing facilities are complete in 
every detail, employing modern and _ up-to-date 
methods. Of such, we can furnish either mixed or 
straight cars, giving the user just what he wants, 
which we feel is a very important factor in service 
to our customers. 
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Joins Long-Bell Inspection Staff 

LONGVIEW, WASH., March 6.—E. E. Hayes, 
builder of the lumber manufacturing plant of 
the Oregon-American Lumber Co., Vernonia, 
Ore., and operating manager of the same until 
his retirement last spring, has taken a position 
with the Long-Bell Lumber Co., of this city and 
will be in charge of the inspection department 
of the West fir unit. He will assume his new 
duties some time this month. 

Before going to Vernonia Mr. Hayes was op- 
erating manager of the Delta Land & Timber 
Co., in Beauregard Parish, La., and had charge 
of the company’s mills, logging operations, 
railroads and other properties, as well as two 
towns populated by the employees of that com- 
pany. He was active in the civie life of De 
Ridder, La., being a member of the Chamber 
of Commerce and the parish executive commit- 
tee of the American Red Cross. It was partly 
through his initiative that the Louisiana Mill 
Managers’ Association was organized. 

Upon taking up his work at Vernonia as 
builder and then operating manager of the 
Oregon-American Lumber Co., plant he aligned 
himself with the civic interests of the city and 
was a member of the Chamber of Commerce. 


Find Log of Tertiary Period 

San Francisco, Cauir., March 6.—Wood a 
million years old has been found in California, 
according to C. L. Hill, district forester, who 
has recently sent a sample of the wood to the 
Forest Products Laboratory, Madison, Wis,, 
where it was identified as belonging to the 
genus Sequoia. The undecayed wood of 3,500 
years ago, found in King Tut’s tomb, is but a 
product of yesterday, comparatively. 

This piece of wood was taken from 500 feet 
underground in a tunnel of the California. 
Hawaii Development Co. in Long Canyon, near 
here. 

The log was buried in the gravel of a Tertiary 
stream bed about twelve feet under the lava 
cap of the great flow which terminated the 
Tertiary period. It is therefore at least a 
million years old and is remarkable in the fact 
that it has neither petrified nor distintegrated 
except as to the lighter springwood of some of 
the annual rings. 


New Brokers’ License Law 


OLYMPIA, WASH., March 6.—A decision of 
interest to timber companies owning large 
blocks of logged-off lands has been rendered by 
the attorney general’s office in interpreting the 
new brokers’ license law. It is held that cor- 
porations like the Puget Mill Co., which sells 
real estate belonging to itself only, and does 
not represent other interests, are not subject to 
the real estate license law; that salesmen are 
also exempt, being merely employees of the 

Camp and Sawmill Again Operating 

KELSO, WasH., March 6.—Operations were 
resumed this week in the logging camp and saw- 
mill of the Ostrander Railway & Timber Co. 
and in the camps of the Washington Eufaula 
Co., which is a subsidiary of the Eastern & 
Western Lumber Co., of Portland. About five 
hundred men have returned to work. The two 
operations have been closed since December. 


Forest Research Department Organized 


San Francisco, Cauir., March 6.—Seeking 
methods of forest management and use that will 
insure a steady and permanent supply of stand- 
ing timber for manufacture into lumber, the 
California White & Sugar Pine Manufacturers’ 
Association announces the inauguration of 4 
forest research department and the engagement 
of S. R. Black, present manager of the Forest 
Protective Association, as forest engineer in 
charge of the research studies. 

Through a codperative agreement between 
the two associations Mr. Black will remain as 
manager of the Forest Protective Association, 
but during the logging season will spend vir- 
tually all of his time in forest study work for 
the California Pine association. 

This is the result of the recommendations of 
the stockholders of the association and the com 
mittee appointed some time ago to suggest poli: 
cies toward reforestation. 

Believing that fire prevention is the greatest 
problem at present, the association has mapped 
an extensive program for energies in this work 
for the new research department. Fire preven: 
tion in parts of cut-over lands where reforesta 
tion is being tried will receive the most atten 
tion during the first few months of study. 


Logging methods which will best assure the- 


growth of a second crop of trees will be studied 
at the same time in order that the second 
growth may get a quick start under most fa: 
vorable conditions immediately after logging. 
Then a comprehensive study is to be made of 
the rate of growth and yield per acre of the 
second growth of all the varieties of trees 0D 
which much dependence is placed as 4 source 
of lumber. Every known method of produc: 
ing a second growth of trees will be considered 
and given trials, according to Mr. Black. 
Mr. Black, who is prominent in Pacific coast 
lumber circles, is a graduate of the forestry 
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college of the University of Michigan, and has 
had his first hand knowledge and practical ex- 
perience in logging, in fire prevention and re- 
forestation study for several years. His ex- 
perience was gained in Michigan, Minnesota, 
Washington, Oregon and California with a year 
spent in the man-raised forests of France. For 
the last two years he has been manager of the 
Forest Protective Association and as such has 
been in charge of the fire prevention studies 
and campaigns to prevent fires conducted by 
that association through clubs, chambers of 
commerce and newspapers. It was through his 
efforts last year, that improved spark arresters 
were developed for wood burning equipment 
used in logging in California, bringing arresters 
to the highest efficiency yet known in California 
forest operations. 


Buys Interest in Wholesale Company 


SPOKANE, WASH., March 6.—H. S. Gimble 
who for the last eight or nine years has oper- 
ated the Beaverhead Lumber Co., a retail yard 
at Dillon, Mont., has bought the interest of 
Andrew MacCuaig in the Advance Lumber Co., 
wholesale lumber dealer of this city. Mr. 
Gimble is well known in Spokane where he for- 
merly lived and through his connection both 
with the Coeur d’Alene Lumber Co., of Coeur 
d’Alene, and the Milwaukee Land Co., of St. 
Maries, Idaho. He was with each of these con- 
cerns a number of years and through them 
gained an intimate knowledge of both the mer- 
chandising and manufacture of Inland Empire 
lumber. 

R. B. Canfield, by whom the Advance Lum- 
ber Co. was organized in conjunction with Mr. 
MacCuaig, retains his interest and will be ac- 
tively associated with Mr. Gimble in the con- 
duet of the business. ‘‘Ray’’ as he is better 


known among his Hoo-Hoo confreres and 
throughout the Inland Empire, enjoys the ab- 
solute confidence of a wide circle of friends and 
acquaintances. The company has moved its 
offices from the Lindelle Block to 1003 Old Na- 
tional Bank Building. 

Mr. MacCuaig, in selling out, has done so in 
order to have the time to devote to sawmill in- 
terests on the Coast. For many years he was 
head of the Exchange Lumber Co., of this city, 
and active in retail lumber affairs. He sold 
out his interests in this company about two 
years ago and thereafter associated himself 
with Mr. Canfield in the Advance Lumber Co. 
which they formed. He has long been promi- 
nent in Hoo-Hoo and last year was Scrivenoter 
on the Supreme Nine. 


Acquires Coweman River Timber 


PORTLAND, OrRE., March 6.—According to a 
declaration of sale filed with the auditor of 
Cowlitz County, Washington, at Kelso, the 
Weyerhaeuser Timber Co. has purchased 3,200 
acres of timber land on the Coweman River, 
cruising 250,000,000 feet. The land, located in 
township 8 north, range 2 east, was purchased 
from Mrs. Ida Corning, of San Anselmo, Calif. 
The Weyerhaeuser company owns most of the 
adjacent timber and it will be brought out over 
the Cowlitz Development Co.’s railroad, which 
the Weyerhaeuser company and the Ostrander 
Railway & Timber Co. built from Kelso into 
the timber belt east of Ostrander last year. 

Construction of the Weyerhaeuser mill be- 
tween Kelso and Longview is expected to be 
started in a few days, as all of the plans are 
said to be ready. 

The second fir cutting unit of the Long-Bell 
Lumber Co.’s plant at Longview will be ready 
several weeks earlier than expected. 


Gives Views on Pine Situation 


San Francisco, Cauir., March 6.—Funda- 
mental conditions in the California pine indus- 
try are sound. There are no sunken reefs 
awaiting the manufacturer who uses integrity 
in his merchandising. The market is balanced 
as to grades and even a slight increase in pro- 
duction should not have a bad effect on either 
the buyer or the seller. The flow of commons 
to the eastern market and the demand for box 
shook forecast for the bumper crop now in 
prospect, and intelligent distribution will leave 
the lumber industry on an even keel, with figures 
on the right hand side of the ledger at the end 
of 1926. 

Such is the prediction of B. W. Adams, sales 
manager of the Fruit Growers’ Supply Co., who 
stated that the firm will begin cutting operations 
at its Lassen mill the middle of the month on 
logs now on hand in the pond. By the time 
these are exhausted it is expected to have log- 
ging operations in full swing. But the com- 
pany is not living on prospects of summer busi- 
ness however bright they seem, according to 
Mr. Adams. 

In February, he said, the company moved 
more shop and better grades than in any month 
in the history of the Lassen operations. ‘‘ And 
this was done,’’ he added, ‘‘at a price which in- 
sures the company of a legitimate but not ex- 
cessive return on its investment.’’ 

While this business covered a wider territory 
than has heretofore been canvassed by the com- 
pany, there are no salesmen on the road nor 
commission men or representatives. The en- 
tire sales work of the organization is being done 
through office work, constructive letters, and 
advertising in the leading trade journals. On 
hand at the mills now, according to Mr. Adams, 
are unfilled orders for 263 carloads of various 
sizes and grades. 


Availability of Standard and Extra Standard Yard Lumber 


WaSHINGTON, D. C., March 9.—The Central 
Committee on Lumber Standards released a 
letter today on the availability of standard 
and extra standard yard lumber, and has sent 
the same to members of the central and con- 
sulting committees on lumber standards, hard- 
wood consulting committee, manufacturers’ 
standardization committee, associations of 
manufacturers, wholesalers, retailers and con- 
sumers, cooperating Government departments 
and the trade press. 


The General Standardization Conference of 
May 1, 1925, unanimously approved a motion, 
proposed by the lumber retailers, that the 
manufacturers’ associations make public the 
names of all their manufacturers who stand 
ready to furnish both standard and extra 
standard lumber. To assist in carrying out 
the provisions of this resolution, the Central 
Committee on Lumber Standards requested 
the softwood manufacturers’ associations to 
submit lists of their members who stand ready 
to furnish both standard and extra standard 
yard lumber. The secretary of this commit- 
tee requested and received, with one excep- 
tion, reports from the regional manufacturers’ 
4ssociations, enumerating, where possible, the 
ames and addresses of their member mills 
who are in a position to furnish both sizes. 
The central committee, at its meeting Feb. 17, 
directed that this information be immediately 
published. 

The California Redwood Association stated 
that its mills, with very few exceptions, are 
ready to furnish California redwood lumber 
and its products, manufactured to extra stand- 
ard specifications. 

The California White & Sugar Pine Manu- 
facturers’ Association submitted a list of its 
members, all of which are ready to furnish 
the two sizes of yard lumber. 


The Georgia-Florida Saw Mill Association 
did not report, but on Feb. 23, made an official 
‘tnouncement to its members and to the 
trade that all of its member mills would 
manufacture on American standard grades 
‘And sizes, 


The North Carolina Pine Association in its 


report said, ‘‘ All of our members are ready to 
furnish both standard and extra standard lum- 
ber so far as their stocks on hand and style 
of manufacture will permit.’’ 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association reported that all of its 
members are manufacturing standard boards 
and extra standard dimension. 

The Northern Pine Manufacturers’ Associa- 
tion submitted a list of its members who are 
ready to furnish both standard and extra 
standard thicknesses of yard lumber, and also 
gave the names of those in a position to fur- 
nish extra standard sizes. The Johnson-Went- 
worth Co., Cloquet, Minn., can furnish 2-inch 
dimension S28 to 1%4-inch in strictly white 
pine. The Rust-Owen Lumber Co., Drum- 
mond, Wis., can furnish 1-inch common boards 
and finish S2S to 2640-inch. The Shevlin- 
Clarke Co. (Ltd.), Fort Frances, Ont., does 
not ordinarily furnish the extra standard 
thickness, but occasionally takes orders for 
inch boards S28 to 2645 or 2-inch dimension 
S2S to 1%-inch hit or miss. This association 
has adopted the extra standard thickness of 
1%-ineh for 2-inch finish S2S, and naturally 
all the members: can furnish that. Standard 
sizes of l-inch are also available from the 
association mills. 

The Southern Cypress Manufacturers’ Asso- 
ciation reports that it has endorsed the pro- 
gram of standardization and that the entire 
membership has agreed to furnish standard 
and extra standard yard lumber. 


Submits Complete List of Members 


The Southern Pine Association submitted a 
list of its members showing that forty-one can 
furnish standard yard lumber, nine can fur- 
nish extra standard and eighty-six can fur- 
nish both standard and extra standard. How- 
ever, there are a few reservations among 
some of the mills which furnish both standard 
and extra standard lumber. Seven of them 
can furnish extra standard in 1l-inch items 
only; 2 can furnish it in B&better finish only; 
2, in finish only; and 2, in finish and dimen- 
sion only. One mill can furnish standard lum- 
ber in boards only and one mill furnishes 


dimension and siding only in standard and 
flooring in extra standard. 

Last fall the West Coast Lumbermen’s 
Association reported that all of its mills 
would furnish either standard or extra stand- 
ard sizes if they obtained such orders. Since 
that time 65 percent of the West Coast asso- 
ciation mills agreed to go on the American 
Standards Jan. 1, 1926, in praetically all 
items. 

The Western Pine Manufacturers’ Associa- 
tion stated that only one mill in its member- 
ship, an Oregon plant, had unqualifiedly stated 
that it is in a position to furnish both sizes. 
A Montana member will furnish extra stand- 
ard in so far as it is able from its regular 
stock, although this company manufactures to 
meet the requirements of standard lumber. 


Lists of individual members and subscribers 
of these ten manufacturers’ associations are 
ordinarily available from each association, 
and lumber dealers and consumers who are 
supporting the standardization program are 
asked, so far as is practicable, to secure their 
lumber products from mills which are manu- 
facturing and distributing their products in 
accord with the American Lumber Standards. 


Expects Good Business Year 


MILWAUKEE, WiIs., March 8.—At the recent 
annual meeting of the Milwaukee Electric Crane 
& Manufacturing Corporation, of West Allis, 
Wis., Andrew Montgomery was elected president 
of the corporation with Henry S. Wright, in- 
dustrial engineer, and Theodore Trecker, pres- 
ident of the Kearney & Trecker Co., vice presi- 
dents. A. J. Pitman is secretary-treasurer. 
These men, together with Henry M. Thompson, 
compose the board of directors. The company 
is working a double shift and expects a record 
business this year, according to Mr. Wright. 
Shipments are now being made on the $200,000 
order of thirty-two electrical cranes to the 
Long-Bell Lumber Co., Longview, Wash. [NoTE 
—A mention of this order appeared on page 73 
of the Feb. 27 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. ] 
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What I Learned in a Lumber Mill | 


I11—Wastage of Fuel 





I remember an engineer inspecting a lumber 
mill, in which I was working, for the purpose 
of installing more economical methods of gen- 
erating power. He got the boiler room force to- 
gether and gave us a 30-minute talk every day 
for several days on waste of fuel, lubricating 
oil, time and labor in our steam plant. His 
talk on combustion made a favorable impres- 
sion among us all and I will mention some of 
the points he brought out that might be of use 
to those interested. 

He got out a small sample grate and pro- 
ceeded to illustrate the various methods of firing 
with the different grades of coal. He used the 
flame of a lantern to bring out certain points 
of combustion under the varying conditions to 
which all fuels are subjected in the furnace of 
a large boiler. In a candle-flame illustration he 
demonstrated that the work of combustion takes 
place with the oil-saturated wick at the begin- 
ning, when the material of which it is composed 
is ignited and converted into gases. The flame 
which is produced he separated into four parts. 
First, the darkened portion, indicated D in the 
illustration, is the result of the collecting of 
unconsumed combustible gas, in process of con- 
stant generation by the action of the heat upon 
the tallow or wax. Next the base portion or the 
central darkened part, indicated at C, is sharply 
defined, resulting from the immediate and com- 
plete combustion of the gases of part D. Oxy- 
gen and carburetted hydrogen combine from 
the outside to create this part of the flame. 

Next reference was made to the luminous por- 
tion indicated B. Here is where the oxygen of 
the air mingling with the hydrogen, raises the 
separated carbon to the temperature of in- 
candescence which produces the luminosity re- 
quired to make this part of the flame brilliant. 
The exterior cone of luminosity is marked A 


[By G. Rice] 








and in it are the heated carbon atoms which 
combine with oxygen in a combustion terminat- 
ing in carbonic acid. 

The expert ex- 
plained that perfect 
combustion constitutes 
water (steam) and 
carbonic acid in a test 
of this character. And 
in order to insure this 
result, a _ sufficiently 
high temperature is 
needed and an ample 
supply of oxygen. Of 
course the lecturer 
aimed to demonstrate 
to his hearers that a 
sufficient supply of “as he 
oxygen and a proper _— 
temperature are essen- 
tial to the good man- 
agement of the boilers 
of any power system 
using steam. He later | 
pointed out certain 
defects in our boilers 
that made it impossi- 
ble for a_ sufficient 
proportion of oxygen to reach the furnace and 
insure perfect combustion. 


A Defective Ash Pit 


It was found that the ash pit of one of our 
boilers was imperfectly designed and a consid- 
erable loss of heat and waste of fuel had been 
going on for along time. A quantity of carbon 
was lost in the form of carbonic oxide in this 
furnace. The air, on entering from the ash pit 
gave out its oxygen to the glowing carbon on 
the grate bars and generated heat in the forma- 



































tion of carbonic acid as it should. But this acid 
in passing upwards through the bulk of inean- 
descent solid substance took up surplus carbon. 


Thus, by the conversion of one volume of 
acid into two volumes of oxide, considerable 
heat was absorbed and a portion of the carbon 
taken up during the conversion was lost. Our 
head engineer had always supposed that this 
particular furnace had burned most of its smoke 
and that had pleased him. In reality there had 
been a loss of heat units due to the condition of 
the ash pit and the bars. An inspection showed 
that the bars were warped and out of order. A 
part of the brickwork of the ash pit had buckled 
at some time and the untrue surface of the wall 
interfered with the passage of air. 


We were shown that a complete and perfect 
combustion of coal could be obtained only with 
a full and even supply of oxygen in the air, sup 
plied to the furnace. The effect of clinker and 
crust on the surface of the fire in any furnace is 
to prevent the free passage of the air and there 
will be loss of heat and waste of fuel. Clinker 
is chiefly composed of clay or a sandy substance, 
reduced by the intense heat to a vitrified condi- 
tion. Sometimes it is mixed with mineral ox- 
ides. If so, and the heat has fused the mate- 
rials together, the strength of the clinker will 
be notable. As a result of the inspection, all 
of the furnaces in our plant were overhauled, 
one at a time, by Sunday and night work, and 
any defective grate bars, or buckled walls of 
ash pits were corrected, after which a saving in 
fuel resulted without detriment to the volume 
of power developed for the operation of the 
mill machinery. 


[Note—This is the third article on “What 
I Learned in a Lumber Mill.” The fourth will 
appear in an early issue.——EpitTor]| 


Fir Casing and Base Offer Sales Opportunity 


Boston, Mass., March 8.—Douglas fir in the 
eastern markets is going through precisely the 
same experience that other woods have met with 
in markets long accustomed to the use of other 
woods for trim and finish. This fact finds its 
illustration in the experience of Harry 8S. 
Stronach in his effort to promote and extend 
the use of Douglas fir in this section. In an 
interview Mr. Stronach said that for a long time 
he has been packing around the country some 
samples of fir finish to show architects how 
Douglas fir can be stained to match different 
hardwoods. These samples have been a revela- 
tion, he said, to many persons to whom he has 
shown them, for they have never realized that 
this wood can be finished and serve so well for 
trim.’ As interior finish brings a better price 
than drop siding or No. 2 clear and better, Mr. 
Stronach sees a fine opportunity for West Coast 
mills in the manufacture of casing and base. 
In this connection he says that a tally behind 
the average West Coast mill will show that 
over 25 percent of the drop siding and No. 2 
clear and better boards put through the planer 
would make casing and base. It will be easy, 
therefore, for the millman, considering the dif- 
ference in price between drop siding and No. 2 
clear and better and casing and base, to figure 
out how much greater his return would be in 
producing the latter, than in producing the 
former. 

Of course, as Mr. Stronach said further, while 
architects and the public accept Douglas fir as 
an excellent wood for timber and rough con- 
struction and though they are familiar with 
fir doors, they do not think of fir as a casing 
and base material. Mr. Stronach’s explanation 
of this attitude is that they have never seen 
this wood in the various finishes to which it is 
susceptible. They must, he says, actually see 


the wood used in order to visualize its beauty. 

A typical experience that Mr. Stronach met 
with recently illustrates the point he makes. An 
architect for a school board contemplated the 
construction of an addition of sixteen rooms to 
a school building as well as two entirely new 
buildings. After a considerable effort the archi- 
tect was persuaded to try Douglas fir sash in 
the addition but it was impossible to persuade 
him to consider fir in the new building until he 
had seen how it looked in the addition. 


Demonstration Is Convincing Advertising 


Mr. Stronach found out, he says, during the 
five years that he was connected with the West 
Coast Forest Products Bureau, that demonstra- 
tion is the most effective means of convincing 
skeptical buyers regarding the possible uses of 
a new wood, or a wood that is new to them. 
One way to do this, he says, would be to make 
up hinged double frames about 24 by 30 so that 
they can be folded up to protect the samples. 
Into each of these frames four panels 4 inches 
wide and 30 inches long finished differently as 
light oak, dark oak, mahogany, brown ma- 
hogany, walnut, white enamel, silver gray ete., 
could be set. These samples would not only 
afford a practical demonstration of the finishing 
qualities of fir, but they would be really a dec- 
oration to an architect’s office. The same idea 
of practical demonstration might be carried 
further, Mr. Stronach says, if the firm manu- 
facturers would actually build a house in each 
of several localities, using throughout fir and 
cedar. This could be done in codperation with 
furniture dealers who would install the furni- 
ture in the house which might be ealled a 
‘‘dream home’’ and be opened to the public 
for inspection for a considerable period and 
then perhaps offered for sale at public auction. 


This, in Mr. Stronach’s opinion, would not only 
give the manufacturers a great deal of publicity 
at less cost than in almost any other way, but 
it would introduce the wood and inspire confi- 
dence in its use in localities where hitherto it 
was s¢arcely known as an interior finish. 
Referring to the West Coast association’s 
analysis of shipments of sales during 1924, Mr. 
Stronach pointed out that seventy-eight mills 
producing 1,501,742,000 feet of lumber, or about 
one-fifth of the total output, turned out .266 
percent of the log or 4,094,633 feet of casing 
and base, receiving therefor an average of $51.46 
a thousand feet. Applying this proportion of 
casing and base to the entire production for the 
same year, the figures likely would be too high, 
he says, because many of the small mills make 
no casing and base. Nevertheless, figuring the 
easing and base production at five times the 
4,094,633 feet, the total production for the 
district during 1924 would have been 20,473,165 
feet. During the same year 7,832,000 fir doors 
were manufactured. As each door opening has 
to be cased on both sides, Mr. Stronach figured 
out that if fir casing had been used wherever 
fir doors were used, there would have been con- 
sumed 93,792,000 feet of fir as casing, allowing 
12 feet of casing for each door. Assuming 42 
average of two doors for every room there 
would be 3,908,000 rooms, and allowing 36 lineal 
feet of 1x8 base, or 24 feet of lumber a room, 
there would have been consumed in these rooms 
93,984,000 feet of base. Assuming that in the 
same houses in which these doors and rooms 
were built, there were one-third as many wilt 
dows as doors, the number would be 10,442,600. 
Figuring these windows as averaging 7 feet of 
lumber each, the total amount of fir consumed 
in their manufacture would have been 73, 
098,200 feet. The total potential yearly market 
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for fir casing and base would therefore be 260,- 
874,200 feet. However, during 1924 only 
9,473,165 feet of casing and base were manu- 
factured. Therefore, Mr. Stronach estimates 
that there is a possible increased market for 
240,401,035 feet. This would be greatly in- 
creased if fir window frames also were used. 

In view of Mr. Stronach’s experience in urg- 
ing better utilization of fir, he anticipates a 
question that the mills would be likely to raise, 
that is, where they will get this possible in- 
crease Of casing and base. His answer is that 
in 1924 they converted 3.6052 percent of the 
log into drop siding, for which they received 
$31.84 a thousand. Twenty-five percent of this 
would be .9013 percent of 8,000,000,000 feet, 
or 72,104,000 feet, for which they would have 
obtained the casing and base price of $51.46 
instead of $31.84, the drop siding price. This 
would give them an increased return of $19.65 
a thousand on 72,104,000 feet, or a total esti- 


mated at $1,416,843.60 additional. At the 
same time the 4.7121 percent of B&better finish 
sold at $37.79 a thousand as compared with 
$51.46 for casing and base. That is, $13.65 a 
thousand possible increase. Twenty-five percent 
of that production equals 1.178 percent of 
8,000,000,000 feet, or 94,240,000 feet, which at 
$13.65 a thousand increase would amount to 
$1,286,376. The total increased return realized 
therefore for the 166,344,000 feet manufac- 
tured into these products would be $2,703,219.60 
more than they received for their lumber as they 
manufactured and sold it in 1924. 


Market for Lower Grades 


Yet, he has already shown that there is a 
possible market for 240,401,035 feet of fir cas- 
ing and base, whereas he has provided for a 
production of only 166,344,000 feet, leaving a 
balance of 74,057,035 feet. This would have 
to be taken care of, he says, from other lower 


priced items such as 1x4 flooring, ceiling and 
drop siding, so that if the mills produced and 
sold enough fir casing and base to match the 
fir doors produced and to finish the rooms in 
which the doors were used, with casing and 
base, and all of this came from B&better grade, 
they would have to figure 74,057,035 feet addi- 
tional at $13.65 a thousand gain, or $1,010,- 
878.52, which added to the $2,703,219.60 would 
amount to $3,714,098.12. With an average con- 
sumption of 12 feet of lumber in their manu- 
facture 10,442,600 windows 24x28, would re- 
quire 125,311,200 feet, which would afford a 
market for over 125,000,000 feet of No. 2 and 
No. 3 shop grades of fir. 

In view of the prospective advertising cam- 
paign of the West Coast manufacturers, Mr. 
Stronach observes, they could well afford to 
spend $500,000 a year to secure this additional 
return of $3,714,098 in increased sales for one 
year. 





Lawn Trellises Profit Makers for Retailers 


For several years enterprising retailers have 
been capitalizing on the ‘‘Home Beautiful’’ 
idea by encouraging their friends and customers 
to build trellises, pergolas and lattice work 
fences for their lawns and gardens. The num- 
ber of dealers who have profited in this way is 
mournfully small, however, and many lumber- 
men, who might have been directing a steady 
trickle of silver to their tills, have been letting 
a golden opportunity slip by. 

Within the last few years several specialty 
concerns have gone into the business of manu- 
facturing these trellises on a large scale. The 
prices which they quote the retailer, in many in- 
stances, permit a large profit and resale to the 
consumer at a figure below what it would cost 
to buy the lumber and have a carpenter put up 
the structure. The wonderful possibilities which 
the handling of this material as a sideline of- 
fers to the retailer is well illustrated in the ex- 
periences of the Homecraft Specialty Manufac- 
turing Co. 

Headed by two experienced lumbermen, this 
company is turning out large quantities of 
trellises at its Mattoon (Ill.) plant. Not long 
ago the company received a small order from a 
retailer in a fair sized town in Missouri. When 
the shipment was unloaded at the station, it 
attracted the attention of a lady, who followed 
the truck to the lumber yard and bought several 
designs. 

Impressed by the successful start it had made, 
the lumber firm rented an uptown store and in- 
stalled a elever display of its trellises. Not 
only did this little merchandising idea promote 
4 large number of sales, but it brought sev- 
eral good prospects to the lumberman’s office. 
The company has since discovered that the 
trellises have been immensely valuable in bring- 
ing new faces to the yards. The ladies in par- 


ticular have been led to seek out the lumbermen, 





Pergolas of this type add to the beauty of the lawn or 
garden and find ready sale with home owners 


~ 


and, in several instances, they have turned out 


to be live prospects for remodeling jobs and 
even new homes. As a means of selling the 
ladies on the idea of dressing up the home, this 
retailer claims the idea is unsurpassed. 
Another beauty of it is that it works equally 
well with the men. A local real estate man, 
who had charge of the maintenance of some 
seventy-five houses, was struck with the display 
and ealled on the dealer to make a purchase. 
This proved to be the beginning of an acquain- 
tanceship that resulted in the sale of many 
small repair jobs and some handsome profits. 


Several large line yard concerns have en- 
dorsed the idea by asking the Homecraft com- 
pany to send its circular to all their yard man- 
agers. One Des Moines retailer was so pleased 
with the way his first order of trellises was re- 
ceived by the public that he published a cata- 
log including various Homecraft designs and 
mailed it broadcast to his customers. The 
returns from this publicity were gratifying 
and the dealer is a firm booster for retailers 
stocking trellises. 

Lumbermen who take up this side line may 
take pride in the fact that they are doing their 
part to promote more efficient utilization of the 
country’s forests and preserve an adequate sup- 
ply of timber for posterity. In the past trel- 
lises and similar objects have been manufac- 
tured from a better grade of lumber than was 
necessary. The output of the Homecraft or- 
ganization, however, is produced from clear 
lumber secured from slabs that ordinarily would 
have found the refuse burner. This permits the 
company to sell its product at a price guaran- 
teeing the retailer a nice net profit. 

D. V. Swearingen, who is secretary and treas- 
urer of the Homecraft Specialty Manufacturing 
Co., is also president of the Big Four Lumber 
Co., 111 West Washington St., Chicago, an or- 
ganization that specializes in, short 
length material. His familiarity with 
the short length market was primarily 
responsible for the Homecraft com- 
pany substituting this material for 
the more expensive Bé&better 
southern pine. O. E. Swearingen, a 
brother, is president of the Home- 
craft concern which maintains Chicago 
offices at the address of the Big Four 
Lumber Co. The company has re- 
cently issued a circular showing a 
wide variety of designs, two of which 
are reproduced herewith. 

While the Homecraft company has 
sold a fair proportion of its output 
to retail lumbermen there are a great 
many yards throughout the country 
that are not pushing this type of busi- 
ness. In many instances hardware 
jobbers are supplying the home owner 
what he wants in the trellis line. As 
long as the trellises are made entirely 
of wood, their sale naturally falls in 
the province of the retail lumberman, 
who by all rights should be making 





Two attractive trellises that retailers are finding 
to be money makers. 


the profits that are going to other business men 
in the community. 
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To Construct Hydroelectric Plant 


MINNEAPOLIS, MINN., March 9——A _ 6,500- 
horsepower hydroelectric project will be con- 
structed by the Red River Lumber Co., of Min- 
neapolis, in Shasta County, California, accord- 
ing to announcement just made here by Archie 
D. Walker, secretary of the company. A pre- 
liminary permit has been granted by the Fed- 
eral Power Commission. The project will con- 
stitute an expansion of the lumber company’s 
power plants on Hat Creek and the west branch 
of the north fork of the Feather River in Cali- 
fornia. The plant is to be constructed so as 
to supply current to Susanville, as well as the 
company’s own plant. 

Building With Wood in England 

WASHINGTON, D. C., March 8.—The London 
County Council, England, which has undertaken 
an extensive housing program, has recently let 
a contract for the erection of 2,000 all-wood 
houses and 1,000 part-wood houses. So com- 
pletely had wood gone out of use for perma- 
nent structures since the virtual deforestation 
of England two centuries ago, except for joists, 
partition studding and the like, that there was 
serious discussion in England as to whether 
wood was feasible. 

The experience of Scandinavia and the United 
States with frame buildings was investigated, 
and many arguments were presented to the 
London County Council setting forth the cheap- 
negs, durability, comfort and healthfulness of 
lumber-built houses. This investigation also 
showed that owing to depreciation from rust, 
an all-steél house would not last as long in a 
damp English climate as lumber construction. 
The 80 percent of home owners in the United 
States whose houses are built of lumber will 
no doubt find satisfaction in this action of the 
London County Council. 
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Utah Retailers Hear Messages on Ethics, Transportation, 
and Need for Intensive Association Action 


Merchandising 


Satrt Lake City, Utan, March 6.—‘‘ Trade 
associations in my opinion are very proper and 
valuable organizations,’’ said Gov. George H. 
Dern of Utah in delivering the address of wel- 
come at the annual convention of the Utah 
Lumber Dealers’ Association at the Chamber 
of Commerce-Commercial Club today. The 
governor said trade associations stand for high 
ideals and are essential in the development of 
a business or industry. ‘‘Cut-throat methods 
of business have become obsolete and are 
frowned upon,’’ said the chief executive. ‘‘ The 
shady practices of the past have given way to 
better and cleaner methods and a higher con- 
ception of business and an improved service to 
the public has resulted. Business men are be- 
coming more professional in their methods to 
the benefit of all concerned.’’ Governor Dern, 
a mining man by profession, predicted a boom 
in Utah, or a near boom, as the result of strik- 
ing oil in the State. He concluded by briefly 
reviewing Utah’s essential industries and re- 
gretted that the State could not produce the 
automobiles it consumes, observing that $35,- 
000,000 a year goes to other points for ‘autos 
and those materials that are essential to op- 
erate them. 

The convention was presided over by Second 
Vice President George C. Chase, of Chase Lum- 
ber Co., Payson, President Earl V. Smith being 
out of the State. The attendance was repre- 
sentative of practically every lumber center of 
any importance in the State. There was but 
little roundtable discussion, a rather lengthy 
program of addresses having been prepared. 

Oscar A. Spear, manager of the Smoot Lum- 
ber Co., of Provo, and a former president of 
the Western Retail Lumbermen’s Association, 
was on the program to talk on ‘‘Our Associa- 
tion.’’ Mr. Spear began by quoting a legend the 
purpose of which was to show that man always 
has been conscious of the necessity of association. 
Association, he said, is necessary for religious, 
social and business purposes. The speaker 
rapidly sketched the rise of business from the 
earliest times to the present. He said that it 
was some time before men could realize that it 
was possible to meet and discuss business with- 
out the use of guns and clubs, but they did 
find it out. He said every individual business 














Robert Anderson, of Logan, Utah; Dale Smith, 

of Salt Lake City, and A. L. Porter, Spokane, 

Wash., prominent lumbermen participating in 
the convention discussions 


man should ask himself how much he has given 
toward helping to make conditions in his own 
line better. He thought the present and the 
months ahead called for clear heads and steady 
hands in the retail business. 

There Should Be More Retail Selling 

Mr. Spear said that during the last few years 
various agencies have been competing so suc- 
cessfully for the trade served by the retailer 
outside of the larger cities that the resultant 
problems have become a matter of grave con- 
cern to all who are thoroughly informed on the 
subject. He felt that it would be a serious 


matter if the next decade sees as much business 
diverted from its natural channels—the retailer, 
as the past has seen. ‘‘By retailer,’’ he 
said, ‘‘I mean the whole retail business, and 
not the lumber retailer only.’? The speaker 
thought better and more intensive trade organi- 
zation was better, that the dealers should take 
a more active interest in these matters. Mr. 
Spear said business had changed in that where 
the merchant once sought to sell what the man- 
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ufacturer produced, he now finds it necessary to 
buy what the consumer wants. He concluded 
by an appeal for more codperation. 


H. W. Prickett, manager of the Utah traffic 
bureau of Salt Lake City, discussed ‘‘Rele- 
vanecy of Transportation Costs.’’ He told of 
the deplorable condition regarding transporta- 
tion costs that prevailed in Utah and con- 
tiguous territory some years ago when rail- 
roads thought they had a right to charge even 
more for goods coming to Utah than they 
charged for the more than 800 miles additional 
journey to the Pacific coast. The change, he 
said, had been brought about by such organi- 
zations as the Chamber of Commerce which 
fought for rates that were equitable and just, 
though even now things could be improved. He 
quoted figures on lumber transportation which 
showed that Utah lumbermen are paying 16 
cents a car per mile more for getting lumber 
from Oregon than the average rate for the 
West. 


Reports on Portland Institute 


The last address of the morning session was 
given by Robert Anderson, Anderson & Sons 
Co., Logan. Mr. Anderson, who is a former 
president of the Western Retail Lumbermen’s 
Association, discussed the 1926 Portland In- 
stitute, which he attended. He related many 
of the subjects discussed at the convention, and 
told of the move to take the headquarters of 
the association to Portland. He also spoke on 
securing more business, and observed that it 
would be a good idea for the lumber dealer to 
create business as the automobile dealer does. 
The automobile salesman would keep urging 
one to be uptodate and dispose of that old car 
for a new machine. Why could they not get 
people to take the same pride in their home 
by telling those who have old houses about the 
desirability of new ones? Mr. Anderson 
thought Earl J. Glade’s talk at Portland, 
printed on the front page of the Feb. 27 issue 
of the AMERICAN LUMBERMAN, made a pro- 
found impression and that something might be 
done along the lines he suggested. Mr. An- 


derson said he thought the new contact com- 
mittee of the Western association was going to 
accomplish much. 

Luncheon Session 


J. L. Miller of Miller & Miller Co., Sait Lake 
City, presided at the luncheon at which there 
were a number of songs sung and an address 
by Mahlon E. Wilson, prominent local attorney. 
Mr. Wilson spoke on ‘‘Only Proper Relations 
Are Pleasant Relations.’’ He told a number of 
stories before he launched into a discussion of 
a general nature on law and business, and then 
ended by an eloquent but short dissertation on 
lumber. 

AFTERNOON SESSION 


The first speaker of the afternoon was Ed 
ward M. Ashton, president of the Ashton-Jen- 
kins Co., prominent local real estate house. Mr. 
Ashton’s talk was entitled ‘‘As Seen by the 
Financing Agencies.’’ He discussed a number 
of plans used in the financing of homes and 
their relative value. He said that the lumber 
yard that finances the builder must have tre- 
mendous resources to do it for it takes almost 
a million dollars before one knows he is spend- 
ing anything when he undertakes financing. He 
showed the dangers of financing and _ told 
how builders would over-reach themselves and 
then get further into the mire in a desperate 
struggle to get out of it. Illustrating this, Mr. 
Ashton said a builder will sometimes find his 
houses moving slowly and in order to sell them 
will be persuaded to take lots as part payment. 
Then to dispose of these lots he will build on 
them only to find the homes move slower than 
the first by reason, perhaps, of location. It is 
then that he finds himself in real difficulties. 
If they are not careful, the speaker said, lum- 
bermen and financers will have to hold the sack 
in many such cases. 

Mr. Ashton thought too many contractors 
build more homes than they could handle, and 
that it would be a kindness to them for a lum- 
berman or finance concern to tell them so. He 
thought banks, lumber companies and _ finance 
corporations should get closer together. The 
speaker finished by paying a tribute to the lum- 
ber industry of the country for its efforts in 
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George C. Chase, Payson, Utah, presiding of- 
ficer, and H. W. Culbertson, Salt Lake City, who 
made intéresting talk at the convention 


trying to get the people to use better, more at 
tractive homes by putting plans before them. 
Salt Lake City Homes Financed by Owners 
Mr. Anderson, of Logan, wanted to know 
what percentage of the homes built in Salt Lake 
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City last season were financed by the owner. 
No exact figures could be given but it was 
stated that probably only 5 percent of them. 
Then some one wanted to know whether many 
were repossessed and the percentage was very 
low. Mr. Ashton was questioned regarding the 
relative difficulty in selling shoddy homes and 
homes of better grade and he said that the 
slipshod builder has his homes on his hands 
more than the other sort of builder. 

Soren N. Jacobsen, a prominent Salt Lake 
City builder, spoke on ‘‘As Appraised by the 
Contractor.’’ Mr. Jacobsen applauded organi- 
zation activities and said it was making things 
better for the contractor, the material men 
and all concerned. He said he appreciated the 
service which the lumbermen render him as a 
contractor. They were of much assistance, he 
said, in furnishing information about prices and 
materials and other things with which the 
builder is not so familiar, but he begged the 
lumber dealers not to make the contractor a 
higher bid than they make the architect or the 
owner. 

‘‘Our Relations to the Manufacturer and 
Wholesaler’’ was the title of the talk by H. W. 
Culbertson, former retailer but now with Earl 
V. Smith, wholesaler of Salt Lake City. Mr. 
Culbertson contended that he was not going 
to justify the existence of the wholesaler, be- 
cause no defense of his position was needed. 
By his constant touch with the producer, he 
said, he performs a real service for the dealer. 
He said the wholesaler acts as a ‘‘bumper’’ 
and often gets bumped, but the dealer must co- 
operate if he is to get the most eut of his con- 
nection. He believed the relationship between 
dealer and wholesaler should be a full brother 
affair, and not a fighting brother at that. He 
said he did not think the time will ever come 
when the millmen will sell direct to the dealer 
as there has been talk of their doing, but the 
talk showed the millman was thinking about 
his own end of it and trying to get a fair price. 


Retailers Overwork Word ‘‘Service’’ 


Mr. Culbertson thought the word ‘‘service’’ 
was overworked at times and often results in 
increased costs. He knew that to be the case 
with the retail business. In the old days when 
lumber was delivered by horses, they carried 
bigger loads and costs of delivery were less. 
‘Qld Man Service’’ came along with his motor 
truck and changed matters. The public has 
been educated to quick, snappy service and gets 
it This is a good thing provided charges are 
adequate to pay for it. 

Hyrum B. Wheelright, manager Wheelright 
Lumber. Co., Ogden, and H. Romeyn, Merrill 
Co. Salt Lake City, discussed ‘‘ What We Ex- 
pect of Our Business.’?’ Mr. Wheelwright took 
the first part, ‘‘As Is,’? and Mr. Romeyn the 
second part, ‘‘As Might Be.’’ Mr. Wheelright 
said in times gone by there was a spirit of ‘‘ Let 
the buyer beware.’’? Business men now know 
that they profit from what they give and pros- 
per as they serve. Retailing exists only be- 
cause it serves the public. There is no doubt 
it will continue to exist till something better 
be found. The retailer, he said, is an edu- 
cator and an aid to progress. Mr. Wheelwright 
poked fun at the practice of selling less to a 
public utility ‘‘for whom we hire men to see 
that they do not lose money, giving those men 
power to increase prices on us in case the public 
utility company can show they are not making 
sufficient return on their money.’’ He said 
the same thing applied in a measure to the 
larger building contractors. He thought it fair 
that certain classes should get privileges and 
that the man who needs a garage, chicken coop 
or a fence should have to pay more. 


Speaks on Business as It Should Be 


Mr. Romeyn’s talk was interspersed with 
many witty observations. He declared it took 
more than noise to stimulate business. The pres- 
ent and the future are part of an era of intense 
competition; competition with other industries 
48 well as competition within industries. He 
numerated the qualities that make for success 
and commented upon them. More figures and 
more facts are necessary. He contended that 


the lumber dealer is often a better financer 
than the banker because he can accommodate 
the customer without asking interest. The trend 
of the times is toward small margins. Here is 
the necessity for facts and figures to make up 
for the difference in profits. Discussing adver- 
tising, Mr. Romeyn said the only difference be- 
tween that and sending a salesman to a man was 
which could put the message across more suc- 
cessfully. Here is something the dealer should 
study. Advertising is merely another form 
of salesmanship. 

A. L. Porter, secretary of the Western Retail 
Lumbermen’s Association, told of the activities 
of the association in its insurance work. He 
said that the way to get 100 percent dealer 

















R. B. Minnoch, of Ogden, Utah, and T. H. 
Smith, of Salt Lake City, among attendants at 
the convention 


distribution was to join the association 100 
percent. An organization was an absolute ne- 
cessity in the State as a State governor is nec- 
essary for the purpose of the national Govern- 
ment. He thought trade associations were com- 
ing into their own again. He said a big east- 
ern man had said that the time would come 
when bankers would want to know if one was 
supporting his trade association before loaning 
him money. 

Secretary Todd, of the State association, then 
read the business report. He told of the work 


of the advisory council and how it is willing te 
help any member with his problems regardless 
of their nature. A telegram was read from 
Earl V. Smith, president of the association, who 
is in Florida, wishing success for the convention 
and regretting imability to be with them. 


Election of Officers 


The following officers were elected for the 
coming year: 

President—A. E. Money, Jex Lumber Co:, Span- 
ish Fork, Utah. 


First vice president—H. B. Wheelwright, Wheel- 
wright Lumber Co., Ogden, Utah. 


Second vice president—H. W. Culbertson, of 
Earl V. Smith, Salt Lake City, Utah. 


Treasurer—S. L. Billings, jr., Northwestern Lum 
ber Co., Salt Lake City, Utah. 


Advisory council—Robert Anderson, Anderson & 
Sons Co., Logan, Utah; George C. Chase, Chase 
Lumber Co., Payson, Utah; R. M. Cross, Eastern 
& Western Lumber Co. of Utah, Salt Lake City, 
Utah; H. B. Wheelwright; W. H. hite, Boyd 
Lumber Co., Ogden, Utah; C. EB. Murphy, Murphy 
Lumber Co., Salt Lake City, Utah; O. A. Spear, 
Smoot Lumber Co., Provo, Utah; and J. 8. Taylor, 
Morrison, Merrill & Co., Salt Lake City, Utah. 

It was decided to hold the summer outing im 
Ogden. 

A dinner dance was given at the Chamber of 
Commerce in the evening. A special feature 
was the championship Charleston contest. Two 
silver cups were presented to the winners. 


HOO-HOO CONCATENATION 


On Friday afternoon and evening a Hoo-Hoo 
concatenation was held by the Salt Lake City 
Lumbermen’s Club, H. L. Cromar, Morrison, 
Merrill Co. officiating as Vicegerent Snark. 
Several kittens were admitted. C. D. Shufelt, 
of the Shufelt Lumber Co., was elected to 
act as Vicegerent Snark for the coming year, 
Mr. Cromar resigning after holding this office 
for two years. The principal entertainment 
following the initiation was a boxing contest. 
A buffet luncheon and smoker were also held. 


Philadelphia Exchange in 40th Annual 


PHILADELPHIA, Pa., March 8.—Convening in 
its regular meeting rooms, the Lumbermen’s Ex- 
change of Philadelphia held its fortieth annual 
meeting last Thursday afternoon, with the at- 
tendance, as usual, excellent. 

Business got under way with the reading of 
reports by representatives of various commit- 
tees. The treasurer reported that all debts had 
been paid and there was an appreciable sur- 











E. F. MAGEE, 
Philadelphia, Pa. ; 
Elected President 





T. R. MARSHALL, 
Philadelphia, Pa. ; 
Elected Vice President 


plus, due to the new economy program adopted 
during the year. The legislative committee told 
of a questionnaire presented to it by the 
Chamber of Commerce, asking its vote on the 
question of proposed legislation permitting 
manufacturers to control the resale price estab- 
lished by them. A negative reply was returned, 
which the exchange membership upheld. Agi- 
tation by envelope makers to have the Govern- 


ment abandon distribution of stamped enve- 
lopes was strongly criticized, and telegrams 
bearing the lumbermen’s sentiment were sent 
to legislators who would be called upon to vote 
upon any such measures brought up. The mem- 
bership committee reported the addition of six 
new names. Two cases were arbitrated by the 
men in charge of that work. The credit bureau 
reported action on eollecting 232 claims; 
$25,000 dollars had been collected by this bu- 
reau during the year. 

President Frank K. Gillingham in his ad- 
dress praised the poliey of economy adopted by 
the association and called attention to the good 
work accomplished by the weekly news letter 
that had been started by the exchange, mention- 
ing that it went far toward keeping members 
actively in touch with and interested in their 
organization. Mr. Gillingham also touched 
upon the activities of the Chamber of Com- 
merce as they affected lumbermen in the vi- 
cinity. In closing he urged the lumbermen to 
strongly consider the practice of many West 
Coast shippers in loading down the port of 
Philadelphia with water transits. This was 
brought about generally in cases where orders 
called for less than a boat load. The shippers, 
not wishing to lose the extra space for which 
they had to pay, would send additional lumber 
and then try to dispose of it, creating a great 
transit evil. 

Election of officers was the last business 
transacted. The following were elected to of- 
fice: 

President—KFdward F. Magee, Huganir Magee 
Lumber Co., Philadelphia. 


Vice president—Thomas R. 
Allen Lumber Co., Philadelphia. 


Treasurer—Charles P. Maule, Philadelphia (re- 
elected). 


Directors for three years—William A. March, of 
I. F. March & Sons, Norristown, Pa.; J. A. Finley, 
of Finley Lumber Co., Philadelphia ; J. C. McLean, 
of Stacey C. Glauser & Son, Chester, Pa, 

William C. MaeBride, of the Haney-White 
Lumber Co., was elected trustee of the relief 
fund. 


Marshall, Ellwood 
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Southwestern Hardwood Club Discusses Forestry 


[Special telegram to AMERICAN LUMBERMAN] 

New Orleans, La., March 10.—The South- 
western Hardwood Manufacturers’ Club held 
its monthly meeting at the Roosevelt Hotel 
today, with W. Brown Morgan presiding in 
the absence of President W. J. Stebbins, who 
was detained at home by an attack of grippe. 
The meeting feature was an informal talk 
by W. R. Hine, State forester of Louisiana, 
who outlined the plans for the State forestry 
division and its possibilities of usefulness to 
the hardwood lumbermen. 

Taking up the matter of fire protection 
first, Mr. Hine said that, with the codperation 
of thirty lumber companies, the division has 
organized a codperative fire patrol over areas 
comprising a total of about 2,500,000 acres, 
of. which 1,800,000 acres are owned by the 
cooperating companies. It is hoped to double 
the area thus protected within the year, leav- 
ing about 10,000,000 acres to be cared for 
later. A Jarger State appropriation will be 
sought at the coming legislative session, and 
it is hoped to enlist the aid of additional pri- 
vate owners. The patrol areas are so blocked 
out that natural boundaries—streams or high- 
ways—are provided where possible. The pro- 
tective plans include fire towers with tele- 
phone communication, fire lanes and a patrol 
force. The estimated cost to private owners 
would be around one cent an acre. In its 
State nursery near Alexandria, the division 
has 1,500,000 seedlings ready for the coming 
year, principally pine, and primarily designed 
for distribution among farmers. 

One of the major projects on the year’s 
program is a State-wide survey to classify 
the lands and roughly inventory the remaining 
forest resources of Louisiana. It is proposed 





to secure reliable information regarding the 
acreage of land in virgin timber, the cut-over 
acreage, the acreage reforesting naturally, 
and the acreage so devastated that artificial 
reforestation will be necessary. The work 
will be done by parish wardens and rangers, 
with the codperation of lumbermen and other 
land owners, but the plan does not contem- 
plate an effort to secure definite figures on 
stumpage. The forestry division needs the 
general information outlined, which is not 
now available. 

A total of 219,000 acres is now under refor- 
estation contract, he reported, with 80,000 
acres under examination and probably to be 
placed under contract within the month. Of 
this only 22,000 acres are in hardwood. He 
urged the hardwood folk to study the advan- 
tages of reforestation under the State system, 
declaring his belief that hardwood will grow 
as readily and as rapidly as pine, and at less 
cost per acre because of the smaller fire 
hazard. . 

Concluding, Mr. Hine assured the hardwood 
folk that the forestry division stands cheer- 
fully ready to codperate with them along any 
line within its range. An informal quiz fol- 
lowed his talk. 


Operating Conditions Rather Spotted 


Roundtable discussion of operating condi- 
tions revealed them rather spotted. Rains in 
the east Texas field have interfered with lumber 
drying but not with operations. A Louisiana 
member reported that in his territory it has been 
too wet to log by rail and too dry to log by 
water. Another Louisianan reported a labor 
shortage caused by the urge to plant cotton. 
Elsewhere it appeared that labor was ample 


for present needs, with no shortage in imme. 
diate prospect. Dry stocks unsold continue, 
it appeared, much below normal volume. 

The club voted $25 in support of the Cen. 
tral Committee on Lumber Standards, and 
gave a vote of thanks to its committee on 
taxation in Louisiana, its work being highly 
praised by the Louisiana members. . 

Secretary George R. Schaad, jr., submitted 
a temporary plan to hold joint semiannual 
meetings in Shreveport with the West Side 
Club, the meetings to be held in April and 
August. On the suggestion that it would be 
too hot for a Shreveport session in August, 
October was substituted, subject to accept- 
ance by the West Side Club. 

The seeretary presented a letter from the 
extension department of the University of 
Wisconsin, offering a correspondence course in 
lumber drying to anyone interested. The 
course was prepared by Forest Products Lab- 
oratory staff men, who studied the gum dry. 
ing problems in the southern field last year. 

Roy E. Martin, of Alexandria, reported 
that his company is putting in a flooring 
plant, to meet a need developed in the Alex 
andria district. 


To Rebuild Burned Sheds 


LAKE CHARLES, LA., March 8.—The lumber 
sheds of the Louisiana Saw Mill Co., at Glen- 
mora, which were destroyed a short time ago by 
fire, will be rebuilt at once. The contract has 
been awarded to Thrall & Shea, of Lake Charles. 
Work will start immediately. The contract calls 
for three sheds, 60x300 feet; one dry lumber 
assorting table and shed, 72x240 feet, and the 
construction of a lumber take-down rig. 


Hardwood Institute Directors Plan for Wider Service 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., March 11.—Establishment 
of a commercial research department in connec- 
tion with the trade extension activities of the 
Hardwood Manufacturers’ Institute was one of 
the main topics discussed at a meeting of the 
directors of the institute at the Peabody Hotel 
in this city. This subject alone took up the 
greater part of the day. J. B. Edwards, newly 
elected president, presided at the meeting. 


Decision was made at once to appoint a 
strong committee on trade extension with full 
power to act, and the matter of a commercial 
research bureau was referred to this committee. 
Mr. Edwards advised that it would be several 
days before he could announce the personnel 
of this committee. 


It was decided that this new committee should 
at once make plans for developing of new mar- 
kets for hardwoods of all kinds, especially oak 
and gum, and that it should codperate to the 
fullest extent with the National Lumber Manu- 
facturers’ Association. 


Plans were also announced for further ex- 
tension of the work of the statistical depart- 
ment, but no definite recommendations were 
made. The matter of additional statistical in- 
formation was referred to the statistical com- 
mittee. 

The matter of a sales code, which was brought 
before the directors at their New Orleans meet- 
ings, was also the subject of discussion. It 
was decided that the plan should be considered 
with the inspection department of the National 
Hardwood Lumber Association, so that its in- 
spection service could codperate. 

Thirty-three new manufacturers and thirty- 
four consumers and wholesalers were voted 
membership in the institute. These new mem- 
bers have been obtained since the annual meet- 
ing at New Orleans. 


J. V. Norman, of the law firm of Norman, 
Quirck & Graham, ‘of Louisville, Ky., was named 
general counsel for the organization. A resolu- 
tion was adopted thanking him for the service 


which he rendered during the term of office of 
i. B. Norman as president. 


Committees Appointed 


The following committees were appointed by 
President J. B. Edwards and met with the ap- 
proval of the directors: 


EXECUTIVE—-W. I. Wymond, Lottie, La.; J. FE. 
Stark, Memphis, Tenn.; B. F. Dulweber, Green- 
wood, Miss.; W. M. Ritter, Columbus, Ohio; W. T. 
Murray, Rochelle, La.; G. W. Allport, Kansas 
City, Mo. 


MEMBERSHIP—G. W. Allport, Kansas City, Mo., 
chairman; O. N. Cloud, Shreveport, La.; J. W. 
Runyon, Memphis, Tenn.; Andrew Gennett, Ashe- 
ville, N. C.; Lee Robinson, Mobile, Ala. 

ASSESSMENT—B. B. Burns, Huntington, W. Va., 
chairman; FE. A. Platter, North Vernon, Ind.; 
W. D. Brewer, Palmetto, La.; J. W. Link, Hous- 
ton, Tex.; W. E. DeLaney, Sulligent, Ala. 

ADVERTISING—H. B. Weiss, Memphis, Tenn., 
chairman; R. G. Bruce, Memphis, Tenn.; Mark H. 
Brown, Lake Providence, La.; J. H. Himmelberger, 
Cape Girardeau, Mo.; Chris A. Walker, Columbia, 
S.C. 

FINANCE—Max D. Miller, Marianna, Ark., chair- 
man; J. E. Stark, Memphis, Tenn.; J. W. Mayhew, 
Columbus, Ohio. 

RESOLUTIONS—J. W. Bailey, Laurel, Miss., chair- 
man; Walter Robison, Kansas City, Mo.; John 
Raine, Rainelle, W. Va. 

REPORTS AND STATISTICS—M. W. Stark, Colum- 
bus, Ohio, chairman; C. L. Faust, Jackson, Miss. ; 
Landon C. Bell, Columbus, Ohio; W. J. Stebbins, 
Garyville, La.; V. A. Stibolt, Hammond, La. 

STANDARDIZATION—B. F. Dulweber, Greenwood, 
Miss., chairman; ‘W. T. Murray, Rochelle, La.; 
Cc. L. White, Arkansas City, Ark.; H. H. Alex- 
ander, Belzoni, Miss.; F. K. Conn, Yazoo City, 
Miss.; M. W. Stark, Columbus, Ohio; P. M. An- 
derson, Texarkana, Ark. 

PRESS AND PusLiciry—F. T. Turner, chairman, 
Memphis, Tenn.; Palmer Kellogg, Fondale, La., 
and B. C. Tully, Memphis, Tenn. 

SALES CopE—M. B. Cooper, chairman, Sardis, 
Miss.; M. W. Stark, Columbus, Ohio; W. B. Mor- 
gan, New Orleans, La.; E. L. MeLallen, Memphis, 
Tenn., and J. W. Mayhew, Columbus, Ohio. 

Costs—V. A. Stibolt, chairman, Hammond, Ia. ; 


J. €. Norman, Louisville, Ky.; W. W. Beattie, 
Selma, La.; H. B. Sale, Ft. Wayne, Ind.; R. D. 
Hunter, Memphis, Tenn.; W. B. Morgan, New Or- 
leans, La.; C. E. Powell, Greenwood, Miss., and 
Monroe Morgan, Meridian, Miss. 

TAXES—W. R. Satterfield, Memphis, Tenn.; 
W. B. Chapman, Memphis, Tenn.; R. M. Carrier, 
Sardis, Miss.; W. H. Howe, Helena, Ark., and 
Landon C. Bell, Columbus, Ohio. 

Forestry—Landon C. Bell, chairman, Columbus, 
Ohio; H. E. Hardtner, Urania, La.; W. B. Town- 
send, Townsend, Tenn.; W. C. Chamberlain, Thorn- 
ton, Ark., and John Thistlethwaite, Opelousas, La. 


The meeting lasted until late in the after. 
noon. Highteen directors were in attendance. 


Lumber Steamer Strikes Reef 


{Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, CALIF., March 10.—With water 
pouring through a gaping hole in its bow, the 
lumber steamer David C. Meyer, belonging to 
the Chas. R. McCormick Lumber Co., with the 
cargo valued at $60,000, foundered last night 
on Point Firmin reef in Los Angeles harbor. 
The ship is valued at $100,000, and has a net 
tonnage of 1,519. Tugs and lighters have been 
unloading the cargo of heavy timbers in order 
to lighten the weight of the vessel so that it 
could be refloated at high water. It is expected 
that the ship will be saved. The forward hold 
was flooded and a list developed at such a de- 
gree that it was believed the ship was doomed. 
The crew of 21 men was taken off, Capt. M. 
Danskanen and the wireless operator holding 
to the tradition of the sea and remaining be- 
hind. 


ToTAL imports of lumber at Hull, England, 
amounted to 516,000,000 feet in 1925. Large 
quantities of lumber were received from Russia 
last year. Although the greater part of the 
lumber trade at Hull is with Scandinavian and 
Baltic countries, hardwoods and some soft- 
woods are imported from the United States. 
There is an improving market at Hull for Amer- 
ican oak and fir. 
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Optimism Pervades South Dakota Retailers’ Annual Meet 


{Special telegram to AMERICAN LUMBERMAN] 
Sioux Fats, S. D., March 10.—Members of 
the South Dakota Retail Lumbermen’s Associa- 
tion opened their annual convention in Sioux 
Falls today, with a good attendance and an op- 
timistie feeling prevailing in regard to trade 
conditions. President E. C. Barton, of Ver- 
million, in his address to the delegates dis- 
cussed general conditions in South Dakota. He 
predicted an active trade in lumber materials 
over the State, but said that the dealers should 
not look for a boom. ‘‘ We are working our way 
back in South Dakota,’’ he declared, ‘‘and are 
making good headway. We are building on a 
und basis and our buying power is on the 
increase. South Dakota farmers are paying 
their debts and there is a marked loosening up 
of business.?? Mr. Barton pointed to increases 
in agricultural production in some sections of 
the State, but added that prices of farm prod- 
ucts went down to such an extent that the total 
wop value was not as large as in the previous 
year. He said that this, however, was offset by 
an increased confidence and business stability. 
Talks were also made by B. F. Myers, of 
Pierre, secretary of agriculture of South Da- 
kota, and L. R. Putman, of New Orleans, rep- 
resentative of the Southern Pine Association. 
Mr. Myers explained the functions of his de- 
partment at Pierre and told how his organiza- 
tion and the lumbermen’s associations could 
codperate in ways that would be mutually bene- 
ficial. He reiterated some of the remarks made 
by President Barton about conditions in the 
State. Mr. Myers explained that his work re- 
quired him to be in frequent communication 
with farms and that this contact had given him 


Notre—A report of the concluding ses- 
sion of the annual convention of the South 
Dakota Retail Lumbermen’s Association 
will appear in the March 20 issue of the 
AMERICAN LUMBERMAN.—EDITOR. 





the impression that the farmers are in much 
better condition financially than they were a 
year ago. 

Mr. Putman discussed merchandising of 
standard lumber. He went into the general 
principles and explained some of the reasons 
why standard lumber is advantageous for both 
dealer and buyer. 

The convention opened with community sing- 
ing, which was followed by numbers by the 
Augustana College Capella Choir, which soon is 
to start on its tour to the West Coast. 


Committee Appointments 

Committees appointed by President Barton 
were as follows: 

Nominating—-James Horner, Sioux Falls; A. H. 
Adams, Jasper, Minn.; William Burg, Yankton. 

Resolutions—-M. E. Palmer, Sioux Falls; BE. B. 
Raisley, Carthage ; Ward Lucas, Winona, Minn. 

Auditing—C. K. Entzminger, Chamberlain; A. B. 
Doolittle, Garretson, and H. E. Stensland, Miller. 

The lumbermen were treated to a boxing tour- 
nament tonight. The big banquet with the Tri- 
State Association of Building Materials Sales- 
men aus host, will be held Thursday. On the 
program for Thursday are talks by Prof. Free- 
man Ward, of the State university, on the State 
survey and the oil situation; H. L. Kingsbury, 
S. W. Thompson, Henry A. Wagner, all of Sioux 
Falls, and L. C. Kroh, of Mitchell, on business 


Washington Forest Fire Association Studies 


SEATTLE, WasH., March 6.—At the eighteenth 
anual membership meeting of the Washington 
Forest Fire Association, held in this city last 
Tuesday, there was an attendance of more than 
fifty representative timber owners of western 
Washington. George S. Long, of the Weyer- 
haeuser Timber Co., Tacoma, presided. The 
meeting listened to the annual reports of officers 
and discussed plans for the season of 1926, fa- 
voring an enlargement of fire-fighting equip- 
ment. It was shown that fire-weather fore- 
casting had been a great success. The use of 
gasoline pumps as a means of fire fighting was 
strongly commended. More attention than ever 
was given to the subject of fire protection for 
logged-off lands, which are now contributing at 
the same rate as timbered areas. Logged-off 
lands are conceded to be more of a fire hazard 
than is virgin timber; moreover, they offer the 
necessity of protection for the young growth 
of trees. There are probably 800,000 acres of 
this class of lands in the fir region of Wash- 
ington, and on them the State forestry depart- 
ment has levied an assessment for fire protec- 
tion. The total area of all forest lands contribut- 
ing to protection is between 1,500,000 and 
2,000,000 aeres. 


The only change at the annual election was 
the selection of R. W. Condon, Washington 
Manager for the Charles R. McCormick Lumber 
., to be a member of the board of trustees. 
The list follows: 


President—George S. Long. 
Vice president—E. G. Ames. 
Treasurer—C. A. Lyford. 
Secretary—O. Bystrom. 


Trustees—George S. Long, general manager 
pid eThaeuser Timber Co.; E. G. Ames, manager 
uget Mill Co.; Thomas Bordeaux, president 
ae County Logging Co.; T. Jerome, secre- 
Ty-treasurer Merrill & Ring Lumber Co.; R. 
MA Condon, manager Charles R. McCormick 
“umber Co.; C. A. Lyford, manager James D. 
Mil ey & Co.; C. B. Sanderson, general manager 
7 Waukee Land Co.; J. Frank King, Long-Bell 
wer Co.; J. L. Bridge, manager Sound Tim- 


President Long, in his annual report, said: 


The association is now attempting not only to 
Protect the matured stand of timber in western 


Washington, but likewise to protect the young 
growth, and to do all that can be done with its 
moneys and activities toward the very worthy 
movement of bringing about a physical situation 
that will make it possible to grow a new crop of 
timber on denuded lands. 

Mr. Long referred in complimentary terms to 
George C. Joy, formerly chief fire warden of the 
association, and now State supervisor of for- 
estry, whose resignation ‘‘was accepted with re- 
gret and yet with the belief that he was being 
promoted to a position where his wide experi- 
ence and faithful performance and knowledge 
would be a great asset not only to the State, 
but to all of its citizens who are interested in 
forest preservation and forest growth.’’ No suc- 
cessor has been appointed to take Mr. Joy’s 
place in the association—the duties having been 
divided. A very large part of the general man- 
agement and office details has been taken over 
by O. Bystrom, secretary, while the field work in 
the north district has been entrusted to William 
Entwistle, and in the south district to V. O 
Wallace. 

Report of Field Operations 

In Mr. Bystrom’s report of field operations 
are statistics of forest fires during 1925 as 
follows: 


Number Per- 
Cause of fires cent 
Lumbering and logging........... 149 19.4 
SUMEEEEMID ss canwnawnauecanetaenes 251 32.6 
Land clearing and brush burning... 39 §.1 
PERO Be cade cessceseccnacnniags 54 iP 
IE tae ecaknnatondeekeaadee 20 2.6 
PE’ Cc caccavaansecedsucencess 60 7.9 
Miscellaneous and unknown...... 195 25.4 
RG ios cacdcacecacevaesonuaes 768 100.0 


The greatest number of fires occurred in King 
County, which seemingly holds the record for 
fires every year, caused by the proximity of 
Seattle, whose inhabitants in large numbers 
frequent the woods. Mr. Bystrom says: 


Our records show that recreation—campers, 
berry-pickers and smokers, including the obnox- 
ious cigarette—is responsible for a very great 
number of these fires. The report says that it 
is probable that a considerable number of fires 
enumerated under miscellaneous and unknown 
causes should be charged to smokers. It con- 
tinues: As to the area burned over, lumbering 
and logging accounts for the greater percentage. 
This is accounted for by the large areas of in- 


methods; by Dr. S. S. Klyne, pastor of the first 
Methodist Church, on ‘‘Better Business in 
1926,’’ and by William H. Badeux, Minneapo- 
lis, secretary of the Northwestern Lumbermen’s 
Association. 


Building Material Exhibits 


A large number cf persons availed themselves 
of the opportunity to see the exhibit of building 
materials at the Coliseum in connection with 
the annual convention of the South Dakota as- 
sociation. Lumber and millwork of various 
kinds, roofing materials, brick and tile and steel 
products were the principal items on display. 
Altogether there were thirty-three exhibits. 

The Tuthill Lumber Co. has an interesting 
booth built especially for the purpose. A col- 
onade was shown -in front, and inside were 
built-in kitchen cabinets and other kitchen con- 
veniences such as ironing boards ete. 

A kitchen and breakfast nook were featured 
in another special booth of the Farley-Loetscher 
Co. The latest designs of woodwork were dis- 
played. 

Many kinds of woodwork and an elaborate 
trellis were shown by the Jordan-Stone Co. 

Two miniature houses, each built to show the 
appearance of roofing materials, also attracted 
a great deal of attention. These were exhibited 
hy the Western Material Co., of this city, and 
the B. F. Nelson Co., of Minneapolis. 

A model of an Illinois mine, showing the 
hoisting, separation of various grades of coal 
and loading of cars, attracted a throng, in 
connection with which, moving pictures of the 
actual mine work were shown. This was ex- 
hibited by the Peabody Coal Co. 


Preventive Measures 


flammable debris generally surrounding logging 
operations. A big part of the acreage burned 
over is also new slashings, desirable to have 
eliminated. Recreation, however, coming next 
in percentage, can not be defended in any such 
way, fires from this source being wholly caused 
by carelessness. 

A regular service to provide fire weather fore- 
easts was inaugurated through the efforts of 
Mr. Joy during the season of 1924, and con- 
tinued during 1925. George W. Alexander, me- 
teorologist in charge of this work in the State of 
Washington at the Seattle weather bureau last 
year was again detailed for the same service 
in 1925. The forecasting of fire weather is now 
being looked upon as one of the most important 
services in connection with forest protection, 
and especially is it desired by logging operators, 
many of them closing down their camps when 
warned of the approach of such weather. 

At the headquarters of the association, 949 
Henry Building, as assistant to Mr. Bystrom 
is Mrs. R. E. Conway, who after an experience 
of five years is intimately familiar with the 
various phases of forest protection and fire fight- 
ing in the fir region of western Washington. 


Furniture Plants Are Active 


MILWAUKEE, WIs., March 9.—Furniture fac- 
tories in Milwaukee are operating at good ¢a- 
pacity, producing goods for the spring trade, 
and also making shipments of spring styles of 
furniture. This month opened up better than 
February, and manufacturers anticipate that 
volume of sales will compare favorably with 
last year’s and probably exceed it. Most fae- 
tories have been filling their lumber require- 
ments, particularly on bireh, gum and walnut. 
These items are the principal ones being used 
by local manufacturers. They also use some 
oak, but not as much as in former years. One 
firm which makes furnishings for interiors has 
been buying walnut, birch, teakwood, Cireassian 
walnut, French walnut and some gumwood. The 
prices on these items have been firm and steady. 
Radio cabinets are in big demand by the trade, 
and most of these are being made from gum. 
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March 13-20—Milwaukee Home Show, Milwaukee Audi- 


terium, Milwaukee, Wis. Annual. 

March 16—Lumbermen’s Club of Houston, Bender Hotel, 
Houston, Tex. Annual. 

March 17-18—Southeast Missouri Retail Lumber Deal- 
ers’ Association, Cape Girardeau, Mo. Annual. 

larch 17-18—Southern Sash, Door & Millwork Manu- 


facturers’ Association, Hotel Peabody, Memphis, 
Tenn. 
fiarch 18—North Carolina Pine Association, Elliott 


Hetel, Suffolk, Va. Annual. 


March 18—La Salle County Lumbermen’s Club, Kaskas- 
kia Hotel, La Salle, Ill. Annual. 


March 22—Joint session East Texas, Louisiana, Mis- 
sissippi-Kast Louisiana, Alabama and _ ‘Tri-State 
sawmill managers’ associations, Roesevelt Hotel, 
New Orleans, La. 


March 28-24—Seuthern Pine Association, Roosevelt Hotel, 
New Orleans, La. Annual. 


March 25—Georgia Retail Lumber & Millwork Associa- 
tion, Augusta, Ga. Quarterly meeting. 


March 26-27—Millwork Institute of California, Stock- 
ton, Calif. Quarterly meeting. 


March 27-April 3—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 


Warch 30—Roofer Manufacturers’ Olub, Dempsey Hotel, 
Macon, Ga. 


April 7-9—National Assoctation of Box Manufacturers, 
Drake Hotel, Chicago. Annual, 


April 10-17—Heme Complete Exposition, Manufacturers’ 
Exposition Building, Indianapolis, Ind. Annual. 


4pril 13-15—Lambermen's Association of Texas, San 
Antonio, Tex. Annual. 


April 15-16—National-American Wholesale Lumber As- 
sociatien, Ambassador Hotel, Atlantic City, N. J. 
Annual. 

April 15-16—Millwork Cost Bureau, 
Chicago. Annual, 

April 22-23—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


April 27—Lumber Standardization Conference, Wash- 
ington, D. ©. 

April 27-28—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 28—National Committee on Wood Utilization, 
Wasbington, D. C. 
May 17—Loyal Legion of Loggers & Lumbermen, [ort- 
land Hotel, Portland, Ore. Semiannual. 
Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual, 
(@@@a@2eanaaaaaau 


‘Wholesalers to Discuss Co-operation 


New York, March 9.—Codperation with man- 
ufacturers and retailers will be an active sub- 
ject for discussion at the annual convention of 
the National-American Wholesale Lumber As- 
sociation, to be held at the Ambassador Hotel, 
Atlantic City, April 15-16. While this is a 
broad topic, and frem the standpoint of the 
lumber wholesaler constitutes a fundamental 
reason for his part in the process of lumber 
distribution, states the announcement, the an- 
nual meeting committee believes that much can 
be accomplished in the interest of the industry 
by a frank discussion of problems which affect 
the wholesaler’s relations with the other two 
branches. An outstanding manufacturer and 
a prominent retailer will lead the discussions 
from their points of view. 

Secretary W. W. Schupner expects a large 
number of manufacturers and retailers to at- 
tend the convention. 


(@Qu@aaeaaaaas 


Congress Hotel, 


National Manufacturers’ Annual 


WasHineTon, D. C., March 8.—Announce- 
ment was made here last week that the twenty- 
fourth annual meeting of the National Lumber 
Manufacturers’ Association would be held 
Thursday and Friday, April 22 and 23, at the 
Congress Hotel, Chicago. 

The morning of April 22 will be devoted to 
committee meetings, with a general program of 
addresses in the afternoon, and an annual din- 
mer in the evening at which those present will be 
guests of the National association. The nom- 
inating committee is expected to meet on the 
morning of Thursday, April 22. 

The second day, April 23, will be devoted en- 
tirely to the business of the association, in- 
<luding brief stockholders’ and directors’ meet- 
ings. 

Wednesday, April 21, should be kept open for 
2 meeting of the National lumber trade exten- 
sion committee. 

It is expected that the Consulting Committee 
on Lumber Standards will meet Saturday, April 


24, in Chicago, and that, subject to the ap- 
proval of Secretary of Commerce Hoover, the 
general standardization conference will be held 
in Washington, Tuesday, April 27, preceded by 
a meeting of the Central Committee in Wash- 
ing on Monday, April 26. 


Arkansas Dealers Set Date 


LitTLE Rock, Ark., March 9.—L. P. Biggs, 
secretary of the Arkansas Association of Lum- 
ber Dealers, this city, announces that its annual 
convention will be held April 27 and 28 at the 
Hotel Marion, Little Rock. The program is in 
course of preparation. 


Retailer-Manufacturer Conference 


MILWAUKEE, WIS., March 8.—A committee, 
appointed by Hawley W. Wilbur, president of 
the Wisconsin Retail Lumbermen’s Association, 
representing the association will meet on March 
19 at the Hotel Pfister, Milwaukee, with the 
Northern Hemlock & Hardwood Manufacturers’ 
Association, to discuss the problems involved in 
grade marking of hemlock, and the grades and 
sizes. This follows up the resolution passed at 
the recent convention of the retail association 
which called for such a meeting. F. K. Bissell, 
of the Bissell Lumber Co., Marshfield, Wis., 
will head the manufacturers and they will act 
as hosts at a noon luncheon. 

The representatives of the retail association, 
in addition to Mr. Wilbur, will be Secretary 
Don 8S. Montgomery; J. H. Brannum, Racine, 
Brannum Lumber Co.; O. E. Lay, of the H. J. 
Lay Lumber Co., Kewaskum; B. L. Jones, Sage- 
Fifield Lumber Co., Delavan; C. K. Arp, Pant- 
zer Lumber Co., Sheboygan; F. A. Fuller, Ful- 
ler-Goodman Co., Oshkosh; R. W. Getschow, 
Ideal Lumber & Coal Co., Appleton; F. D. 
Abell, Palmetier & Abell Lumber Co., Wauke- 
sha; J. J. Jansen, Kaukauna Lumber & Manu- 
facturing Co., Kaukauna; F. M. Crowley, Crow- 
ley Lumber Co., Madison; F. J. Schroeder and 
Ben Springer, John Schroeder Lumber Co., Mil- 
waukee; George Orth, Tibbits, Cameron Lum- 
ber Co., Milwaukee; Roy Richards, Brittingham- 
Hixon Lumber Co., Janesville; F. 8S. Durham, 
Durham Lumber Co., Neenah; N. J. Braun, 
N. J. Braun Lumber Co., Jefferson. 


Southeastern Missourians To Meet 


CaPE GIRARDEAU, Mo., March 8.—Several un- 
usual features are in store for those who attend 
the annual convention of the Southeast Missouri 
Retail Lumber Dealers’ Association, which will 
be held at the Idan-Ha Hotel, of this city, 
Mareh 17 and 18. One is that Billy Sunday, the 
famous evangelist, is holding meetings in Cape 
Girardeau and opportunity will be given the 
convention delegates to hear him. 

The morning of Wednesday, March 17, will 
be given over to registration and the conven- 
tion will be called to order by President Charles 
EK. Kiefner, of Perryville, promptly at 1:30. 
Billy Sunday will give the invocation and Mayor 
James A. Barks will welcome the delegates to 
the city. Leon Herrick, of Crystal City, will 
respond. President Kiefner will then deliver 
his address and Secretary W. C. Henry, of 
Poplar Bluff, and Treasurer Oscar Fuller, of 
Portageville, will give their reports. The presi- 
dent will appoint the convention committees. 
One of the features of the afternoon session 
will be an address by F. M. Hartley, of Bald- 
win, Kan., the president of the Southwestern 
Lumbermen’s Association. Harry Colman, of 
Chicago, will address the convention on 
‘“Frenzied Merchandising.’’ 

Special reservations have been made for the 
convention delegates at the tabernacle where 
Billy and ‘‘Ma’’ Sunday are conducting serv- 
ices and the convention will go in a body to the 
Wednesday night service. An executive session 
of retail members only will be held the first 
thing Thursday morning, after which L. P. 


Biggs, secretary of the Arkansas Association 
of Lumber Dealers, will speak. 

The first speaker on the Thursday afternoon 
program will be M. B. McLeod, Warren, Ark,, 
secretary-treasurer of the Southern Lumber & 
Supply Co., who will talk on credit and collec. 
tion methods. This will be followed by round. 
table discussions after which J. F. Bryan, see- 
retary of the Illinois Lumber & Material Deal. 
ers’ Association, Chicago, will address the con- 
vention. Before adjournment a place and date 
for the next meeting of the association will be 
selected, the committees will report and the 
officers will be elected and introduced. 

The annual banquet of the association, a bril- 
liant affair for which the association is famous, 
will be held Thursday evening in the banquet 
hall of the Idan-Ha Hotel. President Keifner 
will preside. The invocation will be pronounced 
by Rev. J. Pendleton Scruggs and ‘‘ Peg’’ Mey- 
ers’ Melody Kings will furnish music. James 
A. Finch, of New Madrid, will address the ban- 
quet gathering after which Douglas Malloch, 
the lumberman poet of the AMERICAN LuMBER- 
MAN, is scheduled for ‘‘An Hour of Laughs.’’ 
Following the banquet program the crowd will 
adjourn to the ball room where the Melody 
Kings will be the chief entertainers and every- 
one will dance until an early hour. 


Southern Piners Plan Annual 


NEW ORLEANS, La., March 8.—New Orleans 
will be the important objective of a large por- 
tion of the nation’s leaders in the lumber in- 
dustry during the first half of the week begin- 
ning March 22, the occasion being the eleventh 
annual convention of the Southern Pine Asso- 
ciation and meetings of other lumber organiza- 
tions which will be held in conjunction with the 
pine manufacturers’ convention. 

The lumbermen will be occupied by various’ 
gatherings both day and night, from Monday 
morning, March 22, until Wednesday evening, 
March 24, when consideration will be given to 
many vital problems now affecting the lumber 
industry, not only in the South, but throughout 
the nation. Speakers and experts of national 
reputation will lead the discussions of important 
matters which now are dominating the attention 
of the lumber and building industries, and the 
decisions reached and action taken at the ses- 
sions are expected to be productive of far-reach- 
ing results. 

Announcement of some of the principal sub- 
jects to be considered was made today by Sec- 
retary-manager H. C. Berckes. These include 
the national lumber trade extension campaign 
which is designed to combat encroachments of 
substitute materials in the lumber market; 
standardization, grade marking and _ closer 
utilization of lumber, including the end match- 
ing of lumber to reduce waste of forest ma- 
terial; plans for trade extension advertising, 
and improved methods of marketing southern 
pine; forestry and research work in the inter- 
est of the lumber industry and other matters 
involved in the process of evolution of the 
southern lumber industry which now is taking 
place. 

Board of Directors to Meet 


Monday, March 22, will be devoted to meet- 
ings of the board of directors and various stand- 
ing committees of the Southern Pine Associa- 
tion and a joint session of the five sawmill 
managers’ associations new operating in the 
South. On Monday evening, there will be 4 
banquet to the building interests of New Or 
leans given under joint auspices of the New 
Orleans retail lumber dealers and the Southern 
Pine Association to promote the national pro- 
gram for standardization and grade-mark 
lumber inaugurated by Secretary of Commerce 
Hoover. ; 

The annual meeting of the Association will 
convene Tuesday morning, and on Tuesday 
night, there will be held the second Old Timers 
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banquet, comprising those lumbermen who have 
heen connected for twenty years or more with 
the same company or interests. At this year’s 
panquet, the ladies accompanying the lumber- 
men will be guests at the affair. 

The convention will be resumed Wednesday 
morning and will continue until late that after- 
noon, concluding with the election of officers 
for the ensuing year. All the sessions of the 
lumbermen, including the two banquets, will be 
held at the Hotel Roosevelt. 

A feature of the exhibits in connection with 
this year’s convention will be an extensive 
grade marking exhibit that will include the 
devices and means entered in the contest con- 
ducted by the association for $1,000 in prizes 
for the best suggestions for means and devices 
for grade marking lumber. In one of the rooms 
near the convention hall, there will be demon- 
trations of the working of these devices and 
various methods of trimming the lumber and 
grade marking. Announcement of the prize 
winner in this contest likely will not be made by 
the special committee until after adjournment 
of the convention. 


(SPEEA aat 


To Discuss Standardization 


New ORLEANS, La., Mareh 8.—Plans for 
localizing in New Orleans and environs the 
nation-wide movement for standardization and 
grade marking of lumber will be considered at 
a banquet to be given at the Hotel Roosevelt 
o Monday evening, March 22, to the building 
interests of the city, under joint auspices of 
the New Orleans retail lumber dealers and the 
Southern Pine Association. Participating in 
the banquet will be public officials, lumbermen, 
architects, engineers, contractors, realtors, build- 
ing and loan officials, purchasing agents, build- 
ers and other users of lumber. All these 
interests will be represented on the program by 
spokesmen. The committee of lumbermen to 
assist in arrangements for the banquet includes 
M. L. Rhodes, of the Delta Lumber Co., Claude 
Hortman, of the Hortman-Salmen Co.; Harry 
Knoop, of the Otto Knoop Lumber & Realty 
(o., and P. A. Blanchard, of the Madison Lum- 
ber Co. 

The grade-marking banquet here will be held 
on the night preceding the convening of the 
eleventh annual meeting of the Southern Pine 
Association and many prominent lumber manu- 
facturers from all parts of the South who will 
be in the city to attend the convention, will be 
among the guests at the banquet. 


To Confer on Better Farm Buildings 


LAFAYETTE, IND., March 9.—Under the aus- 
piees of the agricultural engineering depart- 
went of Purdue University in conjunction with 
the Retail Lumber Dealers’ Association of In- 
diana there will be held here on March 26 a 
lumberman-carpenter-farmer conference on bet- 
tr farm buildings, and a very interesting 
program has been prepared for the occasion 
which should be of importance to all lumbermen 
of Indiana and adjoining States who cater to 
the farm trade. The tentative program fol- 
lows: 

Evolution of Present Day Poultry Houses,” by 
Prof. A. G. Philips, chief, poultry department, 
Purdue University. 

Discussion of the details of construction of 
poultry houses, by I. D. Mayer, department of 
agricultural engineering, Purdue University. 

Advantages of Self-Supporting Roofs for 
Barns,” by Prof. F. C. Lewis, department of agri- 
cultural engineering, Purdue University. 

Animal Requirements to Be Fulfilled by a Good 
og House,” by J. W. Schwab, extension swine 
‘pecialist, Purdue University. 

Discussion of details of construction of hog 
houses, by R. H. Wileman, department of agricul- 
‘ural engineering, Purdue University. 

Luncheon. Purdue Memorial Union Building. 
Address: “Pardue’s Part in the Promotion of 
Better Farm Structures,” by Dr. G. I. Christie, 
director, Purdue agricultural experiment station. 

_ Address: “Uses of Short Length Stock Lumber 
‘2 Farm Structures,” Roy Metzger, Lebanon, Ind. 
Tour of inspection of buildings on Purdue farms. 


The announcement states that lumber dealers 
ind carpenters should be vitally interested in 
the promotion of better types of farm build- 
'Ngs particularly as the farmer has been pro- 
‘tastinating in his building needs and will soon 


ra to make some necessary additions to his 
arm structures. 





Organizing Women’s Auxiliaries 

CoLUMBUS, OHIO, March 9.—The plan of the 
Ohio Association of Retail Lumber Dealers to 
organize women’s auxiliaries in each of the 
districts of the State was started in Columbus 
recently when the Women’s Auxiliary of Dis- 
trict No. 8 of the association was formed. Mrs. 
J. E. MeNally, president of the Ohio State 
Women’s Auxiliary, formed at the annual meet- 
ing of the Ohio retail association, called the 
meeting. Mrs. C. A. Dawson, wife of C. A. 
Dawson, manager of the H. H. Giesy & Bros. 
Co., was selected chairman; Mrs. Irvin Spen- 
cer, vice chairman; Mrs. L. C. Caston, sec- 
retary, and Mrs. Howard C. Potter, wife of the 
president of the State association, treasurer. 
Mrs. W. E. Jones was named chairman of the 
committee on publicity and associated with her 
are Mrs. A. H. Sparks and Mrs. R. M. Lucas. 
Chairmen of the social, membership and rules 
committees were also selected. 


(SEEGER aaAaas 


Red Cedar Men Elect 


SEATTLE, WASH., March 6.—At a meeting of 
the Red Cedar Shingle Manufacturers’ Associa- 
tion in this city yesterday officers were elected 
as follows: 


President and treasurer—W. C. McMaster, Seat- 
tle, Wash. 
Oe president—C. J. Culter, New Westminster, 
C 


- Secretary-manager—Joseph R. Blunt, Seattle, 
Yash. 

Directors—C. J. Culter, Hammond Cedar Co., 
New Westminster, B. C.; James Loggie, Whatcom 
Falls Mill Co., Bellingham, Wash.; W. C. McMas- 
ter, John McMaster Shingle Co., Seattle; A. H. 
Landram, St. Paul & Ta- 
coma Lumber Co., Taco- 
ma; H. J. Bratlie, Bratlie 
Bros. Mill Co., Ridgefield, 
Wash.; Aird Flavelle, 
Thurston-Flavelle (Ltd.) 
Port Moody, B. C.; E. C 
Miller, E. C. Miller Cedar 
Lumber Co., Aberdeen, 
Wash. 


, 





W. C. McMASTER, 
Seattle, Wash. ; 
Elected President 





The selection of Mr. 
MeMaster as president 
fills the vacancy 
created several months 
ago, through the resig- 
nation of W. H. Oliver. 
, In the meantime, the 
| office has been filled by 

Mr. Culter, as vice pres- 
: ident.  Yesterday’s 
meeting was held on the return of Mr. Culter 
from an extended absence in the East. 


Annual Dinner of Material Men 


New York, March 8.—Nearly two hundred 


- fifty members and guests attended the annual 


dinner Saturday night at Hotel Astor of the 
Building Material Men’s Association of West- 
chester County. James Floyd, president, pro- 
nounced it the biggest and best party the asso- 
ciation has ever given. 

As the guests arrived at the dining room 
door they were greeted by girls dressed in 
Continental costumes of the period of ’76 and 
were escorted to their chairs. A town crier, 
in Colonial dress and carrying his lantern, added 
realism to the scene. After the tables had all 
been filled, Father Time appeared and trans- 
formed the scene into one of 1926, the girls 
reappearing in costumes of today. 

Professional actors staged a skit written by 
Seeretary F. Herbert Brown and other officers 
of the association, which was a take-off on the 
experiences of a retail lumberman in his office. 
The merchant is shown talking with his clerks 
and customers and incidentally it happens the 
merchant is one who has been cutting prices 
and committing other blunders injurious to his 
business. The evils of his ways are forcibly 
brought to light and in the end he promises to 
reform and get in line with the reputable asso- 
ciation members. 

J. Downer, chief engineer of the Westchester 


County park commission, was to have been chief 
speaker, but he was ill. In consequence, Dan 
Nolan, the toastmaster and a former member of 
the park commission, covered the ground which 
Mr. Downer was supposed to have taken up. 
Mr. Nolan is a resident of Yonkers and is 
well known to the Westchester lumbermen. 
Father White of Manhattan was the only other 
speaker. 

Prominent among the guests were Edward 
L. Barnard, president, and Herbert B. Coho, 
secretary, New York Lumber Trade Associa- 
tion; C. E. Underwood, secretary Lumber Deal- 
ers’ Association of Connecticut; Erwin Ennis, 
secretary New Jersey Lumbermen’s Associa- 
tion; Walter R. Pettit, president, and George 
Bahr, secretary, Long Island Dealers’ Associa- 
tion; Thomas W. MelIntosh, representing Paul 
Collier, secretary Northeastern Retail Lumber- 
men’s Association; Charles W. Denniston, presi- 
dent National Builders’ Supply Association, 
and Mr. Charman of the Penn Mutual Fire In- 
surance Co. 

Edward Hanyen was chairman of the enter- 
tainment committee. Albert See and Tracy 
Cowan, honorary members of the association, 
were among the guests. Many wholesalers at- 
tended the dinner. 


Iowa Directors Named 


Drs Mornes, Iowa, March 9.—At the annual 
meeting of the Central & Northeastern Iowa 
Retail Lumbermen’s Association, held here last 
week jointly with the Northwest Iowa Lum- 
bermen’s Association, the following officers and 
directors were elected: 

President—John L. Daniels, Dubuque, Iowa. 


Vice president—A. L. Alcorn, Cedar Rapids, 
Iowa. 


Secretary-treasurer—Robert Connor, Des Moines, 


Iowa. , 
Directors—John A. Limback, Cedar Rapids, 


Iowa; C. J. Connell, Cedar Falls, Iowa; and W. H. 
Vosberg, Gilman, Iowa. 


4 L Semiannual Meeting 


PORTLAND, ORE., March 6.—The Loyal Legion 
of Loggers & Lumbermen announces that it 
will hold its fifteenth semiannual meeting in 
Portland on May 17, with headquarters at the 
Portland Hotel. 


(SEES LE2424822 


Discuss Fir Competition in South 


MERIDIAN, Miss., March 8.—The Short Leaf 
Yellow Pine Association held a meeting at the 
Great Southern Hotel, here, last Tuesday at 
which there was a fair attendance and a great 
deal of interest shown in the proceedings. This 
association is an organization of manufactur- 
ers operating in the dimension producing terri- 
tory of north Mississippi and Alabama. Presi- 
dent A. DeWeese, of Philadelphia, Miss., pre- 
sided and in opening the meeting called to the 
attention of all the association’s cardinal 
principles which appear in the bylaws as fol- 
lows: 

We recognize the Southern Pine Association 
grading rules on southern pine lumber and the 
National Hardwood Lumber Association grading 
rules on hardwoods. 

We do not recognize such a grade as No. 2 com- 
mon and better. 

This association goes on record as condemning 
the transit car practice. 

Among a number of interesting talks was one 
by Eliot Cobb, of Meridian, on the shippers’ 
problems dealing with unscrupulous buyers. He 
cited many typical cases of unjustified com- 
plaints and reclamations, and proposed an ef- 
feetive remedy which was taken under consid- 
eration by the association. It is possible that 
some concentrated effort to correct these evils 
will grow out of this discussion. 

The seriousness of the competition of fir 
with southern pine was discussed at length 
and it was the consensus among the manufac- 
turers present that all manufacturers of south- 
ern pine should codperate in whatever manner 
may be decided to meet the situation. With 
this in view the president was instructed to ap- 
point a committee to attend the annual meet- 
ing of the Southern Pine Association at New 
Orleans, La., for the purpose of discussing 
possible affiliation with that association. This 
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committee was instructed to ascertain what 
steps the major organization proposes to take 
in looking for the betterment of the southern 
pine dimension market and what service it 
renders the small mills. This committee con- 
sisted of President De Weese; Charles Treas, 
Aberdeen, Miss.; M. L. Wooten, Columbus, 
Miss.; and T. R. Simmons, Jasper, Ala. This 
committee is to report back at the next meeting 
of the association which will be held at Colum- 
bus, Miss., April 6. 

A resolution was passed recommending that 
all manufacturers of shortleaf lumber subscribe 
to the proposed shortleaf sales report to be 
issued by the Walker Co., a statistical bureau 
at Hattjesburg, Miss. 

The officers of the association are: 

President—A. DeWeese, Philadelphia, Miss. 

Vice president—J. Walter Crawford, Hickory 
Flat, Miss. . 

Treasurer—Charles Treas, Aberdeen, Miss. 

Secretary—F. A. Bradley, Aberdeen, Miss. 

Executive committee—T. R. Simmons, Jasper, 


Ala.; E. T. Miller, J. E. Masey, M. L. Wooten, 
Columbus, Miss., and J. R. Phillips. 


La Salle County Club Annual 


Peru, Iuu., Mareh 10.—Announcement is 
made by Secretary Hamilton Maze, of the La 
Salle County Lumbermen’s Club, of this city, 
that its annual meeting will be held on the after- 
noon and evening of March 18, at the Kaskas- 
kia Hotel, La Salle, Ill. The afternoon session 
will be devoted to discussions on comparative 
yard cost study; pricing by the piece; dealer 
distribution; code of ethics; and to the elec- 
tion of officers. In the evening there will be 
a dinner, followed by a talk by Ray Durham, 
of Harrisburg, vice president of the State asso- 
ciation. There will be music furnished by a 
special orchestra and a quartet, and the latest 
steps in the Charleston will be demonstrated. 

Secretary Maze states that while this is 
purely a La Salle County meeting, all the deal- 
ers in the fourth district in the State associa- 
tion, which includes Bureau County, have been 
invited to attend. 


Delegation to Wholesale Annual 


PITTSBURGH, Pa., March 9.—The Pittsburgh 
Wholesale Lumber Dealers’ Association is pre- 
paring to take a large delegation to the annual 
convention of the National-American Whole- 
sale Lumber Association at Atlantic City, April 
14-16. A special train or special cars will be 
provided. The committee on arrangements, con- 
sisting of F. R. Babcock, chairman; C. V. Me- 
Creight, J. B. Montgomery, and J. G. Criste, 
has already invited local members of the Na- 
tional association who are not members of 
the Pittsburgh association, and retail lumber 
dealers, to accompany the delegation. 


Discuss Value of Code of Ethics 


NEw York, March 8.—The quarterly meeting 
of the New York Lumber Trade Association 
was held Friday afternoon in the rooms of the 
association in Grand Central Terminal, with 
about sixty members present. Luncheon was 
served prior to the meeting, at which President 
Edward L. Barnard presided. 

Mr. Barnard spoke of the value of a code 
of ethics and introduced Edgar L. Humiance, of 
New Haven, Conn., a noted writer on social 
questions, whose subject was ‘‘What Estab- 
lished. Trade Practices Mean to an Industry.’’ 
Mr. Humiance suggested that codes of practice 
be made brief and easily understandable, to 
allay the danger of violations from members 
who may become confused by involved sentences. 

Erwin Ennis, secretary New Jersey Lumber- 
men’s Association, who recently helped to frame 
a code of ethics for his organization; James 
Sherlock Davis, a past president of the New 
York association, and Joseph F. Murphy, who 
more recently retired as head of the New York 
organization, discussed Mr. Humiance’s sug- 
gestions and favored the adoption of a code 
for the New York trade. 

The association by unanimous vote recom- 
mended that the board of trustees take up the 
question of a code of ethics and report at 
the next quarterly meeting of the association. 


W. C. Reid, a former association president, and 
Frank Niles, vice president and formerly head 
of the Nylta Club, were among other notables 
at the meeting. 


Chosen Georgia Field Secretary 


ATLANTA, GA., March 8.—Eugene B. Kemp, 
secretary of the Building Material Dealers’ 
Association, formed recently in Atlanta, was 
chosen field secretary for the Georgia Retail 
Lumber & Millwork Association following a con- 
ference last week between Herbert J. West, of 
the West Lumber Co., of Atlanta, president of 
the association, and W. B. Willingham, jr., of 
the Willingham-Tift Lumber Co., of Atlanta, 
secretary and treasurer. Mr. Kemp will hold 
both the above positions simultaneously, per- 
mission to do so having been granted by the 
directors of the Building Material association. 
He is a man of several years’ experience in 
organization work, having at one time been 
associated with the Rochester Chamber of Com- 
merce, at Rochester, N. Y., as a secretary, and 
recently with the Florida Chambe~ of Com- 
merce. 

Henceforth Mr. Willingham will act only as 
treasurer of the association, transferring the 
secretarial duties to Mr. Kemp. Headquarters 
also will be maintained in the same office as 
the material association, 407 Chamber of Com- 
merce Building, Atlanta. 


Loggers Discuss State Compensation 


PORTLAND, ORE., March 6.—The Columbia 
River Loggers’ Information Bureau held its an- 
nual meeting here today and discussed largely 
the State industrial compensation matter, which 
is now before a legislative committee to report 
to the next meeting of the Oregon legislature. 
C. H. Mimnaugh, president of the information 
bureau, has forwarded to Gus C. Moser, of 
Portland, chairman of the joint legislative com- 
mittee, a letter explaining the position and 
views of the association. 

The Columbia River loggers feel that there 
is but one vital defect in the law and that is 
the failure to provide any method or means 
by which the commission has immediate notice 
of a risk assumed among the smaller contractors 
with at least a fair assurance that it will be 
able to collect the premium, The association 
feels that if such a condition is to continue 
to exist the State should assume the burden of 
all losses thus acquired and not burden the 
larger employers with it. 

Mr. Mimnaugh in his letter also objected 
to the experience rating of the compensation 
law. His letter closed with the belief that in- 
asmuch as the State benefits directly by the 
climination of personal damage suits from the 
courts, it could afford to return to its original 
bargain and aid State compensation, thus re- 
lieving the employers of part of the burden 
they now carry. 

It is hoped that some plan can be worked 
out, if any changes are to be made at all, that 
will provide a penalty for contractors not ecom- 
plying with the act. 


Buffalo Dealers in Joint Banquet 


BuFFa.o, N. Y., March 10.—The annual joint 
dinner of the Buffalo Lumber Exchange and the 
Buffalo Lumber Dealers’ Association, which 
was held in the ballroom of the Hotel Lafayette 
last week, was one of the largest gatherings 
of lumbermen and their families ever held here. 
The paid attendance was 271, representing 
nearly all the lumber yards and offices of the 
city. The dinner was accompanied by danc- 
ing, with music furnished by the Cross-Meggio 
orchestra. The chief feature of the evening 
was an illustrated address by Donald B. Mac- 
Millan, the explorer, whose subject was ‘‘ The 
Arctic From the Air.’’ The address consisted 
of a long running story of several years’ life 
in that far northern region, accompanied by 
four double reels of moving pictures. The ac- 
count was as vivid’as only he can make it 
and he held the company in deep interest to 
the close of his address, which described 
icebergs, snow-huts, native wild animals—musk- 
ox, walrus, seal and many sorts of fish, from all 
of which the natives obtain an existence. In 


every instance their pictures showed them plump 
and happy. 

The speaker’s snoweraft seemed to have 
deserted him in New York State, for on the 
day before his lecture here he was snowbound 
at Westfield and failed to get to Jamestown, 
where he was scheduled for an address. 

For the Buffalo event the entertainment eom- 
mittee was as follows: Astor H. Weaver, Wil. 
liam P. Betts, Elmer J. Sturm, Arthur J. 
Yeager, Eugene W. Carson, F. Chase Taylor, 
Henry E. Mallue, F. Fleming Sullivan, Oliver 
J. Veling, Harold Hauenstein, C. Ashton Me- 
Neil and Gerard M. Zimmermann. 
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Parquet Flooring Men Hold Annual 


ELKINS, W. Va., March 8.—At the recent an- 
nual meeting of the Parquet Flooring Manv- 
facturers’ Association, held in New York, W. H. 
Mason, of Elkins, was elected president; Nils 
Nilsen, of New York, vice president and J. Ray 
Greenway, of Johnson City, Tenn., secretary 
and treasurer. The board of directors includes 
the above officers, together with P. B. Lanham, 
of Louisville, Ky., and E. W. Williamson. Mr. 
Mason is president of the Keystone Manufac. 
turing Co., of Elkins, and Mr. Nilsen is presi- 
dent of the Lebanon Oak Flooring Co., of 
Brooklyn, N. Y. Mr. Greenway is seeretary of 
the Harris Manufacturing Co., of Johnson City, 
Tenn., which is the headquarters of the associa- 
tion. Mr. Lanham is identified with the Lanham 
Hardwood Flooring Co., of Louisville, Ky. 

The association at its first meeting adopted 
new rules governing the inspection and grading 
of blocks for flooring suggested by W. H. 
Mason, who was the association’s vice president 
during the first year of its existence. The asso- 
ciation is now planning to take over the inspec- 
tion and making of rules for the grading of 
parquet strips, which have heretofore been 
handled by the oak flooring association. At the 
annual meeting just held the grading of strips 
was discussed at length and that constituted one 
of the principal actions of the association at its 
meeting. 








LUMBER CLUBS 








Pittsburgh Club’s Activities 

PITTSBURGH, Pa., March 9.—The monthly 
meeting of the Pittsburgh Lumbermen’s Club 
was held at the Fort Pitt Hotel last Wednesday 
night. Reports were received from the credit 
and property report bureau, the listing bureau 
and the treasurer. Elmer Diebold, of the Hig- 
gins Lumber Co., and Harry McBride, of the 
McBride Lumber Co., spoke of their recent trip 
to Florida. 


Retail Salesmen’s Club Organized 


MINNEAPOLIS, MINN., March 9.—Frank L. 
Basford is the new permanent president of the 
Retail Lumber Salesmen’s Club which perfected 
complete organization last week after function- 
ing since last October under temporary officers. 
Elmer Wicklund is vice president; Clarence 
Fleming secretary; and Arthur Brobeck treas- 
urer. The board of directors consists of Peter 
Erickson, Ivo Bauman, Kingsley Day, and 
Charles Stark. 

Virtually all Minneapolis retail yards are 
represented in this organization. The mem- 
bership includes salesmen, several yard mana- 
gers and sales department executives. : 

One of the objectives of the club is to bring 
credit upon the business of selling lumber. The 
members are pledged to these principles: 

Not to make unfair statements concerning fellow 
salesmen or the companies they represent. : 

Not to try to gain advantage over fellow sales 
men by interpreting conditions falsely. | oe 

Employers’ policies shall be observed in spirit 
and letter. 

Competition on an order shall cease when the 
order is accepted verbally or signed. . 

1 agreements shall be fulfilled to the satis 
faction of the company and the customer. 

The salesmin’s profession shall be one of help 
and service to the employer. 

After the adoption of the new code to be 
followed by the 55 affiliated members, the of 
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ganization adopted a resolution opposing giv- 
ing discounts on all bills of $300 or less. 


(g@g@@eaaaaaa 


Evansville Club’s Monthly Meeting 


EVANSVILLE, IND., March 10.—The regular 
monthly meeting of the Evansville Lumbermen’s 
Club was held last night at the Vendome Hotel, 
with President Charles Wolflin presiding. 

Claude Wertz, of the entertainment commit- 
tee, said that in a short time plans for the an- 
nual summer outing will be discussed. 

William Partington, of the Maley & Wertz 
Lumber Co.; N. G. Harding, of the Evansville 
Veneer Co.; Gus Bauman, of the G. E. Bau- 
man Hardwood Co., and Frank L. Donnell, of 
the Evansville Band Mill Co., discussed busi- 
ness conditions, and all agreed that trade at this 
time is not rushing, but they are expecting to 
see some improvement with better weather. 


Jackson Club Elects 


JACKSON, Miss., March 8.—The new officers 
for the Jackson Lumbermen’s Club took their 
post for the next six months at the regular meet- 
ing last Thursday. The following were elected: 

President—Henry W. Haynes, of Trenton Lum 
ber Co. 


Vice resident—J. J. 
Lumber ¥ 


Secretary—J. W. McKewen, Finkbine Lumber 
Co. 


Grambling, Grambling 


Henry (Captain) Haynes, is general manager 
of Trenton Lumber Co., and has held that po- 
sition for several years. He was formerly sales- 
man for Great Southern Lumber Co., Finkbine 
Lumber Co., and many other large concerns, 
in various territories and is well known to lum- 
hermen ali over the country. 

The new vice president, J. J. Grambling, has 
been in Jackson for about eight years, being 
senior member of the Grambling-Kennedy Lum- 
ber Co., just changed to the Grambling Lumber 
Co. by the withdrawal of Mr. Kennedy. 

J. W. MeKewen, the new secretary, is chief 
accountant for the Finkbine interests and it 
should be a simple matter for him to handle 
the duties which devolve upon a secretary. 


Club Elects Eight New Members 


MEMPHIS, TENN., March 9.—Eight new mem- 
bers were elected to membership in the Lum- 
bermen’s Club of Memphis at the regular meet- 
ing held last Thursday at the Hotel Gayoso. 
The new members are: J. T. Smith, Yellow 
Truck & Cab Co.; A. L. Foster, jr., George C. 
Brown Lumber Co.; A. E. Gooch and T. L. Grif- 
fin, C. M. Gooch Lumber So.; A. C. Bowen, 
James i. Stark & Co.; R. W. Ricketts, jr., Gay- 
oso Lumber Co.; C. M. MeDavis, Dacus Lumber 
Co, and ©. M. Watts, Mengel Co. 

D. W. Sleeper, of the National Lumber Man- 
ufacturers’ Inter-Insurance Exchange, spoke on 
‘Reciprocal Insurance.’’ 


Hoo-Hoo to Attend Home Show 


MILWAUKEE, WIs., March 9.—The next regu- 
lar monthly meeting of the Milwaukee Hoo-Hoo 
Club will be held on Thursday, March 18, at 
the Republican House. It will start at 6:30 
p.m. and following the dinner and business ses- 
sion the club will attend the fourth annual 
Home Show at the Milwaukee auditorium. This 
day has been set aside for the lumber and mill- 
work industries, and the club is arranging for 
a large representation to escort the ‘‘queen’’ 
who will be selected to reign that night. 


The board of directors has announced that 
the April meeting of the club will be held on 
April 8 and a showing of the six-reel film of 
the Long-Bell Lumber Co. will be given. 


The president and secretary of the Milwaukee 
ag Club received the approval of the 
ard for their action in sending a telegram 
‘0 Congressman E. W. Sproul, chairman of the 
sub-committee on the post office and post roads, 
‘ommending him on the stand he has taken 
*gainst the Kendall bill which would stop the 
Privilege of the Government in printing return 
cards on stamped envelopes. 





HOO-HOO DOINGS 











Speaks on Hoo-Hoo Ideals 

SEATTLE, WASH., March 6.—Among the vis- 
itors at the Hoo-Hoo luncheon Thursday was 
Arthur Grantham, Vicegerent Snark of Spokane 
district. Sam J. Johns, president of the club, 
occupied the chair and called on Alvin Schwager, 
a member of the Supreme Nine, to introduce the 
guest. Mr. Schwager referred in complimentary 
terms to Mr. Grantham’s career both as a lum- 
berman, in the organization of the McGoldrick 
Lumber Co., and as a member of Hoo-Hoo, par- 
ticularly the concatenation in Spokane during 
the annual meeting of the order last September. 
Mr. Grantham spoke briefly of ‘‘The Ideals of 


Hoo-Hoo,’’ urging members to realize the full ° 


meaning of ‘‘friendship’’ as one of the cardinal 
principles of the order. 

L. R. Fifer, Vicegerent Suark for Seattle dis- 
trict, announced that preparations were under 
way for a proper observance of Hoo-Hoo day, 
in conjunction with Arbor day, including a con- 
catenation, at which it is hoped there will be a 
large class for initiation. 

During the luncheon an excellent musical pro- 
gram was furnished, under,the direction of Dan 
V. O’Brien, manager of the red cedar depart- 


. ment of the Lloyd Hillman Lumber Co. 


Team Play Topic at Hoo-Hoo Meeting 


MINNEAPOLIS, MINN., March 9.—One hundred 
and seventeen Hoo-Hoo, members of the Twin 
City Hoo-Hoo Club, and their friends heard 
Rev. P. E. Osgood, rector of St. Mark’s Church, 
Minneapolis, discuss ‘‘ Team Play’’ at the regu- 
lar meeting Thursday. He emphasized that all 
great goals in life have been reached through 
co-ordinated action. He showed that the Hoo- 
Hoo elub, a collective force of Hoo-Hoo, had 
made great strides through joint efforts. He 
said that to remain isolated minimized effective- 
ness of men who otherwise might assist in great 
achievement collectively with other leaders. 

The Minneapolis Civic Music League is co- 
operating with the Hoo-Hoo Club committee in 
arranging the next Hoo-Hoo club program for 
March J8 which has been designated as ladies’ 
day. There will be a musical program in com- 
memoration of music week. 

Archie D. Walker, son of T. B. Walker, pio- 
neer Minneapolis lumberman, has become a life 
member of Hoo-Hoo. 


Winners in Rifle Club Match 


St. Louis, Mo., March 9.—The second match 
of the St. Louis Hoo-Hoo Rifle Club was held 
last night over the 250-yard indoor range of 
the First Regiment Armory, with eight com- 
petitors. V. A. Kelly, of the Hoo-Hoo head- 
quarters staff, turned in the high score, and won 
« gold Hoo-Hoo pencil offered by Henry R. 
Isherwood, secretary-treasurer of the order. 
Frank J. More, ot the Frank J. More Lumber 
Co., was second; Ed Cook, of the J. R. Per- 
kins Lumber Co., third, and Charles Neuenhahn, 
of the Central States Tie & Lumber Co., third. 
The club’s next indoor match will be held on 
the evening of March 22. 


Appointments and Concatenations 


The appointment of Joseph P. Lansing, of 
the Polleys Lumber Co., Missoula, Mont., as 
Counselor for Montana, was announced today by 
Henry R. Isherwood, secretary-treasurer of 
Hoo-Hoo. Mr. Lansing has been a member of 
the order for 33 years. 

The following concatenations are in pros- 
pect: 

Duluth, Minn., March 24, Vicegerent Snark J. D. 
Twomey in charge, the initiation to be preceded by 
a dinn»*r and entertainment. Supreme Custocation 
Arthur A. Hood. of Minneapolis, will be a guest. 

San Antonio, Tex., Vicegerent Snark R. S. Davis 
in charge, in connection with the annual conven- 
tion of the Lumbermen’s Association of Texas, 
April 13 to 15. 

Vancouver, B. C., the last week in March, Vice- 
gerent Snark E. R. Robson in charge. 

Ardmore, Okla., in the near future, Vicegerent 
Snark Edward A. Mason, of Oklahoma City, and 
H. J. Stronberg, of the Hudson-Houston Lumber 
Co., Ardmore, in charge. 






Quality, 
Service 
and Price 


One or more of these three requirements is go- 
ing to influence every prospective sale, and 
surely every dealer can bring before the buy- 
er’s attention some advantage in at least one 
or more of these features. 

If you are selling a higher grade of certain 
kinds of lumber, tell your prospects about it. 
They will be ag to know something about 
lumber of quality. 

If you are prepared to make quick city deliv- 
eries or by truck ten or twenty miles in the 
country, tell the trade because buyers will be 
interested in this kind of service. 

The question of price is often misunderstood 
as there are very few buyers who expect to get 
something for nothing. Most every purchaser 
expects to pay a fair price, and unless the price 
is something near what the buyer thinks it 
should be, quality considered, they will go else- 
where and pay more. 

In our monthly L.C.L. price lists on oak and 
maple flooring, lumber, mouldings, trim, etc., 
prices are attached to each item delivered to 
any Chicago freight station or boat dock, ship- 
ment same day orders received; quality and 
Service guaranteed or money back and no 
quibbling. 
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Do You 
Sell to 


Furniture Factories 


or other woodworkers? 


If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
Serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 
Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pamph- 
let No. 49-C. 


LumBermen’s Crepit Association 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








° Established 1847 

C. B. Richard & Co. Foreign Forwarders, 

29 Broadway, NEW YORK Randle all elasoes of 

cargo, collec VO; s 

Ocean Freight S)Scmaait 
Brokers for Exports& Imports | 


Special department handling export lumber shipments 








Machine Molder Practice 


A manual on molder work, the operation and 
intendence of the molding machine. Pub- 

lished | by a practi ical woodworker who traveled 

many jusands 0! to 

information. Bound in Red Loukas $2.56. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 








Eastern Tennessee 
Kentucky and 
West Virginia 





BRANCH OFFICES; 


New York City, 43 Wall St. 
Chicago, Iil., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank Bidg. 
Johnstown, Pa. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH. PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- CASING, 
ienenel. High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

naa Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 
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fe 

on, 

‘nel | COME ON HOME 

By 
DOUGLAS MALLOCH 
AUTHOR OF “TOTE-ROAD AND TRAIL” *THE WOODS. 
“iN FOREST: LAND,” ETC . 

omen —— 


Donglas Malloch is known all over America 
swherever people gather to hear clean stories, 
enjoy happy evenings, and read aloud or listen 
to verse such as bis, filled with homely sentr- 
ements and a happy spint. “The poet who 
anakes Irving a yoy,” they say of bun. 
This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of lofe and humor are 
eepresented, but perhaps the commonest note is 
the one struck in the lines, “His Heritage,” 
where a father says to Ins boy: "I know youll 
get along,” and adds: 
“I know, somehow or other, 
Because you always had 
A whole lot of your mother, 
‘And a little of your dad 


























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poe.” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











News of Forestry Activities 


Senate Bill for Forest Station 


WASHINGTON, D. C., March 8.—Senator Sim- 
eon D. Fess today introduced a bill providing 
for the establishment and maintenance of a 
forest experiment station in the Ohio and Mis- 
sissippi valleys. 

The bill would authorize an appropriation of 
$30,000 so that the secretary of agriculture 
might establish such a station for the study of 
forest conditions peculiar to that region, the pur- 
poses being to determine the best methods of 
growing, management, and protection of tim- 
ber crops on forest lands and farm woodlots. 
The proposed station would work independently 
and also in codperation with the experts of other 
Government bureaus, State universities and col- 
leges and with county and municipal agencies. 

This bill is similar to the one introduced by 
Representative Fitzgerald, of Ohio, providing 
$50,000 for the same purpose. 


To Cooperate in Forest Week Activities 


St. Louis, Mo., March 9.—Friends of the 
Forests, as sponsored by the Concatenated Order 
of Hoo-Hoo, have been asked again this year 
to codperate in making a success of American 
Forest Week, which begins April 18. A year 
ago Hoo-Hoo clubs were largely instrumental 
in bringing about a proper observance of the 
week, staging activities in twenty-five cities, 
with tree-planting ceremonies, public mass 
meetings, radio addresses and moving picture 
entertainments. 

Hoo-Hoo aims to make the celebrations this 
year even more general and popular, and to 
this end has sent a letter to the presidents of 
the fifty-one Hoo-Hoo clubs outlining a forestry 
week program and suggesting the various busi- 
ness associations, societies etc., whose aid should 
be enlisted. 

Distribute Forestry Primer to Schools 

New York, March 8.—Through the codper- 
ation of J. R. Simmons, of the New York For- 
estry Association, more than a thousand ‘‘ For- 
estry Primers,’’ published to mark 1926 as the 
semi-centennial of forestry, have been sent to 
that organization by Charles Lathrop Pack, 
gg se of the American Tree Association. 

r. Pack has sent the primer to every school 
superintendent in the State. 

Through the New York State College of For- 
estry at Syracuse University a big distribution 
of the primer is being made, and Arthur H. 
Graves, of the Brooklyn Botanic Garden, has 
worked out a plan for getting the primer into 
the nature study classes of the city schools. 


Advertising Clubs Aid Forest Week 


New York, March 8.—Advertising clubs in 
the United States and Canada will codperate 
with the National Forest Week Committee in 
making Forest Week for 1926, April 18-24, the 
most noteworthy event ever staged in the his- 
tory of popular efforts at forest conservation, 
the Associated Advertising Clubs of the World 
announced today following a meeting of its re- 
forestation committee. 

In addition to holding special Forest Week 
programs in the three hundred advertising clubs 
of the association, an attempt will be made to 
enlist the support of club members in actually 
planting trees in large numbers in and around 
the localities in ~which there are advertising 
clubs. It was estimated by R. S. Kellogg, sec- 
retary News Print Service Bureau, that one 
man can plant 1,000 small trees in one day. 
The trees would be obtained from State for- 
estry departments which furnish them at nomi- 
nal cost, and the planting grounds will be se- 
lected in nearby municipal, State and Federal 
reservations. 

‘<The most urgent need to meet this great 
problem is public sentiment and decisive ac- 
tion,’’ said Malcolm Muir, vice president Mce- 
Graw-Hill Co., New York, chairman of the com- 
mittee. ‘‘The advertising clubs, by taking defi- 
nite action beyond the customary speech mak- 


ing, will set an example which, it is hoped, will 
be followed by other organizations. This would 
help immeasurably to focus public sentiment 
and stimulate action in the solution of the great 
public problem of conserving our forests which 
are now disappearing four times as fast as new 
trees are becoming available.’’ 
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Poster Illustrates Fire Dangers 


PORTLAND, OrE., March 6.—Warm weather is 
prevailing here and it is dry too, with the re- 
sult that the first forest fire of the season was 
reported yesterday, a few miles from Portland. 
Someone burning slashing let the flames get 
beyond control and by nightfall the entire sky 
was illuminated. No damage was done, but it 
brought to mind that soon the time will be here 
for precaution against forest fires. 

Next week the six forest fire patrol organi- 
zations of western Oregon, that comprise the 
Oregon Forest Fire Association, of which C. C, 
Scott, is manager with Portland headquarters, 
will hold their annual meetings here to elect 
officers and to map out plans for the coming 
season’s activities. 

That the forest fire lookouts are taking their 
work seriously, is illustrated at least in one in- 
stance by a poster originated and drawn by 
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) AM A AATCH FOR You, DO 
NOT STRIKE ME UNLESS You af 
ARE SURE YOU CAN PUT ME OUT 


Fire warning cartoon drawn by E. E. Wiggins, 
of the Clackamas-Marion counties fire patrol 
association 


E. E. Wiggins, look-out man for the Clackamas- 
Marion counties forest fire patrol association. 
Last summer he drew and posted in the woods 
a poster bearing what is purported to be 4 
striking likeness of Manager Scott of the ass0- 
ciation, in fighting attitude to save the forests. 
The attached slogan, ‘‘I am a match for you, 
do not strike me unless you are sure you can 
put me out,’’ is also proof of the look-out’s 
originality. : 
Mr. Wiggins makes his home with his family 
in the mountains during the summer months 
and at Scotts Mills, in the foothills of the Cas- 
cades during the winter where he is engaged 
Experiment in Reforestation _ 
ATLANTA, Ga., March 8.—C. B. Harman, vicé 
president of the Georgia Forestry Association, 
tells of an interesting experiment in reforesta- 
tion recently undertaken in the vicinity ° 
Cordele, Ga., by F. E. Fenn, a prominent Jand 
owner of that place, who has set aside a tract 
on his farm of low wet land not suitable to 
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agriculture where he will carry out this experi- 
ment. An ample supply of seedling pines has 
been secured by Mr. Fenn from different parts 
of the United States, these being from six to 
twenty-four inches in height, and they are being 
planted on this tract. The work is under the 
personal direction of J. K. Luck, of Cordele, 
county agent. 


(SEE ALABEEAG: 


To Sell National Forest Timber 


PORTLAND, ORE., March 6.—Through the Fed- 
eral forestry office in Portland, announcement 
is made of a proposal to sell approximately 10,- 
900,000 feet of timber in the Mount Baker 
national forest, in Washington. The stand con- 
sists of Douglas fir, cedar and hemlock, and 
embraces 265 acres on the Skagit River. Bids 


must be submitted on or before April 1. Mini- 
mum prices are: Fir, $3 a thousand feet; 
Cedar, $4; hemlock, 50 cents. 


@eaaeeeaeaeaanaaani 


Forest Station Bill Introduced 


ATLANTA, Ga., March 8.—Considerable inter- 
est is being manifested by the lumber and naval 
stores interests in Georgia and the adjacent 
territory in a bill recently introduced before 
the House of Representatives by Congressman 
edwards, of Georgia, for an appropriation to 
purchase what is known as the ‘‘ Old Stockade’’ 
near Millen, Ga., in Jenkins County, for the 
establishment of a forest experimental station. 
The sum asked is $50,000. The site is that of 
3 of the Confederate prisons during the Civil 

ar. 























Forward Steps in Wood Utilization 


American lumber producers can_ greatly 
strengthen their position in the highly com- 
petitive European market and at the same time 
effect savings in transportation costs of lum- 
ber by eliminating much of the waste material 
for which the foreign consumers have no need, 
according to Axel H. Oxholm, director of the 
National Committee on Wood Utilization. 

As a step forward in that direction, said Mr. 
Oxholm, our producers of lumber should build up 
a foreign trade in small dimension stock, covering 
furniture, millwork, novelties, woodenware and 
many other items. It is realized in many foreign 
countries that the United States is the principal 
source of quality lumber and we have the great 
advantage of a large variety of species, each hav- 
ing its distinct uses. We are already shipping 
considerable quantities of small dimension stock to 
buyers in foreign markets and the great impor- 
tance of enlarging such a foreign outlet in the in- 
terest of close wood utilization in this country be- 
comes even more apparent when it is considered 
that many American sawmills can secure cheaper 
freight rates to foreign countries than to the prin- 
cipal consuming districts of this country. 

In the development of this trade along the most 
effective lines an accurate source of statistics is 
essential. At the request of the exporters of small 
dimension stock the Department of Commerce has 
established two new export classifications, namely, 
small dimension of softwoods and small dimension 
of hardwoods. Exporters should therefore codép- 
erate with the department to the greatest possible 
extent in making a separate return under the two 
classes of small dimension stock whenever such 
items are shipped rather than listing them under 
the general heading of lumber. 

There is a very large potential field abroad for 
American small dimension stock and as soon as 
one foreign industry has commenced an extensive 
purchase of these materials and the economies to 
be effected by such purchases become apparent a 
satisfactory demand for the product should result. 


Forest Increases in Senate Bill 


As it passed the Senate the agricultural ap- 
propriation bill carried an increase over the 
House figure of $20,000 for use by the Forest 
Products Laboratory fer studies on wood dis- 
tillation, preservative treatment of timber and 
similar matters. The Senate also inserted in 
the bill an increase of $18,000 for silvicultural 
and other experiments in forest management, 
and added another $15,000 for a forest fire 
weather warning service. The Senate may have 
to recede from some of its various amendments 
during the course of the conference with the 
House, but strong efforts will be made to keep 
the forest, increases in the bill. 


Hearings on Metric System Bill 


The House committee in Congress on coinage, 
Weights and measures has had under considera- 
tion the Britten metric system, bill H. R. 10, 
hearings having been held on Feb. 22, 23 and on 
March 4. The hearings on the latter date were 
given over entirely to opponents of the measure, 
‘mong those appearing in opposition to the pro- 
posed legislation being representatives of the 
Association of Railway Executives, Southern 
Railway, New York Central Lines, Norfolk & 








Western, American Railway Express Co. and 
the War Department. Further hearings will be 
held on March 18 and 19 to give other opponents 
of the measure an opportunity to present their 
arguments. So far as known there is no de- 
mand from the lumber industry or from manu- 
facturers of sawmill machinery for legislation 
of this kind. 


(SEEGGGEEEE228 


Increases in Postal Receipts 


Postal receipts continue to increase, indicat- 
ing that the general prosperity has lost none 
of its fundamental strength. In February 
postal receipts for the fifty selected cities 
were $2,444,479.62, or 9.53 percent greater than 
for February of last year. Jacksonville, Fla., 
again led the list with an increase of 47.77 per- 
cent. Ft. Worth, Tex., was second with 38.46 
percent; Akron, Ohio, third with 33.90 percent, 
and Baltimore, Md., fourth with 30.65 percent. 
Receipts for the fifty industrial cities in Feb- 
ruary showed an average increase of 11.08 per- 
cent over the same month of 1925, with seven 
cities reporting decreases and eight others show- 
ing increases in excess of 25 percent. 


Date for Civil Service Examinations 

The United States Civil Service Commission 
announces examinations for junior mechanic 
(general), valuation engineer and assistant val- 
uation engineer, stating that receipt of applica- 
tions will close April 20. The entrance salary 
for junior mechanic is $1,320 a year for depart- 
mental service and $1,200 for Indian service 
plus quarters, heat and light. The salary for 
valuation engineer is $3,800 and for assistant 
$3,000. The examinations for these last two 
positions are to fill vacancies in the technical 
staff of the income tax unit of the bureau of 
internal revenue, Treasury Department. Full 
information and application blanks may be ob- 
tained from the United States Civil Service 
Commission, Washington, D. C., or the secre- 
tary of the board of United States civil service 
examiners at the post office or custom house in 
_ city. TR RBaaeaeaaaaes 

Advocates European Trade League 

The Chamber of Commerce of the United 
States announces that Dr. Walter Leaf, noted 
London banker and economist and president of 
the International Chamber of Commerce, in an 
address recently before the council of the 
latter organization held in Paris advocated the 
setting up of a trade league among the coun- 
tries of Europe with a view to eliminating 
tariff walls and other barriers which stand 
in the way of free trade intercourse. Dr. Leaf 
declared that ‘‘a European trade league would 
afford open markets at least on the same scale 
as exist in the United States,’’ adding that 
‘“national jealousies force us here in Europe to 
employ in suicidal trade struggles efforts which 
should be concentrated upon the general ad- 
vance of human well being.’’ 

THE ToraAL number of forest fires in Ala- 
bama during 1925 amounted to 11,229 burning 
a total area of 3,395,887 acres. 











SUN -LITE 
Steel Basement Windows 


Sun-Lite Steel Basement Win- 
dows give 60% more light than 
old-fashioned wood windows— 
and cost less. Made in four 
standard sizes. 


Rugged frame. Weldedconstruc- 
tion. Will not rack or warp. 
Cannot rattle or leak. The cam 
action latch forces the sash tightly 
in place. Can be furnished with 
glazed windows, if desired. 


Write for our prices. 


GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made. 


NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 




















“Knox” Brand Oak Flooring 
offers you sales advantages in 
that its soft texture means 
easier finishing and a smoother 
finish—and after all finish is 
what really gives a floor at- 
tractiveness and distinction. 


Moreover, soft texture means 
even wear, elimination of sliv- 
ering due to brashness. “Knox” 
Brand’s good manufacture in- 
sures you satisfied customers. 


Let us send you sam- 
ples of “Knox” Brand. 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 
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Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 














Rotary Cvt 
Northern 
Members of 
eneers / tine 
fae 


FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our ‘‘Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 

Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock Hardwood 


Lumber, Lath and Shingles 











Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE 
i bon nt Cond, deg 
> s, Blinds, 
and Box Shooks from SAGINAW” ee 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


























Valuation Docket Decisions 


WASHINGTON, D. C., March 9.—-Division 1 of the 
Interstate Commerce Commission in a decision in 
Valuation Docket No. 119 finds that the final value 
for rate-making purposes of the property of the 
Ouchita & Northwestern Railroad Co., owned and 
used for common-carrier purposes, to be $354,944, 
as of June 30, 1916. The line, which is controlled 
by the Louisiana Central Lumber Co., operates 
34.268 miles of standard-gage steam railroad in 
Louisiana, also 6.637 miles of yard tracks and sid- 
ings. 

In a decision in Valuation Docket No. 45, Di- 
vision 1 finds the value for rate-making purposes 
of the property of the Cimarron & Northwestern 
Railway Co., owned and used for common-carrier 
purposes, to be $226,810, as of June 30, 1916. The 
earrier operates a standard-gage railroad from 
Cimarron to Ponil Park, N. M., 21.333 miles, and 
also owns 1.378 miles of yard tracks and sidings. 
The Continental Tie & Lumber Co. maintains con- 
trol of the carrier through stock ownership. 

A decision by Division 1 in Valuation Docket 
No. 85 finds the final value for rate-making pur- 
poses of the property of the Mount Hood Railroad 
Co., owned and used for common-carrier purposes, 
to be $507,032, as of June 30, 1916, and of prop- 
erty used but not owned to be $431. This carrier 
operates a standard-gage steam railroad from Hood 
River, Parksdale, Ore., 21.162 miles. It also owns 
5.084 miles of yard tracks and sidings. David 
Secles, of Ogden, Utah, interested in the Oregon 
Lumber Co., which operates sawmills at Dee, Ore., 
was the principal incorporator of the carrier. 


Rates from Michigan to Ohio Points 


WASHINGTON, D. C., March 9.—The sixth class 
rate of 18 cents a hundred pounds on lumber from 
Nashville, Mich., to Toledo, Ohio, in May, 1923, 
was not unreasonable but unduly prejudicial to the 
Liberty Cooperage & Lumber Co. and unduly pref- 
erential of manufacturers of lumber at Lansing, 
Bay City and Saginaw, Mich. This is the finding 
of Division 4 of the Interstate Commerce Commis- 
sion in Docket No. 16,762. Reparation was sought 
on four carloads of lumber shipped from Nashville. 
Division 4 orders the Michigan Central Railroad 
Co. to remove the undue prejudice, but states that 
no showing of damage under the allegation of un- 
due prejudice has been made. A commodity rate 
of 14.5 cents is applied on shipments from Lan- 
sing, Bay City and Saginaw to Toledo. Defendant 
claimed that a large volume of lumber moves from 
these points, while there is little tonnage from 
Nashville and the shipments that formed the basis 
of the complaint were cut with a portable mill. 
Complainant contended that refusal of defendant 
to apply the same rate to Nashville as to the other 
three points caused the suspension of operations. 


Rates to New England Points 


WASHINGTON, D. C., March 8.—The A. C. Dutton 
Lumber Co. has filed with the Interstate Commerce 
Commission a complaint against the New York, 
New Haven & Hartford Railway Co. and others, 
charging that despite the heavy movement of lum- 
ber over defendants’ railroads they have failed and 
refused to establish reasonable commodity rates 
and continue charging and exacting the full sixth 
class rates under the mileage scale of class rates 
commonly known as the Anderson scale. Com- 
plainant is interested chiefly in the movement 
from Poughkeepsie, N. Y., and Providence, R. I. 

It is alleged that on carload traffic of the Weyer- 
haeuser Timber Co. from Portsmouth defendants 
publish commodity rates lower than sixth class 
contemporaneously maintained to numerous desti- 
nations on the line in New England, although fail- 
ing and refusing to establish such commodity rates, 
or any commodity rates, from Providence or from 
Poughkeepsie to the same destinations, to the dis- 
advantage and injury of complainant. 

On shipments of competitors from North Caro- 
lina, South Carolina, Georgia, Florida and Ala- 
bama and in New York, Pennsylvania and Canada. 
defendants accept a much lower proportion of 
through rail rates than they demand and collect for 
their part of transportation of Pacific coast lumber 
from Providence and Poughkeepsie to destination 
in New England, to the undue prejudice of com- 
plainant and Pacific coast lumber. 

It is contended by complainant that Congress 
has made clear its intention in the Interstate Com- 
merce Act and in the Merchant Marine Act to fos- 
ter and preserve in full vigor both rail and water 
transportation and to provide such rates and such 


facilities as will expedite the transfer of property 
between rail and water. The commission is au- 
thorized to effectuate such policy, to establish pro- 
portional rates by rail to and from ports and to 
determine what traffic and in connection with what 
facilities and upon what terms and conditions such 
rates shall apply. 

Therefore the commission is requested, following 
hearing, to issue a cease and desist order and to 
establish reasonable commodity and/or _ propor- 
tional rates as it may deem just and reasonable 
from Poughkeepsie and Prividence. 


(@Qga@gganannz aaa 


Hearing Date for Texas Case 


WASHINGTON, D. C., March 8.—The Interstate 
Commerce Commission has assigned for hearing 
April 19 in the United States Court Rooms at 
Houston, Tex., Docket No. 17,538—Lumbermen’s 
Association of Texas vs. Aberdeen & Rockfish Rail- 
road Co. et al. Examiner Shanafelt will preside. 


('S@aGEBaaaLaas 


Suspends Proposed Increased Rates 


WASHINGTON, D. C., March 8.—Pending investi- 
gation, the Interstate Commerce Commission has 
suspended until July 6 the operation of certain 
schedules as published in Supplement No. 2 to At- 
lanta & West Point Railroad tariff I. C. C. No. 
A-20 and in Agent J. H. Glenn’s tariff I. €. C. No. 
A-536 and Supplement No. 2 therete. The sus- 
pended schedules propose to increase the rates on 
lumber and other forest products in carloads from 
Montgomery, Ala., to south Atlantic ports, and 
from Covington, Madison and Washington, Ga., to 
Jacksonville, Fla., and points taking the same 
rates, and also to establish reduced rates on the 
same commodities, which are not subject to the 
combination rule, from Louisville & Nashville sta- 
tions south of Montgomery, Ala., to Jacksonville. 
Typical proposed increases are 3 cents a’ hundred 
pounds to Jacksonville, while from Flomaton, Ala., 
to Jacksonville a reduction from 27% cents to 23 
cents a hundred pounds is proposed. 


Revenue Freight Loading Figures 


WASHINGTON, D. C., March 10.—Leading of rev- 
enue freight for the first nine weeks this year— 
from Jan. 1 to Feb. 27, inclusive—totaled 8,108,459 
ears, according to reports filed by the carriers, 
This was an increase of 28,463 cars over the corre- 
sponding period last year and an increase of 182,- 
370 cars over the corresponding period in 1924. 

For the week ended Feb. 27, loading of revenue 
freight totaled 912,658 cars. Due to the observ- 
ance of Washington’s birthday, this was a decrease 
of 19,085 cars compared with the preceding week. 
It was, however, an increase of 48,562 cars over 
the same week last year, which also included a 
holiday, but a decrease of 31,856 cars compared 
with the corresponding week in 1924, which did 
not include a holiday. 

Loading of grain and grain products amounted 
to 39,816 cars, a decrease of 3,142 cars under the 
week before but 1,495 cars over the same week in 
1925. It was, however, a decrease of 11,350 cars 
below the same week in 1924. In the western dis- 
tricts alone, grain and grain products loading fo- 
taled 23,844 cars, a decrease of 1,344 cars under 
the corresponding week last year. 

Coal loading totaled 180,434 cars, an increase of 
10,521 cars over the week before and 28,865 cars 
above the same week in 1925. Compared with the 
same week in 1924, it was a decrease of 6,019 cars. 

Forest products loading totaled 73,740 cars, 
3,467 cars below the week before and 5,756 cars 
below the same week in 1925. It also was a de- 
crease of 7,773 cars below the same week in 1924. 


Seaaaaaaaaanaaanaaas: 


Takes Over Mill Operation 


MERIDIAN, Miss., March 8.—The J. H. Weems 
Lumber Co., of this city, has recently taken over 
the operation of the Tuscalometa Lumber Co., 
Walnut Grove, Miss., and in the future all sales 
from the Tuscalometa operation will be handled 
through the Weems office. The timber holdings 
at Walnut Grove are original growth, close 
grain, shortleaf southern pine and Rosemary 
pine, and the operation consists of several small 
mills with a daily output of 50,000 to 75,000 
feet of boards, dimension, kiln dried finish and 
3-inch planks. The plant consists of a planing 
mill complete and dry kilns. 
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Spring Is Here, Almost 
Well, spring is here, or almost here, 
It soon will bring the posies. 
We hope some other things appear 
As well as rimes and rosies. 
Spring poetry does very well, 
But we have lumber here to sell; 
We hope the gentle spring will know it, 
Bring something in besides a poet. 


Well, spring is here, or nearly so, 
It soon will bring the lilies; 

But we’ve a lot of bills we owe 
That give us all the willies. 

We love the gentle violet, 

But we’ve some bills that must be met; 
We hope the spring will bring tie clover, 
And also cash to tide us over. 


Yes, spring is here, or very nigh, 
It soon will bring the grasses; 

We hope it brings some folks to buy 
Before the springtime passes. 

We love the verdure of the lawn, 

We hope the spring will hurry on 
And bring the roses—and a number 
Of people wanting building lumber. 





We See b’ the Papers 

There are no shock absorbers on the grand 
bounce. 

Red Grange drew so well that he thought he 
was @ magnate. 

Red will now have a league of his own, just 
like Hurope. 

Among other prominent pacifists, let us not 
forget Mr. Dempsey. 

Europeans are mighty proud of their country, 
but not too proud to renege on her debts. 

America may not have the woman’s tennis 
championship yet, but where there’s a Wills 
there’s a way. 

One way out of France’s financial difficulties 


that no one seems to have thought of is to pay 
what she owes. 


Well, the Cubs would look pretty good if they 
only had a few fellows who could hit and a few 
pitchers who couldn’t be. 


A Downer’s Grove (Ill.) man has a bible 
printed in 1579. We don’t know anything more 
likely to wear a long time than a bible. 


New York and London talked by wireless 
telephone across the Atlantic, and the Londoners 
said that the service was even better than that 
which they were used to. This may sound won 
lerful, if you have never been in London. 


France not only doesn’t 
seem to know where she’s 
going, but she doesn’t 
seem to realize that she is 
on her way. 

New York and London 
talked for four hours by 
wireless telephone. They 
must have jet the ladies 
make the experiment. 


‘Practically no trouble 
was experienced at the 
American end,’’ say dis- 
patches, ‘‘ but there were 
eeasional complaints 
ftom the British end.’’ 
Well, there is always 
nore or less trouble in 
making both ends meet. 


_ Other cities can’t un- 
‘erstand why Chicago 
‘su’t more worked up 
er the shooting that is 
song on, but they don’t 
understand, either, the 
kind of people who are 
getting shot, 





A Chieago Italian admitted that he had been 
shot at several times while in the company of a 
friend of his who was a marked man. Greater 
love hath no man than this. 

Italy proposes to start off paying us the 
$€2,000,000,000 she owes us by paying us $5,000,- 
000 a year. Italy talks like she thought Uncle 
Sam is a retail lumberman. 

Personally, if a man owed us $2,000,000,000, 
we’d rather have him pay nothing at all and let 
us dislike him for it, than to pay us $5,000,000 
on account and then be privileged to go strut- 
ting around. 


Between Trains 

New York, N. Y.—Last night we slept at 
Graduates’ House at New Haven, and today we 
had lunch with John Farrar, the editor of the 
Bookman, at the Yale Club here in New York, 
so we feel like a pretty good Yale man. 

That is, we did feel good until tonight. Then 
some friends dragged us to Earl Carroll’s 
‘*Vanities.’? (And dragged is the word. If 
there is any show that can make us yawn it is 
the Follies, and we wouldn’t walk across the 
street to see any of its ilk.) 

But if we had known that Julius Tannen was 
running the show we would have come on the 
run, for Julius has long been an oasis in the 
Broadway theatrical desert. Julius spotted us 
in the audience, made a nice little speech, and 
insisted on our coming to the stage. 

Of course we didn’t, so Julius egged the audi- 
ence on to make us do it. But we would much 
rather have Julius egg the audience on than to 
have the audience egg us off, so we fled to the 
smoking room until the shouting and the tumult 
died and the show went on. 

Up in Julius’ dressing room between the acts 
he said: 

‘*Why didn’t you come up, you lobster?’’ 

‘*Well, you see, I wasn’t dressed or any- 
thing—.’’ 

‘*What do you care? Neither were the girls 
in the show.’’ 


BRANFORD, CONN.—We might as well confess 
that we approached Branford with fear and 
trembling. We middle westerners are always 
being warned that the intellectual atmosphere 
of New England is no place for us, and here we 
were to speak in the Blackstone library, the 
Blackstone Memorial Library at that. But you 
will make this discovery as you go through life, 
my brother: People have various kinds of 
brains, but they all have just about the same 
kind of hearts. If you will aim at folks’ hearts 
instead of their heads you will have as good a 
time, well, as good a time as we had tonight. 





Family Finance 


Yes, we have an automobile, all but seven hundred dollars, 
And we have a new piano, at a dollar ten a week, 

And our clothes we buy on payments, all our dresses, even collars, 
For we haven’t any money, ready money, so to speak. 

All our rugs are oriental—really, wear is what they’re made for, 
That’s the reason that we bought them, for they last so many years, 

And we really wanted something that would last until it’s paid for, 
For so often it’s the carpet, not the debt, that disappears. 


Yes, we’re buying on instalments; every week we make a payment, 
Here and there and over yonder, and at every sort of store; 

That’s the way we get our fixings, that’s the way we buy our raiment, 
For we haven’t any money, ready honey, any more. 

Mother told us when we started to know where our money went to, 
But an even smarter method married people now have learned; 

We have done a whole lot better than we ever really meant to, 
Know where all our money’s gone to now before it’s even earned. 


There’s a dollar on the washer, and a dollar on the dresses, 
And a fiver on the bedstead, and ten dollars on the ear. 
Oh, we look like we had money, and the publie never guesses, 
Though we look so fine and dandy, just how nearly broke we are. 
But our hearts are never troubled, and to pay we never hurry, 
On the washer, and the auto, and on other things like that: 
If we can not meet the payments on the minute, we should worry- 
We can skip the town tomorrow, for we’re living in a flat. 


\Y ae | ie if 


PROMPT SHIPI 
of Bruce Oak Flooring 


car-lot, or mixed car shipments with 
plain or quartered oak or gum finish 
and mouldings, oak and gum dimension 
stock, oak bridge plank and timbers, 
} beech and gum flooring, cedar lumber 
j; and ‘“Ceda’line,” Southern hardwoeds, 
1 air or kiln dried. 

All Bruce products are manufactured 
in modern day-light plants, built and 
equipped expressly for the purpose, and 
are guaranteed for quality. 


Write for Prices 
E. L. BRUCE COMPANY 
) Memphis, Tennessee 
Largest Makers of Oak Flooring in the Werld 


Aeroplane view of our Memphis Mill. 














Hardwoods 


UA a 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (uR) RIGHT 


OAK FLOORING 


| The 
Mow bray& Robinson 


Lumber Company 
CINCINNATI, OHIO 




















END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 
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Flooring That’s 
Gaining Sales 


The flooring that is gaining 
sales is the flooring to sell. It 
wouldn't be gaining sales if it 
didn't have merit. Hence, we 
call your attention to the fact 
that we are now completing an- 
other factory which will double 
our production of 


HUDSON 


Oak Flooring 


We couldn't keep up with the 
orders at our Memphis plant. 
So we have built a second plant 
at Vicksburg, Miss. You'll like 
the way Hudson Oak Flooring 
satisfies customers. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 








Plants at 
L mens, TENN. ; VICKSBURG, MISS. 


Flooring That 
Offers Advantages 








The first advantage of Dixie 
Brand Oak Flooring is quality—it 
is produced from fine Arkansas 
Oak. The second advantage is uni- 
formity—its raw material comes 
from one specified area. The third 
advantage is good manufacture— 
it is produced in an up-to-date plant 
under close supervision. The fourth 
advantage is that it has fewer short 
lengths—all our real short lengths 
are picked out and sold separately. 


We have several million 
feet of Gum, Oak, Ash, 
Elm, Cottonwood and Cy- 
press lumber dry for ship- 
ping. Every grade contains 
the full product of the log 
in that grade. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 




















Increase in January Wood Exports 


WASHINGTON, D. C., March 10.—Total exports 


of wood and manufactures of wood from the 
United States in January were valued at $11,454,- 
727, or about $850,000 in excess of the value in 
January, 1925, and not far short of the monthly 
average of $12,000,000 for last year. 

Of the $850,000 increase over January, 1925, 
sawmill products accounted for nearly half, in- 
cluding a gain in sawed timber exports of $200,000 
and for the board, plank and scantling class of 
$180,000. Exports of unmanufactured wood and 
hewn timber and ties were lower by $95,000. An 
increase occurred in exports of manufactures, the 
value exceeding January, 1925, by over $500,000. 
Items in this group showing the largest increases 
were cooperage, which gained $200,000, and doors, 
which gained $170,000. 

Southern pine exports for January this year 
were 44,359,000 feet of lumber, 7,758,000 feet of 
sawed timber and 2,115,000 feet of logs and hewn 
timber, altogether about 4,500,000 feet less than 
for January, 1925. 

Douglas fir exports were 55,017,000 feet of lum- 
ber, 30,081,000 feet of sawed timber, and 1,735,000 
feet of logs and hewn timber. Shipments were 
greater in each class than in January of last year, 
when 52,853,000 feet of lumber, 22,358,000 feet of 
timber sawed and hewn, and 1,478,000 feet of logs 
were exported. Douglas fir ended the first month 
of 1926 with a 10,000,000-foot increase over the 
same month last year in volume of export. The 
increase went to China and Japan. 

Hardwood exports showed a 12 percent increase 
over January of last year, totaling 30,091,000 feet. 
The largest items were 16,409,000 feet oak ; 4,414,- 
000 feet gum; 2,856,000 feet poplar, and 1,950,000 
feet ash. 

Beginning Jan. 1, 1926, a number of new items 
were added to the export. These were announced 
in December. The Department of Commerce points 
out that if correct export lumber statistics are to 
be compiled it is necessary that exporters follow 
the present classification carefully in their customs 
declarations. 


Canada’s Exports to United States 

WASHINGTON, D. C., March 8.—The United 
States took 83 percent of Canada’s lumber exports 
in 1925, according to Assistant Trade Commis- 
sioner Wilson, Ottawa. ‘Total exports of unmanu- 
factured wood from Canada to the United States 
were valued at $96,736,017, compared with $91,- 
249,482 in 1924. In the latter year the United 
States took 81 percent of the Canadian exports. 
The principal change in the exports of Canada to 
the United States last year was the increase in 
planks and boards and the large déérease in square 
timber. 

Exports of lumber from Canada to the United 
Kingdom last year had an aggregate value of 
$11,855,425, compared with $10.953,643 in 1924. 
Those values were 10 and 9 percent, respectively, 
of the Canadian exports for the two years. 


Southern Pine’s Popularity Abroad 


WASHINGTON, D. C., March 10.—Southern pine, 
or pitch pine as known to most foreign buyers, 
retains its popularity in its numerous markets 
abroad, according to the lumber division, Depart- 
ment of Commerce. It continues to be the most 
extensively known and most widely distributed 
American wood in foreign countries. 


“Its strength and durability for building, rail- 
way cars, port work and the like, its figure for 
finish and even furniture, and its adaptability for 
special uses have established its place in the ex- 
acting trade of many countries,” says the lumber 
division. 

“The 1925 export of 863,209,000 feet was 1% 
percent greater than the 1924 export of 850,736,- 
000 feet, and 4 percent greater than the 1923 ex- 
port. It may be significant that, comparing 1925 
and 1924, the export of sawed timber decreased 
from 174,758,000 feet to 154,396,000 feet, or 14 
percent, while lumber increased from 670,521,000 
feet to 701,127,000 feet, or 5 percent. Unless cer- 
tain construction programs took relatively more 
timber in 1924 the tendency is toward more work 
for our sawmills. 

“For the last three years our first six southern 
pine customers have been Argentina, Cuba, United 
Kingdom, Mexico, Italy and the Netherlands. This 
was the order in 1923 and 1924, but in 1925 the 
Netherlands took more than Italy. A group of 
five (Spain, Germany, Uruguay, Canada and Bel- 
gium in order of rank in 1925 and Canada, Spain, 
Belgium, Uruguay and Germany in 1923 and 1924) 
has followed the first six. Our twelfth customer 
in 1923 and 1924, France, was sixteenth last year, 
with British South Africa, Jamaica, the Dominican 
Republic and Venezuela taking intervening rank. 

“Argentina increased its takings last year by 8 








percent over 1924. Lessened competition from 
Brazilian pine perhaps assisted somewhat. How. 
ever, the Cuban market slumped by 17 percent, the 
entire drop being in rough lumber and _ timber, 
dressed lumber holding up. 

“United Kingdom purchases declined nearly 20 
percent, the timber dropping from 96,400,000 feet 
to 59,500,000 feet in 1925, while lumber roge 
a eae feet in 1924 to 46,500,000 feet 
n ov. 

“Mexico took about 8 percent less, spread over 
lumber and timber. Italy jumped from 38,000,000 
feet to 46.000,000 feet and continued taking abont 
equal proportions of timber and lumber. Spain 
took nearly 45 percent more than in 1924, with 
almost the whole increase in the lumber class. Ger. 
many has come back in the pitch pine trade, taking 
7,000,000 feet in 1923, nearly 18.000,000 feet in 
1924 and over 35,000.000 feet in 1925. 

“British South Africa is another market to which 
exports increased in large percentage. Exports in 
1923 were 6,500,000 feet, rising to 9,500,000 feet 
in 1924 and to 14,600,000 feet in 1925. Also 
British West Africa took 6,700,000 feet last year 
to less than 3,000,000 feet in 1924, and exports 
to Portuguese East Africa, much of which finds 
its way into the Union of South Africa, increased 
from under 2,000,000 feet to 5,500,000 feet.” 


S@Seeaeeesaaeani 


British Lumber Market Dull 


WASHINGTON, D. C., March 8.—Acting Commer. 
cial Attaché H. D. Butler cables the Department 
of Commerce from London that the British lumber 
market is dull and money continues tight. Con- 
sumption is steady and stocks are slightly reduced, 
but there is little new business for forward deliv- 
ery. American hardwoods and softwoods are quiet. 
Easier prices are said to be a disturbing factor. 
Southern timber consignments sold at $2 a thon- 
sand feet below the market. Consumption of Ev- 
ropean softwoods for house building is heavy. The 
import trade is unlikely to undertake heavy com- 
mitments on new forward business until settlement 
of the industrial situation is assured. 


Destructive Forest Fires in Australia 
{Special correspondence to AMERICAN LUMBERMAN] 

MELBOURNE, AUSTRALIA, Feb. 10.—Not for years 
has Australia had such bush and forest fires as 
have ravaged her countryside during the present 
summer. Sun spots or no, it is a fact that whereas 
the United States has shivered from excessive cold, 
these subtropical States of Australia have lan- 
guished and thirsted from excessive heat. Fires 
in such circumstances are easy when tourists and 
picknickers so carelessly leave their camp fires 
burning to be scattered by the first ground wind. 

In New South Wales and Victoria the fires have 
covered many square miles, and wiped out not 
only extensive farms and squattages, but licked 
up immense stands of valuable timber, including 
several pine plantations. One of these, in Vic- 
toria, is estimated at a loss to the Government of 
$300,000, and represents many years of wasted 
effort. These pine plantations are in the nature 
largely of experiments, and were promising really 
well. The great heat has also had its ill effects 
on town and urban properties, and among the many 
fires have been several large lumber yards, includ- 
ing a board mill and big stocks owned by the 
Victorian State government, involving a loss of 
$150,000. 

Even in Tasmania and New Zealand, where the 
average summer temperature is degrees lower than 
the mainland of Australia, the exceptionally pro 
longed and dry summer has resulted in extensive 
forest fires and serious destruction of valuable 
trees. The rapidity with which these pine planta 
tions in Australia burn is a problem for their 
exploiters to face. In their native habitat, with 
much more humidity in the climate, they may ¢D 
joy some protection but in these climes of dry heat 
it needs but a carelessly dropped match and 4 
little wind to destroy them swiftly. 

At present there are representatives here of the 
Pacific Redwood Export Co., Messrs. Cochrane and 
Faull, of San Francisco, Calif., and their mission 
is to extend the market in Australia for redwood. 
They are touring the various States (except West 
ern Australia, which their time does not permit), 
and are making a very thorough inspection of the 
markets. 

During the last year the Victorian timber mer 
chants alone disposed of over 30,000,000 feet of 
Oregon pine, while the figures for New South Wales 
must have been still greater, but actual data i* 
unavailable at this date. There has been a d¢ 
cided turn for the better in the lumber market 
since Christmas, and there is a notable buoyancy 
of the market due in a measure no doubt to the 
strong position of the Federal Government, which 
now has a large majority to help it to be am 
and decisive in its dealings with the industria 
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disturbers of the peace. There are signs all around 
Melbourne of thriving business, and the landscape 
ig freely studded wtih scaffolding denoting exten- 
sions and new premises. In common with most 
modern cities, Melbourne is going in for skyscrap- 
ers, but of modest dimensions because municipal 
ordinances limit them to 12 stories. The Federal 
Government means to protect enterprises if it can 
and it will shortly make material alterations in 
its arbitration act and then insure obedience by 
strengthening its crimes act. The high court held 
that its deportation act was ultra vires and the 
instigators of the disastrous seamen’s strike were 
erdered to go free, so the Government is deter- 
mined to be right the next time it moves by im- 
proving the crimes act to that end. 

Representatives of the sawmillers of Australia 
and their employees are gathering here in Mel- 
pourne for the opening of the arbitration court on 
Feb. 16. The introduction of a 44-hour week in 
New South Wales has complicated issues for 
whereas the Federal court orders 48, the New 
South Wales State courts must, under an act, 
order 44, and an interesting legal fight is pending 
as to which law is supreme. The present base 
wage, on the rising costs of living everywhere, is 
very high for common labor, being $25.25 a week, 
and such things as prolonged strikes, while serious 
to those immediately concerned, enhance the earn- 
ings of others, and this is a phase which will 
absorb much time in the forthcoming argument for 
the timber workers. 


House Building in England and Wales 


WASHINGTON, D. C., March 8.—A. E. Boadle, 
American trade commissioner, London, in a report 
to the Department of Commerce states that it may 
reasonably be anticipated that house building equal 
to if not exceeding that of 1925 will take place in 
England and Wales this year, provided no serious 





Cables from European Markets 


WASHINGTON, D. C., March 9.—Commercial At- 
taché Cunningham cables the Department of Com- 
merce from Madrid that both pitch pine and 
northern European softwoods are reported in good 
demand in the Spanish market. The hardwood 
market is unchanged. Cooperage is quiet, a wait- 
ing attitude being induced by the reported use of 
metal drums for wine export. 

A cable from Commercial Attaché Jones, Paris, 
states that lumber dealers say foreign softwoods 
show a fair demand in the French market. Less 
difficulty than expected has resulted from the ex- 
change situation. Orders for hardwoods, particu- 
larly oak, are still restricted, due to the substitu- 
tion of local and central European woods. 

Iee caused a dull January export trade in Fin- 
nish lumber, according to a cable from Assistant 
Trade Commissioner Kekich, Helsingfors. Plywood 
sales have been good and February exports were 
4,000 tons. The lumber situation is unchanged, 
sales to the middle of February aggregating 634,- 
000,000 feet. 


MANUFACTURER and DEALER 


Development in Willamette Products 


PORTLAND, OrRB., March 6.—At the forefront of 
the stock products manufactured by the Willamette 
Iron & Steel Works are the Willamette geared lo- 
comotives, designed and built to meet West Coast 
logging conditions. The company is a pioneer in 
this field, and during the last few years its loco- 
motives and other logging equipment have been 
recognized as world leaders. In the beginning, the 
Willamette organization pioneered in the manufac- 
ture of donkey engines especially adapted to West 























Willamette geared locomotive negotiating a heavy grade 


labor disputes arise. This activity in the leading 
Consuming industry, he adds, will be of great bene- 
fit to the general lumber import trade and, while 
little American lumber is used for house construc- 
tion, new houses mean new furniture and as the 
brincipal supplier of hardwood lumber to the Brit- 
ish furniture manufacturers the American hard- 
wood export trade should be benefited. 

_ In spite of what has already been done and what 
'S anticipated for the coming year, there is still a 
steat shortage of houses for the working and mid- 
dle classes and well informed authorities are of 
the opinion that it will take ten to fifteen years’ 
active building to make up the shortage caused 
through wartime inactivity and to replace those 
houses which, under normal conditions, become 
tnlivable from year to year. 

a. to the end ef last year 576,000 new houses 
is been built in the United Kingdom. Of this 
otal 354,000 were built with a state subsidy. In 
Py and Wales at least an impression is being 
Pr on the housing shortage, and it is thought by 
then that the shortage of better-class homes, say 
rg Selling for about £1,500, has already been 
fl _ the demand today is for homes selling for 

900, or working-class type. 


Coast forests. There was a steady development in 
this product, and it guided the way logically to the 
evolution of the Willamette geared locomotive. 

This engine came to the front rather more than 
two years ago, and it has met with a flattering re- 
ception among logging companies needing lvucomo- 
tives for work on heavy grades. Among representa- 
tive users are more than a score of the most 
extensive operators in five West Coast States, 
namely: Oregon—Coos Bay Lumber Co., Powers; 
Conacher Logging Co., Portland ; Booth-Kelly Lum- 
ber Co., Eugene; Flora Logging Co., Carlton; 
Crown-Willamette Paper Co., Astoria; East Side 
Logging Co., Portland; Owen-Oregon Logging Co., 
Medford; Nehalem Timber & Logging Co., Port- 
land; Ewauna Box Co., Klamath Falls; Anderson 
& Middleton Lumber Co., Cottage Grove; Big Lake 
Box Co., Klamath Falls. Washington—Monroe 
Logging Co., Everett; M. R. Smith Lumber & Shin- 
gle Co., Moclips; White River Lumber Co., Enum- 
claw; Long-Bell Lumber Co., Longview; Sauk 
River Lumber Co., Darrington. California—Hutch- 
inson Lumber Co., Oroville. Idaho—Edward Rut- 
ledge Timber Co., Coeur d’Alene. Montana—West- 
ern Lumber Co., Milltown. 

More recently the Willamette Iron & Steel Works 


has added to its line of stock machinery the Wil- 
lamette lumber carrier, which was put on the 
market the first of this year and already has been 
cordially received. This machine is lighter in 
weight than is usual among its competitors, and 
is remarkably free from the cumbersomeness and 
complication of earlier types. With the Willamette 
carrier in constant use, three general qualifications 
are evident, namely, efficiency, ease of operation 
and freedom from repairs. It is asserted that one 
Willamette carrier will easily handle a mill ca- 
pacity of 75,000 feet of lumber in an eight-hour 
day; and an instance is cited in which one Wil- 
lamette carrier handled 300,000 feet cut in an 
eight-hour shift, working continuously, with never 
a lay-up during a three-month period of operating. 

Yet another remarkable item in the Willamette 
list of stock products is the Jones- Willamette bear- 
ings. They are completely oil-sealed, so that oil 
can not escape nor water enter. Where installed, 
these bearings have not only eliminated oil leak- 
age, but have reduced oil consumption—with a sav- 
ing in some cases as high as 90 percent. The Port- 
land Electric Power Co. is an enthusiastic user of 
Jones-Willamette bearings. This installation is 12 
inches in diameter and 40 inches long. The rotor 
weighs 55,000 pounds and turns 360 revolutions a 
minute. Installation of these particular Jones- 
Willamette bearings cut summer oil temperature 
from 190 to 110, eliminated oil rings, and stopped 
oil leakage into windings. They require only 5% 
gallons of oil each to fill, instead of 35 gallons. 
Other concerns using Jones-Willamette bearings 
are: Knappton Logging Co., Knappton, Wash.; 
Prouty Lumber & Box Co., Astoria, Ore.; North- 
western Redwood Co., Willits, Calif.; East Oregon 
Lumber Co., Enterprise, Ore.; Eastern & Western 
Lumber Co., Portland, Ore. 


C=] 4L464M6 Cod 


wail ’ 
| DIMENSION | 
yr No.1 and 2 | 


Our present large stocks 
insure you prompt 
deliveries. Order any 
quantities you require 
in mixed cars with 
other items. Do it now. 


LATHROP 


eS Lumber Co. 
LATHROP, ALA. 





























%”" and %" CEILING. 
4" and \%" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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W. M. CARNEY MILL CO. 


A Atmore, Ala. SPA 


Grade Marked Southern Plas 


Lumber Manufacturers 
Since 1881 


























' Lucas E. Moore Stave Co., lnc. 


MANUFACTURERS 
EXPORT DOMESTIC 


| Band Southern Hardwoods 


Kiln Drying a Specialty 


Sales Office: MOBILE,ALA. Mills at Mobile, Ala. 
Memphis, Tenn., New Orleans, La. 


























78 


AMERICAN LUMBERMAN 


MagcH 13, 1926 





CI MISS(SS(PP( Coo 


x 


Short Leaf 








— 






Long 


and 





Yard and 
Shed Stock, 
Timbers, Lath 
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Customer 
Turnover 


is one of the best gauges of the 
satisfaction a firm is rendering 
that we know of. And we are 
proud to be able to say that 
our customer turnover is 
mighty small. 


When you want Southern 
Pine lumber of real merit, put 
your needs up to our organiza- 
tion. 


Quotations furnished promptly. 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 
ussssret FLardwood Co. 


MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 
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LONGLEAF . 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity ‘TIMBERS, YARD 
400.000 Feet ~ and SHED STOCK 


Dantzler Allied Mills 
L.N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 








Seman Point Howison TenMile Cedar want 











Business Changes 


ARKANSAS. Pine Bluff—Hardwood Inspection Bu- 
reau moved from Little Rock to Pine Bluff; office Na- 
tional Bank of Arkansas Bldg.; R. M. Bennett, man- 
ager. 


Newport-—-V. O. Jones Lumber Co. sold part of land 
and all of plant remaining since its recent fire, to East 
Arkansas Lumber Co.. of Little Rock, which will re- 
build and establish lumber and building material branch. 

CONNECTICUT.  Fairfield—Steeves, Gray & Wilson 
Co. succeeded by Gray Lumber Co. 

FLORIDA. Hollywood—Buttridge & Hough succeeded 
by J. J. Buttridge Lumber Co. 

Tavares—M. C. Watson Co. (Inc.) succeeded by Tav 
ures Lumber & Mfg. Co.; retail. 

IDAHO. St. Maries—Miller Lumber & Shingle Co. 
changing name to Idaho Lumber & Shingle Co. 

ILLINOIS. Albany—Potter Bros., of Morrison, 
purchased Albany Lumber Co, 

Chicago—True & True Co., True & True Lumber Co., 
True-Hixon Lumber Co., Chas. J. True and Albert W. 
True removing office from 11 S. La Salle St. to Rooms 
1640-42 Conway Bldg., 111 West Washington St. 

Decatur—Standard Roofing & Material Co. succeeded 
by Pogue Lumber Co. 

Rochelle—Doyan-Rayne umber Co. sold site on Lin- 
coln Highway and has purchased site formerly used by 
Peter Diedrich, grain, coal and seed dealer, and will 
continue that business as a part of the general lumber 
business. 

INDIANA. Bloomington—Showers sawmill leased by 
Charles H. Barnaby, who will operate with his son, How- 
urd, in charge. 

Camden—Camden 
McCain. 

Sharpsville—M. Hoffman & Son succeeded by Sharps- 
ville Lumber Co. 

Tocsin—Kelly & Woodward succeeded by Garth Wood- 
ward. 

IOWA. Galt—Galt 
pert Yards (Inc.). 

Milton and Pulaski—Streeter Lumber Yards sold to 
Gene Racey and Henry Taylor. 

KANSAS. Oswego—Call Bros. Lumber Co. succeeded 
by Home Lumber & Supply Co., incorporated; capital, 
$12,000. 

Wichita—Rounds & Porter Lumber Co. moving general 
offices from Beacon Bldg. to its own building on North 
Waco. 

LOUISIANA. New Orleans—Hill-Cotton Lumber Co. 
succeeded by R. L. Hill Lumber Co. 

MASSACHUSETTS. Boston—A, B. 
by Giroux Pitman & Co. 


MICHIGAN. ‘Traverse City—Brown Lumber Co. suc- 
ceeded by Brown Lumber & Supply Co., incorporated; 


Ill., 


Lumber Co. succeeded by Curtis 


Lumber Co. sold to Jake Lam- 


Giroux succeeded 


capital, $25,000; Lake and 10th Sts. 
NEBRASKA. Mead—S. A. Foster Lumber Co. suc- 


ceeded by J. D. Forsyth Lumber Co. 

Seward—W. G. Pauley, of Hastings, has purchased 
controlling interest in the lumber yard previously owned 
by Pauley Lumber, Co., and has sold his interests in 
the yards at Milford and Lincoln to the company. He 
will operate at Seward and Hastings as W. G. Pauley 
Lumber Co.; C. F. Brunell continues as manager at 
Seward. 

Steinauer—Frank Morris has sold his lumber yard, 
operated as Steinaur Lumber Co., to Landy Clark, of 
Lincoln, and associates, who have incorporated the 
Burchard Lumber Co., of Burchard, Neb. 

NEW YORK. Ardsley—Coal business formerly op- 
erated by William I. Odell Co. purchased by G. 
Roden & Son, who will add lumber and building material 
business. 

Belmont—Belmont Lumber Co. 
to Hornell, N. Y. 

NORTH CAROLINA. Durham—D. B. Cameron & 
Son lumber business sold at auction to D. B. Cameron 
and will be continued by him. 


moving headquarters 


OKLAHOMA. §Stillwell—Browning Lumber Co. sold 
to Geo. E. Fowler. 
OREGON. Portland—Noel & Merritt Lumber Co. suc- 


ceeded by Jesse P. Noel Lumber Co. 

TENNESSEE. Humboldt—J. A. Pearce Lumber Co. 
succeeded by F. E. Bond Lumber Co. 

WASHINGTON. Tacoma—Reliance Lumber & 'Tim- 
ber Co. changing name to Sterling Lumber Co., increas- 
ing capital to $100,000. 


Incorporations 


ARKANSAS. Locksburg—Locksburg Lumber Co., in- 
corporated; capital, $10,000; H. M. Friday. 

CALIFORNIA. Crescent—Bee-H-Ess Milling Co., in- 
corporated; sawmill. 

Culver City—Davidson Planing 
incorporated; capital, $150,000. 

Dorris—Dorris Lumber & Molding Co., incorporated. 

Los Angeles—Hepburn-Topham Mill Co. decreasing 
capital to $293,200. 

Oakland—Forest Products Co. of California, incorpo- 
rated; capital, $100,000. 

FLORIDA. Jupiter—Jupiter Lumber Co., incorporated; 
capital, $50,000. 

Manatee—Updegraff Lumber Co., incorporated; capital, 
$500,000: mfr.; old concern. 

Sarasota—Terminal Sash 
capital, $100,000. 

IDAHO. St. Maries—Idaho Lumber & Shingle Co. 
incorporated; capital, $50,000. 

ILLINOIS. Chicago—Astoria Importing & Mfg. Co., 
incorporated; 1,312 shares, no par value; 2256 Lumber 
St. 

Chicago—Lakeside Lumber & Mfg. Co. increasing 
capital from $30,000 to $150,000; 6455 Ridge Blvd. 

INDIANA. Franklin—Franklin Mfg. Co. increasing 
capital from $200,000 to $375,000. 


Mill & Lumber Co., 


& Door Co., incorporated; 


KANSAS. 
corporated, 

KENTUCKY, WLouisville—Louisville Chair & Furniture 
Co. increasing capital to $150,000. 

Louisville—J. 13. Shamburger Lumber O©o., fixing capj- 
tal stock at $40,000; liability limit at $80,000. 

LOUISIANA. New Orleans—R. L. Hill Lumber Co,, 
incorporated; capital, $100,000; 8201 Fig St. 

MASSACHUSETTS. Boston—Lovell & Hall, incorpo- 


Hutchison—Hutchison Millwork (Co., jp. 


rated; capital, $300,000. 

MINNESOTA. St. Paul—Payne Ave. Lumber Co., jp. 
corporated. 

MISSOURI. Clayton—Clayton Supply Co., incorpo. 
rated; capital, $50,000; building materials. 

Elsberry—Elsberry Building & Supply Co., incorpo. 


rated. 

Walnut Grove—Southwest Hardware & Lumber (o,, 
incorporated; capital, $40,000. 

NEW JERSEY. Newark—Albert & Kernahan increas. 
ing capital to $4,250,000. 

Paterson—Silk City Parquet 
increasing capital to $125,000. 


& Hardwood Floor Co 


NORTH CAROLINA. Black Mountain—Spruce Pine 
Lumber Co., incorporated; capital, $100,000; address 
Cc. C. Daugherty; will do business in Spruce Pine, 
Mitchell County. 

Wilmington—Bradley Lumber Co., incorporated; capi- 
tal, $800,000. 


Wilmington—Warner-Straits Lumber Co., incorporated: 
capital, $875,000. 


OHIO. Cuyahoga Falls—Junction Lumber Co., in- 
corporated; capital, $50,000. 

OREGON. Eugene—Eugene Wood Products Co., in 
corporated; capital, $15,000. 

Glenbrook—Glenbrook Mill & Timber Co., tncerporated: 
capital, $1,000, 

Hillsboro—Britton-Foster Lumber Co., incerporated: 


capital, $15,000. : ; 

Klamath Falls—Swan Lake Moulding Co., increasing 
eapital to $50,000. 

Portland—Columbia 
capital, $5,000. ‘ 

Portland—Fidelity Lumber Co., incorporated; capital, 
$100,000. 

TENNESSEE. Newport—Rhyne Lumber Co., incorpo 
rated; capital, $30,000. 

TEXAS, Dallas—Lingo Lumber Co., increasing capi 
tal from $200,000 to $300,000. 

Huntsville—W. TP. Wallace Lumber Co., incorporated; 
eapital, $75,000. ; ' 

Wichita Falls—Cowling Lumber & Bldg. Co., incorpo 
rated; capital, $10,000. 


Crate & Box Co., incorporated: 


VIRGINIA. Roanoke—Sandifur Lumber Co., incorpo- 
rated; capital, $24,000. 
WASHINGTON. Aberdeen—S. & A. Timber Co., in 


corporated; capital, $3,000; sawmill. 

Clallam Bay—Baldwin & Allstead, incorporated; capi 
tal, $10,000; logging. 7 

Spokane—Wall Street Lumber Co., incorporated; capi- 
tal, $12,000; 1109 Poulson Bldg. 

Tenino—Johnson & Clark Lumber Co., 
capital, $30,000. 

WEST VIRGINIA. Elkins—Kidd Lumber Oo., in 
corporated; capital, $50,000; F. P. Kidd, Hillsboro. 

WISCONSIN. Edgerton—Doyon Lumber Co. incorpo 
rated; capital, $50,000. 


New Ventures 


ARKANSAS. Fort — R. Gibbs has begun 4 
cooperage manufacturing business. 

“isaane--disere woodworking plant has been leased by 
N. G. Vandeventer who is equipping it to operate as 4 
shuttle factory; will use dogwood and hickory. 

Mena—Fred Sanders has started a sawmill. 

Yellville—Frost & Greer Co. installed stave mill and 
is cutting for Boswell Stave Co. 

FLORIDA. Tampa—Premier Lumber & Milling Co 
has begun a retail business. 

GEORGIA. Norman Park—John R. Caldwell has ob 
tained a site in Thomasville, Ga., and will move his 
planing mill to that place. 

Raymond—Robert A. Brown, head of the 
Veneer Co. of Raymond, has established a veneer plant 
and will shortly begin production. 

Raymond—H. A. Butner contemplates establishing 4 
heading mill, 

INDIANA. Fulda—George Collignon has begun basket 
manufacturing business. 

KENTUCKY. Louisville—W. P. Brown & Sons Lum 
ber Co. organizing subsidiary, Brown Naval Stores Co.. 
to handle turpentine, rosin and pine operations of the 
company on the Gulf Coast. : 

LOUISIANA. Plaquemine — Sherburne _ Industries 
(Ine.), organized with capital of $800,000, to carry = 
lumber and box manufacturing business, ice, agricl 
ture, horticulture, dehydrating and canning and owe 
packing industries. H. N. Sherburne, president, an 
G. A. Ruhl, secretary-treasurer. 

MASSACHUSETTS. Saugus—Dennis Cronin has begu0 
a retail lumber business. 

MICHIGAN. Drayton Plains—Frank H. Cowan ope? 
ing lumber yard. ‘ 

NEW_YORK. Port Jervis—Edward H. Guthrie and 
LeRoy D. Horn, opening lumber business under name 0 
Guthrie-Horn Lumber, Co. 


incorporated; 


OKLAHOMA. Tulsa—C. A. Talcott Lumber Co. las 
begun business. 
OREGON. Chiloquin—Williams Lumber Co. has begu" 


retail business. 

De Lake—De Lake Mill & Investment Co. has begu" 
saw and planing mill business. a1 here 
Lakeview—C. A. Doty has established a sawmill he 
under name of Chewaucan Lumber Co. ed 

Forest Grove—W. J. and M. C. McCready have ps oa 
a lumber yard under name of W. J. McCready Lam 


0. _— 
MeMinnville—F. S$. Baldwin, ©. P. Chamberlain am 
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Roy Winston have established a sawmill in this county 
under name of Balchawin Lumber Co. 


PENNSYLVANIA, Uniontown—O. C. Cluss Lumber 
Co. opening lumber sales offices at 76 E. Fayette St.; 
installing trucks and handling equipment. 


TEXAS. Raymondville—McDowell & Evans opening 
lumber yard. 

San Angelo—McCarrol! Lumber Co. 
yard. 

VIRGINIA. Martinsville—R. P. Gravely and others, 
of Danville, organizing a company to establish a novelty 
furniture factory here. 

Norfolk—Butcher Adjustable Window Corporation, 251 
Tazewell St., will manufacture new type of window 
sash, invented by Galelma Butcher. 


WASHINGTON, Centralia—Copeland 
qouns building material and lumber 
April 1 

Grandview—Giard Lumber Co. has opened a lumber 
yard at Mabton-Sunnyside road intersection. 
Seattle—Godfrey Lumber Co. opening wholesale busi- 
ness. 

Spokane—E. A. Cranston opening box manufacturing 
business. 


WEST VIRGINIA, Dry Branch—Coalburg Lumber Co., 
of Coalburg, has been organized to operate on a tract 
of timber estimated to contain 4,000,000 feet of virgin 
timber, located on Cabin Creek and Dry Branch. 5S. P. 
Lane, sales manager. 


New Mills and Equipment 


ALABAMA. _ Brownsville—W. P. Brown & Sons Lum- 
ver Co., of Louisville, installing a creosoting plant 
here for treating forest products. 
Jasper—Jasper Lumber Co. has site 
erect planing mill. 


ARKANSAS. Marshall—Fred Sanders erecting hickory 
mill near the M. & N. A. depot. 


FLORIDA. Daytona Beach—Halifax Building Supply 
Co. erecting millworking plant, 98x600 ft., storage sheds 
and warehouses; will install machinery. 
Milton—Todd & Fowler building sawmill 
Rosa County, daily capacity of 15,000 ft. 
Punta Gorda—Sans Souci Construction Co., 
Bennett, secretary, will erect a woodworking plant. 
Sarasota—Terminal Sash & Door Co. planning new mill- 
work plant. 


KENTUCKY. Bondurant—Will rebuild plant recently 
burned with loss of $50,000 
Henderson—Wyatt Lumber Co. 
stroyed by fire last December. 


LOUISIANA. New Orleans—J. Thompson & Bros. 
will erect five-story building to be used as wagon works, 
at 233 S. Rampart St. 

NORTH CAROLINA. Lenoir—Lenoir Furniture Cor- 
poration, R. S. Crisp, secretary, building addition to 
plant, 9,000 sq. ft. 

Llenoir—Piedmont Building Supply Co. 
buildings; will install planer, 
tenoner, shaper, mortiser etc. 

Greensboro—Liberty Chair Co. 
plant destroyed by fire. 

Raleigh—Carolina Custom Cabinet Co. to establish 
plant for manufacture of cabinets and other furniture. 

Wilmington—Yemassee Lumber Co., of Yemassee, S. 
C., will erect $10,000 plant here for manufacture of 
barrel staves. 

Woodfin—Carolina Wood Products Co. 
tion to plant; cost, $75,000 

WASHINGTON. Bellingham—Fred J. Wood, presi- 
dent of E. K. Wood Lumber Co., announces company 
plans erecting planing mill at Burrows. 


New Sheds and Yard Improvements 


CALIFORNIA. Dunsmuir—Diamond Match Co. 
ing Office, lumber sheds and other structures. 


ILLINOIS. East Moline—Dimock Gould Lumber Co. 
A contract for $9,000 office building and gas fillling 
station. 


NEW YORK. Amsterdam—Quist Lumber Co. 
ing lumber storage 
OHIO. Cleveland—City 
building branch oflice and 

lorain Ave. 
East Dayton—East Dayton Lumber Co. erecting lum- 
‘er sheds, planing mill, office building, storage shed ete. 


TEXAS, Panhandle—Producers Lumber Co., of Tulsa, 
Okla., has purchased a site and will install lumber yard; 
B.A, Morgan local manager. 


opening lumber 


Lumber’ Co. 
business about 


here and will 


in Santa 


rebuilding plant de- 


erecting three 
side molder, cut-off saw, 


Planning rebuilding of 


building addi- 


build- 


install- 
yard on New York Central line. 

Wrecking & Lumber Co. 
other buildings at 5885 


Casualties 
_ARKANSAS. Benton—Lewis Lumber Co., loss by fire 
in boiler room, $800. 


GEORGIA. Quitman—South Georgia Lumber Co., loss 
K | fire, $50,000; plant almost destroyed; will be rebuilt; 


. H. Smith. 
INDIANA. Anderson—M,. Atherton & Sons, loss by 
fre in planing mill, $10,000. 
cdlissou RI. St. Louis—Christmann Veneer & Lumber 
-» loss by fire, $35,000 


‘ Naw YORK. Schenectady—-Madden Lumber Co., loss 


OHIO. Cleveland Kingsbury Park Lumber Co., loss 
by fire, $1,000 

TEXAS, iis ia Sash & Door Co., loss by 
ire, $150,000. 

WEST VIRGINIA. Fayetteville—Campbell Lumber 


1,8 sawmill, commissary and a dozen vacant houses 

Mes ay occupied by employees at Camp Sranch near 
" ow Creek were destroye d by fire; insurance $15,000; 

Diant recently purchased by T. A. Myles, Fayetteville. 
Morgantown—Ker ndall Lumber Co., loss by fire, $10,- 

mil, in employees’ boarding house and dwellings, 11 
© east of Morgantown. 


WISCONSIN, Merrill—Stange Lumber Co., 


office dam- 
‘Sed by fire, 


H. ¢.° 


TROUBLE AND LITIGATION 


EUGENE, ORE., March 6.—All the property of the 
Coast Range Lumber Co. at Mabel was sold at 
sheriff’s sale recently to the Commercial Trust & 
Savings Bank of Chicago for $256,062. The bank 
was plaintiff in a foreclosure suit against the com- 
pany in the circuit court and a judgment was re- 
cently entered in favor of the bank. The Dollar 
Portland Lumber Co., of Portland, holds a second 
mortgage against the company for $315,000. It is 
reported that arrangements will be made to reopen 
the mill which has been closed for some time. 

San FRANCISCO, CALIF, March 6.—A _ decision 
favorable to the Pacific States Lumber Co., owner 
of the schooner C. A. Smith, which was lost on 
Coos Bay in December, 1923, was handed down in 
United States district court here Thursday. Judge 
St. Sure held that there was not any negligence 
on the part of the agents and cleared the captain 
of responsibility. Relatives of officers and seamen 
of the craft who lost their lives had sued for 
$309,000. 

EUGENE, ORE., March 6.—The suit of the Booth- 
Kelly Lumber Co. and the Hammond Lumber Co. 
in which the two concerns asked to recover $2.50 
an acre on several large tracts of western Oregon 
timber purchased from the railroad and recently 
taken back from the roads by the government was 
decided in favor of the lumber companies by the 
Supreme Court recently. It was necessary for the 
lumber concerns to pay an additional $2.50 an 
acre to the government in order to clear title. 


BUFFALO, N. Y., 
ereditors of the 
poration, which 
Park Avenue, 
March 12. 
000, 


March 8.—'The first meeting of 
George Hl. Klaes Lumber Cor- 
was in business here on South 
for about a year, will be held on 
Liabilities are reported: at about $39,- 
with assets small. 


TIMBER LAND SALES 


SPOKANE, WASH., March 6.—The sale of 67,000,- 
000 feet of timber along Sherman Creek in the 
Colville National forest to the Hedlund Lumber Co., 
of this city, at a bid of $3.56 a thousand has been 
confirmed by wire from Washington. The Hedlund 
company was the successful bidder at a sale con- 
ducted in Portland some weeks ago, but the award 
was subject to confirmation from Washington. The 
cost to the company will amount to about $240,000 


in addition to which the company will expend prac-' 


tically as much more in the construction of a 
railroad. This railroad will be about 15 miles 
long and extend along the Columbia toward In- 
chelium from a point three miles north of Marcus 
where it now joins the Great Northern. According 
to D. C. Hedlund, president of the company, this 
government purchase gives the Hedlund company 
control of a timber unit of 400,000,000 feet which 
will furnish a supply for the next ten to twenty 
years. 


HAZARD, Ky., March 9.—Brent & Smith, of Stacy, 
Ky., have closed a deal on about 1,000 acres of 
hardwood timber land lying along Stacy’s Branch 
above here and. will install mills by April 15, it is 
announced. Philip Smith and J. C. Carroll have 
purchased a good boundary of hardwood timbers 
in the Mace’s Creek headquarters out from Viper. 
They announce the early development of the tim- 
ber. John Johnston, of the Johnston Lumber Co., 
purchased a tract of about 1,000 acres at Etty on 
the Pike County border 





March 8.—The Logan 
has acquired the timber rights 
on approximately 5,000 acres of land owned by 
the W. W. McDonald Land Co., known as the 
Rock House tract, and located near Mann, W. Va. 
The tract contains about 30,000,000 feet of timber, 
and the consideration was announced as $200,000. 
It is virgin timber, mostly hardwood, and is within 
easy access to the present mill and equipment at 
Iiuff Creek Junction. Operations on the tract are 
expected to begin about June 15. 

CHARLESTON, W. VA., “Mare h 8.—The Blue Creek 
Coal & Land Co. has sold the timber rights on a 
large tract of land in Elk district along Spangler 
Fork of Blue Creek to L. C. Steinbeck, of Charles- 
ton, for a consideration of $6,580. 


HYMENEAL 


INGRAM-INGRAM. At Line Fork, Ky., on 
Saturday, March 6, occurred the marriage of 
Henry Ingram, lumberman of the eastern Ken- 
tucky hardwood region, and Miss Lelia Ingram, 
daughter of William Ingram, a sawmill operator 
of the Line Fork section. The young couple 
departed for a brief honeymoon in the South 
i which they will make their home at Line 
Tork. 


SWANSON-EDOFF. Miss Alice Cecilia Edoff, 
daughter of Mr. and Mrs. Emil Edoff, of Gales- 


HUNTINGTON, W. VaA., 
Planing Mill Co. 


burg, Ill., was married to Henry W. Swanson, 
son of Mr. and Mrs. S. A. Swanson, also of 
Galesburg, on March 6 at the home of the 


bride’s parents. Rev. P. Arthur Johnson, of 
Trinity Lutheran Church, officiated. Forty 
guests witnessed the ceremony and partook of 
the luncheon which followed. The young couple 
will make their home in Galesburg after their 
return from a brief honeymoon trip. Mr. Swan- 
son is assistant sales manager of the Terry Lum- 
ber Co., of Galesburg, and both he and his 
bride are popular members of the younger set of 
that city. 


CI - MISSISSIPPI CS 


, es Rs Be ae 


| Dealers— 


Let Us Supply 
| Your Spring Needs 


We are now serving a large number 

of retail lumbermen very satisfactorily 

with our Longleaf Pine lumber and we 

offer this same good satisfaction to 

y you. 

You will find our manufacture, grad- 

\ ing and drying reliable, our values 
a equal to the best. 


/ Also manufacturers Longlea 
Pine R. R. and Car een 





| BATSON & 
HATTEN 


LUMBER CO., Inc. 
|} LYMAN, MISSISSIPPI 
A ee ee AA 


| 
| 
| 
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All Stock is 
Grade Marked 
SPA 





Yellow Pine 


All grades, 3"° and 4°" Std. Mtch. 
Edge Grain. Heart and Sap Floor- 
ing; Shed Stock; 2x4—2x6"" Di- 
og oe all grades . toS&E 

. lengths 10° to 24°; Timbers 
454 to 20x20” Ftd 10° to 66’. 


Our Service Satisfies. 
WILLIAMS 
Yellow Pine Co. 


Poplarville, 










Peeled 


Modern Band Mill Piling 


at Wilco, Miss. Miss. 5” to7” tip 
Daily Capacity 10” to 16” butt 
100,000 Feet 20’ to 100’ long 








FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 

















Logging Ralph C Bryant 
in 


Have you a problem to solve in loge ting, log 
transportation or harvesti pany 
turpentine economically? Logging” will 
tell you pam. An invaluable reference book 
for superintendents, timber owners, 
etc. ot » $4.50, postpaid. 
Dearborn St. 


‘ So. 
American Lumberman “ Chicago. IIL 
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What You Want— 
| When You Want It! 


The “‘LaRED” Organization has depend- 
able sources of supply of the lumber listed 
below. No matter what kind, size and 
grade you may need, we can quickly sup- 
ply your wants. Try us on:— 


Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
1 Walker Cypress Lath 
Southern Hardwoods 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
California White and Sugar Pine 
Red Cedar Shingles and Siding 


TRY OUR “‘LaRED’’ BRAND OF 
PREMIUM CEDAR SHINGLES 


q “ LaRED” Supremes—The 100% Shingles 
“LaRED" Extra Clears—100% clear,85 ‘.edgegrain 
1 “LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 


of New Orleans | 


| Entire Fo | 
| janie 1018-19 White Bldg , 


New Orleans, La. Seattle, Wash. 


= Se = 


| Band SHORTLEAF 
Sawn 

Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 

1" and 2" Yard Stock up to 20’ long 


‘— | 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 



































We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 


CYPRESS 









Manufacturers 








Manufacturers 


Short Leaf Pine and Hardwoods 





Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pul 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “* $5, Dearbom *. 



























TACOMA, WASH. 


March 6.—A plan to bring the different lumber 
interests of Tacoma in closer touch with the Ta- 
coma Lumbermen’s Club was discussed at its regu- 
lar meeting last Wednesday. It was proposed that 
in future the regular weekly meeting adjourn 
promptly at 1:30 o’clock, and be followed by group 
meetings of the manufacturers, wholesalers, retail- 
ers, loggers and shingle men. It was pointed out 
that many of these groups would attend both 
their group meeting and the club meeting, and that 
the club would benefit equally with the individual. 
It was decided to send invitations to each of the 
groups, asking the members to attend next week’s 
meeting of the club, at which the proposal will be 
discussed at length. 

A general discussion of the market brought out 
little that was new. Most of the lumbermen pres- 
ent felt that conditions show a slight improvement, 
but that the market is in a state of uncertainty 
which makes prediction difficult. 

James G. Newbegin announced for the advertis- 
ing committee that the new directories of the 
industry, issued by the club, will be ready for de- 
livery in a few days. 

Lumber carriers at the Tacoma decks during the 
present week included the following: Puget Sound 
mill, Gro, Cuba, 800,000 feet (completing). Shaffer 
terminal, Quinault, California, 250,000 feet (part 
cargo), and Edgar F. Luckenbach, Atlantic coast, 
1,000,000 shingles, two cars broom handles and 
50,000 feet lumber (part cargo). Portacoma piers, 
Geisha, west coast South America, 850,000 feet 
(part cargo) ; Monticello, Atlantic coast, 900,000 
feet (part cargo), and Willsolo, Atlantic coast, 
1,500,000 feet and 500,000 shingles (part cargo). 
St. Paul & Tacoma Lumber Co., Edgar F. Lucken- 
bach, Atlantic coast, 500,000 feet (part cargo), and 
Montgomery City, Atlantic coast, 800,000 feet 
(part cargo). Dickman Lumber Co., Willsolo, At- 
lantic coast, 650,000 feet (part cargo). Defiance 
Lumber Co., Florida Maru, Japan, 600,000 feet 
(part cargo). Wheeler, Osgood Co., Celilo, Califor- 
nia, 200,000 feet (part cargo). Balfour dock, As- 
toria, California, 250.000 feet (part cargo), and 
John ©. Kirkpatrick, California, 300,000 feet (part 
cargo). Milwaukee dock, Paris Maru, Japan, 300,- 
000 feet lumber and 100,000 feet logs (part cargo). 
Baker dock, Doylestown, California, 200,000 feet 
lath (part cargo), and Virginian, Atlantic coast, 
11,286 doors, 500 bundles broom handles, 232,000 
feet lumber, 20,000 feet cross arms and 5,765,000 
shingles (part cargo). 

The remarkably open winter which has prevailed 
this season is causing much anxiety to timber 
owners and forestry officials of Tacoma, who are 
predicting an unusually bad forest fire season next 
summer. The snowfall in the mountains has been 
very light, and the rainfall is 10 inches short in 
the district. This means an early drying out of 
the forests, and with warm weather many early 
fires are feared. The Washington Forest Fire As- 
sociation and the State and Federal officials are 
making plans for extra precautions against fires 
beginning early in May. 

Towboats are common carriers, and as such their 
rates must be on file with the State department of 
public works, according to a decision handed down 
last week by the State supreme court. The deci- 
sion grew out of suit brought against the Stimson 
Timber Co. and the Shively Towboat Co., which 
firms had a contract to tow the timber firm’s logs 
at less than the regular rates. The decision is ex- 
pected to affect a number of similar contracts. 

Whether alder is a hardwood or a softwood was 
the question put before the Tacoma superior court 
this week in a suit brought by the Buffelen Lum- 
ber & Manufacturing Co. to recover an alleged 
overcharge on a consignment of alder logs shipped 
over the Union Pacific railroad. The court de- 
clined to pass on the question and dismissed the 
suit, claiming the question was one to be settled 
by the Interstate Commerce Commission. 

The lifting of the rail embargo on sash and doors 
consigned to Florida has boomed this business for 
the Tacoma manufacturers. A canvass of the local 
door manufacturers shows that since Feb. 22 more 
than 60,000 doors have been shipped from Tacoma 
factories to Florida. 

The rapid development of the waxed paper in- 
dustry in Tacoma since the starting of operations 
here by the Pacific Paper Products Co. is shown by 
the fact that 700,000 pounds of the paper has been 
shipped from the local plant in less than nine 
months. 

The new sawmill of the Brew Manufacturing Co., 
at Puyallup, will start operations March 15. The 
mill is one of the largest in the Northwest outside 
of the larger cities, and will have a capacity of 
100,000 feet a day. The plant covers twenty-six 


acres and will furnish all the lumber used at the 
box factory operated by the same firm. The Brew 
company’s old mill was destroyed by fire a year ago 

J. P. Weyerhaeuser, president Weyerhaeuser Tim. 
ber Co., returned this week from Santa Barbara, 
Calif.,.where he has spent the winter. F. J. Tit 
comb, Mr. Weyerhaeuser’s son-in-law, who was re 
cently named assistant general manager of the 
company, also returned from California and wil] 
soon occupy his new home on Stadium Way. 

L. W. Field, manager Tidewater Cross Arm & 
Conduit Co., has moved to Chehalis, where the com. 
pany’s headquarters will now be located. 


BELLINGHAM, WASH. 


March 6.—More than 10,000,000 feet of lumber 
and box shook was shipped by Bellingham millg ip 
February. This month’s business will be much 
heavier. The destinations of last month’s move. 
ment, exclusive of box shook to California in smal) 
consignments, were: Atlantic coast, 3,300,000 
feet; Japan, 500,000 feet; Australia, 1,438,000 
feet; California, 2,700,000 feet: Alaska, 441,000 
feet; Hawaii, 1,520,000 feet. This week’s cargo 
business follows: Bloedel Donovan Lumber Mills, 
Monticello (loading), 4,700,000 feet, Atlantic 
coast; George Olson, 1,500,000 feet, California: 
Charles R. McCormick, 500,000 feet, California: 
Edgar Luckenbach, 5,000,000 shingles, Gulf of 
Mexico; Kaisha (due), 880,000 feet, Chile. Puget 
Sound Sawmills & Shingle Co., 1,100,000 feet, Cali- 
fornia; Makaweli, 500,000 feet, Hawaii. 

In a paper prepared for the annual convention 
of the Pacific Coast Foreign Trade Council at San 
Francisco on March 4, and read by the secretary 
in Mr. Donovan's absence, J. J. Donovan, vice 
president of the Bloedel Donovan Lumber Mills, 
declared that manufacturing on the Pacific coast is 
in its infancy, and that opportunity waits for those 
with vision and ability. 

Purchase of the Everett Logging Co.’s camp 
equipment, railroad, rolling stock and timber in 
Tulalip district by the Wood-Knight Logging Co. 
was announced this week by A. W. Knight, presi- 
dent of the Bellingham company. 

Charles F. Nolte, president Commercial Shingle 
Co., has been unanimously reélected second vice 
president of the Bellingham Chamber of Commerce. 

Karl L. Utz, manager Baker Lumber Yards 
(Inc.), has been elected esteemed leading knight 
of the Bellingham Elks lodge. 


EVERETT, WASH. 


March 6.—The log market is weak, under an 
accumulation of both fir and cedar. There is a 
prospect that fir prices will recede to the Decem- 
ber level of $12, $18 and $24. There have been 
reductions in the price of lumber cedar, some sales 
having been recorded at $34 and $35, as contrasted 
with a level in exeess of $40 some months ago. 
Shingle cedar is quoted at the $18 base, but keen 
buyers are able to pick up rafts at some conces- 
sions. 

According to the report of the harbormaster. 
fifty vessels, registering 156,265 tons, loaded and 
discharged cargoes in this port during February. 
as compared with forty-six vessels, of 106,462 tons, 
in February, 1925. Nineteen of the fifty ships 
went intercoastal, twenty coastwise and eleven 
offshore. A heavy proportion of the shipments was 
lumber. 

Representative citizens of Everett, including 
many lumbermen, have decided to support the city 
council in its effort to place the Flowing Lake 
reservoir project before the voters at a_ special 
election May 1. The proposition calls for a bond 
issue of $260,000. Among lumbermen appearing 
at a meeting of citizens Tuesday were: Clyde 
Walton, of the Walton Lumber Co., and J. A 
Theurer, of the Canyon Lumber Co. 

The Everett Central Labor council has endorsed 
the proposed tariff on shingles, and has set forth 
its endorsement in a letter to the United States 
Cedar Industry Tariff Committee. 

A. W. Knight, president Wood-Knight Logging 
Co., announces the purchase of the camp equip: 
ment, railroad, rolling stock and timber of the 
Everett Logging Co., now operating at Tulalip. 
where there is about three months’ cutting. The 
purchasers will use the equipment at their Lake 
Whatcom camp. 

The Garner Shingle Co., Ed Sievers manage! 
resumed its regular run this week, after a shut: 
down. The mill is cutting five-inch 5/2 dimension 
and extra clears, conforming to old association 
grades. 

Joseph Irving, president Sauk River Railway & 
Timber Co. and other logging enterprises, has Tr 
turned from an automobile tour of southern Call: 
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fornia. He went as far south as 
Mexico. 

Arthur Grantham, well known lumberman of 
Spokane, was in Everett during the week calling 
on the mills and placing himself in close touch 
with conditions in the lumber industry. 


SAN FRANCISCO, CALIF. 


March 6.—Several of the California pine mills 
will begin summer operations during the week. 
Operations at first will consist, chiefly, of cutting 
logs already in the pond. Logging is not expected 
to begin for another two weeks. Among the mills 
reported to be opening Monday are: Standard 
Lumber Co., Standard City, Pickering Lumber Co., 
Tuolumne, Yosemite Lumber Co., Merced Falls; 
Hutchinson Lumber Co., Oroville, and Hobart Mills, 
Hobart. 

Charters for the week included five vessels to 
carry lumber. Destinations quoted were China, 
Japan and north of Hatteras. Rates to Japan and 
Shanghai were $9.50 and $10, respectively ; inter- 
coastal rate was $14 and $15; west coast of South 
America, $12.50, and Australia, $13. 

Paul G. Redington, former forester of the San 
Francisco district, left for Washington, D. C., 
March 3. He will become forester in charge of 
public relations under United States Forester Wil- 
liam B. Greeley. S. B. Show, who is to succeed 
Redington here, will arrive March 15. 

S. V. R. Hayes, secretary-treasurer of the Mich- 
igan-California Lumber Co., was in San Francisco 


Tia Juana, 





An unusual sight in any forest. This is an oak 
tree and a beech apparently growing from the 
same roots in the New Forest, England 





during the week, prior to the opening of logging 
operations on the company’s timber lands. 

John D. Spaulding, manager of western sales 
of the Pickering Lumber Co., who has been on the 
California coast for some time, has returned to 
Kansas City. 


ABERDEEN-HOQUIAM, WASH. 


March 6.—Both rail and cargo markets for lum- 
wr and shingles are quiet. There was a shutdown 
of shingle mills to curtail production, as prices 
ire below cost of manufacture. 

Schafer Bros. Logging Co. is planning to resume 
‘perations at the camps which were acquired from 
the Wynooche Timber Co. The Schafer Bros. Lum- 
ver & Door Co. is erecting a planing mill in con- 
ection with its mill at Montesano, which will be 
teady for operating in about three months. To 
‘ake care of orders now on its books, it is running 
its mill No. 1 at Montesano three shifts, the third 
shift being put on this week. 

The Horaisan Maru turned turtle on Grays Har- 

a bar Thursday evening, and now lies almost 
“lreetly across the channel. Lloyds’ agent is of 
Ne opinion that the vessel is a total loss. 
“ee M. Webb, lumber salesman from Detroit, 
Mich., spent several days on the Harbor this week, 
the guest of E. L. Connor, of the Grays Harbor 
Sales Corporation. 





ASTORIA, ORE. 


March 6.—The February lumber movement from 
the Columbia River showed exceptional strength 
in foreign trade, but coastwise business is rather 
slack. This is to be expected as result of the usual 
winter decline in the California orders and can be 
expected to be overcome within a short time. The 
Port of Astoria during February enjoyed a more 
active traffic in lumber than ever before in its his- 
tory, a very large percentage of the lumber shipped 
by water from the Astoria customs district being 
handled over the port terminals. 

Recent completion of improvements and exten- 
sion to Pier 2 of the Port of Astoria terminal 
system have increased its lumber storage capacity, 
within reach of the cranes, from 4,000,000 to 
5,000,000 feet, while plans being pushed actively 
will ultimately increase the capacity to 12,000,000 
feet. 

During the month paving blocks appeared for the 
first time among the commodities shipped from the 
Port of Astoria. The blocks were milled at the 
Warrenton Lumber Co. plant for European deliv- 
ery. 

During February occurred some of the most not- 
able examples of the growing practice of barging 
lumber to the Port of Astoria terminals from small 
mills. One vessel loaded shipments barged to As- 
toria from seven different mills, one as far as one 
hundred miles distant. 


LOS ANGELES, CALIF. 


March 6.—<According to the reports of the Ma- 
rine Exchange, March is expected to top all records 
for the last six months in the total volume of lum- 
ber imports. Mill representatives have announced 
substantial orders from the dealers in a large 
number of cities throughout Los Angeles territory. 
Not only has there been an active demand from 
these points, but also a large number of inquiries. 
Considering it from every standpoint, 1926 is ex- 
pected to be another big year in the construction 
industry. The rate at which the building permits 
are being taken out, as well as the reports from the 
architects and contractors, indicate that the year 
will show a considerable gain over 1925, which was 
a substantial one for the construction industry. 
Prices on most materials are firmer than they were 
a week ago, and with a reported big increase in 
the demand from the East for western lumber, 
there is little doubt that prices will advance sev- 
eral points within the very near future. The mills 
are said to be less eager for orders than they were 
two weeks ago, and it was also stated that they 
are offering few, if any, price concessions for addi- 
tional business in this section. 

With 4,500,000 feet of lumber on board, said to 
be the largest single shipment of the kind for total 
discharge here, the Hammond Lumber Co.’s Mis- 
soula arrived here this week from Gray’s Harbor, 
exceeding her recent record by 500,000 feet. The 
Missoula is also expected to set a new discharging 
record by working continuous shifts night and day. 
The crews hope to unload 1,500,000 feet the first 
twenty-four hours, and 1,000,000 feet each follow- 
ing day. The ship will go to Bethlehem for dry 
docking and will then sail north to load for Japan 
under a special trip charter. 

Millions of dollars’ worth of property was en- 
dangered this week when the lumber steamer Sierra 
caught fire in the Los Angeles-Long Beach harbor. 
Damage of more than $75,000 was done to the 
vessel and the lumber with which it was heavily 


loaded. 
SEATTLE, WASH. 


March 6.—Hugo Winkenwerder, dean of the col- 
lege of forestry, University of Washington, has 
been named State chairman for American Forest 
Week. The selection was made at a recent meet- 
ing of the executive committee of the Washington 
State Forest Conference. The conference is plan- 
ning for a campaign to obtain an amendment to 
the State constitution to permit a change in the 
method of taxing lands used for reforestation. 

Roy A. Johnson, formerly manager of the Chi- 
cago office of the National-American Wholesale 
Lumber Association, has returned to Seattle after 
an absence of three years, and has opened of- 
fices as lumber buyer at 450 Henry Building. On 
coming back to the Coast from Chicago Mr. John- 
son and family made an automobile trip of about 
five thousand miles. 

C. J. Hogue returned Monday from New York 
City, where he was engaged as director of the 
West Coast Forest Products Bureau. He is again 
at his office with the West Coast Lumbermen’s As- 
sociation. 

L. L. Hillman, president Lloyd Hillman Lumber 
Co., is again at his desk, having recovered from a 
recent illness. 

Harry Morgan and J. H. Hovey, respectively 
manager and factory sales manager of The Whitney 
Co., Garibaldi, Ore., were in Seattle during the 
week. 

W. J. Alexander, of the Alexander Lumber Co., 


C3 LOUISIANA Co 








Oak Flooring 
Mixed With Pine 


Few dealers can use a Car- 
load of Oak Flooring at a time. 
Hence the advantage in our 
mixed cars of Oak Flooring, 
Oak and Gum trim, Aromatic 
Red Cedar. Other dealers are 
finding it pays to buy them. 
Let us quote you on a mixed 
car of 


Oak Flooring 


Jouthern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 
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EALERS find the 
extra value in 
Benoit Oak Flooring a ° 
real advantage in going 
after flooring sales. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 
aa Oak Lumber 
Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


{ exten. Ark We Solicit 
Mauldin, Ark. Your Patronage 














TO CLOSE ESTATE 


| Well established piling, tie and 
timber business for sale. Located 
| in large city and has been a profit- 
able business for the last 15 years. 
For particulars write: E. B. Roberts, 


Trust Officer, The Cleveland Trust 
Company, Cleveland, Ohio. 
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Mills: Jacksonville and Sumner, Fla. 
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Shingles and Lath 
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Lath and Shingles 


For our high grade dressed stock— 
*“Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 
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ee Phone Main 2479” NEW ORLEANS 





























JAMES W. SEWALL 
Consulting Forester 
Old Town, tot Maine 
Largest Cruising House in America 





Steubenville, Ohio, accompanied by his son, is in 
Seattle, having come by way of Denver, where Mr. 
Alexander visited a sister. 

II. M. Yaw, wholesale lumberman, ef Great Falls, 
Mont., recently visited Seattle. 

H. M. Hallenbeck, sales manager of the Chas, R. 
McCormick Lumber Co., in charge of the Seattle 
offices, has returned from a trip of three weeks, 
taking him to San Francisco, Los Angeles and San 
Diego. He also visited Tia Juana, Mex. The lum- 
ber business in California, he says, is quiet, with 
more signs of activity in the Bay cities than in 
any other section. 


PORTLAND, ORE. 


March 6.-—Practically all the logging camps in 
the Columbia River district are now in operation, 
a number having resumed activities the first of 
the month. ‘The loggers have few logs on hand, 
every raft in the river having been bought or con- 
tracted for by mills. Indications are for a firm 
log market throughout the year. 

Demand for fir lumber is reported as normal, 
with business from the eastern States a little slow, 
presumably because of the cold spell there. For- 
eign demand is active, and domestic trade in gen- 
eral is satisfactory, with indications of an early 
improvement. 

E. D. Kingsley, president West Oregon Lumber 
Co., returned this week from a tour of California. 

Paul G, Redington, formerly forester in Cali- 
fornia, was in Portland today on a tour of the Pa- 
cific Northwest in connection with his new duties 
in connection with the Clarke-MeNary law. He 
called here today on the Forest Service officials of 
this district, and E. T. Allen, of the Western For- 
estry & Conservation Association. From here he 
went to Spokane. 


A. G. L’Abbe, president Willamette Iron & Steel 
Works, has returned from an absence of six weeks 
in the Hawaiian Islands. Mrs. L’Abbe accompa- 
nied him. 

The Myrtle, first of the Forest Transportation 
Co.’s Portland owned vessels to sail in the Quaker 
line out of Portland for Philadelphia, left here to- 
day on the eastbound voyage carrying a cargo of 
about 5,000,000 feet of lumber. The Columbia Pa- 
cific Shipping Co., which is agent, announced today 
that the Sudbury, of the United American line, is 
due to arrive here March 15 to load lumber for At- 
lantic coast ports. The Sudbury will take 3,000,- 
000 feet. The Orleans, another Quaker line ship, 
is now loading lumber here for Philadelphia. This 
vessel will also take on some lumber at Vancouver, 
on the Columbia River. 


EUGENE, ORE. 


March 6.—Before a large gathering of the Lane 
County Hoo-Hoo & Lumbermen’s Club in Eugene 
recently, R. Renwarden, of Portland, an official of 
the J. W. Copeland lumber yards, gave a talk on 
ethics of the retail business of Oregon. 


Ralph Martin, president of the Lane County 
Hoo-Hoo & Lumbermen’s Club, has been authorized 
to appoint a committee to make plans for further- 
ing the promotion of the use of western woods. 


All officers of the Booth-Kelly Lumber Co. were 
reélected for another term at its annual meeting 
here recently. The officers are: R. E. Danaher, 
of Detroit, Mich., president; R. A, Booth, Eugene, 
vice president; H. A. Dunbar, Eugene, secretary- 
treasurer, and A. C. Dixon, Eugene, manager. The 
following are members of the executive board: 
Frank H. Buck, San Francisco; Mrs. Louise G. 
Hill, Chicago; C. H. Davis, jr., Portland; P. S. 
Brumby, Portland, and E. B. Tanner, Portland. 


Conditions look exceedingly bright for the North- 
west lumber industry for the coming year in the 
opinion of A. J. Russell, manager of the Santa Fe 
Lumber Co., of San Francisco, who with a group 
of other dealers from the south recently visited 
Eugene. 


KLAMATH FALLS, ORE. 


March 6.—With the opening of the Pelican Bay 
mill, all the principal mills of Klamath are run- 
ning with the exception of the Algoma Lumber Co. 
plant and the Klamath Lumber & Box Co. Both 
these plants are preparing to open by March 15, 
and both have run their box factories steadily 
throughout the winter, as has the Pelican Bay Co. 
Practically all the major operations are getting 
started about four weeks earlier than they did last 
year, 

The Pelican Bay sawmill, located on the Upper 
Klamath Lake, two miles north of Klamath Falls, 
opened March 3 with two 8-hour shifts, and about 
three hundred men employed in the mill and yards. 
This year’s cut should exceed the cut of 70,000,000 
feet made in 1925. The Pelican Bay logging camps, 
northeast of Kirk in the Cascade foothills, opened 
about ten days ago and the first trainload of logs 
reached the mill pond here on Feb. 27. Around 





100 loggers are employed but this number will be 
raised to 300 within the next two weeks. About 
3,000,000 feet of logs is now decked in the woods. 

Assessor William Lee, of Klamath County, an- 
nounced that timber valuations would be increased 
20 percent this year. Total increase will amount 
to $1,500,000, and increased taxes to about $45,000 
annually. The new valuations run from $1.25 on 
timber in the extreme southern sections of Klamath 
County, to $3 on the most accessible timber near 
Upper Klamath Lake. Jackson Kimball, repre- 
senting the Weyerhaeuser Timber Co. in Klamath 
County, and Alex May, the Long-Bell Lumber Co., 
voiced protests against any raise where timber is 
still inaccessible. 

The Oregon public service commission, in a 
hearing which closed here on March 2, denied the 
application for boom privileges on the Klamath 
River, asked by the Klamath Boom Co., a subsidi- 
ary of the Weyerhaeuser Timber Co. Chairman 
Campbell said there was no public necessity shown 
for the granting of the franchise. The Klamath 
Boom Co. was given to understand that the fran- 
chise would probably be granted if it made a re- 
application, and provided for tug and towing fa- 
cilities for the convenience of other interests. 


SPOKANE, WASH. 


March 6—Mild sunshiny days with clear skies 
and gentle winds continue to be the feature of an 
unusually early spring. If this weather continues, 
it will bring dry stocks on the market to fill in 
present broken lines at least a month to six weeks 
earlier than usual. There has been no marked 
change in demand, and prices remain on the same 
basis as last week. 

L. S. Case, general manager of the Weyerh:euser 
Sales Co., together with Mrs. Case arrived home 
Monday from a six weeks’ trip to California end 


Honolulu. 
HOUSTON, TEX. 


March 8.—Prices on both southern pine and 
hardwoods eased up slightly last week, orders last 
month having been exceeded by both production 
and shipments. Several weeks of good weather 
permitted the mills to pile up a little surplus. The 
trade expects no further declines, however. Ex- 
port business is fair, in both pine and hardwoods. 

Bruce Neely, of the Poinsett Lumber & Manv- 
facturing Co., was a recent visitor in Houston and 
Beaumont. 


PITTSBURGH, PA. 


March 9.—The few days of good weather last 
week have been reflected in a larger volume of 
business, particularly from the retail lumber yards. 
Some dealers, however, report the mills in the 
South reaching out after business on account of an 
accumulation of stocks due to the small demand 
here because of the bad weather, with some result- 


» ing recessions in prices noticeable in southern pine. 


Accumulations in the South are also reported in 
better grades of hardwoods, especially red and sap 
gum, due to the rise in prices last fall, which 
caused a lot of buyers to drop out of the market. 
These dealers report quartered red and sap gum 
offered last week at concessions of $10 under the 
figure of a month ago. Prices generally are re- 
ported pretty steady on all kinds of white pine. 
Shipments of California white and sugar pines are 
reported a little slow on account of dry stocks 
being pretty well shipped out. Variations up and 
down of $2 to $10 a thousand are reported in 
southern pine, with considerable variations also in 
the prices of fir, especially in shed stock. Indus- 
trial buying is far better than at any time in the 
last two months. A fair volume of business is 
being placed by the mines in the anthracite region 
since the resumption of mining, but the buying is 
only for immediate requirements until the industry 
gets organized again. Many mines had consider- 
able stocks of lumber on hand when they were 
closed by the strike last fall. The mine lumber 
demand in the Pittsburgh district is gaining also, 
but in the Fayette County region is declining oD 
account of the break in coke prices. 

A number of railroad men from all parts of the 
country, who attended the annual dinner Thurs- 
day evening of the Traffic Club, held in the William 
Penn Hotel, called on Pittsburgh whelesale lumber 
dealers the last of the week. ° 

O. H. Babcock, of the Babcock Lumber Co., spent 
five days last week calling on the trade in the 
anthracite coal region in the eastern part of the 
State. F. R. Babcock, of the same company, Was 
in New York, Saturday, and in Philadelphia, Mon- 
day, in the interest of the Babcock Lumber Co. 
and the Babcock-Angell Lumber Co. E. V. Bab- 
cock returned home Saturday after three weeks 12 
Florida in the interest of the Babcock Carrier & 
Florida Lumber Co. 

S. W. Means, of the Means Lumber Co., has 
returned after a month’s vacation in Florida. 

C. V. McCreight, of the C. V. McCreight Lumber 
Co., last week visited the trade in southeastern 
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Pennsylvania and northern West Virginia, and this 
week is visiting the trade in Wheeling, W. Va., and 
other points on the Ohio River, to get a line on 
conditions, 

H. F. Domhoff, president Acorn Lumber Co., has 
returned after an absence of six weeks visiting 
mills in the Inland Empire and on the Pacific 
coast. C. J. Eckert, vice president of the same 
company, and H. R. Harman, its salesman in west- 
ern New York, returned the first of the week from 
a three weeks trip through the South. 

Secretary W. B. Stayer, of the Retail Lumber 
Dealers’ Association of Pennsylvania, returned the 
first of the week from Atlantic City, where he had 
spent a month. 

J. W. Kendall, secretary Kendall Lumber Co., 
spent last week in Washington. 


PHILADELPHIA, PA. 


March 8.—With the Florida market at a stand- 
still, and buying here not yet started, the south- 
ern mills have become heavily overstocked. Local 
wholesalers and retailers are therefore looking to a 
general drop in prices, and no doubt many will 
hold off replenishing stocks. As yet, prices remain 
frm. Building has been in a slump for the last 
few weeks, due to very unfavorable weather, and 
most yards are well stocked with building lumber. 
Fir and hemlock arrivals continue heavy, with 
still larger shipments now in transit. Prices of 
these woods are firm. Rumors as to large quanti- 
ties of fir and hemlock that would be shipped north 
from Florida appear to have been without founda- 
tion, aS mene of these shipments have as yet ar- 
rived. This fact has created a better feeling in the 
trade. A number of yards report difficulty in ob- 
taining numerous hardwood items. Industrial 
users are more active buyers than are the yards, 
which appear well stocked. Prices are firm on all 
items, with advances expected shortly. Shingles 
and lath are unchanged from last week’s standing. 
Some lumbermen have laid in heavy stocks, look- 
ing toward a banner building year. Judging by 
permits, their expectations will be exceeded, 
though it is too early for actual buying. 


NEW YORK, N. Y. 


March 8.—Heavy rain over the week-end has 
just about cleared away the last vestige of snow. 
Inquiries indicate that the yards would get busy 
at once to replenish stocks and, in fact, many 
large orders went forward as last week closed. 

To date, but little impression has been made on 
the big store of fir transit stock that came into 
the market unexpectedly, and bargain hunters with 
a little diligence can get much better prices than 
the reputable wholesalers are willing to give. A 
number of wholesalers reported they could move 
large orders if they were willing to trim prices $3 
to $5, but none of them will yield to such persua- 
sion and it seems the whole softwood market will 
have to drift along with a handicap for a few 
weeks, at least Much of the unsold lumber, that 
came to New York when Florida could not take it 
in, is of poor quality and badly assorted. <A num- 
ber of retailers who have looked it over said they 
would not handle it at any price. Lumbermen are 
expected to dispose of surplus lumber in one way 
or another in very quick time, and thus clear the 
way for a healthy spring business. 

Reports have been received in New York that 
Florida’s building operations had not developed up 
to anticipations, and as a result much pine lumber 
that was destined for the South would be turned 
around and headed this way. ‘here were reports, 
too, that the result would mean a drop in prices of 
pine on the New York market. 3ut southern and 
North Carolina pine items were standing very firm 
today, at prices equal to or better than those that 
prevailed when snowstorms put a temporary halt 
to active movement. Moreover, the market in 
western pines has improved steadily for the last 
month, a good demand existing after an increase 
of prices that ranged in spots as high as $3. 

Distributers of eastern spruce lath say that in a 
way winter weather has helped the market. There 
i8 not a great volume on offer and comparatively 
few cargo lots are expected to arrive for two weeks 
or more, 

F, Herbert Brown, secretary Building Material 
Men’s Association of Westchester County, said 
today that February building business in his ter- 
titory was at least 100 percent better than in the 
corresponding period last year. Mt. Vernon is 
leading her sister cities in construction activities. 
“Conditions were never better,’ said Mr. Brown. 
Cold weather hasn’t hurt us to a considerable ex- 
tent. Snow set us back about ten days, but other- 
wise building operations have kept steadily on and 
are gaining momentum with the opening of spring.” 

Herbert. H. Tinkham, of Amityville, Long Island, 
& former president of the Long Island Dealers’ As- 
Sociation, says business is good in all parts of the 
island at the present time. “I can’t see that there 
Will be the enormous volume of construction that 
Some people are predicting for the island this com- 
ing spring and summer,” said Mr. Tinkham. “I 


think many people are expecting too much. I be- 
lieve in being a little conservative. Business is 
good and we should all be satisfied. That’s as far 
as I want to go.” Mr. Tinkham, with Walter R. 
Pettit, of Huntington, Long Island, and Stanley 
Cox, of Wantagh, Long Island, will leave next Fri- 
day for Pinehurst, N. C., where they will spend a 
week at golf and other outdoor pastimes. The 
three lumbermen will be accompanied by their 
wives. 

Meyer, Grimes & Weiner have purchased a 
block in Greenpoint, where they will expand their 
retail hardwood business. The property was 
bought from the Greenpoint Moulding Co. Princi- 
pals in the firm are Albert T. Meyer, Charles P. 
Grimes and Sidney Weiner. 

Henry Woods has just established himself in 
Long Island City, where he has opened a yard as 
the Henry Woods Lumber Co. Mr. Woods was 
formerly with Charles R. Hofferberth & Co., Man- 
hattan. 

Cc. F. Faith has just been engaged to represent 
Mixer & Co., in New Jersey and on Long Island. 
He will make his headquarters at his home in 
Nutley, N. J. 

H. R. Duniway is in charge of the New York of- 
fice of the Charles Nelson Co., of San Francisco, 
which has just been opened in Room 1442, White- 
hall Building. Norman Vincent came on from the 
home office to establish the local branch. 

H. A. Crane, formerly with the Krauss Bros. 
Lumber Co., has just rejoined that firm. Ralph 
Lane, of Albany, has been engaged to handle the 
business of the Krauss company up-State, and an- 
other acquisition to the firm’s force is J. G. Ken- 
nedy, recently of Jackson, Miss. 

P. C. MeNevin, of The Pacific Lumber Co., is 
spending some time in the East, just now making 
his headquarters in the company’s office at 100 
East Forty-second Street. He will visit Boston, 
Philadelphia and other eastern cities before re- 
turning to San Francisco. 

Mr. and Mrs. Arthur V. Havens returned today 
from a ten days’ vacation in Bermuda. Mr. Ha- 
vens is manager of the Forty-Fourth Street and 
Long Island City yards of the Dykes Lumber Co. 

Frank J. Fowler, of Adams, Fowler & Hoffman, 
Mamaroneck, N. Y., is spending a vacation in At- 
lantie City. Mr. Hoffman recently returned from 
a trip to Bermuda. 

BE. E. Watrous, New York representative of the 
John FE. Booth Lumber Co., is visiting Havana for 
his health. 

James Lawrence, of Lawrence Bros., Yonkers, 
N. Y., is spending some time in Florida. He is 
accompanied by Arthur Lawrence, of the Yonkers 
Builders’ Supply Co. 

Henry W. Burt, well known retailer, of Floral 
Park, Long Island, is spending a vacation in Flor- 
ida. 

Cc. W. Swackhamer, of White Plains, N. Y., has 
returned after spending six weeks. in Florida. 

A. G. Brooks, secretary Wilson & Adams Co., 
Mount Vernon, N. Y., will leave next Thursday to 
spend a month in Florida. 

David S. Crater, of the Yonkers Builders’ Sup- 
ply Co., is spending a vacation at Hot Springs, Va. 

R. A. Brown recently opened an office at Room 
506, 101 Park Avenue, to engage in the wholesale 
lumber business on his own account. He is keep- 
ing the reliable mill connections he has had for 
the last few years and is specializing in hardwood 
lumber, trim and maple, oak and southern pine 


flooring. 
BOSTON, MASS. 


March 9.—Efforts to sell lumber have not met 
with much success in this vicinity of late. Ketail 
trade has not yet recovered from the set-back re- 
sulting from the heavy February storms. Dealers 
know they must build up their stocks considerably 
within another mionth, when spring trade gets 
under way, but at present they are holding off. 

Orders for dimension spruce are few and prices 
are far from strong. Concessions of $1 and pos- 
sibly more are being given on eastern spruce 
frames. Random lengths are moving very slowly. 
Eastern and northern boards are quiet, but prices 
are held about steady. Lath have continued slip- 
ping. Shingles are decidedly dull at unchanged 
prices. Pacific coast fir and hemlock are selling 
reasonably well in comparison with other soft- 
woods, and transits look a little stronger than they 
were one week ago. There have been no recent 
price revisions on southern pine flooring and parti- 
tion. Western pines are quiet and prices are 
steady. The outlook for hardwoods is encouraging 
and quotations are well maintained. 

The Eurana recently arrived here with a full 
cargo of fir, hemlock, lath and shingles, loaded at 
New Westminster, B. C. Of this shipment there 
was consigned on order to New York 2,179,998 feet 
of rough and dressed fir and hemlock, 5,372 bundles 
of shingles and 500 bundles of lath. 

The Palmer & Parker Co. received a consign- 
ment of 1920 mahogany logs from Grand Bassam, 
British West Africa, on Gretaston. 
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Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 
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REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, | : 

360 North Michigan roo ( Chicago 
W. O. W. Building, - - Omaha 
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Dwight Lumber Co. 











Manufacturers Wholesalers 
KLAMATH Specialists in 
— — Factory 
California Plank 
White and D and Better 
. in all 
Sugar Pine Thicknesses 
OFFICES : 

260 California St., SAN FRANCISCO, CALIF. 
30 North LaSalle Street, CHICAGO, ILL. 
MI : 

Klamath Falls, Ore. Sisson, California. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 








84 AMERICAN LUMBERMAN 


MARCH 13, 1926 








PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 











SULLIVAN 
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Siding Moulding | 
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Factory and Industrial Stock 
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C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 


Operating and Selling 
the Product of 
Tillamook Spruce Co. 


FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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Cae MOTELS foal 


Pine - Fir - Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


The Prendergast Company 


Home Office 
MARION 
OHIO 


Western Office 
Northwestern Bank Bid’. 
PORTLAND, ORE. 








| Estimateand Delivery Record Book 


This book is so cesigned, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more tyan the cost uf ordinary 1ecord books to have 
this advantage. 


The delivery record forms are o7 the back of the 
o iginalestm te that is retained in the b4ok. You can 
use the deiivery fuim fur the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
49 ‘ines to the page—360 sheets 9§x16 inches and 6 page 
A to Z index. Its bound in heavy canvas with carbon 
Paper and press board. 


Postpaid, $4.75 
American Lumberman 4°! %,,Dearborn St. 











DULUTH, MINN. 


March 8.—Inquiry for all classes of northern 
pine is broadening and bookings are larger than 
for some time. Retail yards in Minnesota and 
North Dakota are in the market freely, and ship- 
ments of mixed cars this week will reach a sub- 
stantial total. Rough lumber for farm buildings 
and fences is in better demand than perhaps at 
any time during the last three years. With ex- 
tensive building programs in the larger towns of 
the North and Northwest about to get under way, 
the outlook is favorable. Prices of all grades are 
stiffly held. Call for box lumber is improving, and 
some orders for round lots have been booked for 
middle West points. Prices of box grades have 
stiffened. 

The winter cut of smaller operators was re- 
stricted. Production of lath, which had _ been 
heavy, is declining as orders are being rapidly 
cleaned up. 

Ileavy snowfalls and storms in northern Minne- 
sota during the last week have closed up tie and 
pulpwood camps about ten days earlier than usual. 
The sudden checking of woods work has tended 
to stiffen the market. Supplies of both softwood 
and hardwood ties are well cleaned up. Two 
Northwest railroads made inquiries for tamarack 
ties last week, and a round lot of cedar ties was 
picked up by one road. 

The C. A. McDonald Timber Co., Duluth, is clos- 
ing down some of its logging and woods products 
camps after one of the most active winter seasons 
in several years. The firm was engaged on a heavy 
logging contract for a mining company. 

The Duluth Hoo-Hoo Club endorsed a proposal 
to form a northern Minnesota forestry club at its 
luncheon at the Holland Hotel this week. The 
club is arranging for a coneatenation at the Spald- 
ing Hotel, Duluth, on March 24. 


KANSAS CITY, MO. 


March 9.—The lumber market here needs a stim- 
ulant in the way of a little sunshine and warm 
southern breeze combined, in the view of sales man- 
agers. So far this month the volume of business 
has shown no increase, and the market is inclined 
to be draggy. Some items have suffered a loss of 
strength as a result of inactivity. The weak spot 
in the buying end is the country retailer, who has 
not been coming into the market for anything more 
than his immediate wants. 

The example set by R. A. Long, in having his 
big Longview farm enclosed with cypress fencing, 
has been followed by Sni-a-Bar Farms, a big cattle- 
breeding demonstration plant east of Kansas City 
established by the late William R. Nelson for the 
benefit of Missouri and Kansas farmers. Dierks & 
Sons Lumber Co. is delivering 70,000 feet of 1-inch 
Louisiana red cypress to the farms, all of which is 
going into fencing. 

S. Z. Schutte, 88 years old, president of the 
Schutte Lumber Co., was struck by a truck last 
Thursday and seriously injured -as he started to 
cross a street. He is reported today to be showing 
improvement. Mr. Schutte is one of the pioneer 
retailers, and has been in business in Kansas City 
more than fifty years. 


TORONTO, ONT. 


March 8.—Definitely improved conditions are re- 
ported by manufacturers and wholesalers of white 
pine in Ontario. Since the first of the year, there 
has been quite a stiffening up in prices. Within 
the last thirty days there was a decided improve- 
ment in volume of inquiries and an upward move- 
ment in prices. Twelve-inch in all thicknesses is 
scarce. Good sidings and cutting up lumber seem 
to be showing a little improvement. In the lower 
grades there has been a noticeable change. No. 2 


cull sidings and No. 2 stocks are practically off 


the market until the 1926 cut appears. No. 1 sid- 
ings are firm, and there has been a fairly good vol- 
ume of sales since the first of the year. Export 
trade is only fair. There will not be much move- 
ment to the United Kingdom, with the exception 
possibly of spruce, until navigation opens up at 
Montreal in May. 

F. A. Kirkpatrick, Toronto, formerly of Muir & 
Kirkpatrick (Ltd.), is now operating under the 
name of Kirkpatrick Lumber Co. (Ltd.), with head 
office at 217 Bay Street, Toronto. Mr. Kirkpatrick 
is vice president of the Caithness Lumber Co. 
(Ltd.), with sawmills and lath mills at Hearst and 
Wyborn, Ont. 

The St. Regis Lumber Co., Quebec, Que., intend 
to build a paper mill at Cap Rouge, about six miles 
from the city. The company owns large timber 
limits in Quebee Province. It has been shipping 
its wood to United States mills, but in future will 
manufacture it into paper at Cap Rouge. 

F. N. Hendricks, of the Hendricks, Caskey Co., 
Buffalo, N. Y., visited a number of friends in the 
trade in Toronto recently and also paid a visit to 
several mill points in northern Ontario. 

C. G. Brooks, the new British Columbia lumber 
commissioner for eastern Canada, paid a visit last 


_ from active. 


week to Montreal. It is understood that the De 
partment of Lands of British Columbia is being 
urged to open an office and display room for 
British Columbia woods in Montreal. 

If. A. Rose, Toronto, of Rose-McLaurin (Ltd.), 
Lachine, Que., left recently on a business trip to 
San Francisco, Seattle, Vancouver and other points 
on the Pacific coast. 

C. W. Wilkinson, of the Union Lumber (Co. 
(Ltd.), Toronto, and Mrs. Wilkinson left recently 
for a trip to the Mediterannean and southerm 
Europe. 

H. G. McDermid, of the Union Lumber (Co. 
(Ltd.), Toronto, has returned from a visit to Kan 
sas City, Chicago and other United States points 

Geo. A. Grafftey, of the Montreal Lumber (Co. 
Montreal, Que., paid a business visit to Toronto 
Jast week. 

J. A. Hurat, lumber manufacturer of La Sarre. 
Que., recently visited a number of his friends in 
the trade here. 

The Toronto Millwork Bureau has moved its 
offices from 405 Crown Office Building to Room 
519, Confederation Life Building, where it now 
occupies an office jointly with the Exchange Lum 
ber Co., of Toronto. 


WINNIPEG, MAN. 


March 8.—Reports reached the city yesterday 
that Coast manufacturers had advanced commons 
$2, and uppers $4 to $6. The bulk of retail orders 
for spring were placed some time ago, however. 
Northern spruce prices have not changed, some 
small mills continuing to quote below list. Large 
spruce mills expect prices to stiffen as small mil] 
stocks are absorbed. Head offices of the line-yard 
companies report a big volume of inquiries, and 
it is believed that there will be a large amount 
of building done. The Western Retail Lumber- 
men’s Association’s plan service department is 
still being crowded with work. Reports from 
larger centers in the West are also very promising. 
In Regina, Moose Jaw and Calgary there will be a 
large volume of house building this year. At coun- 
try yards there are sufficient assorted stocks to 
take care of early spring trade. 

Robert Winton, sales manager Pas Lumber Co., 
Minneapolis, Minn., was a visitor this week on his 
return from The Pas, Man. He is very optimistic 
as to trade in western Canada this year. 


NORFOLK, VA. 


March 8.—Demand for North Carolina pine has 
been very light. More inquiries have been in cir- 
culation for both rough and dressed lumber but, 
judging from the way business is developing, these 
are to get a line on prices. The mills have made 
more lumber during February than during January, 
and have more unsold stock available, but lower 
prices have been quoted on only a few items of low 
grade stock. Thus far March has been cold but 
clear, with high winds seasoning air dried stock 
very rapidly. : 

There has been little demand for 4/4 edge No. 2 
and better, either band or circular sawn. New 
England is snow bound and is not buying. Ship- 
ments are being delayed by wholesalers when possi 
ble. More circular sawn stock will be available 
before long. No. 2 and better 4/4 stock widths. 
rough, have been very quiet, but inquiries for mixed 
cars of dressed stock widths have been more numer- 
ous. There is little demand for circular sawn lum- 
ber. Edge 4/4 No. 3 continues very quiet. No. 3 
4/4 stock widths are moving fairly well to southern 
planing mills and there is not much surplus avail- 
able for quick shipment. Prices are easily main- 
tained. Edge, 5/4 and thicker, No. 2 and better, 
has been quiet, but there is a scarcity of 6/4 and 
8/4. Nos. 1 and 2 bark strips, rough, are dull and 
more stock is being offered. Mills are not inclined 
to make concessions. 

There is very little demand for 4/4 edge No. 1 
box, kiln dried rough or dressed. More air dried 
stock worked is being used, although buyers are 
not over-generous in their purchases. The price 
of kiln dried is rather weak, as box makers intend 
cutting down yard stocks to a minimum before re 
plenishing. Edge 4/4 No. 2 box is moving very 
slowly, and does not seem to be wanted at any 
price unless free from red heart and then at very 
low prices. No. 1 4/4 stock box has not been very 
active. Due to there not being much stock avail- 
able, price continues firm. Air dried stock box 
does not appear to be plentiful. No. 2 4/4 stock 
box is moving a little better, and inquiries are pick- 
ing up. Prices have not weakened, and a little 
more buying will hold these items in line. Edge 
5/4 box is very slow, but 6/4 air dried edge box 
is moving better and is very scarce. Box bark 
strips, 4/4, are moving a little better but are far 
More stock is available, althoug! 
price has not changed much. 

Demand for flooring, thin ceiling, partition ete. 
has been very light, even 2%4-inch face No. 2 and 
better being much harder to move than it was sev 
eral weeks ago. Some fortunate mills are over 
sold on flooring and can afford to quote high, but 
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others are more eager to sell. Roofers, kiln dried 
and air dried, are quiet. Prices on air dried ap- 
pear to have stopped declining, though some low 
vffers are made by buyers. Lath are moving 
slowly and are weak. 


WARREN, ARK. 


March 8.—Demand for Arkansas soft pine this 
week has been slightly more active. Prices have 
remained firm, with the tendency toward strength 
on account of increased demand. Yard items are 
moving easily at current prices, and there is a 
good demand for piece stuff, especially high class 
No. 1. Upper grades of edge grain and flat grain 
flooring are not in very heavy demand, although 
small quantities are moving readily. Inquiries are 
being received in good volume from the dealers, 
and they are placing some business, orders being 
mostly for mixed cars. Industrial buying is rather 
heavy. A good volume of business is coming from 
automobile plants and other users of crating stock. 
Orders for step ladder stock are coming in slowly. 
Buying of car material is very light, there being 
only an occasional order for 9- or 10-foot siding, 
upparently for repairs. Log supplies have been 
maintained, despite extreme wet making woods op- 
erations difficult. Mill production has been up to 
normal. Shipments have been on a parity with 
production. New business was slightly behind ship- 
ments, except during the last few days of the week. 
Labor is plentiful, which is unusual here at this 
time of year. Small mill production this week has 
been normal, and a few additional mills have 
started up. 

The bardwood market is still quiet, prices being 


cars are a little too plentiful in some sections, but 
where the assortments are good they are bringing 
ready buyers. The export demand has strengthened 
recently, and locally the oil fields are buying freely. 
Drying continues slow, with the result that mill 
stocks are low and badly broken. Production in 
this belt has been slowed down slightly as a result 
of rainy weather most of the week. Larger mills, 
however, continue to operate full time, many of 
them running day and night shifts. Not enough 
rain fell to interfere seriously with logging opera- 


tions. 
BEAUMONT, TEX. 


March 8.—Southern pine prices showed a slight 
weakness last week, but the undercurrent of feel- 
ing among the mill men is that this condition will 
be of brief duration. Stocks at the mills are badly 


broken. Production is low, recent-rains having ma- 
terially slowed down operations at those mills 


which get their timber supplies from the swamps. 
Mill men generally say that, if the East and North 
get as early a spring as the South is getting, they 
will shortly come into the market with a demand 
which will stabilize prices and possibly advance 
them to some extent. Orders are still ahead of 
both production and shipments. 


Hardwood prices were a little weak but recent 
rains slowing down production and entrance into 
the market of the automobile factories with some- 
what large orders quickly stabilized them. Red 
and sap gum are still a little off, but otherwise the 
market is firm and steady. Furniture factories re- 
main out of the market for some reason, despite 
the fact that they all seem to be busy and few, if 








Courtesy St. Petersburg Chamber of Commerce 
Good roads to every part of the State prove a strong attraction to Florida tourists—here is one 
being built at St. Petersburg 





Weak and all offerings below market. Uppers in 
gum and oak are slow to move, while No. 2 com- 
mon items are in fair demand only. Oak flooring 
‘8 moving in satisfactory volume at good prices. 
A small amount of gum and oak trim is selling. 
Production in this vicinity has slightly increased, 
i mill or two starting up that have been down for 
some time. Hardwood logging conditions are still 
bad, due to a large amount of rain. Mills are 
short of dry stock. Labor is plentiful. 


LAKE CHARLES, LA. 


March 8.—Southern pine buyers are inclined to 
look for concessions, as a result of the tendency on 
the part of a great many mills to force sales. A 
steat deal of business is coming from the retail 
yards, which are beginning to stock up for spring 
needs. There has been a slight tendency on the 
bart of mills to shave prices recently, and as a re- 
sult order files have been maintained considerably 
above normal. The concessions have been slight, 
and are not regarded as having any serious bearing 
on the market. Manufacturers generally expect a 
brisk demand as spring advances. Dimension is 
hot as strong as it was, and there is slightly less 
interest in boards and center-matched flooring. 
Timbers are still in strong call. Transit mixed 


any, have large stocks of lumber. Oak flooring 
factories have practically ceased buying, also. 


MACON, GA. 


March 8.—There was not much demand for roof- 
ers this week, shipments being even lighter than 
during the previous week. Roofer manufacturers 
are able to replenish stocks that got extremely low 
during the recent wet weather. An occasional car 
was shipped to Florida, where prices continued 
much better than those offered in the East, but the 
movement eastward was probably the lightest of 
any week this year. There were some sales in the 
East at $19 and $20, but only a few, for manu- 
facturers are holding off for better prices. Some 
sales were made at $20 and $21. In Florida, 
prices were even better than that where deliveries 
could be made. ‘The trade expects the market to 
advance at least $1 over this week’s prices before 
the month is over, when the East begins to go out 
after building material. 

Longleaf manufacturers have not been affected 
by, the lull in other markets this week, for most of 
them have sold their output far ahead. All mills 
are operating to capacity. Logging conditions 
have been favorable. No change in prices has been 
reported. 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 

Vertical Grain Uppers 

Carefully dried—Well manufactured. 
Mille: 1 Sales Office, PORTLAND, ORE. 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 











Short term loans too 
often must be paid 


in times of depression from 
the profits of a peak market. 


Long term financing that will carry you 
through dull seasons can be accomplished 
through long term bonds. They can be 
retired as you cut your logs. The more 
active the market, the quicker you liqui- 
date. You repay as you earn—not when 
you lose. 

Our experience in financing going lum- 
bering operations in the center of the 
industry may be helpful. We are on the 
ground. We buy entire issues. Any 
company, new or old, that can show se- 
curity and administrative ability is in- 
vited tu confer with us. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO’ LOS ANGELES 
307 STARK FIRST NAT. BK. BLOG. BARTLETT BLOG. 








H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 


POLES =: PILING 


RAIL OR CARGO 


aa oy Portland, Ore. 








Red 
Cedar 








The MULTNOMAH HOTEL 


PORTLAND, OREGON 











eer 
‘ ‘ . i . 

i Les : - | 
alt Conan 7 et + . 


Local Headquarters for Timbermen 


550 ROOMS—300 WITH BATH 
ERIC V. HAUSER, President R. W. CHILDS, Manager 


“Another of America’s Exceptional Hotels” 




















AKE your timber investments pay maximum 
M pie mg “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Co PACIFIC COAST Co 


2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18° if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 

















REPRESENTATIVES : 


.B.Marvin; 518 Peoples Gas Bidg., Chicago, Ill. 
|W. Smith, ~- - P.O. Box 288, Rockford, Ill. 
. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D 
Joseph Lean, .O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Coiorado 
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TRY US FOR 
Fir, Cedar, 
Hemlock, 


Spruce 


Lumber, Lath, Shingles, 
Garage Doors, O. G. Gutter, 
K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns, 
Railroad and Industrial Ma- 
terials. 


Superior Service 
in Car and Cargo Shipments. 


Rudell - Hayden Lumber Co. 


General Offices: 
419 Fidelity Bldg., Tacoma, Wash. 


P. O. Box 1474 











Rarer ce 











Kent 


Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 


5530 White Bldg. SEATTLE, WASH. 
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REDWOOD 











You'll find it easy to satisfy 
builders with our 


FINISH AND SIDING 


Write today for prices. 











° General Office, 
Albion Lumber Co., Genere office... 
Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 

San Diego Office, - - 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


TUSCALOOSA, ALA. 


March 8.—-Some report a little easier tone to 
the southern pine market, though prices have not 
weakened. It is evidently true that a number of 
smaller mills, which have been able to market very 
little since the holidays, are beginning to offer more 
stock as better weather enables them to air dry 
their product. Larger mills are heavily booked 
ahead, and the broker must for the time being de- 
pend on the smaller mills for the bulk of his pur- 
chases. Northern and eastern yards are buying 
more freely, and they are beginning to ask for rush 
shipment. Some hardwood is coming on the mar- 
ket, and is being taken as rapidly as offered. 


HUNTINGTON, W. VA. 


March 8.—The Cedar Creek Lumber Co., of Pike- 
ville, Ky., has shipped more than 100,000 feet of 
lumber during the last week, according to W. O. B. 
Wright, superintendent of the company. Since the 
company began operating a year and a half ago, 
5,000,000 feet of lumber has been cut, and it is 
estimated that about 3,000,000 feet remains in the 
tract. A million and a half feet is now in the 
yard, 

The Coalburg Lumber Co., of Charleston, W. Va.. 
has announced plans to market all the timber on 
an 8,000-acre tract on Cabin Creek and Dry 
Branch, extending to the Kanawha River at Coal- 
burg. The 4,000,000 feet of timber will be cut at 
the mill of Lane & Griffith on Dry Branch. S. P. 
Lane will be sales manager. 


ATLANTA, GA. 


March 8.—-Though southern pine demand ex- 
panded steadily last week there was no improve- 
ment in Georgia production, because of heavy rains. 
Orders exceed production about 20 percent, and 
are also considerably above shipments. Much of 
the present business is for delivery early in the 
second quarter, nearly all the mills being sold out 
for the rest of this quarter. Northern sales im- 
proved last week, and inquiries are especially 
heavy. Southeastern retailers are the heaviest 
buyers, and dealers are now figuring on consider- 
ably more construction work than usual at this 
time of year. 

No improvement is seen in the Florida situation 
and wholesalers are not making as strong a bid 
for this business as they were, because of numer- 
ous cancelations. Florida prices are declining 
steadily, and in the opinion of wholesalers here 
who have studied the situation there, a readjust- 
ment is in progress that will serve to improve con- 
ditions generally, especially for the lumber people. 
Labor costs, which have been exceptionally high 
for many months, are declining steadily, and when 
they are back to normal conditions in Florida 
should readjust themselves rapidly. 

Wholesalers are doing more buying at the mills 
than at any time this year. Better weather has 
improved the roads and many of the wholesalers 
visited the mills last week for the first time since 
Christmas, buying on a fairly heavy basis for 
spring trade. 

Prices as a whole are firm though there have 
been one or two declines the last week. The range 
is somewhat broader, as smaller mills are selling 
under the present market to increase their order 
files. The averages, however, are generally about 
the same as they were. 

Flooring is unchanged in price following a de- 
celine of $1@1.50 two weeks ago. No. 2 prices 
have shown a changeable tendency the last week, 
declining nearly $2, then returning to the same 


level. Mills report a good flooring demand in the 
East, but state most of the buying is cautious. 
Quotations follow: 

1x3” 1x4” 1x6” 
BRMOET | atk cackcwisiwinioe $55@56 S$52Q@53 in wees 
NO. 2 COM. s.ckk ce cass 50 51 47 48 $55@56 
DIO. 2 GOs o os.ces sks 25 26 21 22 25 26 
NOS BiCOM. 64:6.55 00% 14 #15 12. 33 13° «14 

Ceiling lumber is unchanged ; prices follow: 

1x4” WeX8U" x34” 
BRT. sscs.ccow sees $54@55 $39@40 $384@35 
iO rr 49 50 36 37 31 32 
NO: 2 COM. 6 0sas%5 00% 23 24 Zi 22 16 i7 
INO: B COME. 6 sis s sa 3 14 13 14 8 9 


Slight improvement in roofer production is re- 
ported the last week, with mills well sold ahead and 
booking considerable business for second quarter 
delivery. Prices are about the same for both air 
dried and kiln dried roofers following the decline 
two weeks ago. Carolina roofers are reported in 
more plentiful supply. [Prices follow for rough 
roofers, surfaced $2.50 to $3 higher: 

Air dried Kiln dried— 

1x6-8” 1x10-12” 1x6” 1x8” 1x10-12” 
No. 1....$42@43 $47@48  $48@49 $48@49 $51@52 
No.. 2... 48 20 24 25 25 26 27 28 29 
Mo. 3... 2% 2 Ws 2 16 37 TT 18 «639 «636 

Dealers state they are having some difficulty 
getting prompt shipments of boards and shortleaf 
framing, and that stocks are generally low. With 
retailers increasing their prices a little and the 

















mill prices showing a downward tendency, dealers 
are now making a reasonable profit on boards anq 
shiplap for the first time in several weeks. Though 
uverage prices are about the same as they were, 
concessions are being offered by some mills of about 
a dollar or so under these quotations. Prices fo]. 
low: 


Boards, S48 ——Shiplap—~— 
1x5” 1x6-12” 1x6-8” 1x10-12” 

B&btr. .$57@58 $59G 60 No. 1 & 
No, 1... 04 65 56 5¢ btr. ..352@53 $57@5g 
NO. 2... 22 28 22 -23 No. 2... 24 25 29 3 
No. 3... 21 22 25 9% 


Lath are'still holling to a firm basis following 
the increase in price about two weeks ago. They 
are about $6.40 for No. 1, and $3.50 for No, 9. 
Shingles for siding are in good demand in Atlanta, 
but the ordinance prohibiting shingles on roofs ip 
the city limits has a serious effect on the demand 
as a whole. 

There is a good call reported for No. 1 dimep- 
sion and No. 2 common and better dimension. 
Prices are about. the same. No. 2 and better, D4s, 
2x4- to 8-inch, up to 20-foot, averaged last week 
around $31, while 2x10- to 12-inch was about $36, 
For 20- to 24-foot the average price is abeut $2.50 
to $3 more. 

Partition lumber is moving well, as retailers jn 
the Southeast are booking a good volume of busi 
ness. There is also a good call for bevel siding and 
square edge. Prices for partition and siding fol- 
low, unchanged over the weck before: 


: Bevel Square 

—Partition— siding edge 

1x4” 1x6” x6” 5x6” 

Ls re $54@55 $57@58 $29@36 $34@35 
No. 1 com.... 49 60 6&1 G2 25 26 30 31 
No. 2 com - 24 25 26 27 17 18 20 21 
No. 3 com eee | ee ree sien 


Mills report sales to box and crate makers active, 
with demand for boxboard improving steadily the 
last two weeks, and good prices prevailing. The 
outlook for boxing and crating material is very 
good this spring as manufacturers are well sold 
ahead and facing a prosperous year. 

Industrial and railroad demand for timbers is 
also reported fairly good. Inquiries from the rail- 
roads for car material are especially good, and 
there is promise of an active demand for this item 
during the spring and summer. 

C. B. Harman, secretary Southern Sash, Door & 
Millwork Manufacturers’ Association, returned last 
Monday from a trip to Mobile, Ala., where he at- 
tended a special meeting of the Mobile members 
on Friday, March 5, addressing the meeting in the 
interests of a better codperation between manu- 
facturers of millwork and contractors and archi- 
tects. Two of the Mobile architects and two of 
the contractors were present. 

The southeastern branch of the Universal Gyp- 
sum Co., Atlanta, announces the appointment of 
Eliot Daggett to the traveling sales forces. Mr. 
Daggett was formerly with the Bent Bros. Bngi- 
neering Construction Co., of Los Angeles. He will 
handle Tennessee and northern Alabama, and have 
headquarters in Atlanta. 

W. ‘A. Whittle, president W. A. Whittle Lumber 
Co., Thomaston, Ga., manufacturer, was a business 
visitor in Atlanta last week. Mr. Whittle is also 
the head of a new wholesale lumber firm operating 
in Atlanta under the same name as the Thomaston 
company. 

E. A. Foster, sales manager Samuel Cabot (Inc.), 
of Boston, Mass., was in Atlanta last week con- 
ferring with the Addison-Rudesal Co., Georgia 
wholesaler for this company’s cedar shingles. 

E. B. Casey, representing the Logan Co., of 
Louisville, Ky., was a business visitor last week 
with the Universal Screen Co., Atlanta, manufac- 
turer. 

H. W. Spink, sales manager M. R. Smith Lumber 
& Shingle Co., of Kansas City, Mo., was an Atlanta 
business visitor last week. 

J. H. Starr, of J. W. Starr & Sons, Atlanta, 
hardwood and pine manufacturers, left for New 
York City last week on a business trip. 

The Atlantic Coast Lumber Corporation, George 
town, S. C., will install a 6-foot horizontal band 
resaw with wheels to suit saws 10 inches wide and 
provided with double tables. This machine, fur- 
nished by the Filer & Stowell Co., Milwaukee, Wis., 
will have Timken tapered roller bearings on both 
upper and lower shafts. 


ST. LOUIS, MO. 


March 8.—Reports to the South Arkansas Lul- 
ber Co. from salesmen are that the weather is very 
bad in consuming sections. Its Michigan repre 
sentative has been unable to cover his territory 
during last week on account of very heavy snow: 
storms, and it has been unusually cold around St. 
Louis. Buying is expected as soon as the weather 
opens up and the yards can send out some of the 
stocks they have on hand. 

A committee has been appointed to revise the ae 
Louis building code as follows: E. C. Dicke, chie 
engineer, Fruin-Colnon Construction Co. ; William 
Wedemeyer, William A. Hirsch and Wilbur True- 
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plood, arehiteets ; George F. Bergfeld, realtor; E. E. 
Christopher, building commissioner; E. O. Aegert, 
deputy building commissioner; and L. N. Beals, 
jr., chief engineer of the building department. 
Certain restrictions governing the use of lumber 
are expected to be modified. 


Assets amounting to $312,116.88 are listed in an 


inventory of the estate of the late E. C. Robinson, 
founder and president of the E. C. Robinson Lum- 


er Co. 
: SHREVEPORT, LA. 


March 8.—The southern pine market has been 
listless. Smaller mills find it difficult to sell 
transits, as wholesalers are not buying straight 
ears for transit shipment. Orders for direct ship- 
ment have not been coming in as fast as wanted, 
and files have had a tendency to shrink. A great 
many transit cars have been sacrified. There is 
always a good demand for mixed cars for evening 
up yard stocks, and the mills that can fill it have 
fared better than the rest. Buyers of timbers 
have been in the market for oil rig stock but, 
owing to there being much water in the bayous 
and low ground, the large sticks for making beams 
and main sills are practically unobtainable, even 
at premium prices. Cars have been reported 
scarce in some parts. It has been especially dif- 
ficult to get open cars for shipment of timbers and 


heavy stock. 
LAUREL, MISS. 


March 8.—Last week this section suffered from 
considerable rainfall, which in some instances has 
retarded logging, manufacturing and the drying of 
yard stocks. Furthermore, the little mills have 
been delayed in resuming operations, and in many 
cases are having great difficulty in getting their 
cut to the railroads. Demand continues steady. 
The southern pine mills are booking about as many 
orders as they are able to fill and order files are 
in good shape. There has been practically no 
change in prices. The export situation continues 
only fair. Considerable stock is moving, but over- 
seas trade does not show the activity that it 
should, 


E. P. Porter, timber importer, from Golle, Eng- 
land, was a visitor here last week. 


Charles H. Dawson, manager H, H. Giesy & Bro. 
Co., Dayton, Ohio, was in Laurel last week. 


Thomas F. Loftus, jr., of Houston, Tex., con- 
nected with the Boykin Lumber Co., was a visitor 
to local mills last week. 


J. H. Bullock, representing the Wausau-Southern 
Lumber Co, in Kentucky and Tennessee, with head- 
quarters in Paris, Tenn., was in Laurel last week. 

Harry B. Lake, eastern Tennessee representative 
for the Wausau-Southern Lumber Co., with head- 
quarters in Knoxville, Tenn., is in Laurel this week. 


Mrs. William H. Mason left Sunday for Wausau, 
Wis., called by the news of the death of her uncle, 
Walter Alexander, March 7, at his winter home in 
Miami Beach, Fla. 


Hugh McLaughlin, salesman for the Finkbine 
Lumber Co., with headquarters in Paducah, Ky., 
has been called to Laurel on account of the seri- 
ous illness of his father, Steven H. McLaughlin. 


NEW ORLEANS, LA. 


_ March 8.—Local comment indicates little change 
In the market situation during the last week. 
Southern pine bookings declined, aceording to mill 
teports, but local offices note brisk inquiry and con- 
sider the outlook for spring business good. The 
Price situation is reported to be not quite so good. 
Without material change of mill lists, some ob- 
servers say that sales have been made at small con- 
cessions on certain items, though the range of the 
concessions is narrow, averaging from 50 cents to 
$1 and applying to a limited number of items. The 
cypress people report good sales and brisk inquiry, 
With prices unchanged and firm. Hardwood de- 
mand is rated good and tending to improve, but 
the price weakness hitherto noted -continues, it is 


said, and there is more or less “spread” on certain 
of the items. 


ben Tevalence of grippe, or influenza in mild form, 
7 reached such proportions in some southern 
— as to become a factor in the industrial situ- 
bia n. For example, the Columbia (Miss.) Colum- 
paurd published this item in its news columns re- 
yg The J. J. White lumber enterprises have 
the _ greatly handicapped the last two weeks by 
pod influenza epidemic that has swept our little 
~ Rg a number of their skilled workmen 
os an detained from their respective places, to 
tunater ing of dozens of common laborers.” For- 
ity rd the disease has had a very light mortal- 
re it € this season. The average “lay-off” taken 
re 8 sufferers ranges from one or two days to 
© or two weeks. 


Guin, Gulf Coast Lumber & Construction Co., of 


rt, Miss., held a get-together meeting of its 


officers and employees last Thursday that possessed 
some unique features, according to the accounts 
from Gulfport. The meeting was held in the com- 
pany’s plant, the offices being converted into a 
well appointed dining room in which an oyster sup- 
per was served. A roundtable talk on market and 
operating conditions and problems followed the 
meal, every guest being invited to offer suggestions 
for the good of the service. The company is headed 
by C. P. Windsor, president; H. M. Woodward, 
treasurer and manager, and S. M. Windsor, secre- 
tary. 


The Natalbany Lumber Co., Natalbany, La., re- 
cently placed an order with the Filer & Stowell 
Co., Milwaukee, Wis., for an 8-foot vertical band 
resaw to suit saws 12 inches wide. 


HATTIESBURG, MISS. 


March 8.—Weather continues as if made to order 
for the sawmill operators. Yard stocks are drying 
fast, and are being shipped out faster than usual 
at this season. It is likely that when the northern 
markets are ready for a normal supply, stocks will 
be much lower at the mills. Common labor is now 
more in demand than at any time during the last 
several years, and production will be affected to 
some extent until the farm workers are again avail- 
able. Lumber demand continues very satisfactory 
and, while there seems to be some effort to buy 
lumber cheaper, indications here are that there 
will be very little change in price for some weeks 
at least. 


The Sumter Lumber Co., Electric Mills, Miss., 
which some time ago increased the output of its 
sawmill by adding additional machinery and put- 
ting on a night shift, has now placed its planing 
mill on double shift and will regularly operate both 
sawmill and planing mill thus. 


JACKSON, MISS. 


March 9.—Reports indicate that southern pine 
mills are booking business about 10 percent in 
excess of their cut and shipments. Some items 
are in unusually strong call, and there is a poor 
demand for others. Bad weather in the East has 
delayed buying of flooring, siding etc., although 
timbers and special cutting are very active and 
strong. Some buying is reported from the central 
West, and demand in the South is excellent. Most 
mills here have medium stocks, although they are 
badly broken. Production has been handicapped 
on account of a poor supply of labor and bad 
weather. Much labor is drifting to farms, and 
influenza has been epidemic in many sawmill com- 
munties. Cost of production has steadily ad- 
vanced since Jan. 1. Small mill production is 
very light, and dry stocks are hard to find. The 
demand for car material items is strong, and stocks 
of decking, siding etc. are light. Some railroad 
inquiry is noted for maintenance-of-way material 
and building material for renewals and additions 
to stations. Export demand is satisfactory, al- 
though spotted. Demand for sawn timber is better. 
Prime and saps are not active, although the mills 
are able to put this stock into domestic items to 
much better advantage. 


J. G. Kennedy, of the Grambling-Kennedy Lum- 
ber Co., large wholesale concern, of this place, 
will leave about March 15 for Seattle, Wash., to 
become sales manager of Krauss Bros. Lumber Co. 
Mr. Kennedy is now in New York looking over con- 
ditions for this company. The Grambling-Kennedy 
Lumber Co. will become the Grambling Lumber Co. 
Mr. Kennedy has built up a host of friends here, 
having served the Jackson Lumbermen’s Club in 
every capacity from secretary to president. 


R. F. Hamilton, manager San Francisco office 
Pacific Lumber Co., called on Jackson friends last 
Saturday. Mr. Hamilton has been spending the 
last four months canvassing southern territory, 
especially Florida, and has succeeded in introducing 
redwood at many points. 

W. E. Guild, general manager Finkbine interests 
in the South, together with his family, sail Wednes- 
day for Havana and the Canal Zone for a short 
vacation. 

Earle Williams, assistant sales manager Fink- 
bine Lumber Co., Jackson, left Saturday for a few 
weeks’ trip to the eastern territory, to visit Fink- 
bine sales forces. 

The Finkbine-Guild Transportation Co. has an- 
nounced the purchase of the Dio, a steamer of 
7,700 tons dead weight capacity, to add to its 
fleet which is to transport redwood logs from 
California to the Finkbine-Guild operations in the 
South and which will carry general merchandise 
eargoes back to the Coast. This steamer, which 
ig the fifth of the fleet, is of the same class and 
construction as the other four which are now 
giving very satisfactory service, and is being over- 
hauled at New Orleans. It will be chartered to 
the Munson lines until needed for the work in 
which the other steamers are actively engaged. 


(Continued on page 101) 





Co PACIFIC COAST Co 


To Best 
Serve 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 





Pondosa Pine 








White Cal. White Pine 
Pine Cal. Sugar Pine 
Redwood 
Cedar 
Factory Spruce 
Plank Fir 
a Specialty 


Write us or prices. 







W:-I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 


















and Waste 


WE FURNISH 


Standard or special pattern stock for factory 
use, cut to any length, made to any specifica- 
tion from Kiln-dried, Pacific Coast Woods. 


ALSO MIXED CARS 


Sanded Finish, Trim, Casings and Base, Mould- 
ings, Jambs, Pulley-Stiles, Panels, Drawer Bot- 
toms and Sides, etc. Knocked down cabinet 
Doors, or any kiad of cabinets, as well as Sash 
Parts, Door Stock or other Shop requirements. 


Billings Lumber Co. 


TACOMA, WASH. 
Sales Agent for the Tacoma Sash & Door Co. 
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~ 
Dunn Lumber Company | 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 


SIDING AND SHINGLES | 
a ail 














Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 


























88 


AMERICAN LUMBERMAN 





MarcH 13, 1926 








| CHICAGO | 


OAT Te 


Central States 
Buyers 





will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 
proximately 1,000,000 feet daily of 


( 

( 

| 

( 

| 

eo 

Douglas Fir : 


8 6 Pe 8 8 a he ee 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 

Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


1005 Landen Guarantee CHICAGO veusteres71 
Mills at: Mill City, Ore., Samoa, Calif. | 


a8 Pa 8 


and (Hutchinson Lbr. Co.,) Oroville, Calif. 


soem: 


CN i i ii lied ose cielee 





We Want to Buy 
Western and Idaho White Pine 


6, 8 & 10’ selects in straight cars. 
Also 10’ and longer. All widths. 
Rough or dressed. Send your lists, 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. Shaped or 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram Lumber Co. 











28 E. Jackson Bivd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 
L ; 

HUTCHINS storegedo.| Dovel Fi. 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 

Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pallman 8020 (No Tell) | ORDERS SOLICITED 











WesternWood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 














Geo. A. Hoene Lumber Co. 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 


Northern and Western 


Lumber, Yard Stock, Lath 











es 








Milo J. Gabriel, of the Gabriel Lumber & Fuel 
Co., Clinton, Iowa, was in Chicago Tuesday on a 
business mission. 


J. L. Davis, of the Soo Lumber Co., Glidden, 
Wis., manufacturer of maple flooring, was in Chi- 
cago last week on business. 


William Braun, of the Braun Lumber Co., De- 
troit, Mich., was in Chicago several days last week 
looking after business matters. 

O. G. Leach, president of L. D. Leach & Co., 
Chicago, was expected to return this week from 
an extensive cruise in the Mediterranean. 


Arthur Henderlong, of the Henderlong Lumber 
Co., Crown Point, Ind., ran into Chicago Saturday 
on one of his periodical business trips to the city. 


True & True Co., announces the removal of its 
offices from 11 South LaSalle St., to rooms 1640-42 
of the Conway Building, 111 W. Washington Street. 


C. 1. Wilson, manager of the local office of the 
Deer Park Lumber Co., of Deer Park, Wash., made 
a trip to Oshkosh and Fond du Lac, Wis., this 
week, 


C. J. Gerster, of the H. B. Waite Lumber Co., 
Minneapolis, Minn., was here Wednesday for a 
short conference with Molin and Eccles, the lath 


specialists. 


J. P. Carroll, sales representative of the Inter- 
national Lumber Co. in this territory, left a few 
days ago for Duluth where he will call on the 
retail trade. 


II. E. Woodcock, manager of the Chicago office 
of the Tri-State Lumber & Shingle Co., was ill 
several days of this week and unable to be down 
to the office. 


W. F. Baird, sales manager of the Sugar Pine 
Lumber Co., Fresno, Calif., was in Chicago last 
week visiting his friends and getting a line on 
market prospects. 


Nils Gregertsen, of Gregertsen Bros. Co., cypress 
manufacturer, and Mrs. Gregertsen left last Satur- 
day for Excelsior Springs, Mo., where they expect 
to spend about two weeks. 


C. D. McCoy, manager of the white pine depart- 
ment of the Duncan Lumber & Shingle Co., Kansas 
City, Mo., was in the city this week looking after 
some special business matters. 


IF. A. Lemieux, of New Orleans, and John J. 
Rupp, of Saginaw, Mich., were among the promi- 
nent lumbermen who were callers at the local office 
of James D. Lacey & Co., this week. 


Clarence Boyle, sr., of Clarence Boyle (Inc.) 
is making a trip through the Carolinas and calling 
on the consuming trade. It will be about two 
weeks before he returns to Chicago. 


T. B. Staggs, of the Salt Lick Lumber Co., Salt 
Lick, Ky., manufacturer of oak flooring, was in 
Chicago last week calling on his representative in 
this territory, the Botts-DeSale Lumber Co. 


Frank R. Retter, Cleveland representative of the 
International Lumber Co., who has been ill for 
several weeks, has recovered and is now out mak- 
ing his regular calls on the trade once more. 


H. H. Spaulding, vice president of the Lake In- 
dependence Lumber Co., and Mrs, Spaulding spent 
the last week end in Hoopeston, IIl., visiting with 
friends. Mr. Spaulding returned to Chicago Tues- 
day. 

J. B. Deutsch, president of the Lake Indepen- 
dence Lumber Co., and Mrs. Deutsch arrived in 
Chicago last week from their home at Big Bay, 
Mich., and have been spending several days in the 
city. 

A. Q. Powell, western Michigan representative of 
the Hilgard Lumber Co., spent a couple days of last 
week in Chicago talking over the trade outlook in 
that section with P. L. Musick, general manager of 
the company. 


R. H. Woodman, manager of the Chicago office of 
the Dwight Lumber Co., San Francisco, Calif., left 
a few days ago for an extended trip through east- 
ern consuming territory. He expects to return in 
about two weeks. 


Lee H. Shepherd, secretary of the W. L. Shep- 
herd Lumber Co., and manager of its Chicago office, 
left the middle of the week for a swing through 
Michigan and Ohio consuming centers, where he 
will call on the yard trade, 


S. O. Knudson, of the Knudson-Mercer Lumber 
Co., accompanied by a sister who makes her home 


at Springfield, I)l., sailed a short time ago for 
South America on a vacation and pleasure trip, 
He will return some time in April. 


C. D. Cutting, who is connected with the engi. 
neering department of the Chicago office of James 
D. Lacey & Co., timber land factors, has returned 
to the city after a month’s absence in northern 
Michigan where he has been in the interests of the 
company. 

M. T. McGoldrick, treasurer of the McGoldrick 
Lumber Co., Spokane, Wash., stopped off in Chi- 
cago this week for a short visit with some of his 
local friends. Mr. McGoldrick is on one of his 
customary trips East for the purpose of looking 
over trade conditions. 


William Bonifas, president of the Winegar-Gor. 
man Lumber Co., and the Vilas County Lumber 
Co., who makes his home at Escanaba, Mich., was 
a Chicago visitor Wednesday. Mr. Bonifas was 
here for a conference with J. A. Gorman, who is 
in charge of the local office. 


Marshall C. Shepherd, who has charge of the 
New York office of the W. L. Shepherd Lumber Co., 
Montgomery, Ala., spent several days of last week 
in this city conferring with Lee H. Shepherd, man- 
ager of the company’s local office. He returned 
to New York the latter part of the week, 


The National Dry Kiln Co., Indianapolis, Ind., 
will install National Moistat compartment kilns in 
the Pennsylvania industrial reformatory, Hunting- 
don, Pa., for the drying of the furniture stock. The 
National kilns are also in use at the Ohio State re- 
formatory at Mansfield, and at the Kentucky State 
reformatory. 


James S. Kemper, president and general man- 
ager of the Lumbermen’s & Manufacturers’ Insur- 
ance Agency, is taking a vacation trip through the 
West Indies. Vacations are a rare event for Mr. 
Kemper, and his present trip will afford him an 
opportunity for a much needed change and rest. 
He expects to be gone the entire month of March. 


The Foxboro Co. (Inc.), Foxboro, Mass., manuv- 
facturer of gages, announces the removal of its 
Chicago office to rooms 204-206 St. Clair Building, 
154 East Brie Street. C. H. Roessner continues 
in charge and will be pleased to coédperate with 
the company’s customers on any problem involvy- 
ing the use of indicating recording and controlling 
instruments for temperature, pressure, humidity 
and flow. 


J. W. Steele, formerly of the Henry D. Davis 
Lumber Co., has joined the purchasing staff of the 
Charles R. McCormick Lumber Co., Portland, Ore., 
and will call regularly on the mills in the Tacoma 
and northern district, according to a recent an- 
nouncement from company headquarters. In add- 
ing Mr. Steele to its buying department, the Mc- 
Cormick organization hopes to establish a closer 
relationship with its mill friends. 


The Climax Engineering Co., of Clinton, Iowa, 
has appointed the following new dealers for the sale 
of Climax “Trustworthy” engines: H. Y. Smith Co., 
1301 First National Bank Building, Milwaukee, for 
Milwaukee and eastern Wisconsin territory; A. K. 
Miller Engineering Co., 112 North Water Street, 
Mobile, Ala., for southern Alabama, and L. H. 
Staley, 515 Whitney Building, New Orleans, for 
Louisiana. 


Col. S. O. Johnson, of Berkeley, Calif., was in 
Chicago the first part of this week en route to 
New York, from which point he expected to sail 
on Saturday on the steamship Majestic for an ex 
tended stay in southern Europe. Col. Johnson has 
suffered two attacks of pneumonia during the 
winter and it is upon the advice of his physicians 
that he is taking this European trip in order to 
recover his health and strength. 


G. E. Crowe, sales manager of the Charles RB. 
McCormick Lumber Co., Portland, passed through 
Chicago last Thursday on his way to New York 
City. He stopped here long enough to call on the 
company’s local representative, the Botts-DeSale 
Lumber Co. “Everything looks very favorable on 
the Coast,’ was his comment on market conditions. 
The mills of that section are getting a nice volume 
of railroad business and stocks are in an excellent 
condition. 


A. W. Heavenrich, general manager of the Ma- 
dera Sugar Pine Co., Madera, Calif., was in Chicago 
a few days ago calling on the trade and visiting 
with friends. He says that the real California 
pine that the Madera company is manufacturing is 
steadily growing in popularity with factory con- 
sumers who have an eye on low cost production. 
In addition to the natural qualities of the timber 
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owned by his company, the value of its lumber 
jg greatly enhanced by the water-curing and air 
drying process which are processes featured by 
the Madera Sugar Pine Co. 


Richard Cortis, of the Richard Cortis Lumber 
Co, and Mrs. Cortis are expected to return this 
week end from an extended visit in California. 
They left Chicago about the first of the year, and 
after a swing through the South and Texas went 
on to California where they have since been visit- 
ing. Mr. Cortis is a Cub fan and they have spent 
several days at Catalina Island, the Cub’s training 
headquarters, where Mr. Cortis derived consider- 
able pleasure from watching his favorites in action. 


Frank H. Campbell, of San Francisco, Calif., 
special representative of The Pacific Lumber Co., 
manufacturer of redwood, was in Chicago this 
week consulting with Sales Manager Frank Adams, 
and attending a conference of sales representa- 
tives. While most of his life has been spent in 
connection with the southern pine industry, Mr. 
Campbell is putting into his work as a redwood 
eyangel all of the enthusiasm that has been char- 
acteristic of his sales efforts in the past and his 
knowledge based on long experience as a practical 
lumberman, and he finds his new work most 
interesting. 


Named Sales Manager for This District 


R. P. DuPage, who recently became associated 
with the Chicago Lumber Co. of Washington, Oak- 
land, Calif., has been appointed district sales man- 
ager for eastern territory with headquarters in 
Chicago. Mr. DuPage arrived in the city a few 
days ago and has made arrangements for office 
space in room 543 of the McCormick Building from 
which he will look after interests of the western 
organizations in this territory. He will call on 
the consuming trade in Iowa and from the Missis- 
sippi River east, but ex- 
pects to spend consider- 
able time in the Chicago 
office. 

During the years that 
he has been associated 
with the lumber indus- 
try, Mr. DuPage has been 
connected with some of 





R. P. DU PAGE, 
Chicago ; 
Named District 
Sales Manager 





the largest and most in- 
fluential firms in the busi- 
ness. He _ received his 
early training with the 
Central Coal & Coke Co., 
at Neame and Carson, 
La., where he became 
thoroughly familiar with 
manufacturing methods 
and laid the foundation for his later work in the 
sales work. 

His first experience in selling came with his ap- 
Pointment to the position of assistant sales man- 
ager of the W. R. Pickering Lumber Co., of Kansas 
City, Mo. Leaving this concern, he joined the 
William Buchanan Lumber Co., and for six years 
covered territory from Salina, Kan., on west. 
Later he became associated with the Kirby Lumber 
Co, which he represented in a sales capacity for 
nine years, traveling in various parts of the middle 
West. For nearly seven years he was in charge of 
the Kirby organization’s Des Moines office and 
called on the retail trade in Iowa. 

Immediately prior to coming with the Chicago 
Lumber Co. of Washington he opened an office in 
Des Moines for the Duncan Lumber & Shingle Co., 
Kansas City, Mo., and was successful in distribut- 
ing southern pine and western stock in middle 
Western territory. 

(S2@2@2@2@2 0202020028 

W. B. Vanlandingham, of the Vanlandingham- 
Cook Lumber Co., left Monday for Kansas City, 
Mo. on the first lap of a lengthy southern trip. 
After calling on the industrial trade in that city 
4 couple of days, he joined the party of retailers 
Which the Duncan Lumber & Shingle Co. is tak- 
‘ng on a complimentary tour of its mills and will 
visit the various operations of this company. In- 
— of returning north at the close of this trip, 
es will continue South along the east side of the 
‘iver, visiting the Arkansas and Louisiana mills, 
poy winding up in New Orleans for the South- 
te Pine Association’s annual meeting beginning 
a 23. On the return trip he expects to visit 
: ag of his connections on the west side to get 

he on stocks and mill conditions. 


m C. McNevin, of San Francisco, Calif., vice 
sident and general manager of The Pacific Lum- 








ber Co., operating mills manufacturing redwood 
lumber at Scotia, Calif., hag been spending the 
week in Chicago. The output of The Pacific Lum- 
ber Co. is sold through The Pacific Lumber Co. of 
Illinois, and Mr. McNevin has been in conference 
this week with Frank R. Adams, sales manager, 
and also has had a conference for two days with 
the various sales representatives of the company, 
who came to Chicago for that purpose. Mr. Mc- 
Nevin has expressed himself as being well pleased 
with the progress that has been made in introduc- 
ing redwood into new territory. Through the 
activities of the special representatives and other 
members of the sales organization, redwood now is 
going into markets where hitherto it has been un- 
known, and wherever it is introduced it immedi- 
ately becomes popular and in good demand. 


Free Lunch at Lumbermen’s Club 


Feel lucky? Then drop into the Lumbermen’s 
Club any day of the week, and see if you can cop 
off one of the free luncheons that Miss Cowper is 
passing out. Some member or his guest receives 
a free lunch every day, under a new scheme that 
has been worked out to encourage attendance at 
the club. 

The lucky diner is determined by the order in 
which the checks are paid. Each day Miss Cowper 
arbitrarily selects some number, seven for instance. 
The seventh man to pay his check is informed by 
the cashier that he has won the free lunch for the 
day and escapes, richer by several shekels. No one 
but Miss Cowper and the cashier know the num- 
ber, so there is no mad scramble to get the lucky 
place in the line. Better try it out. You may be 
able to salt away enough cash to buy an extra golf 
ball for coming season. 


SASH, DOORS and MILLWORK | 


Sash and door mills in the Minneapolis and 
St. Paul (Minn.) region have reached a _ point 
where managers are confident that the spring will 
bring a rush season. City business is better than 
was expected, while from the rural sections in- 
quiries which now are being received give as- 
surance that the agricultural sections will afford 
large outlet. Home building in the farming regions 
and construction in the smaller towns will furnish 
a large amount of business to the mills. For weeks 
there have been reports in this section that the 
low price schedule would give way to advances as 
soon as trade warranted. This has not yet taken 
place, although the mills’ profits are throttled 
down to narrow margin with prices of raw mate- 
rials advancing. One of the fortunate millwork 
concerns in the twin cities is the Smith & Wyman 
Co., Minneapolis.. Two contracts just have been 
awarded to this company. One is for furnishing 
the millwork for the new Government hospital to 
be constructed this year at Fort Snelling. The 
millwork contract runs to about $80,000. This 
company also was awarded the contract for fur- 
nishing the new Walker Art Institute which is be- 
ing constructed in Minneapolis. 


The bad weather has slowed down the demand 
for doors and millwork at Buffalo, N. Y., and the 
temporary dullness in the trade is revealed by the 
building permits, which are much fewer than a 
year ago at this time. 


Kansas City (Mo.) plants report a small increase 
in the new figuring on specials as the building sea- 
son begins to open. Demand for yard stock, how- 
ever, is not so brisk, but is expected to be better 
when country yards begin to place orders. City 
yards are taking a fair quantity of sash, doors 
and screens. 


Considerable activity is developing in millwork 
circles in Columbus, Ohio, owing to the near ap- 
proach of the spring building season. Mills are 
engaged to about 75 to 80 percent of capacity in 
getting out orders already booked, while figuring 
on new work is rather brisk. Makers of doors 
and sash are busy accumulating stocks for the 
spring. Indications are bright for an active build- 
ing season when the weather becomes favorable 
and quite a few jobs have already started. Owing 
to cutting in prices, margins are not as satisfactory 
as the volume of business would warrant, 


Los Angeles (Calif.) sash and door factories are 
still running at their full day-time capacity, with 
some of the owners considering the advisability of 
night work. Prices are holding firm and stocks 
are limited. Orders for the last week were larger, 
from the standpoint of both volume and value, 
than for any week since the beginning of the year. 


The Baltimore (Md.) sash and door men have 
not been rushed with work during the last week, 
orders having come in rather less freely than had 
been expected. But any hesitancy that might have 
developed can be attributed to the weather, which 
remained distinctly unfavorable to building activi- 
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“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern -HARDWOODS-— Southern 





Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 

3101 So. Western Ave., CHICAGO, ILL 

A. J. BARKER H. T. FALL Cc. F. CARNEY 
e 

Fir, Spruce, Redwood 
Red Cedar Idaho White 

Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 


Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 
Lumber Co. 


Birch, Maple, .Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. scorns Butte, CHICAGO 


Yards and Planing Milils:—CAIRO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith K Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








Northern and 
Southern 


Hardwoods 


Vangsness Lumber Company 


Telephones, 140 South Dearborn St., 
Randolph 0469 CHICAGO 
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The Best 
in Oak Flooring 


Manufacture 


A shipment of Long-Bell 
trade-marked oak flooring 
reaches you in first-class con- 
dition—the result of stand- 
ards of manufacture, loading 
and shipping unsurpassed in 
the industry. 


Study these points of su- 
periority: 


1.—The greatest care is used in 
the selection of raw ma- 
terial. 


2.—All the elements of kiln 
drying are under exacting 
control. 


3.—The utmost precision in the 
operation of mechanical 
equipment. 


4.—A system of grading and in- 
spection pledging the best 
and most uniform results. 


5.—Careful loading and every 
precaution to prevent dam- 
age in transit. 


It is constant adherence to 
these practices which assures 
the dealer of having, in Long- 
Bell trade-marked oak floor- 
ing, a product as near per- 
fect as man and machinery 
can make it. 


Plants at 


Helena, Ark. 
(Superior Brand) 


Pine Bluff, Ark. 
(Long-Bell Brand) 


Longville, La. 
(Long-Bell Brand) 


THE LONG-BELL LUMBER COMPANY 


R. A. Long Bldg., Lambermen since 1875 Kansas City, Mo. 


ties. Prices ruled about as before, however, and 
while the competition was quite active, the situa- 
tion as a whole is encouraging. According to all 
reports much building is in prospect, awaiting only 
the advent of spring, and the sash and door men 
as a rule manifest confidence. 


“Because the demand for window glass has eased 
off in the past week or so,”’ says The Glass Worker, 
“it does not mean there is no movement at all, 
but rather that, comparatively, window glass or- 
ders are slow. As a contrast, it may be reported, 
inquiries for window glass are good and some 
excellent business should be placed soon. One of 
the comforting factors of the window glass situa- 
tion is the small stocks in the hands of distrib- 
uters and sash and door manufacturers. From the 
nature of orders received thus far this year it 
would appear that no one has purchased glass 
except when and where it was needed. With fac- 
tories operating almost steadily the year around 
it is not believed necessary to carry the large 
stocks characteristic of the distributing warehouse 


some years ago.” 
See aeaaaaaea 


New Concern Ready to Operate 


WAUSAU, WIS., March 9.—The George Silberna- 
gel & Sons Co., capitalized at $100,000 to operate 
a sash and door factory, has been granted articles 
of incorporation. The company will also manufac- 
ture molding and interior finish. This will give 
Wausau its third factory of this type. George Sil- 
bernagel, sr., is president, and Edward G. Silber- 


nagel, his son, will assist in the management. 
They, with Mrs. Katherine Silbernagel, are the 
incorporators. 


A large number of men will be employed in the 
factory, which is expected to begin operation about 


Manufactures High 


Kansas City, Mo., March 8.—Hal Shaffer, 
treasurer of the Caddo River Lumber Co., said 
today that his company is getting a very en- 
couraging volume of business and looks for- 
ward to a large increase in the demand when 
retailers begin to get actively in the market 
for their spring and summer requirements. ‘‘ We 
are finding a very active demand in the southern 
territory and a good volume of business in the 
Southwest,’’ Mr. Shaffer said. ‘‘ The real buying 
in the middle West and the East still is to 
come and we feel that this will be a big year 
for qs.” ’ 

The Caddo River Lumber Co. is one of the 
largest operators in Arkansas and its product 
has for years enjoyed a very high reputation 
among lumber buyers acquainted with the ex- 
cellence of Arkansas pine. The company’s tim- 
ber holdings are in Pike and Montgomery coun- 
ties. Most of the timber has been cut out in 
Pike County, but in Montgomery, operations 
are proceeding on a tract of 125,000 acres. The 
cut-over land in Pike County is considered ex- 
cellent agricultural land and is being disposed 
of for that purpose. In Montgomery County 
there is a good supply of hardwood, the manu- 
facture of which is confined to the hardwood 
mill at Mauldin, Ark. The other two mills, one 
at Glenwood, with a capacity of 100,000 feet 
a day, and one at Rosboro, with the same ¢a- 
pacity, handle the pine manufacturing. All three 
mills are completely modern. 

The Rosboro mill was built in 1915 to take 
the place of the company’s first mill built in 
1906 and destroyed by fire in 1915. In 1922 
the A. L. Clark Lumber Co. mill at Glenwood 
was purchased and was completely rebuilt as 
one of the most modern double band mills in 
the country. The hardwood mill at Mauldin was 
built in 1923, with a capacity of 40,000 feet 
a day. The aim in the equipment of all three 
mills was quality production, which accounts 
in a great measure for the remarkable growth 
of the Caddo River Lumber Co.’s business. 

Logs are supplied to all three mills by the 
Caddo & Choctaw Railroad, owned by the Caddo 
River Lumber Co., this road making connec- 
tions with the Missouri Pacific at Womble, Ark. 

One thing that strikes the visitor to the 
Caddo River Lumber Co.’s plants is the orderli- 
ness and cleanliness of the mills, the yards and 
the towns which surround them. In the view 
of the officers of the company, neatness and 
efficiency in the plants is the first essential 
in putting quality into its product, and the 
comfort and attractiveness of the homes of the 





March 15. Three buildings now compose the plant, 
the largest 64x358 feet, one story, in which are 
thirty-two wood-working machines, all driven by 
~separate electric motors. Additional machines wij} 
be added later. The warehouse building adjoing 
the factory and is 56x98 feet, also one story, while 
the boiler house is 30x54 feet. Foundations have 
been laid for a lumber shed, and an addition jg 
also contemplated to house machinery for the man- 
ufacture of laboratory furniture for hospitals anq 
clinics and for science departments in schools. 

Theodore Bartels, long identified with the sash, 
door and interior finish business, will be plant sy- 
perintendent. 

SH aaaeaaeaaaaas 

New Sash and Door Company Formed 

NEW ORLEANS, LA., March 9.—Organization of 
the Forrest-Wahden Sash & Door Company ig re. 
ported, with a plant at 3505 D’Hemecourt street. 
The organizers are, it is understood, former em. 
ployees of the Roberts company, which recently re. 
tired from business after many years’ operation, 
The officers of the new company are: George J, 
Forrest, president; Carl Christianson, vice-presi- 
dent; Louis Wahden, treasurer, and Charles A, 
Hoy, secretary. All are experienced men, and 
familiar with the local field and its requirements, 

CR HR AREBBBaBaAaS 


Changes His Business Connection 

DETROIT, MiIcH., March 8.—Ross Hulslander, of 
the Millwork Quantity Survey Bureau, auxiliary 
organization of the Detroit Lumber Dealers’ Asggo- 
ciation, has resigned to become connected with the 
newly organized lumber dealers’ organization at 
Baltimore, Md., where it is planned eventually to 
organize a millwork bureau similar to the one in 
operation in Detroit. 


Grade Arkansas Pine 


employees is the first step in getting neatness 
and efficiency in the plants. At each of the 
company towns the comfort of the employees 
was the first consideration. The residences were 
made attractive and the other buildings of the 
town were made to harmonize with them. At 
Rosboro the prevailing color scheme is gray, 
while at Glenwood and Mauldin it is red 
trimmed with white. All manufacturing opera- 
tions of the company are under the manage- 
ment of T. W. Rosborough, whose headquarters 
are at Rosboro. 

The local offices of the Caddo River Lumber 
Co. are on the twelfth floor of the R. A. Long 
Building. The officers of the company are 
W. F. Ingham, president; T. W. Rosborough, 
vice president ; W. E. Cooper, secretary, and Hal 
Shaffer, treasurer. 


Buys 6,500-Acre Timber Tract 


Locan, W. Va., March 8.—The Logan Plan- 
ing Mill Co., of this place, recently has acquired 
6,500 acres of practically virgin timber located 
on Rock House Creek, a branch of the Guyat- 
dotte River. In order to make this timber 
available for the company’s band mill located 
near the mouth of Huff Junction, it will be 
necessary to bridge the river. Work has begut 
on this bridge, and it will be completed and the 
mill ready to resume operation about June 1. 
The consideration in this deal was in excess of 
$200,000. SPaLEEBEBLZEZLZaEa 


Moves Sales and Executive Offices 


Locust, W. Va., March 8.—Announcement 
has been made by W. C. Barlett, president of 
the W. C. Barlett Lumber Co., that after March 
15 the sales and executive offices of that com- 
pany and the Spring Creek Lumber Co., of 
Spring Creek, W. Va., a subsidiary to the Bar- 
lett organization, will be located at 502 Union 
Trust Building, Cincinnati, Ohio. The W. ©. 
Barlett Lumber Co. is one of the most prom 
nent and best known manufacturers of West 
Virginia hardwoods, and operates band mills 
at Spice Run and Spring Creek, W. Va. 

THE WINTER’S timber cut on the erown lands 
of New Brunswick, Canada, will total approx" 
mately 300,000,000 feet and the revenue to the 
government from stumpage charges at the new 
rate of $2.50 a thousand feet will be $750,000. 
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Latest Reports on Lumber Prices 








The following f.o.b. mill prices are taken from sales made during week ending March 6 in sections named: 





Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
- Miss. Mo. 
Flooring 
1x3” EG ee... adtnn, Cee 
cnieeeeKe ck 
ri cekeechee GES Ktane 
| TAR err ee 
30 ae ecate re 
SS eee a 
FG poem a 57.41 57.11 
Teer TT re cooce QUO 
Ne. cere rN roe 
EO Kevee 20.12 23.58 
ee” BO BD aviicwcs ce Saco 
B&better ee: 
hawecees | re 
ace bik ks sense ae 
FG Babetion. 47.74 48.30 
cMenbaseee coos 40.42 
No. Gowan 39.45 .... 
a 20.26 24.98 
ING DS sess See 
6” Ne. 1, G. MB... 35.40 
No. 2 ©. M... 22,28 
No. 3, O. M. 15.91 
Ceiling 
x4” B&better...... re 36.51 
a Gee oS : ee 
) OY eee 16.76 18.00 
5x4” B&better...... 39.83 37.74 
eS eee 34.35 33.46 
be Ieee 19.40 20.03 
%x4” B&better...... GE kcacs 
Se Perr -» 18.50 
Partition 
Ix4 . ing? B&better. 49.22 52.26 
SS eee 40.50 40.11 
Ne © wcendeoune ye 
Bevel Siding 
ae NO Bovececns . 20.00 
Drop Siding 
Ixt or 6” B&better.. «. 45.35. 47.42 
GD scce cecse Se Be 
Ny Biisas «cscs JES SET 
Pe Utes accce SOG kwaae 
Casing and Base 
B&better: 
Se | errr ‘ 67.43 67.57 
SOO WP vcscccss ‘ 74.72 72.45 
Fenoing, 818 
N. 1, 1x4”, 16° . 34.50 
Other’ igts. 34.50 
FSG oO bccss 39.01 
Other Igts. 39.01 
No, 2 Baw) lengths) : 
Vennences 16.71 
om SeKwaen es 21.82 
No. 3 (al lengths) : 
Saawews ot 12.13 
1x6” ctweecew hemes cena 15.63 





SOUTHERN PINE 


Hat- 
Alex- _ ties- 
andria, burg, 
La. Miss. 
Finish 
B&better rough: 
Bere tO BS cevccucs é<cce See 
BED satinediawawe mead 44.00 
BA biicéwauvidannie cvave Qe 
\ ae 50.00 
I and Ree Seetns 55.00 
aed WN a dx as 58.00 
le. lll ae 53.50 
Se neeadesd ces 52.25 
5/4a0" & 10"..... 65.25 
Ue lr a 70.25 
6/4 & 8/4x8”..... hades 
6/4 & 8/4x12”... 
B&better surfaced: 
Co Se eer 16.98 
EEE” ‘cdwacaaeeewe 54.72 
Be | kdiweanuwaaas 55.83 
Be) atukesetvaens i 
1x5. and Mr saeeees 5.¢ 
awa daneskes 72.66 
1y, aa WO Sa 6eeiae 61.00 
eee 71.50 
CREE kwisiagn Crees acvice 
5/4x5" & 10”..... 76.83 
GUGE Gav aee aces 77.46 
6/4 & 8/4x6”..... 65.00 
6/4 & 8/4x8”..... aes 
6/4 & 8/4x5” & 10” 75.00 
6/4 & 8/4x12”.... 80.00 
© surfaced: 
yo Y ene tw. 2a 
i ees ee cucee 4081 
DeGe. Veeeusenewene 42.65 
Bee (Waedenaweuses 45.93 
Boe Gee TO. cece. 47.82 
 “ecaccsvuncas 51.47 
Boards, 81S or S2S 
No. 1— 
1x8”, 14 and 16’... 
Other lgts. 
1x10”, 14 and 16’.. 
Other lgts. 
1x12”, 14 and 16’.. 
Other lgts. 
No. z fall 10 to 20’): 
BE cavacccaesnes 23.04 
inio* eeevccvevves 23.24 
BREE” ciecKucnervens 23.91 
No. 3 (all lengths): 
A 8 gg re oéaee, ee 
Me sie war vad ae janck eee 
DEE “upiianiaedtas ieace eee 
BME ddénstade vans 10.11 
No. 4, all widths and 
J ae 7.97 
Roofers 
Nee Di PIG ficcvecane 23.27 








Kan- 
sas 
City, 
Mo. 


68.00 
51.81 
70.42 


60.28 
61.34 
62.02 
70.48 
74.24 
68.93 
82.37 
69.71 
83.00 


53.50 


36.34 
36.34 


41.01 ° 


41.01 
48.27 
48.27 


22.29 


23.00 
28.63 


17.20 
17.61 
18.15 


5.50 





Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Dimension, SIS1E 
No. 1- 
Ses ee aatenne 26.07 28.08 
DD. davccx 28.00 27.46 
Mt ehaneee 25.82 29.01 
18 & 20’ 28.41 33.81 
Os I vik cna -ee-- 26.00 25.53 
ME «éeneus ccoee 2004 25.33 
eee conee 244.25 2.31 
18 & 20’ 27.59 29.45 
RE ccicad. 23.14 27.25 
ee canuves 24.23 24.69 
1 eee 27.07 26.84 
18 & 20’ 28.22 31.67 
a 27.00 28.00 
a wawed 25.77 28.97 
D> 2 acaus 26.79 32.14 
18 & 20’ 28.74 31.72 
ly a ane a 
a ‘Kedacus 26.18 31.87 
OD csecese 30.15 37.53 
18 & 20’. 32.11 38.06 
No. 2 
ae severe 22.00 24.39 
Dee waeea es ee 
DP cscadan 23.45 26.66 
18 & 20’. 24.64 30.50 
Os: SO céscucs 19.25 18.54 
Oe “acess 19.45 20.45 
ae 21.54 21.08 
18 & 20’ 22.66 24.79 
10’ to 20’ 19.86 eeqe 
Se". Pe séacece coes SO 2a 
Re wes aned coves Shee Daan 
Me éeaeaee 21.05 25. 00 
18 & 20’ 22.50 24.86 
SO Uae 6. cess SEO ogee 
DOIG’, Be ckcusce ecoes 21.06 24.00 
; er ee Tee ee, 
18 & 20’ y +) ae 
OS, I ccevee. 24.25 30.00 
er 24.61 31.82 
18 & 20° 28.43 32.25 
ee BS kdeacsas 11.22 14.95 
Me enaxeses enue 12.58 
re 14.75 
Pe sceuces 15.25 
No. 2 & better log run 
RO", ee aeees en 21.94 
mr eevcoads 21.71 
ot a - nr 19.51 
We seacees 18.83 
18’ & 20’ 22.75 
Re Os De xeusees 21.5 
18’ & 20 21.00 
Ses Se eeaenws esaee. Qe 
Po le - dee Tm 
Meo kekéias evens 200 





Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Shiplap 
No. 1— 
1x8”, 14 & 16’. Ser 
Other lgts. 33.86 36.57 
1x10”, 14 & 16’. sient. coe, coe 
Other Igts. eucee .eeae: ae 
to 20’) 
Phetsaamndwns 22.89 23.18 
izio” Panwsiwandes< 23.57 23.32 
No. 3 (all lengths) 
tS «shaded ecens 18.61 18.63 
TT v6 dcrcouwka 18.70 18,27 
Longleaf Timbers 
No. 1 Sq.E&S S48, 20’ and nee 
Won scnseaacveces 32.40 
We i oécaceusevans 34.51 
Be vcntuadaadeuds 40.83 
MO wéadeddwaeinun 48.78 
WP ivincusansexs 65.87 
Shortleaf Timbers 
No. 1 S48, 20’ & under: 
a edeseeehesduees weaue ee 
BC scackmanacqa exe. 22.30 
a cadedenmanwes 26.00 
ED” euxdcneeeacades 30.00 
Plaster Lath 
i A eee 93 ©6059 
Pe Se So & vtacacs 4.38 4.25 
Byrkit Lath 
OS WG decccumeaeus 4.13 
Ff )) 2 are 15.65 
12’ and longer...... 16.73 
Car Material 
(All 1x4 and 6”): a 
B&better, 9 & 18’ ..... ..... 52.25 
WED .scce exces Qe 
Pe euas Pre 
Tae sxsew accede <Seee 
No. 1, 9 and 18’..... Evéaa’ “aeeace 
Wr icadecacace 42.49 
No. 2 random....... 22.40 
Car Sills 
S48, SqE&S 
ee Le errrer 13.00 
| eee 45.00 
Up to 12”, 34 to 36’ oe 61.00 
Up to 14”, 38 to 40’ 59.25 seme 
Stringers 
90% hrt., 7x16 & 8x16” 
26 to 23” dewncaveus 78.00 oe 
SP 06 GE vccescccns re, | 





Jacksonville, Fla., March 8.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended March 6: 


Week ended— March 6 Feb. 27 


Week ended— 





March 6 Feb. 27 





Week ended— March 6 Feb. 27 





Week ended— March 6 Feb. 27 





Longleaf Dimension, No. 2 and Flooring Boards Boards 
Better, D4S Ix4 Noy S COM. ... 0660 Te 28 B&better, Rough— No. 2 common— 
a - lengths— Straight cars 1x3 No. 1 com. 51.04 RI Kitevitactaaerens (2. SPCCer ES SD Gee ve sawce (5) Ser 
Booey h ane wee 7 ee NO: 3 CO cccccs QO wccos WMO 6 si ccauawacacays se awa i fare i ees 
ox é ae SGE@  cciss No. 3 com......... REGED skccs > | TRC ERR ERE: ik ( 1x12 Shiplap ........ yee 
cS ee MEGE  cncuk 1x6 No. 2 com......... | ee 5 SO) 52.75 54.50 | No. 3 common— 
ME. Ce ene kaeee ey eae i | ne ING. © COMiccciccce 14.83 18.00 ire eF “a5 eee sienna ig. eae" 1x6 D4S . 18.00 
Too OSS | ene . _e a “or 
eet ae nie. om 6/4x6 to 12.....-2 22, 58.75 60.50 | xe @ mp dS... 190022 
BKB eee eee eeeeeees 26.00 ..... _ias«. 46.00 |... + gage ee retest eee ee seees 65.50 1x6 & up D4S....... SOOP. sane 
Me sch at to pre, (i ame 7? oa o. 1 common— es 
. a No. 2 com......... 23.00 -..... co aa 45.00 ..... Siding 
Flooring ¥¢X3% No, 1 com...... 34.00 ..... ke 2 eee 45.00 | Novelty, 1x6”— 
1x4 B&better ......... $50.00 ..... No. 2 com...... ....- 18.00 | No. 2 common— oe eee eee 
1 a eee , haere ¥ex3% No. 1 com...... y | ereere Doo: er err Square edge, %x6”— 
ING. © GOMR. 2. 00605: 22.42 24.00 No: 3 com...... 16.00 ..... TRG EMOY go cicadedccas STOO” vcvu: INGE ds ndndviedteas i. ae 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended March 5: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” B&better “C” No. 1 No. 2 No.1 No.2 No.3 
es ata ek as CS eee rere $66.25 $53.00 | 12,14, 10, 18, 12,14, 10,18, | 1x 6” .......... $36.50 $22.50 $16.75 
a ee $8000 “10:60 | Ea@ G8 oo0 ccwccnuss 68.75 55.00 y 1x 8” .......... 35.50 23.50 18.00 
68 50 1x5 10 12” 72 50 58. 00 16 20 16 20 De” dedeadunte ane 23.75 18.25 
RAC OICE CLC ss 1%, 1%, 2x4 to 8%. 75.00 $27.50 $29.50 2x 4” $24.25 $25.75 Ceili d Partiti 
Flat in— v4 o” a ie 25.00 26.75 2x 6” 20.50 23.00 cling an artition 
grain 1% x5, 10, 12 78.50 
B&b 0.00 50.00 Sie Fy a oe see 26.75 28.25 2x 8” 21.00 23.25 Clg. Clg. Gis. Part. 
- ‘usqullleaneetamaeaa oo ae Fencing and Boards 27.75 29.50 2x10” 23.75 25.75 %” 
No. Steet te eeeeeees eee Hy ich Mae dled 9.00 30.50 2x12” 26.00 27.50 Bé&better -$39. 00 $42.50 50 $45.00 $50.00 
ag SO Kamm a aitieele ss : ame a ace Dy gee IUGs Be cccce 35.25 37.50 ..... . 
niatiiees oe a cies ee ee ee Casing and Base Wisse: tases DER ccsuc aucaes 
BM owaxcccaws 35.50 23.50 18.00 B&better Lath 
1%” and under. .27 percent disceunt | 1x10” ........2! See Se NS RD voce ivccccayacdcowes $75.50 No.1 No.2 
1%” and over.. . 22 percent discount BMS seicvkcnes 50.00 27.25 19.50 Be UN kc hein cu Pxcaers $0.00 ot A ee $5.45 $4.40 
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NORTH CAROLINA PINE 


a 


Norfolk, Va., March 8.—The esigige iy for North Carolina pine have been obtained f.o.b. Norfolk: 


—_, rough— No. 2 & better 


Box Cull & red heart 





1 No. 2 & better 
rere. $51.00@54.00 $32. DQ 35. 00 $23.00@24.00 ew — - i y ” : ” 
DDE i ivohalkahavencaa 55.00 58.00 36.00 39.00 24.00 25.00 — ao ha oe ¢ = ee ot iets 8 iene gm 8 00 or hd 
of ee 58.00 61.00 38. -00 41.00 24.50 25.50 Factory, 2”. 27.50 Py 00 10" 28.50 29.50 10”. 57.00 63.09 
” / . — eer errr re 61.00 64.00 41.00 44.00. a Sizes, 2”.... 21.00 26.00 12”. 30.00 31.00 12”. 63.00 69.09 
oug 1 annie Ne o£ Ad 7 « 

BY eee eeeeeeeess 55.00 57.00 40.00 43.00 27.00 28.00 23.50 24.50 Finished widths— No. 2 & better No. 3 No. 4 
D. wiesbcvsnsne oma tes 57.00 59.00 43.00 46.00 28.00 29.00 24.50 25.50 Flooring, 3%x2% and 3” rift........ $75.00@80.00 cheeks aes atasiece) aieee 
Ae’ eck butonnseane 63.00 66.00 46.00 49.00 29.50 30.50 25.00 36 00 24%, 3 and 314” sie Smcpat erent 48.00 58.00 $38.50@43.50 $24.50@26.09 

Bark strips, Nos. 1-& 2: 7 oe 00 Bark strip partition, Ceiling, %"” Sieh a caval stacayate Pisrves enemas 28.00 30.00 24.00 26.00 16.50 17.59 
BOK. ,aseuxe 6.00 Nos. 1 EAS $42.00@ 43.50 Mics sa Winveceieik Wists aneterace e AtC ee oe 30.00 32.00 25.50 27.50 17.50 19.09 
Cull a PORTE sivns casas 10.00 11.00 POUEIIOR 46 26:0:5.9:0'9 Saree ee Sie ose eos 49.00 59.00 39.50 44.50 25.50 27.09 





NORTHERN PINE 


Duluth, Minn., March 8.—Inquiry for lower grades of northern pine is very active, and shipments from the mills are increasing. All grades are 


firm, quotations f.o.b. Duluth being: 


COMMON Boarps, Roucu— FENCING, RouGH— 
6’ 8’ 10° 12’ 14&16’ 18° 20’ be 6’ 8° 10,12&14’ 16’ 18&20’ 
ES ae $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Os Bes ob SNR ES $52.00 $55.00 $60.00 $62.00 $61.00 
RRS 61.00 63.00 69.00 71.0 66.00 71.00 71.00 NO, 2... .eeeeeeeseees 37.00 41.00 42.00 44.00 44.00 
| IS 65.00 68.00 75.00 75.00 70.00 75.00 75.00 7 DO U6 5E b8ivie aeons 26.00 28.00 29.00 30.00 30.00 
Oe Oe are 38.00 40.00 47.00 49.00 47.00 53.00 55.00 ee eaiatescwswibessins 50.00 53.00 55.00 61.00 63.00 
| rr ry 41.00 43.00 50.00 50.00 47.00 53.00 55.00 EY See nea 32.00 38.00 39.00 45.00 47.00 
Ae acitataueae 46.00 48.00 57.00 57.00 52.00 60.00 63.00 BO IR ii iis do meaieueiees 27.00 27.00 29.00 30.00 29.00 
NO. 8 Hei TTIIITTTT 29°09 31'00 «38:00 «33:00—«38:00-—«38:00—- 38:00 | ‘No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
 ntiecehen 31.00 32.00 34.00 34.00 34.00 34.00 34.00 ya a Ke sg i & en 
For all white pine, Nos. 1 and 2, add $1. - . oe Se» eee . 
Boards, 6 to 20’, 10 and 12”, No. 4, $30; No. 5, $21 S1 or 2S, add 75 cents; S1S1E, add $1. : 
For S1 or 28, ada’ 75 cents; S1SIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add ‘$1. 50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Brows, — 9° 12° 14’ 16° 18’ 20° SIDING, 4 AND 6”, 4 TO 20’— 
eee 26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 a 6” - 6” 
os eS om eet yee ye od ee 28.00 30.00 32.00 32.00 oereead TRECUCr CT. 1-38 $44.00 Pe eps cimnemcine sad $20.00 $22.00 
2x 8”...... 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 . onetnc wale sees ae Py 4 aap Norway, Cé&better.... 34.00 36.00 
RED csse0% 31.00 32.00 34.00 ped ep 4] ps4 ee} Hp SA Ae le dA ° 
ar 32.00 Hy 00 35.00 . F : i = i 
oa” aves 37°00 00 40,00 42°00 40,00 40,00 43,00 43,00 nome may contain not to exceed 20 poeta of 4- and 9-foot. 
No. 2 piece stuff, $3 ‘less than No. 1; pine, rough, deduct 75 cents; D&M oe run to O. G., $2 a thousand extra; product of the strip as it 
or S48, add $3. igre 


Minnesota larch, 2x4- and 2x6-inch, 


$3 under Norway pine. 





Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WEST COAST LOGS 


{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 9.—Present log quota- 
tions are: 


Cedar: $15 to $17. 

Yellow fir: $24, $18 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 

Everett, Wash., March callin market quota- 
tions: 

Fir: Seattle, No. 1, $25; No. 2, $19; No. 3, $13. 
Cedar: Rafts of shingle logs only, $18 base; 
25 cents added for each one percent of lumber 

logs. 
Hemlock: 
Spruce: 


No. 2, $13; No. 3, $11. 
$1 higher than fir. 


POPLAR 


Cincinnati, Ohio, March 9.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture’? poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and on 
Mississippi Valley poplar: 





4/4 5/48&6/4 8/4 
Sort TextTuRE— 
3 Sarre $ 98@105 $105@112 $105@112 
Saps & select... 72 177 82 88 82 88 
uO. 2 COM ss visas 50 55 65 70 70 75 
No. 2 com. A.... 36 38 42 45 45 48 
No. 2 com. B.... 25 27 27 29 28 «8630 
VALLEY— 
Se $ 87@ 92 $ 92@ 98 $ 98@103 
Saps & selects.. 60 65 70 3875 75 80 
Le eo 45 48 52 55 55 60 
No. 2com. A..:. 33 865 37 =. 40 40 42 
No. 2 com. B.... 25 27 26 828 27 ~=°30 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, March 9.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

Dissshoex soaker $55.00 $45.00 $32.00 $22.00 
Bl? kien cose cance 55.00 40.00 28.00 19.00 
© kakivac swan ee 48.00 37.00 21.00 17.00 
Louisville, Ky., March 8.—The poplar siding 


market has been slightly more active during the 


last week. A reduction of $4 has been made in 
5- and 6-inch select grade. Quotations read: 

No.1 No. 2 

Clear Select com. com. 

Le Aer sees | $55 $40 $30 $22 

Seer 55 40 30 22 

SN ok cde desawwisnte 50 40 24 18 





WESTERN PINES 


{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 9.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 
No.2 No.3 
com. com 


Boards, S2S 





$31.00 $19.00 

32.00 20.00 

27.00 20.00 

ccscess SEO | 6aaaee 

34.00 25.0 

No.4 No.5 

com. com. 

$15.00 $ 8.00 

Select, po 

&btr. ” Ke, ae “—* 

ix 4”, wit and 8”, 10 to 20°. “$18, 00 es 00 $45.00 
SEU Sa berannew snes ses ake 7.00 7.00 57.00 
BREE” sp sass Nau ew cananeaw eels 4.00 38°00 67.00 
SEIS” BNE: WISE s 00 500000005 8.00 93.00 72.00 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 
B/S GHA WISE s 6:06 00:0. 80000008 98.00 93.00 76.00 

Shop, S2s, f.o.b. Chicago 

No.1 No.2 No.3 
BUS RE BV Ai 0 ics cs ceescsicowne $63.00 $48.00 $38.00 
Tf rere oe Ste re 73.00 658.00 38.00 


Above shop prices are for shipments of No. 3 
od _— For straight cars of specified grades, 
a 


Spokane, Wash., March 6.—Following are cur- 
rent prices f.o.b. mill: 


PONDOSA PINE, 16-Foot, INcH— 


No.1 No.2 No.3 No.4 No.6 
ae Saseeausae $42.50 $32.00 $20.00 .....  ceoc. 
CO rr 43.50 38.00 22.50 cco coves 
ce wisvaisre hie ee AUSO GeCO SEBO csces Keene 

| eee 4150 22500 FESO ccces. secur 
Be es os aie enwds S500 ShO0 ZECO sssca saves 
PRUE ss sccks. cesen 60004 $15.00 $7.00 
PONDOSA PINE SHOP, S2S— 
Factory 

Cc No.1 No.2 No.3 Com 
5/4 & 6/4..... 7 bo $51. 50 $33.50 $22.50 ..... 
RE Ae 1.50 43.50 22.60. ..... 
BE). SUS6RSEARE ROD Gee Sass  sowes $28.25 
IDAHO WHITD PINE, 16-FooT— 

No.1 No.2 No.3 No.4 No.6 
_ eer rer res $50.00 $47.00 $24.00 ..... wees 
Oe sssenacene S00 46:00 Be00  ccsce coses 
S. -4ahmeca ses 49.00 48.00 28.00 ..... ceove 

Bae anweseaewe 62.00 48.00 28.00 3 .ccce  cvcee 
eS 7300 «GOO. BORGO. neccss cares 
A” Oe WOR cs caees se 0%< -.- $17.50 $7.00 
WHITE Fir, 6 TO 20-Foort, Inco— 

i af 8&10" 12” 4”&wdr. 
No. 1 & 2. a Hi $25.50 $26.50 $27.50 ..... 
OS Bs é0i5-6 5:00 20.50  21.50' 22.50 ..... 
Diaiviacssteose <se¢ess.. hekds. “oaiee 6.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 9.—The following are 
prices for mixed cars prevailing here today: 


PR AEE. 56d 6s bGsn shed oucwsasrnendsieaweer $75.00 
BO BIE O wise ee ows awicnwewweeicesre sas 65.00 

ROBWCL CRONIN, I e666. 8 5066.5 6046 dbo ewneess 29.00 
WB din cis cicwms ae er ialewn oat 30.00 

MMSE: Soiree eens swe te seG ss wlarenlaversinete ei atece 5.00 
PACUOry GOOCK,. Foo iivvascnccnwswws-ondsaaee 29.00 
Be as socins Keas shea nio ws ence 31.00 

~,, St bsels SINS eae KeiRSe-nelpisin 32.00 

Tre er re en 35.00 

B14" pibarelesbiaip acts own wikis ein aale kre 41.00 

eaihions seamuiog oemawEune 43.00 

Box lumber, men Riese eee aiee anne Ouse eee 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 9.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
E bawansaaaeaweeanenioa $5.70 $3.20 Arar 
Be. ictsics Sa Sis nae ie ea ae 6.70 4.85 $3.90 
Bo Kab gkbwcasacaniaenen 6.95 5.45 4.30 
DS iscasuweasaussaee eee 6.95 5.45 4.30 

Lath, 4-Foot, 3gx1/2-Inch 

NOS Bike cesaneant $8.90 MO Brsxiwsacandd $7.90 





RED CEDAR SHINGLES 


Seattle, Wash., March 6.—Eastern prices f.0.. 
mill are: 


Per square Per M 


4 bunches 4 or 5 bnch. 
First Grades, Standard Stock 
POECTA BtOPR, C12 oo viciccncwe $2.20 $2.75 
Mae Stars, 5/2. .6.iscc00 Se 2.85 
CI, CICOTO 65.00. cincees.eee 2.40 3. 00 
IPOPTOCES, B/S osceecteec bine 2.93 3.65 
ee OR rrr 2.66@2.70 . §5@3.70 
POMeGtiOns: wo.c.0sc6cceeces 3.47@3.54  4.70@4.80 
First Grades, Rite-Grade Inspected Stock 
Pixtra stairs, 6/2...0... «08 $2.24 $2.80 
IZtre. BEATS, 5/2... 0000cccee 2.36 2.95 
PISCTA. CIOBUS 0.000 0.00.00 000: 2.64@2.68  3.30@3.39 
Perfections, 6/2. .......6.. 3.01@3.05 3.75@3. 80 
NE a ranenan keee sede 2.7702. 84 3,80@3.90 
FPOPEGCUIONS iocis 608s cece 4.85 
Second Grades, tae Stock 
Common stars, 5/2........ $0.88 * - 
Common. stars, 6/2......% 1.00 .2t 
COMMON: CICATS: ..06666 6000 .56 : "95 
British Columbia Stock, Seattle Market 

MO BMAGION) socacdcces ue ewes $3.90 
eS OS GEE eS err $3.53 4.40 
Wurekas ...ccccccecccccces Oth 5.10 
SUE ROUONG: 55:5 ncaeeieeieie<-00:0 3.90 5.30 
moe 6/216" (Canadian) ..6c scscecess 1.95 
mm fe tO" COL BOisccces 1.67 2.10 
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«DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., March 9.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
Sel" WO. 2 GIOBR i iccc cease $44.00 $39.00 $41.00 
ING: G ita nownataweces 31.00 Se. celine 
Slash Grain Flooring 
1x4” No. 2 and better..... 30.00 28,50 cso 
GES CUE: <piciaateaarctae cae ea 24.00 20.00 cece 
1x6” No. 2 and better..... 36.00 er 
INOS ested cneaieweests 30.00 > ee 
Stepping 
No. 2 clear and better.... 64.00 CCGG -ssees 
Finish, No. 2 and Better 
Wl SD EO odes ovicewceess Gee Geen 8 sexes 
Casing and base........<- 62.50 40.00 cuees 
Ceiling 
a = . 2 cr. & wer..... 29.00 26.00 28.00 
Oe Pern re eee 22.50 it 
ix” No o. 2 clr. & btr..... 28.00 YA. eer 
INGE Accu eee nedaamure pT) er 
Drop Siding 
1x6” No. 2 clr. & btr.....-. 36.00 34.00 35.00 
ING, @ GICAP sccccvacsis RG. keswe- - aden 
No. 1 Common Boards and Shiplap 
PORE LO cicincriswawews 17.50 13.50 16.50 
BEEN Kctactenetaewxeeancese i a mee 
Dimension, No. 1 Common, S4S 
A. 3S GH. T0! ok ckcsee-cs 16.50 15.00 16.00 
Plank and Small Timbers, No. 1 Common, S4S 
OF fee BO | eee 20.00 17.50 18.50 
Baio" .. 22 tO 16 vc cccscives 21.00 20.00 = canes 
Timbers, 32’ and Under, No. 1 Common 
WO BAS nic cacscccccsadec, See 21.50 22.00 
Shop 
9, 10 and 12/4 Vertical 
grain, S28, kiln dried... 0666 eves $39.00 
oe Sel.&Btr. No.1 
1% and 5/4x12” Vertical 
grain, rough, kiln dried.$51.50 $41.50 $35.50 
Sel.&Btr. No. 1 No. 2 
$/4x6 and 12”, 10 to 20’, 
Vertical grain, rough 
BUGG 6i.ccaknarsaveccaves $36.00 $26.00 $16.00 


[Special anne. to AMERICAN LUMBERMAN] 
Portland, Ore., March 9.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


BO Ne © CIO ioc cnveeveetevannlnscccudenws $42.00 
Pi Ce Con ses cweGunaewee ws weed eakada’ 40.00 

PN CO CHOMM vicivvccbecuneececcceseenoees 29.00 

1x3 and 1144” No. 2 clear and better......... 45.00 
RUC Oe GU s ss ce ce cekeckwoemunnd 32.00 


Slash Grain Flooring 
1x4” No. 2 clear and better 





DU te GUE caus cdenteseccebes 
1x6” No. 2 clear and better : 
ENG: (I GUM ocd nacne sl asda tatucecatese res 28.00 
Vertical Grain Stepping 
1% and 144” No. 2 clear and-better......... 60.00 
Finish 
Bes 3 CIGARS GING DOUGE so iec coicevctcexccdocces 50.00 
Ceiling 
%x4” No. 2 clear and better.........ccccoee 27.00 
1. EC ere rrr rrr 21.00 
1x4” Ne De UUOD eccctadecretcuweswens 28.00 
BEG. GIGS 6.5 vib esse ccteweendiniedeaued 22.00 
Drop Siding and Rustic 
PAO” INO, (3 GN OURO so 6cc cc ccccceasccceeete 32.00 
TR 0 GIOE sida s cctnvantkdeccscsanaaene 27.00 
Boards 
ED itharanictslc nines aa vals ie eae ea ee $15. eg: rH 
No. 2 


Ce 


Dimension—2x4-Inch, S4S 


Bee Se NG BN DE iain Duvvnviecieesnasseseee ke 16.50 
| 1 REE aac ttpne ee ia RO Yow eS ENR ok ere 12.00 
Timbers 
MMR s hactanwts nase a huccenebencucsweuaeawaes 18.00 
Wie ON IGE BOE ns caccacwdcavccsodeseeewcuwds 19.00 
Miscellaneous Items 
ROVHIA: PONGOMD dics ccesscacvcccvesseaes 15.00 
Fir lath, dry Sia ne ee Re Rhee ee ded seamee sates 4.75 
ir lath, green, for water shipment........ 6.00 








RED CEDAR 


Seattle, Wash., March 6.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, '/-Inch 


Width— Clea “A” “B” 
| Se eee $28.00 $26.00 $17.00 
MS os wapureas ieee, 29.00 27.00 16.00 
1 RR EE Oey 36.00 33.00 20.00 
oo NORE CREO 40.00 SEG. Keene 

ER aeenabnenstamip Eanes AOE  weees conan 
Clear Bungalow Siding, %4-Inch 

OT geennedaeg nesta emp aineanctpelt $53.50 

MM oes Seo, oa ena rae soa wad 63.50 

MNEs Svewiin's axsn ud dawidnanenanseesoniaed 70.00 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 


Factory, Rough 
‘actory 
FAS Selects Shop Box Peck 


Tank 

4/4”. ..$118.50 erm) 50 $ 71.50 $46.50 $34.50 $34.50 
5/4”... 123.50 108.50 81.50 58.50 36.50 34.50 
6/4”... 126.50 111.50 84.50 61.50 36.50 34.50 
8/4”... 185.25 119.25 92.25 = 25 35.25 35.25 
10/4” 340.25 296:36 SG:2R TRS cecis ccces 
12/4”. e- 141.25 125.25 98.25 18:2 SéGé@ eas 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 
Common, S$1S or S2S to 13/16-inch, 8- to 20-Foot 
No. oO. No. 3 No. 4 

RD  ciwcccdes $52.50 $41.50 $32.50 $28.50 
EMG . ccndaawas 52.50 43.50 34.50 28.50 
13) | rs 52.50 41.50 34.50 30.50 
EUG caseeukes 54.50 45.50 35.50 30.50 
Weer aeedaanas 1.50 50.50 36.50 30.50 


6 
Nos. 1 and 2 specified lengths, add $2. 
For rough, add $1; for S4S, deduct 25 cents. 
For 5/4 and vm add $3 to ‘price of 1-inch; for 
8/4, add 75 cents. 


na bey ee 8- to 20-Foot 
1x4 to 10”. 
1x12” 


B C¢ D 
Rin: 00 S 99. 00 $ 94.00 $84.00 $74.00 
111.00 107.00 102.00 92.00 81.00 
ao 5/4 and 6/4 in D grade, add $3; for 8/4, add 
38.7 5. Other gremes. for 5/4, add $5; for 6/4, add 
8; 8/4, add $15.75. 


Bevel Siding, /2-inch, Standard Lengths 





Cincinnati, Ohio, March 9.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


etal Selects, rough Shop 
Ad acceded sdddsaudsaddeae nde $69.25 $44.25 
Die idvavddadwdedscuuseseacadoues 79.25 56.25 
COT cdacarecavadauedaducadnaceaes 82.25 59.25 
FIG edited deh ekesdedeadndcawaveeds 90.00 66.00 
Common, Rough— No. 1 No. 2 
1” random widths and lengths..... $53.25 $42.25 
Finish, S$1S or S2S— 

Clear 

Heart A B Cc D 
p> Oe’ ghereree $102.50 $97.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15 
YELLOW CYPRESS— 


Factory, Rough— No.1 Rand. widths 


FAS Sel. Shop No.1 No. 2 
GIGS viwande $75@85 ee =e $33 $25 
5&6/4 .... 80 90 38 27 
Cf) eee 90 95 a0 a of es 41 30 
Boards— No. 1 com. No. 2 com. 
PEAGr NE Oe vuécnesnasaceswes $40.00 $33.00 
TW DDE 6 hnvcecnudccsecees 47.00 30.00 





St. Louis, Mo., March 8.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 





A B Cc D New Grades 
3624, 6 oF €? . okies $45.25 $45.75 $41.75 $28.75 Factory 
Bungalow Bevel Siding, 8” Wide P Tank Selects Shop Box 
Vx katd ivi dicate $116.75 $ 68.75 $48.75 $32.75 
—From 4/4 Stock— OP TO OPe Se) GN vcccceccesse 121.75 78.75 60.75 34.75 
A B C&btr. . A B C&btr. GPa daxagancdeees 123.75 $1.75 63.75 34.75 
won-ts FAG.TG GETS FA dcctis ndtce canes TL Se ae 131.75 94.00 71.50 33.50 
64.75 65.75 53.75 5” $71.25 $62.25 $60.25 | 10/4 ............. 136.7 196.76. TEM dccac 
CKeNe, eaew eases 4%” 71.25 62.25 60.2 a AORTA HEF 136 " 1a a awaea 
a ed eenaeeccenes 2 * ere 
sesseieadiiaiiaiaae O. ee ee YS erererrererrer rece r errr $24.75 
SEMEUES cascades duudenencucwdseeeuans $9.00 $8.00 Somua Rough— pe ite. 3 de. 
EG “Gecdxdagacadeeauad ; a - 
RED CYPRESS, OLD GRADES— DMUE bbb swiidacadacetecces 59.75 vi 15 31.75 
Factory, Rough— No. 1 No. 1 No. 2 | Add $2 for specified lengths on common grades. 
FAS Selects shop com com Finish, $1S or S2S— 
4/4. - 00 $ 90.00 $ 55.00 $50.00 $40.00 Clear 
5/4 .... 105.00 95.00 70.00 50.00 40.00 Heart A B Cc D 
6/4 .... 107.00 95.00 70.00 50.00 40.00 | 1x4—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
8/4 .... 110.00 100.00 80.00 50.00 SQ0G) SIGUE odie ce 110.00 108.00 110.00 90.00 79.00 
10/4 .... 135.00 120.00 Pere i! rr 127.00 122.00 112.00 104.00 ..... 
16/47 eens bye 4 oye seas cated. eaves EMG txcarwss 137.00 132.00 122.00 115.00 ..... 
. . VU  j#@08#8 ; j(jx( i$ #8448 + 4 3 — B h 
Boards, Rough— No. 1 com. No. 2 com. Peck ae ee sedeeed $1475 $65.75 les 
1x4, 6, 8 & 10” .......... $53.50 $43.00 =... PSNR 8 Cecaacecatemanadxe 79.75 70.25 68.25 
1x12" Wehanvecukcuns 60.50 52.00 $33.4 | Bevel Siding— « B Cc D 
Wiad ane . ope ae ew ea ; WMG? dceuéucecaweese $48.50 $45.00 $41.00 $28.00 
CYPRESS— 
bs L E 
Factory, Rough— No. 1 No. 1 No. 2 ia _— — No.1 No.1 No.2 
FAS Selects’ shop com. com. FAS’ Select shop com, com. 
yi ere $ 85.00 $64.00 $43.00 $37.00 $32.00 BIG cruciwens $ 75 $60 $38 $31 $26 
Le ar 95.00 71.00 55.00 39.00 33.00 72 2 eee 80 63 50 35 29 
ae 95.00 73.00 55.00 40.00 33.00 Cee encakacua 80 65 52 35 29 
Sie cacds 100.00 76.00 60.00 43.00 34.00 1. ae 85 70 55 37 31 
Boards, Rough— Nai Ma: ee 105 80 70 sec 
Selects com. com Peck Boards— No. 1 com. No. 2 com. 1” random 
Be wavccue kar $74.00 $44.00 $37.00 eer $42.50 0! eer 
BRU ecvasaacns 72.00 44.00 37.00 29.00 SG dé de wawenadane .50 S465: £4. «eed 
BNE sécewcdvns 77.00 44.00 38.00 29.00 PRUE «weeatatiuwes 43.50 “ee -00té‘“# hm’ 
BEER Swicscccss 85.00 54.00 41.00 31.00 DEE dcehseadae dai 53.00 pO ere 
Wo MO kciease wakes.  Oxtear 27.00 OGM EREM acensccecdedce jj§ “«t0we $23.00 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, /e-Inch, S1S1E 


Clear. Aa? “Bp” 


ira Ce“ alae 
3°-7’ 8°-20’ 3°-7’ -20’ 3’-20’ 
MTT $24.25 vee. 25 $20.25 $30, 25 be = 
 ackneceness 29.25 39. 25.25 35.25 
O “cwtvevesens 26.25 36.25 22.25 32.25 36, 38 


Bungalow Siding, S1S1E, 4 to 20-Foot 
%x8 %x8 %x10 %x8 %x10 %x12 
aaa $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
Ee «hese cs 35.25 42.25 651.25 64.75 66.75 68.75 
Economy Drop Siding 


Clear heart ‘‘A’”’ ye 
NE MCC TE ECL CT COT $49.25 $43.50 $37.75 
GPE wcecccndacmeccee 45.50 40.75 34.75 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S2S, 8’ to 20’ 
1” 1144x1\%” Qo” 244” bad 4-6” 
5” to 12”..$43.50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 
$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart,” Rough or S2S 
Random, 8-20 
4° 1 Yy-1 fas 3” 4° 5” 
14”. ..$107.50 $116.50 $115. 0 $136. Po be 9 Do $134.50 
119.50 118 80 


16”... 110.50 ij i 139.50 
18”... 113.50 122.50 121.50 136. $0 rth 00 144.50 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 
22”... 119.50 128.50 127.50 146.00 151.00 154.50 
24”... 122.50 131.50 130.50 151.00 156.00 159.50 
26”... 127.50 136.50 135.50 156.00 161.00 164.50 
28”... 132.50 141.50 140.50 161.00 166.00 169.50 
30”... 137.50 146.50 145.50 166.00 171.00 174.50 
14” & 

war. 112.5 50 120.50 131.00 136.00 139.50 

Add for sas ery add for specific lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
remem 
discenenedhivestane 7 $107 $108 $109 $107 
re Ciesesawegnaeennaen 111 112 113 114 «112 
Finish, Rough, S2S or S4S 
Clear “All Heart” — et 





l-inch— 3- -7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
a waaaess $50.50 $60.50 $72.50 $42.50 $49.50 $62.50 
oe” énudess 50.50 60.50 72.50 42.50 49.50 62.50 
: “éacgaws 59.50 69.50 81.50 51.50 58.50 76.50 
Oe eucwaad 52.50 62.50 72.50 44.50 51.50 62.50 

oe gawaswe 69.50 74.50 77.50 59.50 64.50 67.50 

RGR” -caxedvau 79.50 81.50 81.50 69.50 74.50 76.50 

So. kwanads 81.50 83.50 83.50 71.50 76.50 78.50 
CAG Barc tcsisade; cases SO euned deaes 72.50 

1% to 1%-inch— 

a wéaecaus $55.50 $65.50 $82.50 $47.50. $54.50 $72.50 
. eee 55.50 65.50 82.50 47.50 58.50 72.50 
Oe ‘eesaees 64.50 74.50 88.50 61.50 71.50 83.50 
OF vaxtans 57.50 67.50 82.50 51.50 61.50 72.50 
 vwaewua 78.50 81.50 87.50 73.50 76.50 82.50 

Nee sadenad 9).50 93.50 96.50 85.50 88.50 91.50 

De abana 92.50 95.50 98.50 87.50 90.50 93.50 
CU Ee kek keatke denne GOS se dtaw. cadea 84.50 

2-inch— 
> -wetexus $54.50 $64.50 $80. -" $46.50 $53.50 $65.50 
waned 54.50 64.50 80.50 46.50 53.50 65.50 
| sree 63.50 73.50 86.50 55.50 62.50 71.50 
6” ....... 56.50 66.50 80.50 48.50 55.50 65.50 
i ¢evenas 73.50 78.50 85.50 69.50 72.50 72.50 
i eecanwe 87.50 89.50 89.50 79.50 79.50 79.50 
a -dacanda 89.50 91.50 91.50 81.50 81.50 81.50 
O CG-Ee 46 esucs eteg GEE ‘anaes “seus 78.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 9.—Average wholesalers’ prices, carlots,’Cincinnati base, on a West Virginia, and Tennessee hardwoods today: 











4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 BEECH— 
Quanrseep Wars Oax— FAS Peiaicdeneen joe eae 95@105 $ ssa 05 FAS vevcceses $ s5@ >» $ pe = $ ie a 
6; 2 com..... 5 0. 1com..... 
oe ec eeccces $1s8@145 ECs ee No. 2 com..... 35 40 35 40 No. 2 com..... 27 30 30 33 33 35 
ng Repleag 7 ih ie i i 4/4 5/4&6/4 8/4 10&12/4 16/4 
No. 2com..... 45 50 54 59 BE 60 RAS sees eeeeeeeeeeeeeees $83@ 88 $ 8B@ 92 $$: 92@ 97 = $100@110-$115@120 
N « 0. COM co cccee cece e reese ciepnes o 
es ae OSS ee Oe Ow | eee, esses. sce 40 45 42 47 45 50 48 52 50 BS 
QUARTERED Rep OaAkK— WHITE ASH— 
a sae aaa sa Saat i) PTS Wines nea dee hee a Comes $ 95@ on $107@112 $112@117 $125@130 $155@160 
No. 1 com..... 60 3 65 0: DOORN DEL. os 6 ois ocean ses 55 2 et 78 82 100 105 95 100 
No. 2 com..... 40 45 NOs we ONS. ciawie eo tee snes 32 35 35 40 40 45 45 50 50 =—so55 
PLAIN WHITE AND Rep Oak— 
_—. errr To. mee a tate saseere VALLEY HARDWOODS 
No. 1 akan” “**" 6368 . a7 o. = Cincinnati, March 9.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 42 45 47 50 48 52 | Gum— 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 22 24 23 25 24 27 Qtrd. red— FAS, 6” & war. $ : 53@ 58 $ 58@ 63 
Sound wormy.. 45 50 55 60 55 60 Pu, cue sive $105@115 “net $110@120 No. 1 com..... 38 88 42 
Bass woop— ate pine — Gefect : 77 82 No. 2 cOm..... at 33 33 35 
naga asa ei $ Ze 4 $ 15@ 3 $ =e = F SERS ats 8 68 73 QUARTERED WHITH OAK— 
- * COM....- Ur ve y oe } 0. 1 com. $ 53 5D 
No. 2 com..... 28 31 33 388 88 43 Stein end: Relecta 12212: P ee oF * OF los “lose oor 
CuEsTNUT— WAS .....+. 100@110  110@115 ‘et No 1com..... 70 7 7% 80 80 85 
BAD ccaveuill $105@110 $115@120 $125@130 Pansy oe. Fe ew r No. 2 com..... 40 45 45 50 50 55 
Ne. 3 hele 20 ay oY 3S Hy 4 Bxbds., 13-17” 68@ 73 QuakTERED Rep OakK— 
Sd. wormy and _ iilien Plain FAS 6” a $105@110 
No. 2 com. 38 40 40 42 42 44 & wider... 38 40 40@ 43 40@ 43 No. 1 com..... 65 70 
Sd. wormy and No.1 com.:. 40 42 42 45 42 45 No. 2 com..... 35 40 
“a Ta. No. 2com::: 24 25 26 28 28 30 
better ...... 40 44 45 47 #47 «49 | MapLe— PLAIN WHITE AND RED OAK— 
4 Spot worms N. RELI co:.c:6:4 4 00's $ 88@ 93 $100@105 $110@115 
Birco— D. log run..$ 42 $ 57 $ 60 Selects ....... 6 70 %70 % 7% 8 
BAR issaccete $110@115 $115@120 $120@125 | Sorr Exm— 4/4 5/4 6/4 8/4 No. 1 com..... 55 60 60 65 65 7 
No. 1 com. and BBS: s4cccuee $65 $67 $67 $70 No. 2 com..... 88 42 42 45 45 50 
Se a a 65 70 70 q5 70 75 No. 1 com.... 47 50 50 55 No. 3 com..... 20 22 22 25 25 30 
No. 2 com..... 31 33 33 38 38 40 No. 2 com.... 25 27 27 28 Sound wormy.. 35 38 40 45 45 50 
Prices f.0.b. Lower Michigan mills are as follows: “ae dee on ae ~ ‘aaa oe 
No.1 No.2 No.8 No.1 No.2 No.3 | points in the Memphis territory, based on aver- 
‘a FAS Selects com. com. com. FAS Selects com. com. com age dimensions, 14-inch and up in diameter, and 
ASSWwoop— Sorr ELM— * a : A , 
4/4 $ 65@ 70 $ 55@ 60 $ 47@ 50 $28@30 $22@24 12/4 110 115 95 100 90 50 65 ...... | 227 to 16-foot in length: F.0.b. cars 
5/4 70 75 60 65 50 53 30 32 23 26 | 1674 125 130 110 115 R . $05 66 60 cscs Delivered Memphis 
ae eee Be OF ene . ee 
10/4 98 100 8 90 70 96 46 60 2 4/4 85@ 90 70@ 75 55@ 60 33@35 16@18 | Rou'e White oak. $34.00 to 0 $39 00 $26 00 ¢0 $31.00 
es etd eee ee in a a ae ee Fp erereteenen 0:00 22:00 to 26.00 
5/8 No. 2 Common and better 30@32 12@14 8/4 100 105 85 90 70 75 40 45 20 22 — eee eeees : He 4 to $3.00 bey > bape 
st BRO Tk BGO FRO Be 28 8 OR 22 | 10/4 115 120 100 105 85 90 45 50 23 25 | Aan yew aa sass? 35.00 to 50.00 28.00 to 33.00 
8/4 7 88 65 «70 60 BS 35 37 20 22 | 12/4 125 130 110 115 95 100 45 50 26 28 | Hickory C12” & up) 28.00 to 38.00 20:00 to 30.00 
SF FF 8 6 RR ee ee ee 
‘H— , ts 3 e 
4/4 105@110  85@ 90 50@ 53 30@32 18@20 | Myr MArun FLoonina Stock, Hover 33 20@23 | No. 1 and 2, and the foregoing price range 1s 
Ae. 8. me we. a ee eg ee me oe” Rieeeensens 52 55 32 35 22 25 | supposed to cover the average prices paid for 
ee eae ee ae rth 
19/4 120 125 100 105 85 90 50 55 ...... 4/4 65@ 70 55@ 60 40@ 45 28@30 18@20 The differences between delivered and f.0.b. 
12/4 125 180 105 11 BOND. kciows 5/4 7 80 65 70 50 655 33 35 20 22 | price ranges are based on the distance the logs 
16/4 140 146 120 125 110 115 ...... ws... 6/4 80 85 70 75 55 60 88 40 20 22 | ore nauled, and the weight of the timber. Oak, 
le tla 8/4 85 90 75 80 60 65 40 45 20 22 











ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 











5/4 75 80 60 65 50 55 30 32 22 24 4/4 110@ iscsuces: MEIOD?> aenuee: canede a 
6/4 80 8 65 70 55 60 33 35 22 241 6/4 115 120 90 95 oo Memphis only from nearby 
8/4 90 95 7 80 65 70 40 45 ...... 6/4 120 125 points, 
10/4 100 106 85 90 75 80 50 55 ...... 8/4 125 130 
Following are prices of Wisconsin hardwoods f.o.b. mill points: BLACK WALNUT 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 Cincinnati, Ohio, March 9.—The following are 
FAS __ Selects com. com. com. FAS __ Selects com. com com today’s prices of American black walnut f.0.b. 
ASH— Rock E:.m— Cincinnati: 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4 i) A Oe 45@ 47 25@28 19@21 FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
5/4 110 115 95 100 67 70 38 40 21 23 5/4 + a ee: 50" 53 30°73 20799 Selects, 4/4, $150; b/4, 98} 6/4, $160; 8/4, it 
6/4 115 120 100 105 80 85 45 48 23 24 6/4 JS aaa 55 60 32 35 20 22 No. 4/4, $97. 50@16 a 5/4, $107. 50@110; 6/4, 
8/4 120 126 105 110 85 90 50 52 23 24 8/4 re UO ee 60 65 35 40 21 23 $112. boguib; "8/4, $125 
Bass woop— UT, i ae ee 70 4D SB BD  .cacce No. 2, 4/4, $45; 5/4, ar and 8/4, $50@52.50. 
4/4 68@ 70 68@ 60 48@ 50 28@31 20@22 | 12/4 100 105 Om Se Sat 
oe te ow oe HSS Oe 22 | Ba Meg's es@ 7 ss@ 60 se 1s¢is| ~!ARDWOOD DIMENSIONS 
8/4 88 85 73 75 63 65 38 40 ...... 5/4 ie en ee a Chicago, March 10.—Actual sales of clear short 
B 6/4 85 90 75 80 60 65 38 40 19 21 | hardwood dimension, maple and birch selling at 
4/4 1109112 90@ 95 50@ 53 33@35 18@20 | 8/4 _95 100 85 90 70 75 40 45 20 22 | the same price as oak, were made f.0.b. Chicago 
5/4 113 115 93 95 58 60 20 22 10/4 105 110 95 100 80 Bo “Ge 60 ssewes this week at the following prices: 
6/4 116 120 96 100 60 65 40 45 20 22 | 12/4 115 120 105 110 90 95 63 65 ...... Furniture stock— _ Plainoak Gum 
8/4 120 125 160 105 75 80 45 50 20 22 | Sorr Marte— Te, ne We $50.00 $48.00 
10/4 125 130 105 110 90 95 55 60 ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 Ba x2igxid™ SRGed <a weaewe weeee 55.00 60.00 
“2 ae “| eee 5/4 96 80 85 70 SO BS BS SB Si 28 FIN coke cecccccccoccesovecccs 65.00 65.00 
So LM— 6/4 80 85 70 75 55 60 35 40 21 23 REE cele bbs 6 Sewanteneces 75.00 70.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 S/t 86 90 @5 80 60 G5 40 45 81 BB 1 BeeeGe” oo ccc ccc cc ccccsscees:s 30.00 75.00 
5/4 715 7 65 68 50 55 380 35 23 25 OaK— Chair stock— P 
6/4 80 85 70 75 55 60 32 35 23 25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
8/ 8 90 75 80 60 65 85 40 23 25 5/4 100 105 80 85 65 70 40 42 22 24 | 14%x4” and wider x 19”......... 60.00 ae 
10/4 95 100 85 90 70 75 50 55 ...... 6/4 105 110 86 90 70 75 44 46 22 24 | 2x4” and wider x 19”........000- 75.00 70.00 
12/4 100 106 960 95 75 80 55 60 ...... 8/4 110 115 90 95 75 80 47 50 23 25 | gl RP er rr ee 70.00 70. 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 wenn 3 Boarps, S1S— HEMLOCK, No. 1 $1S1E— 
10-14’ 16’ 18-20’ 8-16’ 10-14’ 16’ 18-20’ 22-24’ 
lx 4” $27. 00928. 00 $28.00@28.50 $29. Spey - $32.00@32.50 $28.50@29.00 2x 4” $30. 50@81. 00 $30.00@32.00 $31.50@32.00 $34.00@36.00 ner 00 
ix 6” 29.50 30.00 29.50 31.00 32.00 32.5 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 00 
ix 6” 31.50 32.00 32.50 33.00 34.00 34 5 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 3, 00 35-00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
1x12” 83.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 


For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


No. 
wider, ‘pu, 


hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
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Memphis, Tenn., March 8.—The following is a summary of memantine hard os "1 RING 
prices obtained during the week ended March 2, as reported to the Hard epee Sates by Michigan and Wisconsin flooring mills 
80 Institute: ardwood Manufacturers of maple, beech and birch flooring, D&M, as re- 
50 res to the —— Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring mill 
i RED CUM BLACK quM-cON7D am om-oneee nai uihae basis during the week ended March 6: 
100 Figured Wood — ayoiig’ $75 66 $01 me! Factory 
09 3 rr 5.66 BSS ceecs 
Chee Clev co 3 2%" OPT ret c $0.23 70.48 39.16 
ee * — eum lev ’ Chgo Clev Chgo Clev Chgo lev SERRUE se We awsceens GEae ivedse rr 
160 a" irsts&Seconds-Contd oo & Seaonds Fi s 
100 4 : 157,25 .. |] 4-4 + 28,50 ry 90.75 116.50 || 4-4 65,00 -. & Seconds 
No 1 Com&Sels a 5 . ‘i ees i ‘ 68,50 
55 we 102. 28 one, 5-4 110,25 .., 8-4 98,50 |] 4-4 a GR 
101,25 .,, 0 = : eee 90 
Ee femme [SREB cc pte PTE cc RS OAK FLOORING 
na i ° eee ot eee a eee 6 \ 
mania a, me 8 0 ands Mo 2 comaSe1e 5-4 55:50 ‘°° hm. °° Fos Bi following are average prices, Memphis base, 
on 4-4 114.75 ,..|] 4-4 67,50 Ps pol ore 8-4 . 78.50 |Iwo 1 comaS3eis obtained for oak flooring during the week ended 
athe hui 115:00 ‘‘‘llrirsts 4 Seconds’ er gt 3°3 a4... ~=—« 800 Feb. 27, as reported by the Oak Flooring Manu- 
b-4 131,25 °°" 5-6 43.50 .. i. eo 69,75 = BAnp MAPLE No 2 Common — facturers’ Association : 
10 1 has ae 4.4 42.25 ae ir ee 8-4 ce 278, 78 pen ee earn }$x114” 13x2%" %x1%” %x2” 
4-4 72,25 a 5-4 49°75 os a os 81,00 91,35 SYCAMORE Clr. qtd. WEESScs waeus $12 a eetn $103. 75 
SoA a ee aes 2 —. ? HICKORY 10 a | eee eee 32. 4 Radia. wareus 
8-4 31,25 No 1 Com4Sels ©" 3-4 40,75 °° Mo-4 59 75. a ae Clr, oo — Weis a “ae ae 
. wudae ee” ig is 1 oer “4 89.75 ... — ... “Ir. pln. red.... 75.15 86.01 58.82 61.49 
138 Firete 4 Seoonds 5-4 41:75 : — eo a+ 68,75... Fe) Com&Sel: Sel. pIn. wht.... 66.09 78.44 52.38 52.17 
can eS Cc (Sa |g CC oC em 
2, wee{[to 2 Co: s wiee: teas a m'20 - 4 p—~ on 33.7% 26.5 26.25 
55 Ps S seuament ‘2 —. Pane rs ye iy sles 8 5-8 30.00 No. 2 common... 19.02 20.68 9.86 et 
4-4 67,25 5 nS = . an eee 228,50 rai eae 
X iets 6-4 50.75 6-4 233. Y%x1¥e” x2” Yex1kh” fex2” 
5-4 7°25 11" wm 075 ee ese 233,50 WILLOW f > er aeeae 
' 7728 eee ITE OAK pee fio 2 2. Common eal Firsta"& Seoon Soon s py ata. ra . $111.96 “ne noaas Saar vy 
a" a ‘<a Firet ts & Sesonts QUARTERED on — $4.60 me Cir. pln. red.... 80.00 88.51 :.... 75.85 
ra 39,25 ...\| 3-4 117: os eee pavers & Seoente ~~ SOFT ELI iio 1 Som&Seis *** = pie. =. ae es fi = eee 66.86 
“Ih 4=4 ae ses 6. rsts & Seconds 4-4 47,00 , ae Seer (iS - es 63.42 
115 352 oe 5-4 Wg oe 30 |fpane & wide No 1 3-4 33. 00 T ellos No. 2 common... 11.2 16.00 ined ee = 
78 6-4 “94°50 . eS. : pete cee csees RO «sess }§ 8 sacar 
Firsts £ Seconds 8-4 8. * a? 4,75 |] 6-4 67,75 1) MAGHOLIA 
bs 4-4 67,50 .,,||No 1 iin Wan os Sante §=6es 66.0 ow. §6rarete Sasonts 
50 os 7078 SSS a2 56-00 oO n2-4 78.25 1. (pans 82.50 OAK FLOORING STRIPS 
50 B-4 73.25 2.21] 5-8 63:75 I: |) 4-4 apn a4 45-73 Ho 1 Comksers 
Bon 10-4 soutsees”® we 3-4 74250 $i" 30 Pirate 4 Seconds’ — ie * bo. P a Tr winnie tae tee 9.—The gabanee are carload 
he . 82: .! 2 s 16,50 || 6-4 54:75 = 4-4 31,25 ces, f.o.b. cago, on 7x2-inch square edge 
- 6-4 57-75 ‘{lle-4 94°25 101,50 i 1083 126,75 |fl0-4 53,50 2; 9 tee oak strips, weight estimated at 1,250 pounds a 
aye ius 36°73 is te ‘ i are 2-4 63,25 .., SH IURY thousand feet: 
a ae os * A ie he borg aaa ¢ 2 Common Mo 1 Comksels —— White—— 
er- sai rege ee 4-4 56,50 .,, |Baps = 3°" 4-4 25.25... [[ 4-4... 135,50 Qtrd. Plain Qtrd. Plain 
coi gei*sox soarge | ac. — .. oe |e 29.50 212 [plo 3 Soimmon Clear weeseeeeee: $129.00 $82.00 $116.00 $79.00 
a ly. MS irate & Seconds ri “s Ga hesetee ** ese 45,00 Seb clear .....+- 110.0 coeee aseae 
$-1 ‘ 12 67,73 42. [fS-4 112 gato [Ps-3 “20,90 a SPN nsacevences 89.00 71.00 89.00 Hot .00 
= . wee] 3- ane ’ 6-4 .., 91.50 || 5-4 21500 [2° Firsts & Secon 
y er aa 3-4 82, 50 aah Selects” re 21°00 or py ens el COMBO i o.ncdcccscddcddcedsccdeesdces . $42. 00 
1.00 4-4 65.00 2.i]}5-4 115275 126775 |ho 1¢ a ; Ta - 
6.00 Firsts & Seconds 6-4 1172 . £ om&Sels SS SYPLESS Os TIES 
5.09 es rh oof] 824 1277 50 15525 Mo i Common Tr ee 77 o75 nese py econts CR S 
. : 2 -ee {fo 1 . a -4 79,75 , . 
yn rr be aa ve 3 wy i 51, 00 —_ - 12" Box Souris ae. 4 ing see ‘a St. a = ye 8.—The following cross 
0°00 4-4 e128 221 || 1-2 ae ° tt . eee A aie des 6-4 89,00 [°° ie prices prevail f.o.b. St. Louis: 
5.00 ie ge aa oe 55.50 ;:. 2-4 po eos oh War FAS ie mS 50 105, 00 Untreated 
a 3 e . eee of eed Ww hi 
red 8-4 81,00 pan: ac 69°50 75,25 r 2A Common tio 1 Com&iels belects cdiindiinin Oak. Sap-Pine 
3 is No 1 SomtSele “"* tl 5-4 © 72500 81.00 rer an 8° 6 - 2 40.25... 4-4 67,25 ... No. 5, 7x9”, 8’, 9-inch face.....$1.45 31 25 
for 8 28,00 .,,]}6-4 74.25 85,00 |15-4 41:25 |." 4-4 32.75 i. in pe 22 2° Soe eee” a is 
5-8 51,00 ne —? 78,50 81.75 {ho 23 Comon °"" cea. ° 6-4 70,75 ori No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
_ a4 39500 ["!lNo 2 common 40g 25 40 oa ae B-6 39145 No. 2, 6x7”, 8’, 7-inch face..... 1.10 -85 
vod ie rie on se 35,50 .., . eee ots eee i BB nnen No. 1, 6x6”, 8’, 6-inch face..... 1.00 -75 
Jak, 6-4 53°50 * "Iho 3 Py ot ASH ' CHESTHU? 10 1 Shop O ae. Red oak and heart cypress ties, 10 cents less 
iis. ine tome <r ae | e srt vat 3 ontgonts b a 4-4 45.25 _ — oak; sap cypress, 20 cents less than 
fAt- 4-4 27,00 ...|Wo 3 Couns eae " 3 ; Firsts & Seoords 5-4 55.50 °°" white oa 
$4 Hee y® —. ~~ — 308.20 roy wa cen 108,50 o-4 $0°80 .* Switch Bridge 
6-4 28,00 ...|] 6-4 9695 ees ameee °°" 6-4 ... 119,50 6-4 58°75 °°" Ties Plank 
i a “Beas Jong 226.75 2, 8-4 * ese lhe 3 Common **" WN MM i crasicncnescencdanses $43.00 $42.00 
soe Ho 5 Sonson ee 62.25 ae a Hogs aiiek fo 1 ComéSe28 4-4 40,50 HOG OG ccccccvccdvccsseescesceess 40.00 38.00 
4-4 20,00 ..,]/8-4 2.) 67.50 |No 1 ComsSeis 7 atte ie $8.75 00. 
, : , : one 03, 6- 36.75 ... 
are BLASK GUM RED OAK a. op “a.79 GS sonnin 75,00 oe 40,75 ¢2: SOUTHERN PINE TIES 
.b. . b= 7 “9 pee capes > € phy Common 
0 we ComsSels bssntia teats tin ae ane “ap Pas 26,25 a6 20,79 ... New York, March 9.—Following are quotations 
. - 42,28 saat o-4 3200.99 “0% h2-4 98°30 °° lady n ‘iain co poe on southern pine railroad ties, f.o.b. New York: 
0. om a No 2 Somton i Bovund es ag ae ° 6”"— 3 
170. Plein a4 oud Wormy 4-4 25.30 All 8’ 6 Sa Heart 
6/4, Firsts & Seconds Pisin 89,25 _s , 51,50 gta $-4 4. 43,25 Pewky oneal Pa ves ceeagaewcencasteseews $1.40 $1.85 
bw ; 59,50 .., |Pirsts & Seconds he —. 5-4 mee 42, 00 $-4 27.75 GR xideu Cae sswegddanceddennede 1.35 
No.l toaksele 5-8 76,75 e REED oes ved wwe = 48, 50 8-4 29.75 ° CRN wiegick dade Sanaaeacacinqass 1.25 1.65 
= x6 55.00 ..,][3-4 e@6.00 77° Bs 444, 44550 
. aa 
) 
a SO RN Ds CALIFORNIA PINES 
zat St. Lou; U THE HARDW oO San Francisco, Calif., March 6.—The following 
ago , . Louis, Mo., March 8.—Current quotations on southern hardwoods f.o.b. St. Louis: — a . prices on California sugar 
uM— " 7 pine, f.o.b. mills, covering points othe 
ia Qta. red : 4/4 5/4&6/4 8/4 Geum 4/4 5/4&6/4 8/4 Francisco and the Bay district: ae 
$.00  — aa $110@112 $115@117 $115@117 FAS a)!" 1 & 2 clear— No. 3 cl 
0.00 No.1 com... 68 70 TE oi $105@110 $120@125 $130@135 ye RW. 82S. .$105.00 clear— 
5.00 No.2 com... 36 98 88 40 42 44 ag aaa 3S Beau ei “an wa. 127.00 
0.00 Qtd. red, $.N.D. : ets RGN ladies Le oS tee 7 thie | 
5.00 eer 62@ 63 68@ 70 75@ 77 PLAIN WHITE OAK— B/4 wcccvcccoces 105.00 ous $ 50.00 
, No. 1 com. & 7 “peers 88@ 90 108@110 118@120 | 3¢/4 © 12/4----- 135.00 “4, 4 shop 
5.0 a, ere 48 50 52 54 65 67 No. 1 com. and @ 16/4 ose neee tees 150,00 _No. 1 shop— 
0.00 Plain ct ee ver ee ee oe wea cians. 40 42 43 45 45 48 4/4 RW. S2S..$ 97.51  Eperyeoss * 8a:80 
0.0 ee ros@10e 1us@115 1seir Bo ae: 28 és 24 26 34 26 | 5/4 onsen * 30-00 8/4 & 13/4013! 02:00 
a. ta a a ae ee Sound wormy.. 36 38 48 49 55 57 H- see eeecccees 87.50 y euinecnien 103.90 
. No.2 com... 34 35 39 40 42 44 PLAIN Rep OaKk— ee a ee ee a 
en ae: PAS ime 30/4 & 12/4..... 127.50 No. 2 shop— 
ms se@ 51 nea _— gg AP TREE 5@ 98@100 108@110 1G/4 .ccccccccces 142.50 5/4 R.W. S2S..$ 41.00 
No. 1com:.: 40 “au ae uu. Se ee eS =e Ss Py oe oes -$ 80,00 3/4 PEI NR 50.00 
. oo Zeom.,.... 23 2% 2 2 27 No. 2 com..... 38 40 42 43 #43 #45| 5/4 72:50 10/4 & 12/4..... 64.00 
36.00 NWwoon— PoPLAR— 6/4 eta pi SOmt 65.00 16/4 «--+---+ee- 79.00 
36.00 | eae 54@ 56 «56@ 58... «.«. I citi nai 88@ 90 100@105 1 8/4 2... ..s... 80.00 "No. 3 shop— 
36.00 iw: 3 2 ae Berar Raps. and sel:. 65 68 72° 75 TR” BO —o 105.00 5/4 RW. 828..$ 28.00 
37, ae * 35 36 Oe i Ge No. 1 com..... 49 51 49 50 51 52 WO actecseanasss 120.00 Ole wartvastaeves 28.00 
38.00 QuarTeRED WHITE OaK— No.2 com. A.. 33 34 36 38 37 38 No. 3 clear— B/4 ones wnceeee 29.50 
and Ne seasisieiatan 125@130 135@140 150@155 No 2 com. B.. 27 28 80 81 81 82) B/t RW. S28..$ Te 10/8 seem parveani $6.00 
0 ee - 4 @ Sore Maria— Teint ey 75.50 IG/4 .ccccccecces 56.00 
ES Ghentts 0 2 ‘ - B/S ccccccccecee 1408 Drai 
8 84 90 «95 Log rum ...... 40@... 55@ 60 65@ 70 GSS sencwdecacas 92.00 5/4 and et eae. . -$160.00 
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Always— 
“ Equal to the Best 


and 
Better than Most” 
All Ways,— 


“Green Duck” 


Carpenter Aprons 
and Nail Sacks 


Adopted by nearly all the 
NATIONAL ADVERTISERS. 


What Proof of their Supreme 
Worth! 


Illustrated literature and prices 
on request. 


Buy NOW for 1926. 


The Allied Belting Co. 


Dept. BB. GREENVILLE, OHIO 



































[DAVENPORT] 
HOTEL | prtosoes 


Lumbermen of 
Spokane, the Northwest 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 
































\ SAVE: \ \N 
Labor and Money 


OQanfanitiea gnable 
US LO RIVE VATE HH ONS 
aly Orempt BENVICR 


FOR SAMPLES AND PRICES 
RETO 


BIRMINGHAM, ALA. 
\ RY BOX Sw 








For Editorial Review of Current Market Con- 
ditions See Page 45 


NORTHERN PINE 


MINNEAPOLIS, MINN., March 9.—Factory 
users and industrials are taking a fair volume 
of northern pine, and there has been a sub- 
stantial increase in retail buying in the last 
week. Railroads are buying for repair work 
and indicate they will be heavy consumers later 
in the season, There have been no changes in 
prices. 


BUFFALO, N. Y., March 8.—The northern pine 
trade continues quiet, with prices unsettled by 
competition of western woods, but prospects 
are that orders will come in a little more freely 
later in the month. Retailers are buying only 
for immediate needs. There is not much activity 
in building. 


BOSTON, MASS., March 8.—Industrial con- 
sumers are buying northern pine conservatively. 
Retailers show little interest. Wholesalers say 
they are doing hardly so well as last year at 
this season, partly on account of unfavorable 
weather in February and partly due to the com- 
petition of western woods. 


NEW YORK, March 8.—The market is inac- 
tive, with prices holding firm at unsatisfactory 
levels. Mills have made some substantial ship- 
ments of late, but for the most part are not 
eager for New York trade. 


EASTERN SPRUCE 


BOSTON, MASS., March 8.—Wholesalers are 
making strenuous efforts to sell eastern spruce 
frames and dimension, but are not meeting with 
much success. Retailers are not yet ready to 
place many orders for spring. The continued 
selling pressure is bearing down prices more or 
less, although there have been no definite reduc- 
tions during the last week. Bids of $1 off list 
are stated to have been accepted in a few in- 


stances. 
WHITE CEDAR 


MINNEAPOLIS, MINN., March 9.—Despite re- 
turn of winter weather throughout the North- 
west, inquiry and demand for posts are increas- 
ing and there is more activity in the pole 
market. Prices are firm on posts and there is 
a stronger tendency in the pole market. 


HARDWOODS 


CHICAGO, March 10.—There has been little 
change in the northern hardwood market the 
last week. Demand for both birch and maple 
has shown some expansion since the first of 
the year but the present volume is only fair, 
local distributers say. The automobile and fur- 
niture groups are taking a fair amount of stock 
and the interior trim manufacturers have been 
buying considerable birch. Competition from 
Canadian birch is a disturbing factor and tends 
to unsettle prices, although quotations generally 
are steady. Southern hardwood prices have 
slipped several dollars with the improvement 
of manufacturing conditions and buyers are 
holding off in the expectation that the market 
may go lower. The declines are in both gum 
and oak. 


NEW ORLEANS, LA., March 8.—With the 
volume of orders rated fair and improving, hard- 
wood prices continue rather weak, with a con- 
siderable spread on some items. Export demand 
shows signs of revival. Inquiry is fair, but 
there appears to be a good deal of shopping 
about for bargains by domestic buyers. 


KANSAS CITY, MO., March 9.—The demand 
for factory grades of hardwoods holds up well, 
with some little increase in the inquiry from 
motor car and truck concerns. Furniture manu- 
facturers have been letting down some in their 
demands. Other consumers are taking about 
the usual volume of business. Retail demand is 
only fair. Prices generally are well held, but 
occasional specials are being offered. 





ST. LOUIS, MO., March 8.—Activity in hard- 
woods has slackened perceptibly. Automobile 
body manufacturers are leading with inquiries 
and orders, but the furniture demand has 
dropped off and flooring concerns appear to be 
out of the market. Prices are weaker than sev- 
eral weeks ago. There is a strong demand for 
thick elm and maple, which are scarce. 


CINCINNATI, OHIO, March 9.—Hardwood in- 
quiries and orders are increasing. There has 





been no material change in prices except that 
the recent declines in southern stock have been 
pretty well established in the trade. 


COLUMBUS, OHIO, March 8.—Steadinegs 
characterizes the hardwood trade with buying 
by industrials the best feature. Factory trade 
is expanding slightly. Bad weather has inter- 
fered with retail trade, and dealers are not buy- 
ing very briskly. Dry stocks are not plentiful 
and the lower grades are especially scarce. In- 
clement weather has interfered with production, 
Prices of oak at Ohio River: 





FAS No. 1 No.2 No.3 
Quartered ..:...... $155 $90 $50 Ne 
PUMA) Sos aisieivin oe nie sos 109 72 45 $20 


HOUSTON, TEX., March 9.—While inquiries 
for hardwoods have eased up a little the last 
few days, business is still good. Rains in cer- 
tain sections of the South, it is believed, will 
slow up production and offset the recent sur- 
plus. Export business is good. 


BALTIMORE, MD., March 8.—Though mem- 
bers of the hardwood ‘trade have not experienced 
any important gain in the demand for lumber, 
they continue to report a gradual improvement 
in general conditions, with signs that the re- 
quirements of the users are expanding and that 
a disposition prevails to meet the figures asked 
by the sellers. No declines in prices are noted, 
gum maintaining its level. Dry stocks are rela- 
tively scarce, the weather having interfered 
with the seasoning of lumber. Export trade is 
still on the mend, with foreign buyers more in- 
clined to entertain offers. 


MINNEAPOLIS, MINN., March 9.—The fact 
that northern hardwood manufacturers are 
selling more of their products than at the cor- 
responding time last year while the available 
supply of wood ready for shipment is smaller 
than a year ago tends to hold the market firm. 
There is some tendency of southern woods to 
show slightly lower prices which is a trade de- 
terrent. Prices on northern woods have been 
firm for three months. 


BUFFALO, N. Y., March 8.—The hardwood 
demand has not improved to any particular ex- 
tent lately and the buying is said to be a little 
less active than a year ago. The furniture 
factories are fairly busy, but are not in the mar- 
ket for much lumber, and automobile require- 
ments are also small. While mills are disposed 
to advance prices on most stocks, local dealers 
find it difficult to get any higher figures. 


NEW YORK, March 8.—There is a general 
strengthening of prices in dry stocks of hard- 
woods, which are becoming increasingly hard 
to find. Industrial demand, augmented by big 
orders from furniture manufacturers and the 
railroads, has taken on a considerable increase 
and the call for maple and oak flooring, and 
other building items is more active. Clear 
maple flooring, 25/23x2-inch, is selling to retail- 
ers around $90; and No. 1, $75; clear %§x2%4-inch, 
$100; No. 1, $80. Clear quartered white oak, 
4%x214-inch, $150; clear quartered red, $115; plain 
sawed white oak, $105. Good oak lumber is 
scarce and prices hold firm at highest figures 
of last six months. Plain red gum, FAS, 4/4, is 
$125 (wholesale) and No. 1 common, $70. Gum 
prices hold firm and stocks are rather light. 
Chestnut of good quality is hard to obtain 
and arrivals are light; FAS 4/4, (wholesale) is 
$109.50. Poplar prices are firm and stocks light. 


BOSTON, MASS., March 8.—Demand for 
hardwoods is comparatively stronger and prices 
look firmer. Inquiries from the automobile in- 
dustry are especially encouraging. The takings 
by furniture interests are somewhat larger than 
a month ago. The trade with chair factories is 
slowly gaining. Recent demand from finish mills 
has been slow. Retailers are not yet showing 
much interest in flooring and prices are hardly 
so firm. Quotations on inch are unchanged 
from last week. 


LOS ANGELES, CALIF., March 6.—The de- 
mand for hardwoods continues good, according 
to the reports of mill representatives. Prices 
on the upper grades are steady, while an ad- 
vancing tendency has been neted in lower 
grades. Supplies are limited. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 10.—Demand for Douglas 
fir has lost ground since the first of March. The 
conservatism of the yard trade has increased 
with the new cold snap of last week, and buying 
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is spotted. The prices of uppers continues easy 
and there are signs of commons weakening. 


NEW YORK, March 8.—Conditions in the har- 
por, where there are great stocks of unsold 
lumber, have improved but little during the last 
week, and to a certain extent the market in all 
softwoods is feeling the effect of this situation. 
Wholesalers still are giving out price lists based 
on quotations of a week ago. Retailers have 
not begun to buy in great volume as yet, and 
yards are not overstocked. Prices on common 
range from rough, $34.50@35.50; dressed, $33to 
33.50. 

BOSTON, MASS., March 8.—Although demand 
for West Coast lumber is not active, some large 
sellers have done rather better during the last 
week than expected. ‘‘Distress’’ business in oc- 
casional transit shipments continues to be re- 
ported from time to time, but, on the whole, the 
transit market is stronger. Actual business in 
ordinary schedules of No. 1 common dressed fir 
now in transit is reported at $33@34, ship’s 
tackle, Boston, which is about the level of 
quotations for direct mill shipment. No. 1 com- 
mon fir boards are $30.50@31. 


KANSAS CITY, MO., March 9.—The fir list is 
strengthening here. Demand is reported to show 
a slight increase in the volume of business 
placed by city yards. Country dealers are not 
yet producing much business. Mill representa- 
tives say they are having no further trouble in 
placing orders. 

LOS ANGELES, CALIP., March 6.—The de- 
mand for fir shows continued betterment, and 
the reserves at the docks are being cut down 
more rapidly than many wholesalers had con- 


templated. Hurry-up orders are now being 
placed with mills, and prices are firmer. Retail 
yard stocks are lower than usual. 

NEW ORLEANS, LA., March 8.—The mill 


group report shows shipments leading for the 
week, with orders second and production third, 
shipments and orders both above the line of 
normal production, with the actual cut about 
10 percent below that line. Business is rea- 
sonably brisk, with the call showing better dis- 
tribution over consuming territory, and inquiry 


is active. Mill stocks are well assorted and car 
supply is easy. Prices stand unchanged and 
firm. 


CHICAGO, March 10.—March has seen little 
improvement in the demand for red cypress 
from yard or industrial sources. While demand 
is better than in January and early February it 
falls short of a satisfactory volume. Prices on 
rough lumber are unsettled but the market on 
dressed stock is holding steady. 


KANSAS CITY, MO., March 9.—The cypress 
market is awaiting the pleasure of country buy- 
ers, few of whom have come in yet for spring 
requirements. Most of the buying is being done 
by city yards. 

NEW YORK, March 8.—There have been no 
water arrivals since the first of the year and 
with rail shipments a little below normal stocks 
are rather low. Wholesalers report good in- 
quiries and some substantial sales. Prices are 
firm, 

BOSTON, MASS., March 8.—Very little cy- 
press has been brought into the local market re- 
cently. The moderate arrivals have consisted 
mostly of mixed car assortments of medium 
grades wanted for industrial purposes. Dealers 
will not be ready to call for yard items in any 
substantial volume until the latter part of this 
month or early April. Prices are steady within 
a rather wide spread, showing a range of $10@18 
on FAS, $13@17 on selects, and $5@10 on shop, 
including both red and yellow cypress. 


_ BALTIMORE, MD., March 8.—Developments 
im cypress market so far as this section is con- 
cerned have not been of such a character as to 
give the business an appreciably different aspect. 
If the demand from Florida has diminished, 
there has been no indication of such a slowing 
up in increased offerings here or in an inclina- 
tion to accept lower prices. The local market 
18 free from troublesome accumulations. 


CINCINNATI, OHIO, March 9.—The near ad- 
vent of spring has awakened some interest in 
Cypress but business still has been rather con- 
Servative. Prices have been steady and show 
little indication of any radical change. 


LOS ANGELES, CALIF., March 6.—With the 
sash and door factories running full time, these 
being the principal source for cypress, stocks 
are getting low and demand is reported very 
satisfactory. Prices are firm. 


HEMLOCK 


CHICAGO, March 10.—Demand for northern 
hemlock is slowly reviving as country yards in 
Michigan and Wisconsin add to their holdings. 
Prices are still weak, however. Some of the 
larger mills, whose stocks are not heavy, are re- 
fusing all offers under $4 off list, but reports 
have been received of sales at $5 and $6 off list. 


NEW YORK, March 8.—Large supplies of West 
Coast hemlock are in the market and bargain 
hunters are active, while wholesalers so far 
have succeeded generally in maintaining price 
lists practically as they were a month ago. 
Prices on No. 1 (wholesale) range from $32.50@ 
34.50. Stocks of eastern hemlock are light. 


BOSTON, MASS., March 8.—Hemlock is slow 
and prices are a bit soft. Transit shipments of 
western hemlock, although somewhat off list, 
are.fetching more favorable prices. Offerings of 
eastern and northern hemlock are moderate, but 
the light demand holds back prices. Eastern 
clipped boards remain at $32, northern clipped, 
$31, and random, $29@30. 


BUFFALO, N. Y., March 8.—The hemlock 
market is quiet, but the amount of stock offer- 
ing is not heavy. Millmen advise that the pres- 
ent range of prices is not affording any fair 
margin of profit and that the cost of production 


is heavy. 
WESTERN PINES 


CHICAGO, March 10.—Western pine buying in 
this market lacks energy. The continued cold 
weather is serving to restrict yard buying, which 
has shown little or no improvement in the last 
week, and industrial consumers are also proceed- 
ing cautiously and adding little to their present 
holdings. There are some soft spots in yard 
items, but shop remains firm despite the fact 
that the movement is light. 

NEW YORK, March 8.—No. 3 common Idaho 
pine is very strong at prices based on the $2 
advance noted in the last two weeks, and other 
Inland Empire items are correspondingly firm. 
Arrivals of belated cars have greatly augmented 
distributers’ stocks. Retailers are more active- 
ly in the market, as yard stocks are lew. No. 3 
common Idaho is selling wholesale at $38.25 for 
1x4-inch, ranging to $44.25 for 1x12-inch. No. 1 
common ranges from $65.50@87.50. 

BUFFALO, N. Y., March 8.—Demand for west- 
ern pines is slow. Most buyers will not be in 
the market for some weeks. Dealers think 
prices are about high enough at present and 
are not inclined to look for much advance. 

KANSAS CITY, MO., March 9.—Demand for 
industrial items in western pines has been slow- 
ing up recently, most buyers seeming to hold 
themselves down to immediate requirements. 
There is a little better demand from retailers. 
Prices generally are firmly held. 

BOSTON, MASS., March 8.—Current require- 
ments of western pine buyers are limited, largely 
on account of unfavorable weather. Industrial 
demand is about fair for the season, but very 
little is being done in yard items. No. 2 common 
Pondosa pine has sold somewhat better than 
other lines on the western pine list, and prices 
are steady. There is not much demand for 
Idaho pine, but prices are unchanged. 


LOS ANGELES, CALIF., March 6.—Orders for 
western pines in the main have the stipulation, 
“Immediate Delivery.” Reserves are getting 
low, and the market shows considerable activ- 
ity. Price advances are in prospect. 


REDWOOD 


NEW YORK, March 8.—Demand for building 
items in redwood is developing slowly, while 


industrial items are moving rather briskly. 
Prices hold firm. Distributers’ stocks are well 
assorted. 


KANSAS CITY, MO., March 9.—The slowness 
which has characterized the redwood market for 
some time still persists, with little demand for 
industrial stock. Retailers are not placing much 
business, but there is a better inquiry reported. 

BOSTON, MASS., March 8.—Industrial de- 
mand for redwood is fairly good, but yard items 





Ake ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 

1x4 K. D. B & Better Rough. 

1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Sidi 
Oregon & California White & Sugar Pine 











Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 


Old York Road & ButlerSt., PHILADELPHIA, PA. 
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CALIFORNIA 
o “ J. E. WHEELER, 
White Pine | 
EMERY OLMSTEAD, 
Thick Plank and Secretary. 
Selects are our J. nee 
Specialties alee 
We also manufacture 
Modern Mill: 
—_ — Box Klamath Falls, 
umber Oregon. 
Tell Us Your Needs. 








Wheeler-Olmstead 
Company 
KLAMATH FALLS, ORE. 














Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 








WARREN AXE & TOOL CO: 


WARREN, PA. 


honors Panama-Paone GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 
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are slow. Wholesalers say that producers show 
a firm attitude and this fact tends to hold prices 


steady here, although there is keen competition 
for the light local business offered. Eastern 
storage stocks are reported in good shape for 
supplying spring trade. 

As timber becomes scarcer, 

and young trees which are 

second growth have to be 

cut, keeping saw teeth sharp 

becomes an increasingly 
tough proposition. 























LOS ANGELES, CALIF., March 6.—The de- 
mand for redwood is exceptionally good. A 
slight betterment in deliveries has been noted 
by retailers. Prices are steady. 


NORTH CAROLINA PINE 


BOSTON, MASS., March 8.—North Carolina 
pine distributers are booking some industria] 
business, but retail buyers show little interest. 
Band sawed rough edge, 4/4 under 12-inch, is 
offered at $61@62, about $4 less than the most 
confident sellers are asking and claim to be get- 
ting at some other points. Roofers are easier, 
with 8-inch air dried $31.50@32, while choice 
makes of kiln dried roofers from Alabama are 
$36.25. Concessions offered on shortleaf flooring 
and partition has brought in little new business. 
Low range quoted for 1x4 flooring is: B&better 
rift, $79; C rift, $61; B&better flat, $59.50. 

NEW YORK, March 8.—Prices have been firm- 
ly sustained and conditions at the mills preclude 
any decline. Arrivals have not been heavier 
than normal for the season. Sales of flooring, 
ceiling, partition etc. have been satisfactory for 
the last week. There is a good demand for 
2%-inch face No. 2 and better flooring, which is 
scarce. Recent sales of No. 2 and better }#-inch 
range from $59@68. 


The answer to the problem is 
BLACK DIAMOND Saw Files. 
The proper and frequent use of 
these keen cutting files gives dull 
saws teeth that cut through the 
toughest timber like lard. 


Hardware dealers supply them. 


0h na La 





“Since 1863 the Standard of Quality’’ 


G. & H. Barnett Co. 
1078 Frankford Avenue 
Philadelphia, Pa. 


Owned and Operated by 


NICHOLSON FILE CO. 
Providence, R, |., U.S.A. 
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BUFFALO, N. Y., March 8.—The demand for 
North Carolina pine has not been up to ex- 
pectations of dealers lately, due to the long- 
continued stormy weather, as well as to the 
weaker tendency of prices. A declining market 
has been noticeable in roofers, and 6-inch are 
offered at $29.50 for mill shipment. 


comeermoece 


BALTIMORE, MD., March 8.—Unfavorable 
weather has held back building and reduced de- 
mand for North Carolina pine. Price levels have 
been maintained. Stocks are fair, but no real 
pressure upon the market is recorded. 


SOUTHERN PINE 


CHICAGO, March 10.—Reacting to an en- 
larged mill production and dull local trading, 
southern pine prices have sagged from 50 cents 
to $1 since the first of the month. The con- 
tinued bad weather which has prevented the re- 
tail yards making deliveries to construction jobs, 
is the reason generally assigned for the present 
inactivity. Most yards have fair sized stocks. 














NEW ORLEANS, LA., March 8.—Mill reports 
indicate a decline of bookings for the week, with 
A Good Seller for Dealers an increase of production and shipments that 


altered the rankings of the three items. For 


Order car lots or 


. . Builders know that Tennessee Aromatic Red Cedar kills hj = . 
L. C. L. mixed with : A the week shipments led, with production a close 
moths. That's why it is so easy to sell them second and orders third. There is a fair inquiry 
“QUALITY” “ Cedarchest” CLOSET LINING and a good outlook. Some observers report con- 
OAK FLOORING hie iemwative Dekh ta ta el. teet we : tinued price weakness with respect to certain 
° 2 fie - st your competitor : rs é 
get the lead on you. ‘‘Cedarchest’” will clinch the orders for you. items though it appears there has been no ma 


terial change in the mill lists. The reported 
ss price spread is said, however, to be very narrow 
DeSoto Hardwood Flooring Company | * mene 

MANUFACTURERS AND WHOLESALERS ST. LOUIS, MO., March 8.—The volume of 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. business in southern pine is heavier this week, 
the market remaining generally firm. However, 
prices are somewhat lower than three weeks ago. 
——— The weather continues unfavorable throughout 
many districts in the consuming territory. 


‘pene 
e Michigan, in particular, was visited by heavy 

Garland FLEXIBLE W a ons and Trailers snow storms. Reports received indicate there 
Eight Wheel | will be increased activity as soon as weather 

improves sufficiently to permit yards to dis- 


FOR TEAM AND TRACTOR HAULING tribute the lumber they have in stock. There 






































are very few cars in transit. 
Equipped with Solid Steel Axles Guaranteed for One Year. ——— 

Also - -_ Also KANSAS CITY, MO., March 9.—Demand el 
Fo A southern pine was a little slow last week an 
L et Lumber the market is not as firm as it was. Most 
og Wagons Buggies, orders are from the South and Southwest. East- 

and Self Haul-off ern demand is poor, salesmen in that territory 
Loading Gears. reporting that the weather is holding back de- 
Etc ’ mand. More inquiry is coming in from retail- 


Skidders ers in the middle West and some city orders are 
Sa being placed, but country buyers have been slow 
to commit themselves. 


NEW YORK, March 8.—Southern pine mills 
have been rather slow to supply the needs of 
wholesalers and, with’ every indication of 4 
heavy retail demand in the immediate future, 
the market gives evidence of further strength. 










civic or. The Only Eight Wheel Trailer = Wie £:,. 


Recommended by Tractor Manufacturers. 


Garland Wagon Co., New Orleans, La., U.S.A. 
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There is a heavy demand for timbers and good 
inquiries have been put out by railroads. 


CINCINNATI, OHIO, March 9.—The southern 
pine market has been more active with a greater 
volume of business. There has been some yard 
puying for fill-in purposes. Spring building 
prospects indicate an active demand. 


BOSTON, MASS., March 8.—Southern pine is 
dull in the Northeast. Competing sellers are 
pushing hard for immediate business and there 
is some tendency to offer concessions. Yard 
stocks are not heavy. Longleaf flooring, parti- 
tion and similar items are being offered at con- 
cessions, and producers who insist on full list 
prices find little business. 


BUFFALO, N. Y., March 8.—An unsettled tone 
prevails in southern pine. High-grade stock is 
held at firm prices, but on the common grades 
there is an increasing tendency to shade quo- 
tations. Unfavorable weather has limited de- 
mand lately, but retailers have held off so long 
that most yard stocks are depleted. 


HOUSTON, TEX., March 9.—Owing to the 
fact that production and shipments exceeded 
orders during the last month, prices have eased 
up somewhat; however, an early recovery is 
predicted. Export trade is good. 


LOS ANGELES, CALIF., March 6.—This week 
has seen increased activity in the southern pine 
field. The demand for sash and door factory 
stocks is increasing. Prices are strengthening. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., March 9.—The de- 
mand for red cedar shingles is light, and some 
distributers are offering concessions of 5 to 10 
cents to stimulate trade. Reports from the 
West are that production is still curtailed. 


KANSAS CITY, MO., March 9.—The shingle 
market continues dull and prices remain soft. 
There is just about enough demand to take the 
cars offered, so that mill orders are not numer- 
ous. Prices are unchanged at $2.90 for clears 
and $2.60 for stars. Demand for siding also is 
slow, best demand being for redwood and west- 
ern pine. The demand for lath is good and 
of orders. There also is a fair call for western 
pine and redwood. 


ST. LOUIS, -MO., March 8.—Dealers in shin- 
gles appear to have fairly adequate stocks, as 
there is little buying for immediate require- 
ments. The market remains unchanged. Quota- 
tions: Extra clears, $2.90, mill base, and $4.41, 
St. Louis; extra stars, $2.60, mill base, and $3.94, 
St. Louis. Reports received indicate that mill 
production is comparable to demand. 


COLUMBUS, OHIO, March 8.—Shingle de- 
mand is rather quiet owing to the backwardness 
of spring building. Dealers are fairly well 
stocked and are only buying from hand to mouth. 
Rural dealers show the most activity in pur- 
chasing, although a few large orders from urban 
dealers have been booked. Red cedar extra 
clears are $4.95; extra stars, $4.45@4.50. The 
demand for British Columbia XXXxX*X is slight- 
ly better. Receipts from the Pacific coast are 
sufficient for current needs. Lath trade is fair 
and prices continue steady. 


NEW YORK, March 8.—Bad weather that has 
prevented a free movement in the metropolitan 
district has averted a serious scarcity, accord- 
ing to distributers, whose stocks are none too 
plentiful, and few shipments are expected to ar- 
rive by rail or cargo until more open weather 
arrives. Prices to retailers range from $8.10@ 
8.25 for cargo lath and rail lath are approxi- 
Mately 25 cents over these figures. There are 
large stocks of West Coast shingles to meet a 
heavy demand that is developing rapidly. Retail 
yards are none too Well supplied. Eurekas 
> are $5.82; perfections, $7; clears, 16-inch, 


BUFFAIA, N. Y., March 8.—Shingle prices 
are unsettled, with British Columbia XXXxXX 
10 cents lower at $5.71, and Washingtons 5 
cents higher at $5.41. Extra clears and stars 
are unchanged at $4.66 and $4.16 respectively. 
Buying is small. Retailers plan to hold off until 
building starts. 


BOSTON, MASS., March 8.—Very few shingles 
are being moved in the local market, but sellers 
are not seeking to stimulate trade ‘by cutting 
Prices, White cedars are $4.50@4.75 for extras, 
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Mouldings, 
Finish, 
Bevel 
Siding, 


Base, etc. 





Shop and 
Factory 
Lumber 





Craig Mountain Quality 
PONDOSA PINE 


Light—Soft— White 


Sales 
Representatives : 


J. C. se 5 
mS McGee St, 
Kansas City, Mo. 

G. S. Patterson, 
Oconomowoc, Wis. 
R. D. Hunting Lumber 
Co., American Trust 
Bldg., Cedar Rapids, 
Iowa. 
Colorado Continental 
Lumber Co., Chamber 
of Commerce Bldg,, 

enver, Colo. 
Alex W. Stewart. 


931 Lbr. Exch. Bldg., 
Minneapolis, Minn. 











Craig 


Successful Lumber Dealers 


pick the products they sell on the basis of the satisfaction 
that each renders customers. In this way they build 
customer-confidence. Increased sales and profits are 
the logical result. If you want to get a larger share of 
the lumber sales in your community, put Craig Mountain 
Quality to work in your yard. 


Let us quote on your spring. needs. 


Mountain Lumber Co. 


WINCHESTER, IDAHO 
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and $4@4.25 for clears. Red cedar prices are 
still firm, $5.96 being quoted for British Columbia 
XXXXX. Lath also are dull and eastern spruce 
prices continue rather weak. Offerings of 1%- 
inch are made at $7@7.25 and of 1%-inch at 
$7.75@8. 


HOUSTON, TEX., March 9.—The shingle and 
lath business is fair. Prices are unchanged. 


NEW ORLEANS, LA., March 8.—Call for cy- 
press shingles is rather quiet. Mill stocks, how- 
ever, are not unwieldy, season considered, de- 
spite moderate accumulations. Prices are un- 
changed and well held. Cypress lath demand 
was less active for the week, but sufficient to 
prevent undue accumulations, with mill stocks 
light. Prices are unchanged and firmly held, 


LOS ANGELES, CALIF., March 6.—The shin- 
gle situation is said to be holding its own in 
this locality, although mill reports indicate that 
production is limited to practically the present 
demand. There has been no change in prices, 
The lath demand is fair. 


MAHOGANY 


BOSTON, MASS., March 8.—The mahogany 
market is featured by good demand and steady 
prices. Nearly all classes of consumers are buy- 
ing for current requirements and a moderate 
amount of forward buying is reported. Both 
solid mahogany and veneers sell well to furni- 
ture, piano, radio and talking machine factories. 
Log stocks are in good shape and have been fur- 
ther replenished within the last week. 





NEW YORK, er 8.—Good sales of all 
grades of mahogany have been reported of late 
by the larger distributers. Wholesalers of Phil- 
ippine mahogany have received substantial ship- 
ments of late and report a movement to indus- 
trial purchasers substantially larger than for 
this time a year ago. Finer grades of mahogany 
are moving in normal volume. Prices are firm 
on all grades. 


BOXBOARDS 


BOSTON, MASS., March 8.—The demand for 
boxing and crating lumber is moderately good. 
Surplus boxboard stocks have been reduced to 
some extent. The winter’s production of box- 
board logs is smaller than a year ago. Occa- 
sional sales of box lumber are reported at much 
reduced prices, but the market looks, on the 
whole, about steady. Round edge pine box- 
boards, inch, are $27@29; some nice lots of 
square edge have sold up to $84@35, while hem- 
lock boxboards have been offered at $20. 


CLAPBOARDS 


BOSTON, MASS., March 8.—Clapboards are 
moving slowly, but prices are well held. Pro- 
duction of eastern spruce clapboards has been 
extremely limited of late. Recent sales have 
been reported at the following range: Eastern 
spruce, a thousand pieces, 4-foot, 6-inch, extras, 
$120; clears, $115; second clears, $110; 5%-inch, 
$5 less. West Coast clapboards, a thousand 
square feet, clears, redwood, $28; red cedar, 
$30; California pine and western spruce, $40. 


Patents Recently Issued 


The following patents of interest to lumbermen _ re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 


1,574,032. Saw set. Soren Hernes, Chicago. 

1,574,152. Saw guide for undercutting. Joseph M. 
Jennings, Centralia, Wash. 

1,574,419. Board dressing machine. Glenn H. Dicker- 
son, Grand Rapids, Mich. 

1,574,428. Rift splitter. William C. Hagmaier, West 
Allis, Wis., assignor to Allis-Chalmers Manufacturing 
Co., Milwaukee, Wis. 

1,574,445. Saw gauge. Jonathan J. Robinson, Phil- 
adelphia, Pa. 

1,574,490. Box nailing machine. Hervey R. and Car- 
roll F. Kumler, Los Angeles, Calif. 

1,574,609. Insertable saw tooth and holder therefor. 
Alfred M. Currier, Aberdeen, Wash. 

1,574,624. Timber drawing appliance. Thomas 
Greaves, William H. Darbourne, and Vincent Warner, 
Mansfield, England, assignors to Littlejack Engineering 
Co. (Ltd. .* same place. 

1,574,662. Process of preserving wood. Randolph 
Leedom, Clifton, N. J., assignor to Western Union Tele 
graph Go. ., New York, bg 

1,574,895. Lumber stacking device. Joseph H. Jobn- 
son, Los Angeles, Calif. 

1,574,951. Wood boring machine. Stefan Wagner, 
Tas Angeles, Calif. 
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News Letters 


(Continued from page 87) 
MINNEAPOLIS, MINN. 


March 9.—Winter weather, with low tempera- 
tures and an abundance of snow, came over the 
Northwest in the last week. The effect .is to re- 
tard lumber business, although the stimulus of ten 
days ago still has momentum. The heavy snow 
will place the soil in excellent condition for seed- 
ing, and encourage farm buying. Conservatism in 
buying still is an outstanding characteristic. Sales 
reach a fairly large total, however, made up of the 
small lot purchases. February permits issued in- 
dicated that there will be no material shrinkage of 
building in the cities, while estimating departments 
are being crowded with inquiries from rural cen- 
ters. Business in northern pine last week was ex- 
ceeded only once this year. Retailers are taking 
posts in greater quantities. Telegraph and inde- 
pendent telephone companies are arranging now to 
buy poles, mostly of shorter lengths. The cedar 
men are encouraged with the outlook. While busi- 
ness in northern hardwoods is light, manufacturers 
and wholesalers actually are selling more than at 
this time last year. The available hardwood sup- 
ply in shipping condition is being run down stead- 
ily, with shortages in some items. Prices there- 
fore are holding firm. 

The Edgecumbe-Newham Lumber Co., Vancouver, 
B. C., wholesaler particularly of red cedar shin- 
gles, is making plans to establish a shingle staining 
plant in the Midway district, between Minneapolis 
and St. Paul. Arthur Edgecumbe, representative 
of the company, was in the Twin Cities last week. 

S. P. Wood, West Coast buyer for the Central 
Warehouse Lumber Co., was here on a visit last 
week. Curtailment in fir production, he said, has 
had the effect of holding prices stable in the off 
season. 

W. F. Baird, sales manager Sugar Pine Lumber 
Co., Fresno, Calif., and Arthur Heavenrich, of the 
Madera Sugar Pine Co., Madera, Calif., were in 
the Twin Cities last week en route to distributing 
eenters. Both companies are identified with the 
Sugar Pine Sales Co. 

M. T. McGoldrick, treasurer McGoldrick Lumber 
Co., Spokane, Wash., was in the Twin Cities in the 
last week on a tour of inspection through the east- 
ern and middle West territory. Mrs. McGoldrick 
accompanied him, 

Allan A. Rogers, sales manager H. B. Waite Lum- 
ber Co., has returned from the East and a tour 
through the Panama Canal. Buying of West Coast 
lumber, he said, had declined in the East, because 
of bad weather. 

W. F. Adams has been made assistant sales man- 
ager of Brooks Bros., wholesalers in the Midway 
district. 

Arthur E. Lane, New York lumber wholesaler, 
was in the Twin Cities last week. 


MILWAUKEE, WIS. 


March 9.—Sales last week were a little lower 
than in the previous two weeks, when business 
started to decline. This is regarded as a temporary 
lull, until spring jobs are released. There were 
more building jobs announced last week than in 
several weeks. Retailers here reported that they 
did little business. Prices on softwoods from the 
West Coast are beginning to ease off, and prices of 
the southern lumber being received in Milwaukee 
are also showing a weaker trend. This is prob- 
ably due to the decreased demand at this time of 
year, and a rise may come with warm weather. 
Rural sections throughout the State are not doing 
a great deal of business, on account of cold 
weather and heavy snows. Hardwoods are holding 
firm, and demand for them has not slackened. Box 
and crating interests were heavy buyers of lower 
grades of mixed hardwoods and birch. The inte- 
rior finish work is not very brisk, but a fair busi- 
ness is being done. Birch, elm and maple are mov- 
ing well. Wood-using industries are making in- 
quiries and should place some good contracts 
within a short time. Inquiries are principally 
from automobile body plants, furniture manufac- 
turers and flooring firms. Millwork factories in 
Milwaukee are operating at normal capacity and 
have begun to feel the influx of early orders for 
construction work. 

There is a heavy movement of logs from the 
lumber camps in northern Wisconsin and upper 
Michigan to sawmills throughout the northern ter- 
ritory. Log trains are moving on the Chicago & 
North Western railway, the Milwaukee and the Soo 
line, as well as on all tap lines. Railroad officials 
state that this season will see a greater movement 
of logs, lumber, and other wood products than in 
Several years, 

The number of men engaged in logging this year 
was 16.6 percent less than in 1925, according to 
the latest labor report by the Wisconsin industrial 
commission, The woodworking industry has 4.3 
bercent more men this year than it had a year ago. 





“Correct Drying 
Conserves Timber” 








Right:—Bird’s-eye view of 
Biles-Coleman Lumber Co. 
Plant at Omak, Wash., 
showing battery of MOORE 
Moist Air Dry Kilns. 


Western 
Pine 
Dried in 
MOORE 
Dry Kilns 
Satisfies 
Customers 




















Drying in Mid-winter 


Lumbermen in the Northwest need no 
longer be handicapped because of severe 
winter weather. 


The Biles -Coleman Lumber Co., Omak, 
Wash., report that they experience no diffi- 
culty in correctly seasoning their Western 
Pine lumber in mid-winter. 


You will be under no obligation in writing 
for catalog and list of many other satisfied 
users. Do it now! 





A representative will be glad to cail 
on you any time you indicate. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. “2 ¥uly Equipped Phas ™»~=6 North Portland, Ore. 

















Here’s What a 
Ross User Says: — 


“Our Ross Carrier 
has enabled. us to dis- 
pense with 2 yard jit- 
neys, our only yard 
horse, a large number 
of trucks and a dozen 
men. 

“So far, it has come 
up to our expectation; 
indeed it has proven 
most successful.” 


Cameron Lbr. Co., Ltd., 
Victoria, B. C. 








Ross Carriers 
Have Ample Power and Speed 


In fact, the Ross Gasoline Carrier has 
more speed and power than you will ever 
use. This has been demonstrated time 
and again around large lumber yards 
and plants. The power plant of the Ross 
Carrier is the famous “Red Seal” Con- 
tinental motor. 


We also build the Ross Carrier for 
electric storage battery operation. 
Many lumbermen prefer this type of 
carrier where hauling is done over tram- 
ways and level ground. 


Write today for complete data on these 
carriers and the names of some lumber com- 
panies using them. 


The Ross Carrier Co. MURRY JACOBS COMPANY 


69 Columbia Street, - - - - = = = Seattle 


Office and Plant 249 Monadnock Building, - - San Francisco 


Benton Harbor, : 


:: Michigan 546 Maison Blanche Annex, New Orleans, La. 
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VANCOUVER, B. C. 


March 6.—Next shipments of lumber for eastern 
Canada by water will be billed via Panama Canal 
to Montreal. The Canadian Skirmisher this week 
took out the last cargo to be billed to Halifax for 
the season. Navigation on the St. Lawrence will 
open shortly, and the direct Vancouver-Montreal 
service will be resumed. 

Making a record for rapid loading in Vancouver, 
the Bradford City took on a full cargo of 4,000,000 
feet of timber and lumber at the rate of a million 
feet a day. She loaded for Oriental ports. 

British Columbia’s minimum wage law, the first 
to be enforced in Canada, is not expected to be- 
come active until June or later. The board admin- 
istering the 8-hour day law will also handle the 
minimum wage act. The board has found it will 
take several months to map a definite policy for 
enforcement. It is also the opinion expressed that 
the new law should be put in force when industry 
is at its peak in the middle of the season, when 
the labor market is firm and fewer dismissals of 
workers will result. 

The Vancouver Lumber Co. two 


has received 


6-foot vertical band resaws to suit saws 10 inches 


wide from the Filer & Stowell Co., Milwaukee, 
Wis. These machines have the lower shaft ex- 
tended to receive flexible couplings for direct con- 
nection to motor. The feed works are also motor 
driven having a variable speed motor mounted on 
a bracket direct connected to the feed rolls and 
providing a range of speed from 200 to 400 feet 
a minute. 


OBITUARY 


(Concluded from Page 53) 


rial to his uncle, the late Hon. W. D. McIndoe, 
and was particularly interested in the Wisconsin 
Valley Agricultural Society. A few years ago he 
gave a park to the city of Wausau which will re- 
main as a lasting memorial. His death brings 
sincere regret to the citizens of Wausau, where 
for more than half a century he had been a 
prominent and greatly admired and _ beloved 
figu ‘e. 


CHARLES G. MACBETH, superintendent of 
































Milwaukee Crane at Booth-Kelly Lumber Co., Wendling, Oregon 


Milwaukee Cranes and Hoists for Low Cost 


High Speed Handling of Lumber 





SYMBOL OF 
A SERVICE 


Some outstanding 
Milwaukee installations: 


Long-Bell Lumber Co., 
Longview, Wash. 
John Dower Lumber Co., 
Tacoma, Wash. 
Booth-Kelly Lumber Co., 
Wendling, Ore. 


We are at present building 
lumber handling cranes for 
the Owen Oregon Lumber 
Co., Medford, Ore., and the 
Hammond Cedar Co., Port 
Hammond, B. C. 


; 2 Pe 
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R. K. MORSE, 
1014 Porter Bldg., 
Portland, Ore. 


HE increasing number of lumber producers 
who are turning to Milwaukee Cranes and 
Hoists for low cost, high speed handling 

of lumber is evidence of the superiority of 
“Milwaukee” equipment for this service. 
proved design and unusually rugged construc- 
tion are some of the reasons for this popularity. 
The exclusive and standard Milwaukee Crane 
feature of fully enclosed gearing, running in oil, 
assures a long life of service with low power 
consumption and maintenance costs. 


Im- 


If it’s an overhead handling problem, consult 
“Milwaukee” first. 


Bulletin on Request. 


Milwaukee Electric Crane & Mfg. Corp. 


MILWAUKEE, WISCONSIN 
Pacific Coast Representatives: 


S. G. HENES, S. G. HENES, 
75 Fremont St. 218 E. 3rd St., 
San Francisco, Calif. Los Angeles, Calif. 





Milwaukee Monorail Hoists and Transfer Crane at Booth-Kelly Lumber Co. 








retail yards for the R. Laidlaw Lumber (Co, 
(Ltd.), Toronto, passed away at his home on 
Sunday morning, March 7, after an illness of 
about 6 months. Mr. MacBeth was formerly a 
member of the firm of Lennox & MacBeth, who 
conducted a retail yard in Toronto many years 
ago. On August 4, 1892, he joined the R. Laid- 
law Lumber Co. as bookkeeper and remained 
with that company until his death, being pro- 
moted until he became superintendent of retai] 
yards. Mr. MacBeth leaves a wife and two 
daughters. He was taken ill last fall, but was 
able to attend the annual meeting of the com- 
pany and was thinking of paying a visit to Cali- 
fornia for his health. This, however, he was rot 
able to do and failed gradually until the end. 


MRS. AMANDA J. WILSON, aged &5, passed 
away at St. Luke’s hospital, Seattle, Wash., 
Feb. 28. She had been identified with the lum- 
ber industry at Grandin, Mo., and later at 
Clarks, La., in the operations of the iate J. B. 
White. Mrs. Wilson had a large acquaintance 
among southern lumbermen. She had resided in 
Seattle for thirteen years. Surviving in Seattle 
are a daughter, Miss Elizabeth M. Wilson, and 
a nephew, W. Graham, of the Coast Lumber 
Co.; also surviving is a niece, Mrs. George K, 
Smith, a resident of Evanston, IIll., widow of the 
former secretary-manager of the Yellow Pine 
Manufacturers’ Association. 


H. A. DUBIA, manager of the Roddis Lumber 
& Veneer Co., at Marshfield, Wis., died in a 
Chicago hospital last week, following an attack 
of pneumonia. He was taken ill while on a busi- 
ness trip to this city. He had lived in Chicago 
for many years before moving to Marshfield, and 
was in the manufacturing business here. He 
had been manager of the Roddis plant for the 
last four years. He is survived by his wife, two 
sons: Frank and Harry, of Chicago; and two 
daughters, Mrs. Gowing, of Louisville, Ky., and 
Miss Arlene Dubia. 


LOUIS BECKER, for years treasurer of 
Becker Bro. & Son (Inc.), wooden box manu- 
facturer, Baltimore, died at his home there on 
Suncay, Feb. 28, after a lingering illness. Mr. 
Becxer had suffered for years from a complica- 
tion of disorders, but kept at work until recent 
months. He had an extended acquaintance, ard 
held high rank in the Knights Templar, with 
affiliations in other organizations. He was 57 
years old and is survived by his wife and several! 
children. 

RAYMOND N. BATT, member of the Batt 
Bros.’ Lumber Co., North Tonawanda, N. Y., 
died on March 4 after a long illness at the age 
of 39. Death was due to pernicious anaemia, 
with which he was stricken a year and a half 
ago, and for which he spent nine months at the 
Mayo Sanitarium, Rochester, Minn. He was a 
gradaute of Columbia University, a member of 
the Phi Delta Kappa fraternity, a member of 
of Elks. Surviving are a widow and four daugh- 
ters, also a brother and four sisters. 


J. J. O’,CONNOR, aged 78, pioneer of Black 
Hawk County, Iowa, and for a number of years 
associated with his brother in the lumber and 
coal business, maintaining a number of yards 
in vicinity of Waterloo, died March 3 at his 
home in that place. He retired from business 
in 1910. Mr. O’Connor was born in Friendsville, 
Pa., June 5, 1847, and went to Black Hawk 
County, Iowa, in 1853. Two sons, John J. and 
R. F., both of Waterloo and two sisters, of 
Gilbertville, Iowa, survive. 


JOHN C. FIELD, veteran foreman cf the 
Lutcher & Moore Cypress Co., at Lutcher, La., 
died Monday morning, March 8. He was 6l 
years old, and had been with the Lutcher & 
Moore company for twenty-six years, following 
earlier service as millwright for the Bowie Lum- 
ber Co., and was highly esteemed and popular. 
As a tribute to his memory the Lutcher & Moore 
plant at Lutcher ceased operation for the day. 
Mr. Field is survived by his wife and eight 
children. 


GEORGE RIDGEWAY, treasurer of the Cem 
State Lumber Co., and the National Park Lum- 
ber Co., Pocatello, Idaho, is dead at the age of 
56. He had lived in Pocatello 19 years and was 
associated with Wheeter in his Jumber 
undertaking for fifteen years. Deceased was 
— in religious, civic and fraternal cir- 
cles. 


JOHN BURROUGH ROBERTS, 9-year old son 
of Mr. and Mrs. E. C. Roberts, Davenport, Iowa, 
died March 6 at Riverside, Calif., after an at- 
tack of appendicitis, incurred while the lad was 
on a _trip with his father, vice president of Gor- 
don-Van Tine Co. The mother and a sister 
were at the bedside when the end came. 


FRANCIS H. BRINKMANN, 80 years old, treas- 
urer of the Union Cooperage Co., St. Louis, Mo., 
died on March 5 at his home in that city after 
a short illness. He had been connected with 
the company for 23 years, for the last 13 as 
treasurer. He is survived by his wife and four 
sons. 


JOHN MALLETTE, for twenty-five years 4 
lumber dealer in Montreal, Canada, died on 
Wednesday morning, March 10, at the age of 
64, at his home in Outremont. 








